IMPORTANT NOTICE

THIS OFFERING IS AVAILABLE ONLY TO INVESTORS WHO ARE EITHER (1) QUALIFIED
INSTITUTIONAL BUYERS (“QIBs”) WITHIN THE MEANING OF RULE 144A (“RULE 144A”) UNDER
THE U.S. SECURITIES ACT OF 1933, AS AMENDED (THE “U.S. SECURITIES ACT”), OR (2) NON-U.S.
PERSONS (AS DEFINED IN REGULATION S UNDER THE U.S. SECURITIES ACT (“REGULATION S”))
OUTSIDE THE UNITED STATES WITHIN THE MEANING OF REGULATION S.

IMPORTANT: You must read the following before continuing. The following applies to the offering
memorandum following this notice, whether received by email or otherwise received as a result of electronic
communication. You are therefore advised to read this carefully before reading, accessing or making any other
use of the offering memorandum. In accessing the offering memorandum, you agree to be bound by the
following terms and conditions, including any modifications to them anytime you receive any information from
us as a result of such access.

The offering memorandum has been prepared in connection with the proposed offer and sale of the
securities (including the guarantees) described herein. The offering memorandum and its contents are
confidential and should not be distributed, published or reproduced (in whole or in part) or disclosed by
recipients to any other person.

NOTHING IN THIS ELECTRONIC TRANSMISSION CONSTITUTES AN OFFER OF SECURITIES
FOR SALE IN ANY JURISDICTION WHERE IT IS UNLAWFUL TO DO SO. THE SECURITIES HAVE
NOT BEEN, AND WILL NOT BE, REGISTERED UNDER THE U.S. SECURITIES ACT OR THE
SECURITIES LAWS OF ANY STATE OF THE UNITED STATES OR OTHER JURISDICTION, AND THE
SECURITIES MAY NOT BE OFFERED OR SOLD WITHIN THE UNITED STATES EXCEPT PURSUANT
TO AN EXEMPTION FROM, OR IN A TRANSACTION NOT SUBJECT TO, THE REGISTRATION
REQUIREMENTS OF THE U.S. SECURITIES ACT AND APPLICABLE STATE OR LOCAL SECURITIES
LAWS.

THE FOLLOWING OFFERING MEMORANDUM MAY NOT BE FORWARDED OR DISTRIBUTED
TO ANY OTHER PERSON AND MAY NOT BE REPRODUCED IN ANY MANNER WHATSOEVER. ANY
FORWARDING, DISTRIBUTION OR REPRODUCTION OF THIS DOCUMENT IN WHOLE OR IN PART
IS UNAUTHORIZED. FAILURE TO COMPLY WITH THIS DIRECTIVE MAY RESULT IN A VIOLATION
OF THE U.S. SECURITIES ACT OR THE APPLICABLE LAWS OF OTHER JURISDICTIONS. IF YOU
HAVE GAINED ACCESS TO THIS TRANSMISSION CONTRARY TO ANY OF THE FOREGOING
RESTRICTIONS, YOU ARE NOT AUTHORIZED AND WILL NOT BE ABLE TO PURCHASE ANY OF
THE SECURITIES DESCRIBED HEREIN.

Confirmation of your representation. In order to be eligible to view the offering memorandum or make
an investment decision with respect to the securities, investors must be either (1) QIBs or (2) non-U.S. persons
(as defined in Regulation S) outside the United States in reliance on Regulation S. The offering memorandum is
being sent at your request. By accepting the e-mail and accessing the offering memorandum, you shall be deemed
to have represented to us that:

(1) you consent to delivery of such offering memorandum by electronic transmission; and
(2) either you and any customers you represent are:
1.  QIBs;or

2. non-U.S. persons outside the United States and the e-mail address that you gave us and to which
the e-mail has been delivered is not located in the United States, its territories and possessions
(including Puerto Rico, the U.S. Virgin Islands, Guam, American Samoa, Wake Island and the
Northern Mariana Islands), any state of the United States or the District of Columbia.

Prospective purchasers that are QIBs are hereby notified that the seller of the securities will be relying on
the exemption from the provisions of Section 5 of the U.S. Securities Act pursuant to Rule 144A.

You are reminded that the offering memorandum has been delivered to you on the basis that you are a
person into whose possession the offering memorandum may be lawfully delivered in accordance with the laws
of the jurisdiction in which you are located, and you may not, nor are you authorized to, deliver the offering
memorandum to any other person.

The materials relating to the offering do not constitute, and may not be used in connection with, an offer or
solicitation in any place where such offers or solicitations are not permitted by law. If a jurisdiction requires that
the offering be made by a licensed broker or dealer and the initial purchasers or any affiliate of the initial
purchasers is a licensed broker or dealer in that jurisdiction, the offering shall be deemed to be made by the initial
purchasers or such affiliate on behalf of us in such jurisdiction.



Under no circumstances shall the offering memorandum constitute an offer to sell or the solicitation of an
offer to buy nor shall there be any sale of these securities in any jurisdiction in which such offer, solicitation or
sale would be unlawful.

This offering memorandum is for distribution only to persons who (i) have professional experience in
matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000
(Financial Promotion) Order 2005, as amended (the “Financial Promotion Order”), (ii) are persons falling within
Atrticle 49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the Financial Promotion
Order, (iii) are outside the United Kingdom or (iv) are persons to whom an invitation or inducement to engage in
investment activity within the meaning of Section 21 of the Financial Services and Markets Act 2000 (the
“FSMA”) in connection with the issue or sale of any securities may otherwise lawfully be communicated or
caused to be communicated (all such persons together being referred to as “relevant persons’). The offering
memorandum is directed only at relevant persons and must not be acted on or relied on by persons who are not
relevant persons. Any investment or investment activity to which the offering memorandum relates is available
only to relevant persons and will be engaged in only with relevant persons.

No person may communicate or cause to be communicated any invitation or inducement to engage in
investment activity (within the meaning of Section 21 of the FSMA) received by it in connection with the issue
or sale of the securities other than in circumstances in which Section 21(1) of the FSMA does not apply to us.

The offering memorandum has been sent to you in an electronic form. You are reminded that documents
transmitted via this medium may be altered or changed during the process of electronic transmission, and
consequently none of the initial purchasers, or any person who controls any of the initial purchasers, or any of
their directors, officers, employees or agents accepts any liability or responsibility whatsoever in respect of any
difference between the offering memorandum distributed to you in electronic format and the hard copy version
available to you on request from the initial purchasers.



OFFERING MEMORANDUM NOT FOR GENERAL DISTRIBUTION

IN THE UNITED STATES OF AMERICA

Intralot Capital Luxembourg S.A.
€250,000,000 6.0% Senior Notes due 2021

guaranteed on a senior basis by

Intralot S.A.—Integrated Lottery Systems and Services
and certain subsidiaries of Intralot S.A.—Integrated Lottery Systems and Services

Intralot Capital Luxembourg S.A., a public limited liability company (société anonyme) organized and existing under the laws of the Grand
Duchy of Luxembourg (“Luxembourg”), having its registered office at 46A, avenue John F. Kennedy, L-1855 Luxembourg and which is in the
process of being registered with the Luxembourg Register of Commerce and Companies (the “Issuer”), is hereby offering €250,000,000 in aggregate
principal amount of its 6.0% Senior Notes due May 15, 2021 (the “Notes”).

Interest will be paid on the Notes, semi-annually in arrear on May 15 and November 15 of each year, commencing November 15, 2014. The
Notes will mature on May 15, 2021.

The Issuer may redeem all or a part of the Notes at any time on or after May 15, 2017, at the redemption prices specified herein plus accrued and
unpaid interest and additional amounts, if any. Prior to May 15, 2017, the Issuer will be entitled, at its option, to redeem all or a part of the Notes, at a
price equal to 100% of the principal amount plus accrued and unpaid interest and additional amounts, if any, plus a “make-whole” premium. In
addition, prior to May 15, 2017, the Issuer may redeem at its option up to 35% of the aggregate principal amount of the Notes, using the proceeds of
certain equity offerings at the redemption price set forth herein plus accrued and unpaid interest and additional amounts, if any. Upon the occurrence
of certain events constituting a change of control, the Issuer may be required to make an offer to repurchase all of the Notes at a redemption price
equal to 101% of the principal amount thereof, plus accrued and unpaid interest and additional amounts, if any. In the event of certain developments
affecting taxation, the Issuer may redeem all, but not less than all, of the Notes.

The Notes will be senior obligations of the Issuer and will rank pari passu in right of payment to all of the Issuer’s existing and future
indebtedness that is not subordinated in right of payment to the Notes and senior in right of payment to all existing and future indebtedness of the
Issuer that is subordinated in right of payment to the Notes. The Notes will have the benefit of an unconditional and irrevocable guarantee
(the “Company Guarantee”) from Intralot S.A. Integrated Lottery Systems and Services, a public limited liability company (société anonyme)
organized under the laws of the Hellenic Republic (the “Company” or “Intralot S.A.”), and guarantees (subject to certain important limitations as
described elsewhere in this Offering Memorandum) from certain of its subsidiaries (the “Subsidiary Guarantors” and, together with the Company, the
“Guarantors”). The Company Guarantee and the guarantees provided by the Subsidiary Guarantors (the “Subsidiary Guarantees” and, together with
the Company Guarantee, the “Guarantees”) will be senior obligations of the Guarantors and will rank pari passu in right of payment to all of the
Guarantors’ existing and future indebtedness that is not subordinated in right of payment to the Guarantees, including the Syndicated Facilities (as
defined herein), and senior in right of payment to all existing and future indebtedness of the Guarantors that is subordinated in right of payment to the
Guarantees. The Notes and the Guarantees will also be effectively subordinated to all of the existing and future debt of the Company’s subsidiaries
(other than the Issuer) that do not guarantee the Notes and to all existing and future secured indebtedness of the Issuer and the Guarantors to the
extent of the value of the property and assets securing such indebtedness.

Investing in the Notes involves risks. See “Risk Factors” beginning on page 18.

This offering memorandum (the “Offering Memorandum”) constitutes a prospectus for purposes of Part IV of the Luxembourg act dated
July 10, 2005 on prospectuses for securities, as amended, and includes information on the terms of the Notes, including redemption and repurchase
prices, covenants and transfer restrictions. The Issuer has applied to have the Notes listed on the Official List of the Luxembourg Stock Exchange
(the “LxSE”) and traded on the LxSE’s Euro MTF market (the “Euro MTF Market”), which is not a regulated market within the meaning of Directive
2004/39/EC on markets in financial instruments. It is expected that the approval (visa) in connection with the listing of the Notes on the Official List
of the LxSE and the admission of the Notes to trading on the Euro MTF Market will be granted by the LxSE promptly after the issuance of the Notes.

The Issuer expects that the Notes will be delivered in book-entry form through Euroclear System (“Euroclear”) and Clearstream Banking,
société anonyme (“Clearstream’) on or about May 8, 2014 (the “Issue Date”).

Neither the Notes nor the Guarantees have been or will be registered under the U.S. Securities Act of 1933, as amended
(the “U.S. Securities Act”), or any state securities laws. Accordingly, the Notes and the Guarantees are being offered and sold in the United
States only to qualified institutional buyers (“QIBs”) as defined in, and in reliance on, Rule 144A under the U.S. Securities Act
(“Rule 144A”) and to non-U.S. persons outside the United States as defined in Regulation S under the U.S. Securities Act (“Regulation S”) in
reliance on Regulation S. Prospective purchasers that are QIBs are hereby notified that the seller of the Notes and the Guarantees may be
relying on the exemption from the registration requirements under the U.S. Securities Act provided by Rule 144A. See “Important
Information” and “Transfer Restrictions” for additional information about eligible offerees and transfer restrictions.

Price for the Notes: 99.294 % plus accrued interest, if any, from the Issue Date.

Global Coordinators and Joint Bookrunners

Citigroup Deutsche Bank J.P. Morgan Société Générale
Joint Bookrunners
ALPHA BANK A.E. Eurobank Nomura
Co-managers
Banca IMI BERENBERG Geniki Bank

Offering Memorandum dated April 30, 2014.



DREAMTOQUCH

Step up to the dream

INTRALOT unveils its next generation Intelligent Gaming Station, DreamTouch.
First of its kind, DreamTouch offers a variety of Lottery gaming products, like instant scratch tickets,
lottery numerical draw, and interactive touch games.

This powerful, simple and stylish gaming station uses an amazing 42" interactive touch screen display
and has a feather touch smartphone-like operation that enables quick product identification and
offers a more delightful gaming experience. By combining lottery games, impulse selling video games
and promotional advertising content with full flexibility according to lottery preferences and marketing
strategies, Dreamlouch constitutes not only an innovative gaming station but also a powerful tool for
direct product advertising and digital sighage.

With DreamTouch INTRALOT takes a great leap forward creating a universe of possibilities for players
to experience fun and interactive games.

www.intralot.com

Responsible Gaming is an integral part of INTRALOT's solutions. Our state-of-the-art technology and operational expertise ,"tm’ot
enable us to implement responsible gaming practices on behalf of our customers. At INTRALOT... we care a LOT.



TABLE OF CONTENTS

Contents Page
SUMM AR Y 1
RISK FACT OR S . . e e e e e e e e 18
USE OF PROCEEDS . . . . e e e e e e e e e e e e 38
CAPITALIZATION . .. e e e e e e e e e e e s 39
SELECTED FINANCIAL INFORMATION . .. ... e e 40
MANAGEMENT’S DISCUSSION AND ANALYSIS OF OUR FINANCIAL CONDITION AND

RESULTS OF OPERATIONS . . .o e e e e e e e e e 43
INDUSTRY OVERVIEW . o e e e e e e e 73
BUSINES S . o 89
REGULATION . . e e e e e e e e e e e e e 115
MANAGEMENT . . 121
PRINCIPAL SHAREHOLDERS . . ..o e e e e e e 126
CERTAIN RELATIONSHIPS AND RELATED PARTY TRANSACTIONS . ..... ... ... .. . . ... 127
DESCRIPTION OF OTHER INDEBTEDNESS . . ... . e 128
DESCRIPTION OF THE NOTES . . ..o e e e e e e e e e 134
LIMITATIONS ON VALIDITY AND ENFORCEABILITY OF THE GUARANTEES AND CERTAIN

INSOLVENCY LAW CONSIDERATIONS . ... e e 187
CERTAIN LUXEMBOURG INSOLVENCY LAW CONSIDERATIONS WITH RESPECT TO THE

ISSUER AND THE LUXEMBOURG GUARANTOR .. ... .. i 214
BOOK-ENTRY, DELIVERY AND FORM . ... . . e 219
TAXATION .. e 223
CERTAIN ERISA CONSIDERATIONS . . .o e e e e e 229
PLAN OF DISTRIBUTION . . ..o e e e e e e e e e e e e 231
TRANSFER RESTRICTIONS . . .o e e e e e e e e 233
LEGAL MATTERS . . e e e e e e e 236
INDEPENDENT AUDITORS . ... e e e e e e 237
SERVICE OF PROCESS AND ENFORCEMENT OF CIVIL LIABILITIES ........ ... ... ... ..... 238
LISTING AND GENERAL INFORMATION . . . ... e e 241
GLOS S AR Y . . G-1

FINANCIAL INFORMATION .. .. e F-1



IMPORTANT INFORMATION

This Offering Memorandum is confidential and has been prepared by us solely for use in connection with
the proposed offering of the Notes described in this Offering Memorandum and for application for listing
particulars to be approved by the LxSE and for the Notes to be admitted to the Official List of the LxSE and
admitted to trading on the Euro MTF Market thereof. This Offering Memorandum is personal to each offeree and
does not constitute an offer to any other person or to the public generally to subscribe for or otherwise acquire
Notes. Distribution of this Offering Memorandum to any person other than the prospective investor and any
person retained to advise such prospective investor with respect to the purchase of Notes is unauthorized, and any
disclosure of any of the contents of this Offering Memorandum, without our prior written consent, is prohibited.
Each prospective investor, by accepting delivery of this Offering Memorandum, agrees to the foregoing and to
make no photocopies of this Offering Memorandum or any documents referred to in this Offering Memorandum.

In making an investment decision, prospective investors must rely on their own examination of our
company and the terms of this offering, including the merits and risks involved. In addition, neither we nor the
initial purchasers nor any of our or their respective representatives is making any representation to you regarding
the legality of an investment in the Notes, and you should not construe anything in this Offering Memorandum as
legal, business or tax advice. You should consult your own advisors as to the legal, tax, business, financial and
related aspects of an investment in the Notes. You must comply with all laws applicable in any jurisdiction in
which you buy, offer or sell the Notes or possess or distribute this Offering Memorandum, and you must obtain
all applicable consents and approvals; neither we nor the initial purchasers shall have any responsibility for any
of the foregoing legal requirements.

You should base your decision to invest in the Notes solely on information contained in this Offering
Memorandum. Neither we nor the initial purchasers have authorized anyone to provide you with any different
information.

We are offering the Notes in reliance on an exemption from registration under the U.S. Securities Act for an
offer and sale of securities that does not involve a public offering. If you purchase the Notes, you will be deemed
to have made certain acknowledgments, representations and warranties as detailed under this section. You may
be required to bear the financial risk of an investment in the Notes for an indefinite period. Neither we nor the
initial purchasers are making an offer to sell the Notes in any jurisdiction where the offer and sale of the Notes is
prohibited or make any representation to you that the Notes are a legal investment for you. No action has been, or
will be, taken to permit a public offering in any jurisdiction where action would be required for that purpose.

Each prospective purchaser of the Notes must comply with all applicable laws, rules and regulations in force
in any jurisdiction in which it purchases, offers or sells the Notes and must obtain any consent, approval or
permission required by it for the purchase, offer or sale by it of the Notes under the laws and regulations in force
in any jurisdiction to which it is subject or in which it makes such purchases, offers or sales, and neither we nor
the initial purchasers shall have any responsibility therefor.

None of the U.S. Securities and Exchange Commission, any U.S. state securities commission or any non-
U.S. securities authority or other authority has approved or disapproved of the Notes or determined if this
Offering Memorandum is truthful or complete. Any representation to the contrary is a criminal offense.

We have applied to have the Notes listed on the Official List of the LxSE and traded on the Euro MTF
Market, which is not a regulated market within the meaning of Directive 2004/39/EC on markets in financial
instruments. We cannot guarantee that our application to the LxSE for approval of this Offering Memorandum,
or for the Notes to be admitted for trading on the Euro MTF Market, will be approved as of the settlement date
for the Notes or at any time thereafter, and settlement of the Notes is not conditional on obtaining this listing.

The Issuer and Guarantors accept responsibility for the information contained in this Offering
Memorandum. The Issuer and Guarantors have made all reasonable inquiries and confirm to the best of their
knowledge, information and belief that the information contained in this Offering Memorandum with regard to
the Issuer and Guarantors and their subsidiaries and affiliates and the Notes is true and accurate in all material
respects, that the opinions and intentions expressed in this Offering Memorandum are honestly held and that the
Issuer and Guarantors are not aware of any other facts the omission of which would make this Offering
Memorandum or any statement contained herein misleading in any material respect.

No representation or warranty is made or implied by the initial purchasers or any of their respective
affiliates, and neither the initial purchasers nor any of their respective affiliates make any representation or
warranty or accept any responsibility or any liability, as to the accuracy or completeness of the information
contained or incorporated by reference in this Offering Memorandum and any other information provided by the



Issuer and the Guarantors in connection with the issuance of the Notes. None of the initial purchasers accepts any
responsibility or liability in relation to the information contained or incorporated by reference in this Offering
Memorandum or any other information provided by the Issuer and the Guarantors in connection with the
issuance of the Notes.

By receiving this Offering Memorandum, investors acknowledge that they have had an opportunity to request
for review, and have received, all additional information they deem necessary to verify the accuracy and
completeness of the information contained in this Offering Memorandum. Investors also acknowledge that they
have not relied on the initial purchasers in connection with their investigation of the accuracy of this information or
their decision whether to invest in the Notes. The contents of this Offering Memorandum are not to be considered
legal, business, financial, investment, tax or other advice. Prospective investors should consult their own counsel,
accountant and other advisors as to legal, business, financial, investment, tax and other aspects of a purchase of the
Notes. In making an investment decision, investors must rely on their own examination of the Issuer and the Intralot
Group (as defined below), the terms of the offering of the Notes and the merits and risks involved.

Société Générale is not registered with the U.S. Securities and Exchange Commission as a U.S. registered
broker-dealer and will effect offers and sales solely outside of the United States to the extent permitted by
rule 15a-6 of the U.S. Securities Exchange Act of 1934, as amended (the “Exchange Act”) through its
U.S. registered broker-dealers.

We and the initial purchasers may reject any offer to purchase the Notes in whole or in part, sell less than
the entire principal amount of the Notes offered hereby or allocate to any purchaser less than all of the Notes for
which it has subscribed.

Certain exchange rate information presented in this Offering Memorandum includes extracts from
information and data publicly released by official and other sources. While we accept responsibility for
accurately summarizing the information concerning exchange rates, and as far as we are aware and able to
ascertain, no facts have been omitted which would render this information inaccurate or misleading, we accept no
further responsibility in respect of such information. The information set out in relation to sections of this
Offering Memorandum describing clearing and settlement arrangements, including the section entitled
“Book-Entry, Delivery and Form,” is subject to change in or reinterpretation of the rules, regulations and
procedures of Euroclear and Clearstream currently in effect. While we accept responsibility for accurately
summarizing the information concerning Euroclear and Clearstream, and, as far as we are aware, and able to
ascertain, no facts have been omitted which would render this information inaccurate or misleading, we accept no
further responsibility in respect of such information.

THE NOTES AND THE GUARANTEES HAVE NOT BEEN, AND WILL NOT BE, REGISTERED
UNDER THE U.S. SECURITIES ACT. THE NOTES MAY BE OFFERED OR SOLD WITHIN THE
UNITED STATES ONLY TO QUALIFIED INSTITUTIONAL BUYERS IN RELIANCE ON THE
EXEMPTION FROM REGISTRATION PROVIDED BY RULE 144A AND OUTSIDE THE UNITED
STATES TO NON-U.S. PERSONS IN ACCORDANCE WITH REGULATION S. YOU ARE HEREBY
NOTIFIED THAT SELLERS OF THE NOTES MAY BE RELYING ON THE EXEMPTION FROM
THE REGISTRATION REQUIREMENTS OF SECTION 5 OF THE U.S. SECURITIES ACT
PROVIDED BY RULE 144A.

The Notes are subject to restrictions on transferability and resale and may not be transferred or resold except
as permitted under the U.S. Securities Act and applicable securities laws of any other jurisdiction pursuant to
registration or exemption therefrom. Prospective purchasers should be aware that they may be required to bear
the financial risks of this investment for an indefinite period of time. See “Transfer Restrictions.”

IN CONNECTION WITH THIS OFFERING OF NOTES, CITIGROUP GLOBAL MARKETS
LIMITED (THE “STABILIZING MANAGER”) (OR PERSONS ACTING ON BEHALF OF THE
STABILIZING MANAGER) MAY, TO THE EXTENT PERMITTED BY APPLICABLE LAW, OVER-
ALLOT NOTES OR EFFECT TRANSACTIONS WITH A VIEW TO STABILIZING OR
MAINTAINING THE MARKET PRICE OF THE NOTES AT A LEVEL HIGHER THAN THAT
WHICH MIGHT OTHERWISE PREVAIL. HOWEVER, THERE IS NO ASSURANCE THAT THE
STABILIZING MANAGER WILL UNDERTAKE ANY SUCH STABILIZATION ACTION. SUCH
STABILIZATION ACTION, IF COMMENCED, MAY BEGIN ON OR AFTER THE DATE OF
ADEQUATE PUBLIC DISCLOSURE OF THE FINAL TERMS OF THE OFFERING OF THE NOTES
AND MAY BE ENDED AT ANY TIME, BUT IT MUST END NO LATER THAN THE EARLIER OF 30
CALENDAR DAYS AFTER THE DATE ON WHICH THE ISSUER RECEIVED THE PROCEEDS OF
THE ISSUE AND 60 CALENDAR DAYS AFTER THE DATE OF ALLOTMENT OF THE NOTES.
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NOTICE TO NEW HAMPSHIRE RESIDENTS

NEITHER THE FACT THAT A REGISTRATION STATEMENT OR AN APPLICATION FOR A
LICENSE HAS BEEN FILED UNDER CHAPTER 421-B OF THE NEW HAMPSHIRE REVISED
STATUTES, AS AMENDED (“RSA 421-B””) WITH THE STATE OF NEW HAMPSHIRE NOR THE
FACT THAT A SECURITY IS EFFECTIVELY REGISTERED OR A PERSON IS LICENSED IN THE
STATE OF NEW HAMPSHIRE CONSTITUTES A FINDING BY THE SECRETARY OF STATE OF
NEW HAMPSHIRE THAT ANY DOCUMENT FILED UNDER RSA 421-B IS TRUE, COMPLETE AND
NOT MISLEADING. NEITHER ANY SUCH FACT NOR THE FACT THAT AN EXEMPTION OR
EXCEPTION IS AVAILABLE FOR A SECURITY OR A TRANSACTION MEANS THAT THE
SECRETARY OF STATE HAS PASSED IN ANY WAY UPON THE MERITS OR QUALIFICATIONS
OF, OR RECOMMENDED OR GIVEN APPROVAL TO, ANY PERSON, SECURITY, OR
TRANSACTION. IT IS UNLAWFUL TO MAKE, OR CAUSE TO BE MADE, TO ANY PROSPECTIVE
PURCHASER, CUSTOMER, OR CLIENT ANY REPRESENTATION INCONSISTENT WITH THE
PROVISIONS OF THIS PARAGRAPH.

NOTICE TO INVESTORS IN THE EUROPEAN ECONOMIC AREA

This Offering Memorandum has been prepared on the basis that any offer of Notes in any member state of the
European Economic Area (“EEA”) which has implemented the Prospectus Directive (each, a “Relevant Member
State”) will be made pursuant to an exemption under the Prospectus Directive (as defined below), as implemented
in that Relevant Member State, from the requirement to produce a prospectus for offers of Notes. Accordingly, any
person making or intending to make any offer within that Relevant Member State of Notes, which are the subject of
the offering contemplated in this Offering Memorandum, may only do so in circumstances in which no obligation
arises for the Issuer or the initial purchasers to produce a prospectus for such offer. Neither the Issuer nor the initial
purchasers have authorized, nor do they authorize, the making of any offer of Notes in circumstances in which an
obligation arises for the Issuer or the initial purchasers to publish a prospectus for such offer. Neither the Issuer nor
the initial purchasers have authorized, nor do they authorize, the making of any offer of Notes through any financial
intermediary, other than offers made by the initial purchasers, which constitute the final placement of Notes
contemplated in this Offering Memorandum. The expression “Prospectus Directive” means Directive 2003/71/EC
(and amendments thereto, including the 2010 PD Amending Directive, to the extent implemented in the Relevant
Member State), and includes any relevant implementing measure in the Relevant Member State and the expression
“2010 PD Amending Directive” means Directive 2010/73/EU.

NOTICE TO INVESTORS IN LUXEMBOURG

The terms and conditions relating to this Offering Memorandum have not been approved by and will not be
submitted for approval to the Luxembourg Financial Sector Regulator (Commission de Surveillance du Secteur
Financier) for purposes of a public offering or sale in Luxembourg. Accordingly, the Notes may not be offered
or sold to the public in Luxembourg, directly or indirectly, and neither this Offering Memorandum nor any other
circular, prospectus, form of application, advertisement or other material may be distributed, or otherwise made
available in or from, or published in, Luxembourg, except for the sole purpose of the admission to trading of the
Notes on the Euro MTF Market and listing on the Official List of the LxSE and except in circumstances that do
not constitute an offer of securities to the public in accordance with the Luxembourg Act of July 10, 2005 on
prospectuses for securities, as amended from time to time, and implementing the Prospectus Directive.

Consequently, this Offering Memorandum and any other offering circular, prospectus, form of application,
advertisement or other material may only be distributed (i) to Luxembourg qualified investors as defined in the
Luxembourg Act of July 10, 2005 on prospectuses for securities, as amended, (ii) to no more than 149
prospective investors, which are not qualified investors and (iii) in any other circumstance contemplated by the
Luxembourg Act of July 10, 2005 on prospectus for securities, as amended from time to time and implementing
the Prospectus Directive.

NOTICE TO INVESTORS IN THE UNITED KINGDOM

This Offering Memorandum is for distribution only to persons who (i) have professional experience in
matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000
(Financial Promotion) Order 2005 (as amended, the “Financial Promotion Order”), (ii) are persons falling within
Atrticle 49(2)(a) to (d) (“high net worth companies, unincorporated associations etc”) of the Financial Promotion
Order, (iii) are outside the United Kingdom or (iv) are persons to whom an invitation or inducement to engage in
investment activity (within the meaning of section 21 of the Financial Services and Markets Act 2000) in
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connection with the issue or sale of the Notes may otherwise lawfully be communicated or caused to be
communicated (all such persons together being referred to as “relevant persons”). This Offering Memorandum is
directed only at relevant persons and must not be acted on or relied on by persons who are not relevant persons.
Any investment or investment activity to which this Offering Memorandum relates is available only to relevant
persons and will be engaged in only with relevant persons.

NOTICE TO INVESTORS IN THE NETHERLANDS

Any Notes will only be offered in the Netherlands to qualified investors as defined in the Financial
Supervision Act (Wet op het financieel toezicht).

NOTICE TO INVESTORS IN ITALY

No action has been or will be taken which could allow an offering of the Notes to the public in the Republic
of Italy within the meaning of Article 1, paragraph 1, letter t) of Legislative Decree No. 58 of February 24, 1998,
as subsequently amended (the “Italian Financial Act”). Accordingly, the Notes may not be offered or sold
directly or indirectly in the Republic of Italy, and neither this Offering Memorandum nor any other offering
circular, prospectus, form of application, advertisement, other offering material or other information relating to
the Issuer, the Guarantors, the Notes or the Notes Guarantees or the Collateral may be issued, distributed or
published in the Republic of Italy, except under circumstances that will result in compliance with all applicable
laws, orders, rules and regulations. The Notes cannot be offered or sold in the Republic of Italy either on the
primary or on the secondary market to any natural persons nor to entities other than qualified investors
(investitori qualificati) as defined pursuant to Article 100 of the Italian Financial Act and Article 34-ter,
paragraph 1, letter b) of Regulation No. 11971 of May 14, 1999 as amended (the “Issuers Regulation™) issued
by the Commissione Nazionale per le Societd e la Borsa (“CONSOB”) or unless in circumstances which are
exempt from the rules on public offers pursuant to Article 100 of the Italian Financial Act and the implementing
CONSOB regulations, including the Issuers Regulation.

The Notes may not be offered, sold or delivered and neither this Offering Memorandum nor any other
material relating to the Notes may be distributed or made available in the Republic of Italy unless such offer, sale
or delivery of Notes or distribution or availability of copies of this Offering Memorandum or any other material
relating to the Notes in Italy is made in one of the following ways: (a) by investment firms, banks or financial
intermediaries permitted to conduct such activities in Italy in accordance with Legislative Decree No 385 of
September 1, 1993 as amended, the Italian Financial Act, CONSOB Regulation No. 16190 of October 29, 2007
as amended and any other applicable laws and regulations; and (b) in compliance with all relevant Italian
securities, tax and exchange control and other applicable laws and regulations and any other applicable
requirement or limitation which may be imposed from time to time by CONSOB or the Bank of Italy or other
competent authority. Any investor purchasing the Notes is solely responsible for ensuring that any offer or resale
of the Notes by such investor occurs in compliance with applicable laws and regulations.

THIS OFFERING MEMORANDUM CONTAINS IMPORTANT INFORMATION WHICH YOU
SHOULD READ BEFORE YOU MAKE ANY DECISION WITH RESPECT TO AN INVESTMENT IN
THE NOTES.

FORWARD-LOOKING STATEMENTS

This Offering Memorandum contains forward-looking statements and other information that involves risks,
uncertainties and assumptions. The words “anticipate,” “assume,” “believe,” “estimate,” “expect,” “intend,”
“may,” “plan,” “project,” “should” and similar expressions are used to identify forward-looking statements.
Forward-looking statements are statements that are not historical facts; they include statements about our beliefs
and expectations and the assumptions underlying them, including, without limitation, statements regarding our
future financial position, risks and uncertainties related to our business, strategy, capital expenditure, projected
costs and our plans and objectives for future operations. These statements are based on plans, estimates and
projections as they are currently available to our management. Forward-looking statements therefore speak only
as of the date they are made, and we undertake no obligation to update any of them in light of new information or
future events. Although we believe that the expectations reflected in such forward-looking statements are
reasonable, we can give no assurance that such expectations will prove to be correct.

99 < 99 <
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By their very nature, forward-looking statements involve risks and uncertainties. These statements are based
on our management’s current expectations and are subject to a number of factors and uncertainties that could
cause actual results to differ materially from those described in the forward- looking statements. Actual results
may differ from those set forth in the forward-looking statements as a result of various factors (including, but not
limited to, future global economic conditions, changed market conditions affecting the gaming industry, intense
competition in the markets in which we operate and costs of compliance with applicable laws, regulations and
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standards, diverse political, legal, economic and other conditions affecting our markets, the cost and availability
of adequate insurance coverage and financing, changes in interest rates and other factors beyond our control).
Changing factors, risks and uncertainties that could affect us include, without limitation:

 changes in government regulations and oversight in the jurisdictions in which we operate, including new
and increased taxation;

illegal betting and challenges relating to public perception and efforts of gaming opponents to curtail
legalized gambling;

* changes in consumer preferences;

increased competition;
* slow growth or declines in sales of lottery and gaming products and services;

* non-renewal or termination of material contracts and licenses, whether as a result of litigation, changing
regulations, breaches of contract provisions, public policy concerns or any other factors, including our
relationship with government authorities;

e our relationships with government authorities;
* our compliance with anti-corruption laws and regulations and economic sanction programs;

* changes in market trends including technological changes and the changing technological demands and
preferences of our customers;

risks associated with our strategic expansion into new geographic markets and joint ventures or other
strategic investments;

* the need for unexpected capital expenditures;

the risk of accidents, natural disasters, labor matters or other adverse incidents in our operations;

losses with respect to individual events or betting outcomes;

difficulties in renewing existing or raising additional financing, including financing to fund future capital
expenditures, acquisitions and other general corporate activities;

* changes in interest rates and currency fluctuations;

changes in global or regional economic conditions;

* instability in the social, political and economic conditions in the countries in which we operate;
* the availability of adequate insurance coverage; and

* other risks related to the business, the industry or the regions in which we operate.

Should one or more of such risks and uncertainties materialize, or should any underlying assumptions prove
incorrect, actual outcomes may vary materially from those indicated in the applicable forward-looking
statements. Any forward- looking statement or information contained in this Offering Memorandum speaks only
as of the date the statement was made.

All of the forward-looking statements made by us herein and elsewhere are qualified in their entirety by the
risk factors and statements discussed in “Risk Factors” and “Management’s Discussion and Analysis of Our
Financial Condition and Results of Operations.” These risk factors and statements describe circumstances that
could cause actual results to differ materially from those contained in any forward-looking statement in this
Offering Memorandum. The risks described in the “Risk Factors™ section in this Offering Memorandum are not
exhaustive. Other sections of this Offering Memorandum describe additional factors that could adversely affect
our business, financial condition or results of operations. Moreover, we operate in a very competitive and rapidly
changing environment. We may face new risks from time to time, and it is not possible for us to predict all such
risks; nor can we assess the impact of all such risks on our business or the extent to which any factor, or
combination of factors may cause actual results to differ materially from those contained in any forward-looking
statements. Given these risks and uncertainties, you should not place undue reliance on forward-looking
statements as a prediction of actual results.

The Issuer, the Guarantors and the initial purchasers assume no obligation to update any of the
forward-looking statements after the date of this Offering Memorandum to conform those statements to actual
results, subject to compliance with all applicable laws. The Issuer, the Guarantors and the initial purchasers
assume no obligation to update any information contained in this Offering Memorandum or to publicly release
any revisions to any forward-looking statements to reflect events or circumstances, or to reflect that the Issuer or
the Guarantors became aware of any such events or circumstances, that occur after the date of this Offering
Memorandum.



CERTAIN DEFINED TERMS AND CONVENTIONS

In this Offering Memorandum, the term “Issuer” refers to Intralot Capital Luxembourg S.A. with its
registered office in Luxembourg. The term “Company” refers to Intralot S.A. with its registered office in Greece.

9 < 9 <«

The terms “we,” “us,” “our” and the “Intralot Group” refer to Intralot S.A. together with its subsidiaries.

References to management, directors and executive officers refer to the management, directors and
executive officers of the Issuer or the Company, as the context requires. References to the “United States” or
“U.S.” in this Offering Memorandum shall be to the United States of America, its territories and possessions, any
State of the United States and the District of Columbia.

In addition, the following terms used in this Offering Memorandum have the meanings assigned to them
below:

2018 Notes ..., €325.0 million in aggregate principal amount of 9.75% senior notes
due August 15, 2018 issued by Intralot Finance Luxembourg S.A. on
August 8, 2013.

Alpha Bank Facility ............... A term facility under a facility agreement entered into on June 7, 2013
by Intralot Finance UK PLC as borrower and Intralot Global Holdings
and Intralot S.A. as guarantors, which has been entered into in order to
refinance a previous loan made to the Company by Emporiki Bank of
Greece S.A. The facility agreement, which provides for borrowings up
to an aggregate of €42.5 million on a committed basis, is expected to
be repaid using the proceeds from the offering of the Notes.

Company Guarantee ............... The unconditional and irrevocable guarantee provided by Intralot S.A.
on the Notes.

EBIT ...... ... i Earnings before interest and tax.
EBITDA .............. ... ... .... Earnings before interest, tax, depreciation and amortization.
Euro MTFMarket . ................ An exchange-regulated market under the aegis of the LxSE, which is

not an EU-regulated market within the meaning of Directive
2004/39/EC on markets in financial instruments. The Notes are
expected to be admitted to trading on the Euro MTF Market.

Guarantors ..................... The Subsidiary Guarantors, together with the Company.
IAS . International Accounting Standards.
IFRS ... International Financial Reporting Standards as endorsed by the

European Union.

Local Credit Facilities ............. Our existing local credit facilities, as described more fully under
“Capitalization” and “Description of Other Indebtedness,” of which
€19.7 million is expected to be repaid using the proceeds from the
offering of the Notes.

LxSE .. ..o The Luxembourg Stock Exchange.

New Revolving Facility ............ €100.0 million revolving facility expected to be entered through
Intralot Finance UK PLC as part of the refinancing of the Syndicated
Facilities following the Issue Date.

New Syndicated Facilities .......... The New Term Facility together with the New Revolving Facility.

New Term Facility ................ €100.0 million term facility expected to be entered through Intralot
Finance UK PLC as part of the refinancing of the Syndicated Facilities
following the Issue Date.

NOtes ..o €250,000,000 in aggregate principal amount of 6.0% senior notes due
2021, described more fully under “Description of the Notes.”

Purchase Agreement . .............. Agreement entered among the Issuer, the Guarantors and the initial
purchasers dated as of the date of this Offering Memorandum, under
the terms and conditions of which the Issuer has agreed to sell the

vi



Stabilizing Manager ...............

Subsidiary Guarantees .............

Subsidiary Guarantors .............

Syndicated Facilities . ..............

Term Facility

Notes to the initial purchasers, and, subject to certain conditions
contained therein, the initial purchasers have, severally and not jointly,
agreed to purchase the principal amount of the Notes, as set forth in the
“Plan of Distribution.”

Qualified institutional buyers as defined in Rule 144A under the U.S.
Securities Act.

€150.0 million revolving facility entered through Intralot Finance

UK PLC due December 21, 2014, of which the full amount outstanding
is expected to be repaid (but not cancelled) using the proceeds from the
offering of the Notes.

Citigroup Global Markets Limited.
Guarantees on the Notes provided by the Subsidiary Guarantors.

Certain of the Company’s subsidiaries, which are providing the
Subsidiary Guarantees, listed in “Summary—The Guarantors.”

The Term Facility together with the Revolving Facility.

€80.0 million term facility entered through Intralot Finance UK PLC
due December 21, 2014 of which €30.0 million is expected to be repaid
using the proceeds from the offering of the Notes.
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PRESENTATION OF FINANCIAL AND OTHER INFORMATION
Financial Information

This Offering Memorandum includes audited consolidated and standalone financial statements of the
Company as of and for the years ended December 31, 2011, 2012 and 2013. The audited consolidated financial
statements of the Company as of and for the years ended December 31, 2011, 2012 and 2013 have been prepared
in accordance with International Financial Reporting Standards (“IFRS”) as adopted by the European Union
(“EU”).

The consolidated financial statements of the Company as of and for the years ended December 31, 2011 and
2012 have been audited by S.O.L. S.A. (“S.0.L.”), an affiliate of Crowe Horwath. The consolidated financial
statements of the Company as of and for the year ended December 31, 2013 have been audited by both S.O.L.
and Grant Thornton Greece SA (“Grant Thornton™).

We consolidate certain subsidiaries under IFRS in which we have a minority ownership but nevertheless
control, either through certain shareholder agreements or by virtue of our control of a controlling intermediate
holding company. Income attributable to our partners in such consolidated subsidiaries is reflected under the
equity method of consolidation as “Minority Interest” in our consolidated financial statements.

In this Offering Memorandum, references to “2011,” “2012” and “2013” refer to the years ended
December 31, 2011, 2012 and 2013, respectively. Individual figures (including percentages) appearing in this
Offering Memorandum have been rounded according to standard business practice. Figures rounded in this
manner may not necessarily add up to the totals contained in a given table.

The term “revenue” as used in this Offering Memorandum corresponds to the line item “sales proceeds” in
the consolidated financial statements of the Company.

Non-IFRS Financial Measures

We have included in this Offering Memorandum certain financial measures and ratios, including EBIT,
EBITDA, EBITDA margin and certain leverage and coverage ratios, that are not presented in accordance with
IFRS. In this Offering Memorandum, references to “EBIT” for the years ended December 31, 2013, 2012 and
2011 for Intralot Group are calculated as operating profit before tax plus profit/(loss) equity method
consolidations, exchange differences, interest and related income and interest and similar charges, write-off and
impairment losses of assets and investments, and gain/(loss) from asset disposal, all for the same period.
“EBITDA” for the same periods is calculated as EBIT before depreciation and amortization, all for the same
period. EBIT and EBITDA are presented in the consolidated financial statements of Intralot Group.

We are not presenting EBIT and EBITDA as measures of our results of operations. EBIT and EBITDA have
important limitations as analytical tools, and you should not consider them in isolation or as substitutes for
analysis of our results of operations. Our management believes that the presentation of EBIT and EBITDA is
helpful to investors, securities analysts and other parties to measure our operating performance and ability to
service debt. Our EBIT and EBITDA may not be comparable to similarly titled measures used by other
companies. EBIT, EBITDA, EBITDA margin and leverage and coverage ratios are not measurements of
financial performance under IFRS and should not be considered as alternatives to other indicators of our
operating performance, cash flows or any other measure of performance derived in accordance with IFRS.
Furthermore, the presentation of the guarantor coverage provided by the Guarantors on an unconsolidated basis
as a percentage of consolidated EBITDA aggregates solely those Guarantors that contribute positive EBITDA to
the Intralot Group.

This Offering Memorandum includes consolidated financial data which has been adjusted to reflect certain
effects of the sale of the Notes and the use of proceeds on our gross financial debt, cash and cash equivalents, net
financial debt, net interest paid, net financial debt to EBITDA and EBITDA to net interest paid as of or for the
year ended December 31, 2013. Our consolidated pro forma financial data has been prepared for illustrative
purposes only and does not purport to represent what our actual gross financial debt, cash and cash equivalents,
net financial debt, net interest paid, net financial debt to EBITDA and EBITDA to net interest paid would have
been if the sale of the Notes and the use of proceeds had occurred on December 31, 2013, nor does it purport to
project our gross financial debt, cash and cash equivalents, net financial debt, net interest paid, net financial debt
to EBITDA and EBITDA to net interest paid at any future date. The unaudited pro forma adjustments and the
unaudited pro forma financial data set forth in this Offering Memorandum are based on available information
and certain assumptions and estimates that we believe are reasonable but may differ materially from the actual
adjusted amounts.
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CURRENCY PRESENTATION AND DEFINITIONS

In this Offering Memorandum, all references to “€”, “euro” or “EUR” refer to the currency introduced at the
start of the third stage of the European Economic and Monetary Union pursuant to the Treaty on the Functioning
of the European Union, as amended. All references to “U.S.$”, “U.S. dollars” or “USD” are to the lawful
currency of the United States of America. “JMD” refers to amounts denominated in the Jamaican dollar. “AZN”
refer to amounts denominated in the Azerbaijan manat. “PEN” refers to amounts denominated in the Peruvian
new sol. “AUD” refers to amounts denominated in the Australian dollar. “TRY” refers to amounts denominated
in the Turkish lira. “PLN” refers to amounts denominated in the Polish zloty. “RON” refers to amounts
denominated in the Romanian new leu. “BRL” refers to amounts denominated in the Brazilian real. “ARS” refers
to amounts denominated in the Argentine peso. “BGN” refers to amounts denominated in the Bulgarian lev.
“XCD” refers to amounts denominated in the East Caribbean dollar.

We have set forth in the table below, for the periods and dates indicated, period end, average, high and low
Bloomberg Composite Rates expressed as U.S. dollars per €1.00.
Period End Average High Low
U.S. dollars per €1.00

Year

2000 L 1.4326 1.3949 1.5134 1.2531
2000 . 1.3387 1.3266 1.4513 1.1923
2000 1.2959 1.3926 1.4830 1.2907
2002 1.3192 1.2860 1.3458 1.2061
2003 1.3743 1.3285 1.3804 1.2780
Month

October 2013 ... 1.3583 1.3639 1.3804 1.3520
November 2013 ... .. 1.3488 1.3497 1.3605 1.3367
December 2013 . ... . 1.3541 1.3702 1.3803 1.3541
January 2014 . .o 1.3488 1.3623 1.3763 1.3488
February 2014 . .. o 1.3802 1.3670 1.3802 1.3519
March 2014 . ... 1.3770 1.3826 1.3932 1.3733
April 2014 (through April 29,2014) ... 1.3809 1.3808 1.3886 1.3705

The exchange rate of the euro on April 29, 2014 was U.S.$1.3809 = €1.00.

The rates in the foregoing table may differ from the actual rates used in the preparation of the consolidated
financial statements and other financial information appearing in this Offering Memorandum. We have provided
these exchange rates solely for the convenience of potential investors.

For information on the impact of fluctuations in exchange rates on our operations, see ‘“Risk Factors—Risks
Related to Our Business Operations—Fluctuations in currency exchange rates and related risks may adversely
affect our results of operations, and hedging carries certain costs and risks” and “Management’s Discussion and
Analysis of Our Financial Condition and Results of Operations—Key Factors Affecting Our Results of
Operations—Exchange Rate Fluctuations.”
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PRESENTATION OF INDUSTRY AND MARKET DATA

In this Offering Memorandum, we rely on and refer to information regarding our business and the markets
in which we operate and compete. Certain economic and industry data, market data and market forecasts set forth
in this Offering Memorandum were extracted from market research, governmental and other publicly available
information, independent industry publications and reports prepared by industry consultants. These external
sources include, among others, Gambling Compliance and GBGC Analysis.

Industry publications, surveys and forecasts generally state that the information contained therein has been
obtained from sources that are believed to be reliable. We cannot assure you of the accuracy and completeness
of, and have not independently verified, such information. We do, however, accept responsibility for the correct
reproduction of this information.

Certain information in this Offering Memorandum, including without limitation, statements regarding the
industry in which we operate, our position in the industry, our market share and the market shares of various
industry participants are based on our internal estimates and analyses and our own investigation of market
conditions.

We cannot assure you that our estimates or any of the assumptions underlying our estimates are accurate or
correctly reflect our position in the industry. None of our internal surveys or information have been verified by
any independent sources.



AVAILABLE INFORMATION

Each purchaser of the Notes from the initial purchasers will be furnished with a copy of this Offering
Memorandum and any related amendments or supplements to this Offering Memorandum. Each person receiving
this Offering Memorandum acknowledges that:

* such person has been afforded an opportunity to request from us and to review, and has received, all
additional information considered by it to be necessary to verify the accuracy and completeness of the
information herein;

* such person has not relied on the initial purchasers or any person affiliated with the initial purchasers in
connection with its investigation of the accuracy of such information or its investment decision; and

except as provided above, no person has been authorized to give any information or to make any
representation concerning the Notes offered hereby other than those contained herein and, if given or
made, such other information or representation should not be relied upon as having been authorized by us
or the initial purchasers.

This Offering Memorandum contains summaries, believed to be accurate in all material respects, of certain
terms of certain agreements, but reference is made to the actual agreements (copies of which will be made
available upon request to us or the initial purchasers) for complete information with respect thereto, and all such
summaries are qualified in their entirety by this reference.

To permit compliance with Rule 144A in connection with any resales or other transfers of Notes that are
“restricted securities” within the meaning of the U.S. Securities Act, the Issuer has undertaken to furnish, upon
the request of a holder of such Notes or any beneficial interest therein, to such holder or to a prospective
purchaser designated by him, the information required to be delivered under Rule 144A(d)(4) under the
U.S. Securities Act if, at the time of the request, any of the Notes remain outstanding as “restricted securities”
within the meaning of Rule 144(a)(3) of the U.S. Securities Act and the Issuer is neither a reporting company
under Section 13 or 15(d) of the Exchange Act, nor exempt from reporting pursuant to Rule 12g3-2(b)
thereunder.

Requests for such information and requests for the agreements summarized in this Offering Memorandum
should be directed to Evangelos Raptis, Intralot Capital Luxembourg S.A., 46A avenue J.F. Kennedy, L-1855
Luxembourg, Grand Duchy of Luxembourg. Our website can be found at www.intralot.com. Information
contained on our website is not incorporated by reference into this Offering Memorandum and is not part of this
Offering Memorandum.
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SUMMARY

The following summary is intended as an introduction to this Offering Memorandum and summarizes
selected information from it. Because of the more detailed information contained elsewhere in this Offering
Memorandum, investors are strongly recommended to carefully read the Offering Memorandum, and base their
decision on whether to invest in the Notes on a review of the entire Offering Memorandum.

Business Overview

We are a global leader in the supply of integrated gaming systems and services. We design, develop, operate
and support customized software and hardware for the gaming industry and provide innovative technology and
services to state and state-licensed lottery and gaming organizations worldwide. Since our establishment more
than 20 years ago, we have developed innovative technological and operating know-how and experience, which
are central to maintaining our existing customer relationships as well as winning new contracts. Our long-
standing relationships with our customers give us valuable insight into their strategic and other business needs.
We operate a diversified and stable portfolio of 85 contracts and licenses across 57 jurisdictions in 45 countries
worldwide. Our business activities range from the provision of customized gaming platforms to full management
of end-to-end gaming operations either for our own or other licensed operations, depending upon the market in
which we operate. Our games library includes more than 550 games, including lotteries, sports betting, Video
Lottery Terminals (VLTs)/Amusement with Prizes machines (AWPs) and racing.

In the three years ended December 31, 2011, 2012 and 2013 we had revenue of €1,202.4 million,
€1,374.0 million and €1,539.4 million, respectively, and EBITDA of €153.8 million, €177.5 million and
€194.8 million, respectively, on a fully consolidated basis for entities that we control, although we may have
minority ownership in some such subsidiaries. See “Presentation of Financial and Other Information.” As of
December 31, 2013, we had net debt of €405.0 million and a market capitalization of €341.8 million as of
April 24, 2014 (source: Athens Exchange S.A.). In addition, as of December 31, 2013, we had 5,685 full-time
employees.

Business Activities

We have three business activities: Technology and Support Services Contracts; Management Contracts; and
Licensed Operations.

The following table summarizes the principal products and services provided in each of our business
activities:

Technology and Support

Services Contracts Management Contracts Licensed Operations

Provision of:

* Central gaming system
* Lottery terminals

* Telecommunications

Description Management of all the
aspects of a gaming
operation:

¢ Provision of

Ownership of a license
to operate games
including:

* Provision of

system/solutions technology solutions technology solutions
* Related peripheral as described under as described under
equipment and software “Technology and “Technology and
* Implementation Support Services Support Services
services Contracts” Contracts” and/or

Holder of License

Maintenance and
support services and/or
Monitoring systems for
VLT operations

State or state-licensed

operator maintains the
license

Day-to-day operations
Marketing services
Sales network
development and
management and/or
Risk management/
odds setting for sports
betting games

State or state-licensed
operator maintains the
license

* Management of
services as described
under “Management
Contracts”

The Intralot Group
maintains the license,
which is acquired from
a competent local/state
government authority




Technology and Support

Services Contracts Management Contracts Licensed Operations
Key Geographies . . .. .... United States, Greece, Turkey, Romania, Jamaica, Australia,
Australia, New Zealand Morocco and Russia Bulgaria, Italy, Peru,
and Argentina Azerbaijan and Malta
Other Geographies . ... .. China, Croatia, Brazil Cyprus, Greece,
Dominican Republic, Moldova, Poland,
Germany, Ireland, Russia, Slovakia, South
Malaysia, Mexico, Africa and South Korea

Netherlands, Philippines,
Romania, Suriname and
Taiwan

Our key geographies set forth in the table above represented approximately 87.3% of our EBITDA in the
year ended December 31, 2013.

The following diagrams set forth our percentage of revenue by business activity and our percentage of
revenue net of payout by business activity, respectively, for the year ended December 31, 2013:

Revenue Revenue Net of Payout

Management, 8.1% Management, 15.9%

Technology and
Support Services,
16.5%

Licensed
Operations, 51.5%

Technology and
Support Services,
32.6%

Licensed
Operations, 75.4%

Technology and Support Services Contracts

Our technology and support services activity primarily comprises the supply of technology solutions and
support, with the overall operational responsibility remaining with a state or state-licensed gaming operator. Our
contracts in this segment typically include the provision of equipment, software and maintenance and support
services to lottery and gaming organizations pursuant to long-term contracts, which provide us with a high level
of stable and recurring revenues. These contracts also include the design, development and implementation of
software tailored to each jurisdiction and operation. We currently manage 52 individual technology and support
services contracts across 41 jurisdictions through 17 subsidiaries. We believe that our technological expertise
gives us a competitive advantage worldwide.

Under our technology and support services contracts, we are typically paid a fee by state or state-licensed
gaming organizations based on either (i) a pre-determined fixed percentage of customer sales (amounts wagered
by players) or (ii) a fixed payment over the duration of the contract in respect of multi-year contracts. In addition,
we periodically sell technology equipment and relevant services to other lottery and gaming operators.

Revenues under our technology and support services contracts are not subject to payout costs for player
winnings. Our technology and support services contracts represented approximately 16.5% of our revenue and
32.6% of our revenue net of payout in the year ended December 31, 2013.

Management Contracts

Our management contracts activity primarily comprises the management of all aspects of a gaming
organization. In addition to the provision of services included under our technology and support services activity
described above, we manage day-to-day operations, marketing services, sales network and risk management/odds
setting for sports betting. Under these contracts, the customer (who is the license holder of the gaming/lottery
operation) typically retains responsibility for certain frontline tasks, as well as the management of retailers, cash
management and game approvals in addition to oversight and regulatory control. We currently operate five
management contracts in five jurisdictions through five subsidiaries.




We are paid a fee under our management contracts based on a fixed percentage of wagers. Revenue under
our management contracts are not subject to payout costs for player winnings. Our management contracts
represented approximately 8.1% of our revenue and 15.9% of our revenue net of payout in the year ended
December 31, 2013.

Licensed Operations

Through our licensed operations activity, we are responsible for all aspects of a gaming operation, including
the selection and provision of technology and its ongoing support, as well as the management of the operations.
In addition, because we are typically the direct license holder, we are also responsible for our relationship with
the local regulators. In many cases, our licenses are open-ended since they do not have a fixed term or are
automatically renewable as long as the licensed terms are complied with. We currently operate under 28
individual licenses through a combination of wholly- and partially-owned subsidiaries and joint ventures, across
16 jurisdictions. We operate through retail locations and online channels.

The revenue we generate from our licensed operations is based on the total amount of money wagered by
players on various gaming products before payout for players’ winnings. Our licensed operations represented
approximately 75.4% of our revenue and 51.5% of our revenue net of payout in the year ended December 31,
2013.

The following diagrams set forth our revenue by region and business activity for the year ended
December 31, 2013.

Technology and Support Services
Contracts Management Contracts Licensed Operations

European Union, Other Countries,

Other Countries, 23.0% 19.1%

22.1%

European Union, .
220% Other Countries,

Other Europe,
o, European Union,|

51.7%
America, 28.5%

Other Europe,
0.7%

America, 35.9% America, 28.9%

Game Categories

We offer the following categories of gaming products under each of our three business activities described
above:

* Lottery games, which represented 32.7% of our revenue in the year ended December 31, 2013, include the
operation, supply of technology services for numerical and traditional lottery games, instant tickets and
fast draw games in more than 80,000 POS with over 290 games across 38 jurisdictions on five continents
in each of our three business activities.

* Sports betting, which represented 45.0% of our revenue in the year ended December 31, 2013, includes
the operation, supply of technology, bookmaking and risk management services for 20 sports betting
contracts, with up to 4,000 concurrent events. With operations in 18 jurisdictions, we believe we are one
of the leading sports betting providers in the state-sponsored gaming sector in the world. In the case of
licensed operations, we primarily operate through agents who bear the cost of operation, while we manage
the sports book. In certain jurisdictions, such as Italy and Poland, we operate through our own branded
shops, which may be franchised or directly owned.

* IT products and services, which represented 12.5% of our revenue in the year ended December 31, 2013,
includes technology and operational services to state and state-licensed organizations. These services are
done on a fixed payment basis rather than as a percentage of wagers.

Video Lottery Terminals/Amusement with Prizes machines, which represented 6.7% of our revenue in
the year ended December 31, 2013, include solutions and services for VLT monitoring, gaming venues
and server-based gaming. We operate and/or service over 84,000 gaming machines in over 5,000 POS and
gaming halls in ten jurisdictions.




* Racing, which represented 3.1% of our revenue in the year ended December 31, 2013, includes
technology, content and integrated services for pari-mutuel and fixed-odds race betting on horse and dog
racing events as well as virtual racing, with contracts in seven jurisdictions.

Competitive Strengths
Broad-based Diversification across Contracts, Geographies and Business Activities

We have a diversified portfolio of 85 contracts and licenses, including: 52 technology and support services
contracts, which comprised 32.6% of our revenue net of payout during the year ended December 31, 2013; five
management contracts, which comprised 15.9% of our revenue net of payout during the same period; and 28
licenses, which comprised 51.5% of our revenue net of payout during the same period. Our business is also well-
diversified geographically, with operations in 57 jurisdictions on five continents and no single market
representing more than 13.0% of our EBITDA during the year ended December 31, 2013. In addition, Greece,
where our business consists primarily of contracts with the Greek Organization of Football Prognostics S.A.
(“OPAP”), represented only 5.7% of our revenue for the year ended December 31, 2013. With our operations
split across the three core business activities of technology and support services, management and licensed
operations and in various jurisdictions, we believe our EBITDA generation remains well-diversified. We believe
we are the most diversified gaming provider among our peers, which allows for enhanced revenue and earnings
stability. In addition, we are well positioned in markets with attractive growth prospects such as South America
and Asia.

Highly Visible Recurring Revenues

We believe that we have a significant revenue pipeline because of the long-term nature of our contracts and
our strong track record of contract renewals. The terms of our 52 technology and support services contracts range
from three to 15 years, with an average remaining contract length (as of December 31, 2013, giving effect to
contracts entered into as of the date of this Offering Memorandum) of 4.0 years (or 5.3 years taking into account
certain of our customers’ renewal options). The terms of our five management contracts range from five to nine
years, with an average remaining contract length (as of December 31, 2013, giving effect to contracts entered
into as of the date of this Offering Memorandum) of 2.5 years (or 4.1 years taking into account certain of our
customers’ renewal options). During the period from 2006 to 2013, we grew our licensed operations
significantly. Many of our licensed operations contracts are open-ended, meaning they do not have a fixed term
or are automatically renewable on a periodic basis, as long as we comply with the license terms. We believe this
adds to the stability of our revenue streams.

We also have a strong track record of renewing or extending our expiring contracts. Since 2007, we have
successfully renewed or extended more than 90% of our contracts which were expiring. Based on our historical
experience, we expect to renew the substantial majority of our contracts at their respective expirations, which we
believe reflects the strength of our incumbent position.

During the year ended December 31, 2013, 86.8% of our revenue was attributable to contracts that (i) do not
expire in the next five years, (ii) are periodically renewable provided the licensee conforms with the applicable
contractual requirements or (iii) are in liberalized markets where the contracts are extended or renewed through a
non-competitive process.

Leading Proprietary Technology with Track Record of Innovation

We believe that we are at the forefront of our industry in terms of innovation and quality, which has given
us one of the most technologically-advanced and reliable product offerings in our business. We test an average of
30 gaming concepts across our business activities per year to remain competitive in our offering of the latest
games and variations for the players. We believe that our leading research and development (“R&D”) capability
enables us to compete effectively on the basis of technology, incur lower capital expenditure and upfront costs,
as well as to reduce ongoing maintenance spend with lower breakdown costs. As of December 31, 2013, we held
approximately 60 patents and designs worldwide and had approximately 80 additional patents at various stages of
approval. We spent approximately €16.6 million, €17.5 million and €15.2 million in 2011, 2012 and 2013,
respectively, on R&D. In each of those years, we have been included in the EU Industrial Research &
Development Investment Scoreboard prepared and published by the European Commission for our significant
investments in R&D, which we believe demonstrates our leadership and commitment as a technological provider.




Best-in-Class Risk Management and Corporate Controls

Our primary payout risk comes from our sports betting book. We manage this risk through best-in-class
local odds setting as well as a betting center in Greece that controls our global fixed-odds betting activity and
payout policy on a real-time basis. Our sports betting portfolio represented approximately 45.0% of our total
revenue for the year ended December 31, 2013, and we have a long track record of successfully managing payout
risk. See “Business—Our Products and Services—Services—Sports Betting Risk Management.” We also enter
into risk exchange agreements with major international betting operators when possible to further reduce our
exposure to any one potential outcome.

Furthermore, we have rigorous internal controls and compliance procedures that follow listing standards and
international best practices for cash management and legal and regulatory compliance. This includes procedures
to monitor transactions, maintain key back-up procedures and regular contingency planning as well as internal
audits and procedures to detect money laundering. All of these procedures are facilitated in part by our central
monitoring and control system that tracks all of our operations through our Lotos Open System (“Lotos”). In
September 2011, we became the first international lottery vendor to be certified according to the World Lottery
Association Security Control Standard.

Proven and Highly Scalable Operating Model

We believe that we are well-positioned to benefit from global growth opportunities while adhering to strict
investment criteria, with the aim to achieve target threshold returns. We seek to take advantage of the recent
global trend towards liberalization of gaming regulations by leveraging our proven track record across different
geographies and regulatory environments. We have extensive experience working with regulators in the 57
jurisdictions in which we operate, which we are able to apply globally. We have a highly scalable business model
supported by our advanced IT platform, which requires minimal customization to be used in new jurisdictions. In
addition, our product offering is adaptable, enabling us to provide technology to third-party operators, manage
operations on behalf of licensees, or hold and manage licenses directly as the circumstances permit. This is
demonstrated by our track record in winning 32 out of 60 relevant international gaming tenders since 2005 in
which either GTECH or Scientific Games, our main competitors, also participated. In many of our licensed
operations, we operate through joint venture arrangements with local partners. We believe these joint venture
arrangements provide the best means to penetrate and operate in certain markets, as we are able to benefit from
our partner’s local relationships and share extensive know-how.

Strong and Experienced Management Team

We have a seasoned and experienced management team, most of whom have been with the Company since
its establishment. Our management team has extensive experience in various gaming businesses and has a strong
entrepreneurial and strategic perspective on the international gaming industry. This enables us to identify and
pursue evolving industry opportunities with significant revenue generation potential before our competitors. For
example, our management team identified the potential for growth in sports betting games and has since focused
on leveraging our operational advantage in the sports betting markets throughout the world. In Italy, we entered
the newly-regulated betting market in 2007 and became the top foreign sports betting operator by market share
(source: Amministrazione Autonoma dei Monopoli di Stato (“AAMS”)). In addition, our management team has
successfully gained market share in the U.S. lottery market, which was previously dominated by our two key
competitors. We entered that market with our first state lottery contract in 2003, and since then our management
team has focused on pursuing U.S. opportunities by leveraging our technology advantage in the state-run lottery
market. We currently have 11 technology and support services contracts with nine U.S. states and the District of
Columbia, and we recently won our bid for a contract with the Wyoming Lottery Corporation.

Strategy
Exploit Existing Contracts to Optimize Cash Flow

Our strategy is to improve our cash flows by reducing total capital expenditure while benefitting from the
ramp-up of our recently-initiated contracts. We also seek to grow organically through the optimization of our
gaming portfolio and network. We have already identified and realized cost savings from central service
functions across our contracts, such as through our Nefos cloud computing solution which enables the
consolidation of dispersed data centers. We believe we can further identify and realize additional cost savings in
the future. We also believe we can manage our licensed operations to optimize costs. We are applying best
practices for the centralization of costs and purchases from all our markets in order to optimize our cash flow
across our global operations.




Proactively Manage Our Contract Portfolio

Our strategy is to improve the average profitability of our contract portfolio by focusing on the renewal of
our contracts on profitable terms. Our diversification allows us to exit unprofitable contracts where possible. In
addition, we will seek to selectively enter new contracts that match our stringent profitability and cash generation
targets. We believe we have a strong track record in contract renewals both as a result of our incumbent position
and our key strengths, which include our leading technology solutions as well as our extensive operational
experience in diverse and competitive markets, which allow us to tailor product offerings to meet local
preferences and establish successful gaming operations. We also continue to evaluate the profitability of our
contracts and have selectively terminated less profitable ones, such as our recent closure of operations in Egypt,
Guatemala, France and Spain.

Maintain Leadership in Technology and Product Innovation

We seek to develop leading technology in lottery gaming, sports betting, VLTs/AWPs, racing and IT
products and services through continuously investing in innovative solutions and adopting proven methodologies
and best practices in all of our designs and implementations. Our R&D efforts include partnerships and
collaborative initiatives with the wider IT community in Greece and abroad. For instance, we have a partnership
with the Athens Information Technology Center for various research projects and recently established a dynamic,
technology-oriented Gaming Innovation Cluster in partnership with the Corallia Clusters Initiative in Greece. As
of December 31, 2013, we held approximately 60 patents and designs worldwide and had approximately
80 additional patents at various stages of approval. See “Business—Intellectual Property.” Our R&D efforts have
led to the development of our modular Lotos platform, which we expect to become the universal platform to help
us better tailor and continuously improve our product solutions. See “Business—Our Products and Services—
Products—Lotos Gaming Platform.”

Strong Values and Commitment to Responsible Gaming Operations

We seek to promote responsible gaming operations, which we believe are essential to renewing our existing
contracts and winning new ones with lottery and gaming organizations. We strive to adhere to the following
objectives across the Intralot Group network:

» comply with the laws and regulations as set out by regulators in host countries;

* ensure that the interests of players and vulnerable groups are protected,;

continually develop appropriate practices and technologies on the basis of market research and
information gathered from our global operations;

promote the implementation of responsible gaming practices in our corporate activities and externally
with our customers’ activities; and

educate and provide the public with accurate and balanced information so as to enable players to make
informed gaming choices.

In general, regulators require us to provide well-designed games in a secure environment while preventing, to the
maximum extent possible, underage, illegal and problem gambling and minimizing any potential harm to society.

Selective Participation in New Opportunities

While we primarily aim to exploit our cash flows from our existing contractual portfolio, we also aim to
selectively look for profitable opportunities pursuant to our stringent investment policies. We have developed
best practices to allow us to minimize operating risks, which in turn we believe will enable us to optimize our
cash flow profile. In addition, we seek to minimize risk by working with partners who can provide local
experience and reduce our capital requirements. For example, we participate in a joint venture that won a major
new scratch card and lottery ticket concession in Greece in 2013, enabling us to introduce a new product with
minimal investment. Our participation in the joint venture allows us to provide technology and management
services, as well as to participate in any equity upside, with minimal capital demands.

Our History

Our Company, Intralot S.A., was incorporated in Athens, Greece on August 6, 1992, winning its first
domestic contract (for scratch tickets) in 1993 and its first international contract (in Romania) in 1994. The Greek




scratch ticket contract was renewed in 1998. In 1999, Intralot S.A. was listed on the Athens Exchange S.A. (the
“Athens Exchange”). In the same year, we won the OPAP betting contract. By 2003, we expanded beyond
Europe to Chile and Peru and, in 2003, entered the U.S. market.

Between 2006 and 2010, we went through a significant expansionary period, growing our footprint from 14
jurisdictions in 2006 to 56 jurisdictions in 2010. During that time we also positioned ourselves in the liberalized
Italian betting market, and in 2010 extended our OPAP contract for an additional three years. In the last three
years, we have won a number of contracts, such as a 15-year VLT monitoring (technology) contract in Victoria,
Australia in 2011; a ten-year lottery license in Malta in 2012; a three-year extension of our contract for the
provision of central gaming and a statewide retail network system in South Carolina in 2013; a ten-year contract
with ChinaTrust Commercial Bank (“CTCB”) to provide IT systems for the operation of the Public Welfare
Lottery in Taiwan in 2013; a two-year renewal and additional two-year extension option for our lottery gaming
systems contract in the State of Ohio (United States), which includes a central monitoring system for VLTs, in
2013; a five-year lottery license in South Korea in 2013; a ten-year technology and support services contracts
with the Taiwan Sports Lottery Corporation in 2013; a three-year extension of our contract with the New Mexico
Lottery Board to provide their on-line lottery gaming system in 2014; a one-year extension of our lottery games
contract in Croatia in 2014; a ten-year contract for provision of VLTSs, on-line gaming system and other
technology and support services with Premier Lotteries Ireland Limited, operator of the Irish National Lottery, in
2014; a five-year contract with Wyoming Lottery Corporation to provide systems and services for their newly-
formed state lottery; and a two-year extension of our licence to operate lottery games on behalf of the Sociedad
de Beneficencia de Jaén in Peru in 2014.

The Issuer

The Issuer was incorporated on April 22, 2014, as a société anonyme under the laws of the Grand Duchy of
Luxembourg. The Issuer has its registered office at 46A avenue J.F. Kennedy, L-1855 Luxembourg and is in the
process of being registered with the Luxembourg Register of Trade and Companies (Registre de commerce et des
sociétés). The telephone number of the Issuer is +352 42 71 71 1. Intralot Global Securities B.V. directly owns
100.0% of the shares of the Issuer. The Issuer’s only significant assets are, following this offering, intercompany
proceeds loans made by it to certain members of the Intralot Group using the proceeds of the issuance of the
Notes. The Issuer has conducted no business operations since its incorporation on April 22, 2014, has no business
other than the issuance of the Notes and has no source of income except payments received under the Notes
following this offering.

The Guarantors

On the Issue Date, the Notes will be guaranteed by Intralot S.A. and certain subsidiaries of Intralot S.A. On
the Issue Date, the Subsidiary Guarantors will be Intralot Global Securities B.V., Intralot Global Holdings B.V.,
Intralot Gaming Services Pty Ltd, Intralot do Brasil Comércio de Equipamentos e Programas de
Computador Ltda., OLTP Processamento de Transa¢des Online Ltda, Bilot EOOD, Intralot Cyprus Global
Assets Ltd, Betting Company Cyprus Limited, Intralot Holdings International Limited, Intralot Business
Development Limited, Intralot International Limited, Intralot Operations Limited, Intralot Germany GmbH,
Intralot Interactive S.A., Betting Organization, Operation and Promotion Company S.A. (Betting Company S.A.),
Intralot Italia S.p.A., Veneta Servizi s.r.l, Intralot Gaming Machines S.p.A., Jackpot S.p.A., Intralot Jamaica
Limited, Intralot Nederland B.V., Intralot de Perd S.A.C., Gaming Solutions International S.A.C., Pollot sp. z
0.0., Beta Rial sp. z 0.0., Intralot Maroc SA, Intralot Iberia Holdings, S.A., Intralot St Lucia Limited, White
Eagle Investments Limited, Intralot Finance UK PLC, Intralot Interactive USA, LLC, Intralot Inc. and Intralot
Finance Luxembourg S.A.

As of and for the year ended December 31, 2013, the Issuer and the Guarantors that contributed positive
EBITDA to the Intralot Group together represented 57.1% of our consolidated EBITDA and the Issuer and the
Guarantors together represented 63.3% of our consolidated total assets, in each case on an unconsolidated basis
and excluding intra-Group items and investments in Restricted Subsidiaries. See “Presentation of Financial and
Other Information—Non-IFRS Financial Measures.” We will use best efforts to procure a guarantee of the Notes
by “Intralot” Co. Ltd. within 90 days of the Issue Date, and we will use commercially reasonable efforts to
procure a guarantee of the Notes by each of Lotrom S.A. and Slovenské Lotérie a.s. within 90 days of the Issue
Date. See “Description of the Notes—Certain Covenants—Post-Closing Guarantees.” On a stand-alone basis, as
of and for the year ended December 31, 2013, Lotrom S.A., Slovenské Lotérie a.s. and “Intralot” Co. Ltd.
represented 5.2%, 0.8% and 1.0% of our consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of our
consolidated total assets, respectively, in each case on an unconsolidated basis and excluding intra-Group items




and investments in Restricted Subsidiaries. As of and for the year ended December 31, 2013, the Issuer, the
Guarantors and their direct subsidiaries that are not Guarantors on a consolidated basis together represented
80.7% of our consolidated EBITDA and 83.1% of our consolidated total assets. As of and for the year ended
December 31, 2013, Lotrom S.A., Slovenské Loterié a.s. and “Intralot” Co. Ltd. and their respective direct
subsidiaries that are not Guarantors on a consolidated basis together represented 5.2%, 0.4% and 1.0% of our
consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of our consolidated total assets, respectively.

Recent Developments
Trading Update

We have not yet finalized our financial statements in respect of the quarter ended March 31, 2014. Based on
currently available information, we expect that our EBITDA in the first quarter of 2014 will be generally
consistent with our EBITDA in the fourth quarter of 2013, while our revenue in the first quarter of 2014 will
reflect a slight decrease in single digits as compared to the fourth quarter of 2013.

New Mexico Lottery Contract Extension

On February 20, 2014, we announced a three-year extension of our contract with the New Mexico Lottery
Board to provide our Lotos on-line lottery gaming system and related products and services, such as marketing
support, hotline, maintenance and repair and field operations. The amendment extends the original seven-year
contract, which began in 2008, until 2018.

Technology Contract with Irish National Lottery Operator

On March 20, 2014, we announced our selection by Premier Lotteries Ireland Limited for a ten-year
contract to provide technology for the supply, set up, maintenance and support of new lottery software platforms
and terminals in Ireland, overhauling the current systems and hardware. Premier Lotteries Ireland Limited
operates the Irish National Lottery, which recorded revenues of €735 million in 2012, under a 20 year licence.
Under this contract, we will provide our Lotos on-line gaming system and related technology suite, as well as
more than 4,000 VLTs, on-site support and on-going consultancy services for the duration of the project.

Technology Contract for New Wyoming Lottery

On March 31, 2014, we announced that we won our bid for a five-year contract with the Wyoming Lottery
Corporation to provide systems and services for the newly-formed Wyoming state lottery. Under this contract,
we will provide start-up and ongoing services, including the recruitment of lottery retailers, as well as the supply,
installation, maintenance and support of the new lottery central system and software platforms, terminal network
and communications. The contract is expected to be signed in late April, and the Wyoming state lottery is
expected to begin operations later this year.

New Organizational Structure

On January 30, 2014, we announced a new organizational structure for our management that we believe
reflects our growing international presence and enables us to better serve our customers. See “Management.” The
new organization was the outcome of a strategic and organization study conducted in collaboration with global
management consultants The Boston Consulting Group and includes three distinct divisions within our
management structure, Products and Services, Global Operations and Sales, and Technology.




SUMMARY OF OUR CORPORATE AND DEBT STRUCTURE

Set forth below is a simplified and summarized corporate and financing structure chart indicating the

entities that are the Issuer and the Guarantors of the Notes and our financing arrangements after giving pro forma
effect to the issuance of the Notes offered hereby and the application of the net proceeds therefrom. See “Use of
Proceeds.” The chart below does not include all entities in the Intralot Group, nor does it show all of the
liabilities in the Intralot Group. The following chart is provided for indicative and illustrative purposes only and
should be read in conjunction with the information contained in this Offering Memorandum as a whole. Please
see “Use of Proceeds” and “Description of Other Indebtedness.”

________ [ Issuer of the Notes

Intralot Capital Luxemburg S.A.®

Non Guarantor
Subsidiaries®®
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Intralot S.A. is listed on the Athens Exchange S.A. (“Athens Exchange”). We consolidate certain subsidiaries under IFRS in which we
have a minority ownership but nevertheless control, either through certain shareholder agreements or by virtue of our control of a
controlling intermediate holding company. With respect to these subsidiaries, we have the ability to require the declaration of dividends,
either due to our voting power or through shareholder agreements that enable us to mandate such declaration up to the maximum amount
permissible under local laws. We may choose not to require the declaration of a dividend due to tax considerations or because the cash is
intended for local investments. See “Management’s Discussion and Analysis of Our Financial Condition and Results of Operations—
Liquidity and Capital Resources—Cash Management.”

On the Issue Date, the Notes will be guaranteed by Intralot S.A., Intralot Finance Luxembourg S.A. and the same subsidiaries of Intralot
S.A. that currently guarantee the 2018 Notes, other than (i) Intralot Czech s.r.o. which we intend to sell after the Issue Date and

(ii) “Intralot” Co. Ltd., Lotrom S.A. and Slovenské Lotérie a.s. We will use best efforts to procure a guarantee of the Notes by “Intralot”
Co. Ltd. within 90 days of the Issue Date, and we will use commercially reasonable efforts to procure a guarantee of the Notes by each of
Lotrom S.A. and Slovenské Lotérie a.s. within 90 days of the Issue Date. See “Description of the Notes—Certain Covenants—Post-
Closing Guarantees.” As of and for the year ended December 31, 2013, the Issuer and the Guarantors that contributed positive EBITDA
to the Intralot Group together represented 57.1% of our consolidated EBITDA and the Issuer and the Guarantors together represented
63.3% of our consolidated total assets, in each case on an unconsolidated basis and excluding intra-Group items and investments in
Restricted Subsidiaries. See “Presentation of Financial and Other Information—Non-IFRS Financial Measures.” On a stand-alone basis,
as of and for the year ended December 31, 2013, Lotrom S.A., Slovenské Lotérie a.s. and “Intralot” Co. Ltd. represented 5.2%, 0.8% and
1.0% of our consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of our consolidated total assets, respectively, in each case on
an unconsolidated basis and excluding intra-Group items and investments in Restricted Subsidiaries. As of and for the year ended
December 31, 2013, the Issuer, the Guarantors and their direct subsidiaries that are not Guarantors on a consolidated basis together
represented 80.7% of our consolidated EBITDA and 83.1% of our consolidated total assets. As of and for the year ended December 31,
2013, Lotrom S.A., Slovenské Loterié a.s. and “Intralot” Co. Ltd. and their respective direct subsidiaries that are not Guarantors on a
consolidated basis together represented 5.2%, 0.4% and 1.0% of our consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of
our consolidated total assets, respectively. As of December 31, 2013, on an actual and a pro forma basis the non-Guarantor subsidiaries
of the Company (other than the Issuer) had €45.5 million and €24.7 million of debt outstanding, respectively.

The 2018 Notes comprise €325,000,000 in aggregate principal amount of 9.75% senior notes due August 15, 2018 issued by Intralot
Finance Luxembourg S.A. on August 8, 2013. The 2018 Notes rank equally in right of payment with any existing and future debt of
Intralot Finance Luxembourg S.A. that is not subordinated in right of payment to the 2018 Notes, rank senior in right of payment to any
existing and future debt of Intralot Finance Luxembourg S.A. that is subordinated in right of payment to the 2018 Notes, and are
effectively subordinated in right of payment to any existing and future debt of Intralot Finance Luxembourg S.A. that is secured by liens,
to the extent of the value of the assets securing such debt. The 2018 Notes are guaranteed by Intralot S.A. and certain subsidiaries of
Intralot S.A. The Issuer will also accede as a guarantor of the 2018 Notes.
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The Issuer is a wholly-owned subsidiary of Intralot Global Securities B.V. The Issuer has no significant assets other than, following the
offering, intercompany loans made by it using the proceeds of the issuance of the Notes. The Issuer has no business other than the
issuance of the Notes. On the Issue Date, the Issuer will guarantee the liabilities of Intralot Finance Luxembourg S.A. under the 2018
Notes and the liabilities of Intralot Finance UK plc under the Syndicated Facilities. The Issuer will also guarantee the liabilities of
Intralot Finance UK plc under the New Syndicated Facilities.

The Notes will rank equally in right of payment with any existing and future debt of the Issuer that is not subordinated in right of
payment to the Notes, rank senior in right of payment to any existing and future debt of the Issuer that is subordinated in right of payment
to the Notes, and be effectively subordinated in right of payment to any existing and future debt of the Issuer that is secured by liens, to
the extent of the value of the assets securing such debt.

Intralot Global Holdings B.V. is a wholly-owned subsidiary of Intralot Global Securities B.V.

The Notes will be guaranteed by Intralot S.A. and the Subsidiary Guarantors, which guarantees will be subject to certain limitations. See
“Limitations on Validity and Enforceability of the Guarantees and Certain Insolvency Law Considerations” and “Description of the
Notes—Limitation of Guarantees.”

As of December 31, 2013, on an actual and a pro forma basis, the non-Guarantor subsidiaries of the Company (other than the Issuer) had
€45.5 million and €24.7 million of debt outstanding, respectively.

The Syndicated Facilities comprise a €150.0 million revolving facility (the “Revolving Facility”) and an €80.0 million term facility (the
“Term Facility” and, together with the Revolving Facility, the “Syndicated Facilities”). The Syndicated Facilities are unsecured and are
guaranteed by the guarantors of the 2018 Notes. Following the offering of the Notes, we intend to refinance the Syndicated Facilities,
including the Revolving Facility and the Term Facility. We expect the New Syndicated Facilities to comprise a €100.0 million term
facility (the “New Term Facility”) and a €100.0 million revolving facility (the “New Revolving Facility” and, together with the New
Term Facility, the “New Syndicated Facilities”). The New Syndicated Facilities are expected to be unsecured. All of the Guarantors of
the Notes and the Issuer are expected to be guarantors under the agreement for the New Syndicated Facilities (the “New Syndicated
Facilities Agreement”). See “Description of Other Indebtedness—New Syndicated Facilities Agreement.” The New Syndicated Facilities
Agreement is expected to be signed after the Issue Date.

(10) Following the offering of the Notes, we intend to repay the full amount outstanding under Intralot Inc.’s (USA) bilateral facility

agreement (which may be cancelled). If we do not cancel, U.S.$14.0 million will remain committed and available for drawing.

We also intend to repay (but not cancel) in full amounts outstanding under certain of the Local Credit Facilities incurred by the
Guarantors as follows:

(i) €1.8 million for repayment of Intralot de Peru SAC’s (Peru) revolving credit facility. U.S.$2.3 million will remain committed and
available for drawing;

(ii) €0.4 million for repayment of Intralot Gaming Machines S.p.A.’s (Italy) revolving credit facility. €0.9 million will remain
committed and available for drawing;

(iii) €0.7 million for repayment of Intralot do Brasil Comércio de Equipamentos e Programas de Computador Ltda.’s (Brazil) revolving
credit facility. BRL2.0 million will remain committed and available for drawing; and

(iv) €0.3 million for repayment of Intralot Italia S.p.A.’s (Italy) overdraft facilities. €1.5 million will remain committed and available for
drawing.

In addition, following the offering of the Notes, we intend to repay (but not cancel) in full amounts outstanding under certain of the Local
Credit Facilities incurred by the non-Guarantors as follows:

(i) €13.5 million for repayment of the Maltco Lotteries Limited’s (Malta) bilateral facility agreement. €25.3 million will remain
committed and available for drawing. Maltco Lotteries Limited’s bilateral facility agreement is comprised of a €20.0 million term
loan, an overdraft facility of €5.0 million and a €0.3 million general banking facility. This facility is guaranteed by Associated
Supplies Limited, Intralot S.A. and The Players Group Limited. See “Description of Other Indebtedness;”

(ii) €1.2 million for repayment of Supreme Ventures Limited’s (Jamaica) multifacility credit agreement. JMD 463.2 million will remain
committed and available for drawing; and

(iii) €1.8 million for repayment of Totolotek S.A.’s (Poland) short-term revolving credit agreement. PLN 8.0 million will remain
committed and available for drawing. See “Use of Proceeds.”
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SUMMARY OF THE OFFERING

The following is a brief summary of certain terms of the offering of the Notes and may not contain all the
information that is important to you. For additional information regarding the Notes, see “Description of the

Notes.”

Company .

Notes offered ......................

Issue date .

Issue price

Maturitydate . . ....................

Interest rates and payment dates .. ...

Form and denomination . ............

Ranking of the Notes . .. .............

Guarantees

Intralot Capital Luxembourg S.A., a public limited liability
company (société anonyme) organized and existing under the laws
of the Grand Duchy of Luxembourg.

Intralot S.A.—Integrated Lottery Systems and Services, a public
limited liability company (société anonyme) organized under the
laws of the Hellenic Republic.

€250,000,000 in aggregate principal amount of 6.0% senior notes
due 2021 (the “Notes”).

May 8, 2014.
99.294%.
May 15, 2021.

The Notes will bear interest at a rate of 6.0% per annum, payable
semi-annually in arrear on May 15 and November 15 of each year,
beginning on November 15, 2014. Interest on the Notes will accrue
from the Issue Date.

The Notes will be issued in global form in minimum denominations
of €100,000 and in integral multiples of €1,000 in excess thereof
and will be maintained in book-entry form.

The Notes:
» will be a general obligation of the Issuer;

» will be effectively subordinated to any existing and future debt of
the Issuer that is secured by assets that do not secure the Notes, to
the extent of the value of assets securing such debt;

 will rank pari passu in right of payment with all existing and
future debt of the Issuer that is not subordinated in right of
payment to the Notes; and

 will rank senior in right of payment to all existing and future debt
of the Issuer that is subordinated in right of payment to the Notes.

The Notes will have the benefit of a Guarantee of the Company and
Subsidiary Guarantees of certain subsidiaries of the Company. As of
and for the year ended December 31, 2013, the Issuer and the
Guarantors that contributed positive EBITDA to the Intralot Group
together represented 57.1% of our consolidated EBITDA and the
Issuer and the Guarantors together represented 63.3% of our
consolidated total assets, in each case on an unconsolidated basis
and excluding intra-Group items and investments in Restricted
Subsidiaries. See “Presentation of Financial and Other
Information—Non-IFRS Financial Measures.” We will use best
efforts to procure a guarantee of the Notes by “Intralot” Co. Ltd.
within 90 days of the Issue Date, and we will use commercially
reasonable efforts to procure a guarantee of the Notes by each of
Lotrom S.A. and Slovenské Lotérie a.s. within 90 days of the Issue
Date. See “Description of the Notes—Certain Covenants—Post-
Closing Guarantees.” On a stand-alone basis, as of and for the year
ended December 31, 2013, Lotrom S.A., Slovenské Lotérie a.s. and
“Intralot” Co. Ltd. represented 5.2%, 0.8% and 1.0% of our
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Optional redemption

consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of
our consolidated total assets, respectively, in each case on an
unconsolidated basis and excluding intra-Group items and
investments in Restricted Subsidiaries. As of and for the year ended
December 31, 2013, the Issuer, the Guarantors and their direct
subsidiaries that are not Guarantors on a consolidated basis together
represented 80.7% of our consolidated EBITDA and 83.1% of our
consolidated total assets. As of and for the year ended December 31,
2013, Lotrom S.A., Slovenské Loteri€ a.s. and “Intralot” Co. Ltd.
and their respective direct subsidiaries that are not Guarantors on a
consolidated basis together represented 5.2%, 0.4% and 1.0% of our
consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of
our consolidated total assets, respectively. As of December 31,
2013, on an actual and a pro forma basis the non-Guarantor
subsidiaries of the Company (other than the Issuer) had

€45.5 million and €24.7 million of debt outstanding, respectively.
Our non-Guarantor subsidiaries will not provide Guarantees due to,
among other factors, limitations under their licenses, local law and/
or materiality.

Each Guarantee:
» will be a general obligation of the relevant Guarantor;

 will rank pari passu in right of payment with any existing and
future debt of the relevant Guarantor that is not subordinated in
right of payment to such Guarantee, including the Syndicated
Facilities;

will rank senior in right of payment to any existing and future debt
of the relevant Guarantor that is subordinated in right of payment
to such Guarantee;

will be effectively subordinated in right of payment to any
existing and future debt of the relevant Guarantor that is secured
by amounts that do not secure the Notes to the extent of the value
of the assets securing such debt; and

will be structurally subordinated to all existing and future obligations
of the relevant Guarantor’s subsidiaries that do not guarantee the
Notes.

A Guarantee (including Guarantees in effect on the Issue Date) will
be automatically and unconditionally released under certain
circumstances. See ‘“Description of the Notes—Brief Description of
the Notes and the Guarantees.” In addition, the validity and
enforceability of the Guarantees will be subject to certain local law
limitations. See “Limitations on Validity and Enforceability of the
Guarantees and Certain Insolvency Law Considerations,” “Risk
Factors—Risks Related to the Guarantees” and “Description of the
Notes—Brief Description of the Notes and the
Guarantees—Limitation of Guarantees.”

The Notes will be redeemable at our option, in whole or in part, at
any time on or after May 15, 2017, at the redemption prices set forth
in this Offering Memorandum, together with any accrued and
unpaid interest and additional amounts, if any, to the date of
redemption.

At any time prior to May 15, 2017, we may redeem some or all of
the Notes at a price equal to 100% of the principal amount plus any
accrued and unpaid interest and additional amounts, if any, plus a
“make-whole” premium.
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Optional redemption for tax reasons

Additional amounts .. ...............

Change of Control

Certain covenants

In addition, prior to May 15, 2017, we may redeem at our option up to
35% of the aggregate principal amount of the Notes using the proceeds of
certain equity offerings at the redemption price set forth herein plus any
accrued and unpaid interest and additional amounts, if any.

See “Description of the Notes—Optional Redemption.”

The Issuer may also redeem the Notes at any time, in whole but not
in part, for reasons of taxation, if as a result of any change in, or
amendment to, the laws or regulations (including any amendment to,
or change in, an official interpretation or application of such laws or
regulations) of the relevant taxing jurisdiction in respect of the
Issuer or, as applicable, any Guarantor, affecting taxation or the
obligation to pay duties of any kind, the Issuer or, as the case may
be, any Guarantor, will become obligated to pay additional amounts.
See “Description of the Notes—Optional Redemption—Redemption
upon Changes in Withholding Tax.”

Any payments made by the Issuer or any Guarantor with respect to
the Notes or any Guarantees will be made without withholding or
deduction for taxes in (1) any jurisdiction in which the Issuer or any
Guarantor is then incorporated or organized, engaged in business for
tax purposes or otherwise resident for tax purposes or any political
subdivision thereof or therein or (2) any jurisdiction of any Paying
Agent or any political subdivision thereof or therein (each, a “Tax
Jurisdiction”) unless required by law. If the Issuer or Guarantor is
required by law to withhold or deduct for taxes of the relevant Tax
Jurisdiction with respect to a payment to the holders of the Notes or
any Guarantees, the Issuer or Guarantor will pay the additional
amounts necessary so that the net amount received by the holders of
the Notes or any Guarantees after the withholding is not less than
the amount that they would have received in the absence of the
withholding, subject to certain exceptions. See “Description of the
Notes—Additional Amounts.”

Upon the occurrence of certain change of control events, the Issuer
will be required to offer to repurchase the Notes at a purchase price
equal to 101% of their aggregate principal amount, plus accrued and
unpaid interest and additional amounts, if any, to the date of such
repurchase. See “Description of the Notes—Repurchase at the
Option of Holders—Change of Control.”

The indenture governing the Notes (the “Indenture”) will limit the
Company and its restricted subsidiaries’ ability to, among other things:

* incur or guarantee additional debt;

e incur debt at Greek entities as long as Greece is rated below Ba2
by Moody’s;

* make certain restricted payments and investments, including
dividends or other distributions with regard to the shares of the
Company or its restricted subsidiaries;

e create or incur certain liens;

e enter into agreements that restrict our restricted subsidiaries’
ability to pay dividends;

* transfer or sell certain assets;
* merge or consolidate with other entities; and

e enter into certain transactions with affiliates.
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Selling and transfer restrictions . .....

Useof proceeds ....................

Listing and admission to trading . . . ...

Trustee . ...

Principal Paying Agent . . ............

Luxembourg Registrar, Transfer Agent
and Paying Agent ..................

Governing law for the Notes, the
Guarantees and the Indenture . .. ... ..

Risk factors

Each of the covenants is subject to a number of important
exceptions and qualifications. See “Description of the Notes—
Certain Covenants.”

The Notes and the Guarantees have not been registered under the
U.S. Securities Act. The Notes may only be offered or sold in a
transaction exempt from or not subject to the registration
requirements of the U.S. Securities Act. See “Transfer Restrictions.”

We intend to use the net proceeds from the offering of the Notes
(i) to repay certain drawings under the Syndicated Facilities, (ii) to
repay borrowings under the Alpha Bank Facility and the Local
Credit Facilities and (iii) for general corporate purposes. See “Use
of Proceeds.”

Application has been made to list the Notes on the Official List of
the LxSE and to admit the Notes for trading on the LxSE’s Euro
MTF Market.

Deutsche Trustee Company Limited

Deutsche Bank AG, London Branch

Deutsche Bank Luxembourg S.A.

New York.

Investing in the Notes involves substantial risks. You should
carefully consider all the information in this Offering Memorandum,
and, in particular, you should evaluate the specific risk factors set
forth in the “Risk Factors” section in this Offering Memorandum
before making a decision whether to invest in the Notes.
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SUMMARY CONSOLIDATED FINANCIAL INFORMATION

The following tables present the Intralot Group’s summary consolidated financial information and should
be read in conjunction with the audited consolidated financial statements of Intralot S.A. and the notes thereto
contained in this Offering Memorandum and the sections entitled “Use of Proceeds,” “Capitalization” and
“Management’s Discussion and Analysis of Our Financial Condition and Results of Operations.”

The summary financial information provided below was extracted from our audited consolidated financial
statements as of and for the years ended December 31, 2011, 2012 and 2013 prepared in accordance with IFRS.
The information below is not necessarily indicative of the results of our future operations.

This Offering Memorandum includes consolidated financial data which has been adjusted to reflect certain
effects of the sale of the Notes and the use of proceeds on our financial debt, cash and cash equivalents, net
financial debt, net interest paid, net financial debt to EBITDA and EBITDA to net interest paid as at and for the
year ended December 31, 2013. Our consolidated pro forma financial data has been prepared for illustrative
purposes only and does not purport to represent what our actual financial debt, cash and cash equivalents, net
financial debt, net interest paid, net financial debt to EBITDA and EBITDA to net interest paid would have been
if the sale of the Notes and the use of proceeds had occurred on December 31, 2013, nor does it purport to
project our financial debt, cash and cash equivalents, net financial debt, net interest paid, net financial debt to
EBITDA and EBITDA to net interest paid at any future date. The unaudited pro forma adjustments and the
unaudited pro forma financial data set forth in this Offering Memorandum are based on available information
and certain assumptions and estimates that we believe are reasonable and may differ materially from the actual
adjusted amounts. See “Presentation of Financial and Other Information—Non-IFRS Financial Measures.”

Income Statement Data

Year ended December 31,
2011 2012 2013

(€ in millions)

Income Statement Information:

ReVeNUE(D e 1,2024  1,374.0 1,5394
COSEOF SALES . o o ottt e et e e e e e e (990.2) (1,131.0) (1,271.5)
Gross Profit . . ... 212.2 243.0 267.9
Other Operating INCOIME . . . . .« ..ttt ettt et e e e e e e e e e e e e e e e e 28.5 18.6 17.4
SElliNG EXPENSES . . o vttt ettt e e e e e e e e e e e e (38.2) (43.1) (40.2)
AdMmINISrative EXPENSES . . .« vttt ettt et e e e e e e e e e e (108.3)  (118.3)  (120.8)
Research and development EXPENSES . ... ... ...ttt 9.7) (10.3) (7.0)
Other OPerating EXPEISES . . . o vt vttt ettt et e ettt et e e e e e e e e e (12.5) 9.9 (17.0)
BB 79.8 84.7 103.3
BB D A ) 153.8 177.5 194.8
Interest and similar Charges . . .. ... ... (35.9) (43.3) (57.9)
Interest and related INCOME . . . . . ..ottt e e e e 22.1 22.5 25.2
Exchange differences . ... .. ... .. i (0.6) (0.8) (11.1)
Profit/(loss) equity method consolidation .. ........ ... .. i 0.5) 0.1 3.0)
Operating profit before tax .. ....... ... .. .. . 57.0 58.4 53.5
TAKES .+ vt ettt e e e e e e e e e (21.5) (25.4) (32.2)
Net profit from continuing operations . . . ................ ... . . 35.6 33.1 21.3
Total comprehensive income/(expense) after tax®) . ... .. ... . 3.9) (5.2) (34.0)
Total income after tax . . ... ... ... ... 31.7 279 (12.7)
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Balance Sheet Data

Balance Sheet Information:
Assets

Non-current assets
of which: Tangible fixed assets
of which: Intangible assets .........
Current assets
of which: Cash and cash equivalents .

Total assets

Total liabilities

Total equity and liabilities

Total debt®
Net debt®

Cash Flow Statement Data

Cash Flow Information:
Net cash from operating activities . . .
Net cash from investing activities
Net cash from financing activities

Net cash flow®

Cash flow available for debt service”

Other Financial Data

Net financial debt (at end of period)
EBITDA®
Pro forma gross financial debt®
Pro forma cash and cash equivalents®
Pro forma net financial debt(!0)
Pro forma net interest paid('D

Ratio of pro forma net financial debt to EBITDA
Ratio of EBITDA to pro forma net interest paid

Trade Working Capital Split

Inventories
Trade receivables
Trade payables ..................

Trade working capital

(1) Reconciliation of revenue to revenue net of payout:

(@)

As of December 31,
2011 2012 2013

(€ in millions)

7215 7590  720.1
263.6 2407 199.4
2854 3638 3533
3647 3559 4151
1425 1350 1433

1,086.2 1,1149 1,135.2
7109 7313 7894

1,0862 1,1149 1,1352
5142 5210 5483
3717 3860  405.0

Year ended December 31,
2011 2012 2013

(€ in millions)

81.7 113.8 81.2
(64.6) (101.1)  (69.5)
(16.1) (20.2) (3.4)

1.0 (7.5) 8.3

89.4 72.0 102.9

As of or for the year
ended December 31,

2011 2012 2013

(€ in millions, except ratios)
371.7 386.0 405.0
153.8 177.5 194.8

653.7
2194
434.3
(33.5)
2.2x
(5.8)x

Year ended December 31,

2011 2012 2013
(€ in millions)

47.0 43.5 48.3
88.7 95.5 167.1
(76.0) (60.9) (110.0)
59.7 78.1 105.4

Year ended December 31,

2011 2012 2013
(€ in millions)
1,2024 1,3740 11,5394
(586.9) (677.7) (757.9)
615.5 696.3 781.5

We define EBIT as operating profit before tax plus profit/(loss) equity method consolidations, exchange differences, interest and related

income and interest and similar charges, write-off and impairment losses of assets and investments, and gain/(loss) from asset disposal,
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“
(&)
(6)
(@)

®)

©

all for the same period, and EBITDA as EBIT before depreciation and amortization, all for the same period. We are not presenting EBIT
or EBITDA as measures of our results of operations. EBIT and EBITDA have important limitations as analytical tools, and you should
not consider them in isolation or as substitutes for analysis of our results of operations. Our management believes that the presentation of
EBIT and EBITDA is helpful to investors, securities analysts and other parties to measure our operating performance and ability to
service debt. Our EBIT and EBITDA may not be comparable to similarly titled measures used by other companies. EBIT, EBITDA,
EBITDA margin and leverage and coverage ratios are not measurements of financial performance under IFRS and should not be
considered as alternatives to other indicators of our operating performance, cash flows or any other measure of performance derived in
accordance with IFRS.

Reconciliation of operating profit before tax to EBIT and EBITDA:

Year ended December 31,
2011 2012 2013
(€ in millions)

Operating profit/loss before tax . . ............ ... . 57.0 58.4 53.5
Profit/(loss) equity method consolidation .. ....... ... .. i 0.5 0.1) 3.0
Exchange differences . . ... ... ... .o 0.6 0.8 11.1
Interest and related INCOME . . . . .. ..ottt et ettt e ettt (22.1) (22.5) (25.2)
Interest and similar charges . . .. ... ... 35.9 433 57.9
Assets gain/(loss) from disposal, write-off & impairment losses

(included in Other Operating Income and Other Operating EXpenses) . ... ........c.ouuiueuneon.. 7.9 4.8 3.0
EBIT . . 79.8 84.7 103.3
Depreciation and amortization . ... ..........oituuun it 74.0 92.8 91.5
EBI D A . 153.8 177.5 194.8

Total comprehensive income/(expense) after tax is calculated from net profit from continuing and discontinuing operations adjusted for
valuation of available for sale financial instruments, derivatives valuation and exchange differences on translating foreign operations.

Total debt means indebtedness owed to third parties.

Net debt is calculated by deducting cash and cash equivalents from total debt.

Net cash flow is a sum of net cash from operating activities, net cash from investing activities and net cash from financing activities.
Reconciliation of EBITDA to cash flow available for debt service:

Year ended December 31,
2011 2012 2013
(€ in millions)

BB DA . 153.8 177.5 194.8
Change in Working Capital® . .. ... ... (12.6) (10.4) (27.5)
Income tax paid . . ... .o (22.3) (23.6) (35.5)
Maintenance Capital Expenditures® . ... ... ... (12.7) (12.1) (12.3)
License renewals(®) . ... . — (39.1) —
Dividends paid@ . . .. ... (16.8) (20.3) (16.6)
Cash Flow Available for Debt Service before discretionary and expansion capex® .............. 89.4 72.0 102.9

(a) We define changes in working capital as the sum of changes in inventories and receivables, less changes in payables, resulting from
the cash flow statement.

(b) Maintenance capital expenditures relate to our existing projects to maintain, replace or upgrade our lottery IT infrastructure, as
required, in order to keep our lottery systems in good working order, during each contract’s term.

(c) License renewals represent the position of net cash from investing activities used to renew licenses that we already hold. In 2012,
we renewed our license in Malta.

(d) Dividends paid reflects dividends paid to shareholders of the Company €0.7 million, €0.6 million and €0.4 million in the years
ended December 31, 2011, 2012 and 2013 respectively. Dividends paid to non-controlling shareholders of subsidiaries were
€16.1 million, €19.7 million and €16.2 million in the years ended December 31, 2011, 2012 and 2013 respectively.

(e) Cash Flow Available for Debt Service before discretionary and expansion capex means EBITDA adjusted for the effects of changes
in Working Capital, Taxes, Maintenance Capital Expenditures, license renewals and Dividends paid.

Pro forma gross financial debt represents financial debt as adjusted to give pro forma effect to the offering of the Notes as if they
occurred on December 31, 2013.

Pro forma cash and cash equivalents represents cash and cash equivalents, adjusted to give pro forma effect to the offering of the Notes,
as described in “Use of Proceeds”.

(10) Pro forma net financial debt represents pro forma gross financial debt less pro forma cash and cash equivalents.

(11) Pro forma net interest paid reflects our net interest expense for the year ended December 31, 2013, as adjusted, as if the Notes had been

issued and the proceeds therefrom would have been used as set forth in “Use of Proceeds” on January 1, 2013, respectively, based on the
actual interest rate for the Notes. Pro forma net interest paid does not include any charges related to debt issuance costs in connection
with the offering of the Notes.
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RISK FACTORS

Before deciding to purchase the Notes, you should carefully review and consider the following risk factors
and the other information contained in this Offering Memorandum. The occurrence of one or more of these risks
alone or in combination with other circumstances may have a material adverse effect on our business and cash
flows, financial condition and results of operations and may affect our ability to fulfill our obligations under the
Notes and the Guarantees. The order in which the risks are presented does not necessarily reflect the likelihood
of their occurrence or the magnitude or significance of the individual risks. Investing in the Notes could involve
additional risks and uncertainties of which we are not currently aware, or which we do not currently consider
material on the basis of our regular risk assessments. The risks to which our business is exposed may result in
inaccuracies in risk assessments or other forward-looking statements. An investment in the Notes is only suitable
for investors experienced in financial matters who are in a position to fully assess the risks relating to such an
investment and who have sufficient financial means to absorb any potential loss stemming therefrom.

Risks Related to the Gaming Industry

Our industry is subject to extensive regulations and oversight and if we fail to comply with applicable laws and
regulations, or if we become subject to new, more stringent laws and regulations, it could adversely affect our
rights.

Gaming regulatory requirements vary from jurisdiction to jurisdiction. Because of the broad geographical
reach of our operations, we are subject to a wide range of complex gaming laws and regulations in the
jurisdictions in which we are licensed or operate. These regulations govern, for example, advertisement, payouts,
taxation, cash and anti-money laundering compliance procedures and other specific limitations, such as the
number of gaming machines in a given POS and their proximity to each other. Most jurisdictions require that we
be licensed. If a license, approval or finding of suitability is required by a regulatory authority and we fail to seek
or do not receive the necessary approval, license or finding of suitability, then we may be prohibited from
providing our products or services for use in the particular jurisdiction. See “—Risks Related to Our Business
Operations—We rely on government licenses to conduct our main business activities and termination of these
licenses would have a material adverse effect on our revenue.”

The regulatory environment in any particular jurisdiction may change in the future, and any such change
could have a material adverse impact on our results of operations, business or prospects. For additional
discussion regarding risks associated with the evolving interactive gaming regulatory landscape see “—Risks
Related to Our Business Operations—We may not be able to capitalize on market trends (including the
expansion of online gambling) and other changes in the gaming industries.”

There can be no assurance that law enforcement or gaming regulatory authorities will not seek to restrict our
business in their jurisdictions or even institute enforcement proceedings. In addition, there can be no assurance
that any investigation or instituted enforcement proceedings will be favorably resolved, or that such proceedings
will not have a material adverse impact on our ability to retain and renew existing licenses or to obtain new
licenses in other jurisdictions.

Lottery authorities with which we do business may require the removal of any of our employees reasonably
believed to be unsuitable and are generally empowered to disqualify us from receiving a lottery contract or
operating a lottery system as a result of any such investigation or proceeding. Our failure, or the failure of any of
our key personnel, systems or machines, in obtaining or retaining a required license or approval in one
jurisdiction could negatively impact our ability (or the ability of any of our key personnel, systems or gaming
machines) to obtain or retain required licenses and approvals in other jurisdictions. The failure to obtain or retain
a required license or approval in any jurisdiction would decrease the geographic areas where we may operate and
generate revenues, decrease our share in the lottery or gaming industry and put us at a disadvantage relative to
our competitors and potentially damage our reputation.

If one or more of our licenses are terminated, we may not be compensated adequately and such termination
may have a material adverse effect on our business, financial condition and results of operations, which could in
turn adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market
price of the Notes to decline.

The gaming industry may be subject to new or increased taxation.

The gaming industry is subject to taxation at the regional and/or national level in most of the jurisdictions in
which we operate. Such taxes may be increased and new taxes and regulations may come into effect.
Furthermore, our licenses are subject to taxation upon renewal, and we cannot be certain as to what the renewal
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fee or canon tax surcharge attributable to our licenses will be when and if our licenses are renewed. As gaming
taxes represent a significant percentage of our operating costs, increases in gaming taxes may render our affected
operations unprofitable and otherwise have a material adverse effect on our business, financial condition and
results of operations, which could in turn adversely affect our ability to fulfill our obligations under the Notes
and the Guarantees or cause the market price of the Notes to decline.

Illegal betting poses risks to the gaming industry.

A significant threat for the entire gaming and betting industry arises from illegal activities such as
unlicensed betting and gaming and, more generally, all forms of betting that circumvent public regulation. Such
illegal activities may drain significant betting volumes away from the regulated industry. In particular, illegal
betting and gaming could take away a portion of our players or our partners’ players. The loss of such players
could have a material adverse effect on our business, financial condition and results of operations, which could in
turn adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market
price of the Notes to decline.

Gaming companies face certain challenges relating to public perception and efforts of gaming opponents to
curtail legalized gambling.

Legalized gaming is subject to opposition in some of the jurisdictions in which we operate or may seek to
operate in the future. Such gaming opponents may attempt to curtail or prevent the expansion of online lotteries
and other forms of legalized gaming. We can give no assurance that this opposition and/or negative public
perception regarding gaming will not result in preventing the legalization of gaming in jurisdictions where these
activities are presently prohibited or prohibiting or limiting the expansion of online lotteries and other forms of
these activities where currently permitted, in either case to the detriment of our business, financial condition and
results of operations.

The success of our business is dependent upon our relationships with government authorities.

We engage with our regulators with regard to gaming rules and regulations and other issues of shared
concern, such as problem gambling. However, if we fail to maintain such relationships, or if such relationships
were adversely affected for any reason, including any action or omission on our part or negative publicity
concerning us or the gaming industry, this could have a material adverse effect on our business, results of
operations and financial condition.

Changes in consumer preferences could affect the popularity of the gaming industry.

We compete with various other forms of gaming vendors, venues and opportunities in the markets in which
we operate. In addition, we compete with certain international companies as well as numerous local companies.
Our future financial success will depend on the appeal of our gaming offerings to our customers and players. If
we are not able to anticipate and react to changes in consumer preferences, our competitive and financial position
may be adversely affected. In addition, our future success will also depend on the success of the gaming industry
as a whole in attracting and retaining players in the face of increased competition for players’ entertainment
dollars. Gaming may lose popularity as new leisure activities arise or as other leisure activities become more
popular. Alternatively, changes in social mores and demographics could result in reduced acceptance of gaming
as a leisure activity. If the popularity of gaming declines for any reason, our business, financial condition and
results of operations may be adversely affected, which could in turn adversely affect our ability to fulfill our
obligations under the Notes and the Guarantees or cause the market price of the Notes to decline.

Risks Related to Our Business Operations

We operate in highly competitive industries and our success depends on our ability to effectively compete with
numerous domestic and foreign companies.

We face competition from a number of domestic and foreign companies. In addition, our business faces
competition from other vendors as well as illegal operators, and changes in law and regulation as well as market
liberalization can increase the number of our competitors and in turn affect our future profitability. We expect to
face significant competition as we seek to offer products and services for the evolving internet lottery and
gaming industries, not only from our traditional competitors in the lottery business but also from a number of
other domestic and foreign providers (or the operators themselves), some of which have substantially greater
financial resources and/or experience in this area than we do. Further, potential privatizations (including partial
privatizations through private management agreements or otherwise) of some lotteries may also change the
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manner in which, for example, lottery system and instant ticket contracts are awarded and the profitability of
those contracts.

Competition could cause us to lose customers, contracts and players and could have a material adverse
effect on our results of operations, business, financial condition or prospects, which could in turn adversely affect
our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price of the Notes to
decline.

Slow growth or declines in sales of lottery and gaming could lead to lower revenue and cash flows for us.

In most of our licenses and contracts, our revenue directly correlates to gaming proceeds. Our future success
will depend, in part, on the success of the gaming industry as a whole, in attracting and retaining players while
facing increased competition in the entertainment and gaming markets as well as on our ability to develop
innovative services, products and systems. In addition, in recent years, the lottery and gaming industries have
matured in certain markets, and, as a result, the rate of lottery sales growth in these markets may moderate and
certain of our customers may from time to time experience a downward trend in sales. There can be no assurance
that liberalization or privatizations in certain gambling markets will take place or that retail sales in existing
markets will not decline.

In addition, in certain cases we depend on our agents and partners to market and provide visibility to lottery
and gaming products. There can be no assurance that such products will be marketed or placed effectively, which
could materially adversely affect our business, financial condition and results of operations, which could in turn
adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price
of the Notes to decline.

We rely on government licenses in order to conduct our main business activities and termination of these
licenses would have a material adverse effect on our revenue.

We are required to obtain and maintain licenses in order to conduct our main business activities. Our
licenses span across a broad range of products including sports betting, numerical games, VLTs and racing. Upon
expiration of our licenses, there can be no assurance that the relevant issuing authorities will award an extension
of such licenses on acceptable terms, or at all. In addition, our licenses may be terminated upon the occurrence of
certain events of default relating to the Company or its subsidiaries, if their continuation is determined under
applicable principles of law to be against the public interest or if, for example, the lottery sales targets specified
in the license agreement are not met. The non-renewal or termination of any of our licenses could have a material
adverse effect on our business, financial condition and results of operations, which could in turn adversely affect
our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price of the Notes to
decline. For further information about our licenses, see “Regulatory Framework.”

We are exposed to significant risks in relation to compliance with anti-corruption laws and regulations and
economic sanction programs.

Doing business on a worldwide basis requires us to comply with the laws and regulations of various
jurisdictions (including, without limitation, the United States, Greece, Italy, Jamaica, Turkey and others where
we conduct operations). In particular, our international operations are subject to anti-corruption laws and
regulations, such as the U.S. Foreign Corrupt Practices Act of 1977 (“FCPA”), the United Kingdom Bribery Act
of 2010 (the “Bribery Act”) and economic sanctions programs, including those administered by the UN, EU and
OFAC and regulations set forth under the Comprehensive Iran Accountability Divestment Act. The FCPA
prohibits providing anything of value to foreign officials for the purposes of obtaining or retaining business or
securing any improper business advantage. As part of our business, we may deal with both governments and
state- owned business enterprises, the employees of which are considered foreign officials for purposes of the
FCPA. The provisions of the Bribery Act extend beyond bribery of foreign public officials and are more onerous
than the FCPA in a number of other respects, including jurisdiction, non-exemption of facilitation payments and
penalties. Economic sanctions programs restrict our business dealings with certain sanctioned countries.

As a result of doing business in foreign countries, we are exposed to a risk of violating anti-corruption laws
and sanctions regulations applicable in those countries where we, our partners or agents operate. Some of the
international locations in which we operate lack a developed legal system and have high levels of corruption. Our
continued expansion and worldwide operations, including in developing countries, our development of joint
venture relationships worldwide and the employment by us of local agents in the countries in which we operate
increase the risk of violations of anti-corruption laws, OFAC or similar laws. Violations of anti-corruption laws
and sanctions regulations are punishable by civil penalties, including fines, denial of export privileges,
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injunctions, asset seizures, debarment from government contracts (and termination of existing contracts) and
revocations or restrictions of licenses, as well as criminal fines and imprisonment. In addition, any major
violations could have a significant impact on our reputation and consequently on our ability to win future
business.

We have policies and procedures designed to assist our compliance with applicable laws and regulations and
have trained our employees to comply with such laws and regulations. While we believe that we have a strong
culture of compliance and that we have adequate systems of control, we seek to continuously improve our
systems of internal controls, to remedy any weaknesses we identify through appropriate corrective action
depending on the circumstances, including additional training, improvement of internal controls and oversight,
and deployment of additional resources, and to take appropriate action in case of any breach of our rules and
procedures which might include disciplinary measures, suspensions of employees and ultimately termination of
such employees. There can be no assurance, however, that our policies and procedures will be followed at all
times or effectively detect and prevent violations of the applicable laws by one or more of our employees,
consultants, agents or partners and, as a result, we could be subject to penalties and material adverse
consequences on our business, financial condition or results of operations if we failed to prevent any such
violations.

We may not be able to capitalize on market trends (including the expansion of online gambling) and other
changes in the gaming industries.

Our future success depends on our ability to recognize market trends and opportunities and develop
appropriate strategies in response. Should we fail to develop appropriate strategies in response to market trends
and opportunities, we could lose our competitive position, and as a result our revenue could be adversely
impacted.

We have started to expand our business into online gaming (which includes gaming via the internet,
telephone and television) in order to take advantage of the introduction of online gaming regulation in certain
jurisdictions. This strategy involves several risks and uncertainties, including legal, business and financial risks.

In general, our ability to successfully pursue our interactive gaming strategy depends on the law and
regulations relating to internet gaming and through interactive channels. Laws relating to internet gaming are
evolving in both Europe and the United States in particular. Although we are working together with local and
international compliance experts to set up the necessary systems, controls and procedures to ensure that we are,
or will be, in compliance with applicable rules and regulations in jurisdictions in which we decide to enter the
online gaming industry, the systems, controls and procedures adopted by us may not be entirely sufficient.
Furthermore, there can be no assurance that we will be able to successfully block users resident in countries or
U.S. states which restrict or prohibit online gaming. Failure to do so could result in civil, criminal or
administrative proceedings, injunctions, fines and penalties and substantial litigation expenses that could strain
our management resources and materially adversely affect our business, financial condition and results of
operations, which could in turn adversely affect our ability to fulfill our obligations under the Notes and the
Guarantees or cause the market price of the Notes to decline.

In jurisdictions that authorize internet gaming, there can be no assurance that we will be successful in selling
our technology, content and services to internet gaming operators as we expect to face competition. In general,
our ability to compete effectively in the internet gaming space will depend on the acceptance by our customers of
the products and services we offer. There can be no assurance that we will be able to successfully develop and
market internet gaming solutions, which could in turn have a material adverse effect on our business, financial
condition and results of operations.

We may not succeed in realizing the anticipated benefits of our joint ventures or other strategic investments.

Subject to our investment policies, in the future, we may selectively invest in new opportunities and/or enter
into strategic alliances and partnerships as a means to gain access to new and important geographies, business
opportunities and technical expertise, while potentially reducing capital requirements. See “Business—
Investment Policies.” Our success will depend on, among other things, our ability to identify and assess potential
partners, investments and acquisitions, successfully finance, close and integrate such investments, acquisitions
and relevant technologies, control costs and maintain sufficient operational and financial controls, which may
distract and/or place significant demands on our management and other resources.

Our current joint ventures pose risks arising from our reliance on our partners and our lack of sole
decision-making authority, which may give rise to disputes between us and our partners. Our partners may have
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economic or business interests or goals that are inconsistent with our interests and goals, take actions contrary to
our objectives or policies, undergo a change of control, experience financial or other difficulties or be unable or
unwilling to fulfill their obligations under our arrangements. Moreover, we cannot rule out that the benefits that
we expect to derive from our existing or future joint ventures may be negatively affected by disagreements
among the relevant joint venture partners in relation to strategy, exercise of control, governance and other
matters, and we cannot guarantee that these disagreements will be resolved in our favor or at all.

The failure to avoid or mitigate the risks described above or other risks associated with such arrangements
could have a material adverse effect on our business, financial condition and results of operations, which could in
turn adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market
price of the Notes to decline.

The behavior of our joint venture partners, agents or other collaborators may affect our reputation.

The reputation and integrity of the parties with whom we engage in business activities, in particular the joint
venture partners and collaborators with whom we deal, are important to our own reputation and ability to
continue to operate in compliance with our licenses and applicable regulations. While we endeavor, through
contractual protections and otherwise, to ensure that our collaborators comply with high standards of probity and
integrity, such as through proper implementation of our compliance and monitoring systems, we cannot assure
that our collaborators will always maintain these high standards. In addition, if we enter into a business
relationship with a collaborator whose probity was in doubt, this may be considered by regulators on our own
probity.

We may not be able to respond to technological changes or satisfy future technology demands of our
customers, in which case we could fall behind our competitors.

The gaming industry is characterized by rapidly changing technology and evolving industry standards.
Many of our software and hardware products are based on proprietary technologies. Our competitiveness in the
future will depend on our ability to respond to technological changes and satisfy future technology demands by
developing or licensing innovative and appealing products in a timely and cost-effective manner. However, there
can be no assurance that we will achieve the necessary technological advances or have the financial resources
needed to introduce or license new products or services or that we will otherwise have the ability to compete
effectively in the gaming industries we serve. Furthermore, if we devote resources to the pursuit of new
technologies and products that fail to be commercially viable, all or part of these R&D expenses may be lost and
our business may suffer.

The realization of any of these risks could have a material adverse effect on our business, financial condition
and results of operations, which could in turn adversely affect our ability to fulfill our obligations under the
Notes and the Guarantees or cause the market price of the Notes to decline.

We are heavily dependent on our ability to renew our long-term contracts with our customers and we could
lose substantial revenue and profits if we are unable to renew such contracts.

Renewing contracts with a large cash flow impact is one of our key strategies. See “Business—Strategy—
Exploit Existing Contracts to Optimize Cash Flow.” Generally, our contracts contain initial multi-year terms,
with optional renewal periods held by the customer. Upon the expiration of a contract, the contract may be
renewed, or a new contract may be awarded to a party other than us through a competitive tender process. There
can be no assurance that our current contracts will be extended or that we will be awarded new contracts as a
result of competitive tender processes or otherwise in the future. Moreover, we cannot rule out that certain of our
counterparties may try to achieve better terms on existing contracts. While, as a legal matter, we cannot generally
be forced to accept changes to existing contracts, it is generally possible that a counterparty (motivated either by
changes in market conditions, through a new management team or otherwise) may try to re-open agreed terms,
which may have an adverse impact on our relationship with them and/or on our business.

In addition, certain of our long-term contracts may be terminated due to the commencement of insolvency
proceedings, our non-performance under a contract or certain force majeure events. The termination, expiration
or failure to renew one or more of our contracts could cause us to lose substantial revenue and profits, which
could have an adverse effect on our ability to win or renew other contracts.

The realization of any of these risks could have a material adverse effect on our business, financial condition
and results of operations, which could in turn adversely affect our ability to fulfill our obligations under the
Notes and the Guarantees or cause the market price of the Notes to decline.
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We may experience significant losses with respect to individual events or betting outcomes.

Our fixed-odds betting products involve betting where winnings are paid on the basis of the stake placed and
the odds quoted, rather than derived from a pool of stake money received from all customers. A bookmaker’s
odds are determined so as to provide an average return to the bookmaker over a larger number of events and
therefore, over the medium term, we have met our payout targets. However, there may be a degree of variation in
revenues net of payout percentage on a quarterly basis.

We have systems and controls in place which seek to reduce the risk of daily losses occurring on a revenues
net of payout basis but there can be no assurance that these will be effective in reducing our exposure to this risk.
As aresult, in the short term, there is less certainty of generating positive revenues net of payout and we may
experience (and have from time to time experienced) losses with respect to individual events or betting
outcomes, particularly on a “single bet” basis. Any significant losses on a revenues net of payout basis could
have an adverse effect on our cash flows, which could in turn adversely affect our ability to fulfill our obligations
under the Notes and the Guarantees or cause the market price of the Notes to decline.

Any failure to determine accurately the odds at which we will accept bets in relation to any particular event
and/or any failure of our risk management processes could have a material adverse effect on our business.

We employ a team of experienced odds compilers (who determine the odds at which we will accept bets in
relation to any particular event) and risk managers who seek to control liabilities in relation to our gaming
businesses. However, there can be no assurance that errors of judgment or other mistakes will not be made in
relation to the compilation of odds or that the systems we have in place to limit risk will be consistently
successful. Any significant misjudgments or mistakes made by us in relation to odds compilation or the failure of
our risk management systems could result in us incurring significant losses on a revenues net of payout basis,
which could have a material adverse effect on our business, financial condition and results of operations, which
could in turn adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the
market price of the Notes to decline.

Our revenue fluctuates due to sports schedules and other factors and, therefore, our periodic operating results
are not guarantees of future performance.

Our revenue can fluctuate due to seasonality in some components of our business. In particular, the majority
of our sports betting revenue is generated from bets placed on European football, which has an off-season in the
European summer that typically causes a corresponding periodic decrease in our revenue. In addition, our
revenue from lotteries can be somewhat dependent on the size of jackpots of lottery games during the relevant
period.

Our revenue may also be affected by the scheduling of major football events that do not occur annually,
notably the FIFA World Cup and UEFA European Championships, and by the performance of certain teams
within specific tournaments, particularly where the national football teams in the markets where we earn the
majority of our revenue fail to qualify for the World Cup. Furthermore, the cancellation or curtailment of
significant sporting events, for example due to adverse weather, traffic or transport disruption or civil
disturbances, may also affect our revenue.

The occurrence of any of the foregoing could have a material adverse effect on our business, financial
condition and results of operations, which could in turn adversely affect our ability to fulfill our obligations under
the Notes and the Guarantees or cause the market price of the Notes to decline.

There is a risk that our customers will no longer contract us to provide management services because they
decide to provide such services in-house.

We are a vendor of gaming support services to our customers through our technology and support services
contracts and management contracts. There can be no assurance that our customers will continue to rely on us to
provide these services, and instead they may begin to provide these services in-house. If our customers do not continue
to rely on us to provide management services, our revenue may decline, which could have a material adverse effect on
our business, financial condition and results of operations, which could in turn adversely affect our ability to fulfill our
obligations under the Notes and the Guarantees or cause the market price of the Notes to decline.

Our failure to successfully maintain and enhance our brands could adversely affect our business.

The success of our business is dependent in part on the ongoing strength of our key brands. As the gaming
industry becomes increasingly competitive, we expect that our success will be dependent in part on maintaining
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and enhancing our brand strength, which may become increasingly difficult and more costly. If we are unable to
maintain and enhance the strength of our brands, then our ability to retain and expand our customer base and our
attractiveness to existing and potential partners may be impaired, and our business, financial condition and
results of operations will be adversely affected. In addition, maintaining and enhancing our brands, may require
us to make increased investment in our gaming and business activities, which may not deliver requisite returns. If
we do not maintain and enhance each of our brands successfully, or if we incur excessive cost in this effort, our
business, financial condition and results of operations may be adversely affected, which could in turn adversely
affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price of the
Notes to decline.

We are exposed to risks associated with the performance of the global economy, the recent Eurozone debt
crisis and the prevailing economic conditions in the markets in which we operate, including Greece and
Cyprus.

We are exposed to risks associated with the performance of the global economy and the markets in which
we operate. Our income and results of operations have been influenced, and will continue to be influenced, to a
certain degree, by the general state and the performance of the global economy. The recent volatility of the
financial markets shows that there can be no assurance that any recovery is sustainable or that there will be no
recurrence of the global financial and economic crisis or similar adverse market conditions.

Our business is particularly sensitive to reductions in discretionary consumer spending in the markets where
we operate, which may be affected by general economic conditions in these markets. Economic contraction,
economic uncertainty and the perception by our customers of weak or weakening economic conditions may cause
a decline in demand for entertainment in the forms of the gaming services that we offer. In addition, changes in
discretionary consumer spending or consumer preferences could be driven by factors such as an unstable job
market, perceived or actual disposable consumer income and wealth, or fears of war and future acts of terrorism.

The recent sovereign debt crisis of several countries of the Eurozone, including Greece, Italy, Cyprus,
Ireland, Spain and Portugal, together with the risk of contagion to other, more stable, countries, particularly
France and Germany, has raised a number of uncertainties regarding the stability and overall standing of the
European Monetary Union. Concerns that the Eurozone sovereign debt crisis could worsen may lead to the
reintroduction of national currencies in one or more Eurozone countries or, in particularly dire circumstances, the
abandonment of the euro. The departure or risk of departure from the euro by one or more Eurozone countries
and/or the abandonment of the euro as a currency could have major negative effects on both existing contractual
relations and the fulfillment of obligations by us and/or our customers, which would have a material adverse
effect on our business, financial condition and results of operations. In particular, approximately 5.7% of our
revenue in the year ended December 31, 2013 derived from our operations in Greece, and, as a result, our
operating results are dependent on prevailing economic and political conditions in Greece. The Greek economy
has faced and continues to face unprecedented macroeconomic difficulties originating from considerable fiscal
imbalances (including very high levels of outstanding debt) and compounded by other structural vulnerabilities.
As of the date of this offering memorandum, the political and economic environment in Greece remains fluid and
subject to uncertainty. Any further deterioration of the economic environment or of social tensions could cause
political instability or a revision of fiscal consolidation or structural adjustment policies. This could result in the
worsening of the business environment in Greece and loss of confidence by international investors, which could
adversely affect international companies headquartered in Greece, including our Group, and expose us to
business, financial, operational or liquidity risks.

Any material future deterioration in global economic conditions or economic or political conditions in the
markets in which we operate (including Greece) could materially and adversely affect our liquidity, financial
position and results of operations, which could, in turn (in particular in the event of a significant and sudden
decline of our revenue), adversely affect our ability to meet our financial covenants and other obligations under
our debt structure and syndicated facilities and to fulfill our obligations under the Notes and the Guarantees or
cause the market price of the Notes to decline.

Our efforts to expand in certain markets are subject to a variety of business, economic, legal and political
risks.

We operate and offer our products in many countries and we market and sell our products worldwide. We
are actively operating in rapidly growing and emerging markets, including Morocco and Turkey. Potential social,
political, legal and economic instability in these markets may pose significant risks to our ability to conduct our
business and expand our activities. We are now focused on cash flow generation from our existing assets. See
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“Business—Strategy—Exploit Existing Contracts to Optimize Cash Flow.” In the future, however, we may
strategically invest in new opportunities that we may identify. See “Business—Investment Policies” and
“Business—Strategy—Selective Participation in New Opportunities.” Inherent in our international operations is
the risk that any number of circumstances could affect our operations, including difficulties in integrating foreign
operations, risks associated with entering jurisdictions in which we may have little experience and entering into
business relationships with locally based partners, which can involve additional risks including but not limited to
reliance on the knowledge of local partners in respect of compliance with local regulations.

Any of these risks could have a material adverse effect on our business, financial condition and results of
operations, which could in turn adversely affect our ability to fulfill our obligations under the Notes and the
Guarantees or cause the market price of the Notes to decline.

We are dependent on our suppliers and contract manufacturers, and any failure of these parties to meet our
performance and quality standards or requirements could cause us to incur additional costs or lose customers.

The manufacturing of our VLTs, terminals and other hardware is mostly performed by third parties. We
partially manufacture our own terminals while completely depending on third-party manufacturers for our VLTs.
The assembly of our terminals, in particular, depends upon a continuous supply of raw materials, supplies, power
and natural resources. Our operating results could be adversely affected by an interruption or cessation in the
supply of these items or a serious quality assurance lapse, including as a result of the insolvency of any of our
key suppliers. In addition, we have a number of significant contracts and our performance depends upon our
third-party suppliers delivering equipment on schedule in order to meet our contract commitments.

Failure of third-party suppliers to meet their delivery commitments could result in us being in breach of, and
subsequently losing, certain contracts, which loss could have a material adverse effect on our business, financial
condition and results of operations, which could in turn adversely affect our ability to fulfill our obligations under
the Notes and the Guarantees or cause the market price of the Notes to decline.

We are subject to risks from legal, administrative and arbitration proceedings.

Due to the nature of our business, we are involved in a number of legal, administrative and arbitration
proceedings and could become involved in additional legal, administrative and arbitration proceedings or
investigations by government authorities in the future. Such proceedings or investigations could involve the
United States and, based on a judgment or a settlement agreement, we could be obligated to pay substantial
damages and litigation costs. Furthermore, a contract or license that we are initially awarded through a tender
process may be challenged by one of our competitors or a third party in court, in which case we may lose the
benefit of such contract or license and our business, financial condition and results of operations may be
materially adversely affected. See “Business—Litigation and Administrative Proceedings”.

We are subject to substantial penalties for failure to perform under our lottery licenses and contracts.

We are subject to contract penalties for failure to perform under our lottery licenses and contracts.
Furthermore, we are required by certain of our lottery customers to provide surety or performance bonds. As of
December 31, 2013, our subsidiaries had outstanding performance bonds and letters of credit in an aggregate
amount totaling €165.4 million (not including guarantees counter-guaranteed by the Company). As of the same
date, we had outstanding performance bonds and letters of credit on behalf of our subsidiaries in an aggregate
amount of €350.4 million. These instruments present an ongoing potential for substantial expense and diversion
of resources from productive uses. Claims on performance bonds, drawings on letters of credit and payment of
liquidated damages could each have a material adverse effect on our business, financial condition and results of
operations, which could in turn adversely affect our ability to fulfill our obligations under the Notes and the
Guarantees or cause the market price of the Notes to decline.

Our business depends on our ability to attract and retain qualified personnel.

Our success depends, among other things, on our ability to attract and retain qualified executive board
members and other qualified executives and employees in key functions. Due to competition for qualified
personnel within the gaming industry, there is a risk of losing qualified employees to competitors and being
unable to attract sufficient qualified new employees to operate our business. In addition, certain members of our
management team have joined the Company relatively recently, which, in the short term, could increase demands
on our management team related to integrating the new members and result in the diversion of management’s
attention from daily operations. See “Management.” Failure to integrate the new members of our management
team successfully could result in lower levels of operating efficiency. The occurrence of any of these risks could
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have a material adverse effect on our business, financial condition and results of operations, which could in turn
adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price
of the Notes to decline.

We may be adversely impacted by labor disputes or matters.

As of December 31, 2013, we had 5,685 employees across our 57 jurisdictions. While we strive to maintain
good relationships with our employees, there can be no assurance that such relationships will continue to be
amicable or that we will not be affected by strikes, unionization efforts or other types of conflict with employees,
any of which could impair our ability to manufacture and distribute our products or provide our services.
Accordingly, any such labor dispute or matter could result in a substantial loss of sales and in turn adversely
affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price of the
Notes to decline.

If we are unable to protect our intellectual property rights or prevent their use by third parties, our ability to
compete in the market may be harmed.

We rely on our ability to develop and protect our proprietary technology and intellectual property rights to
ensure that our competitors do not obtain technology from us that could allow them to compete more effectively
with us. We believe that the success of our business strategy depends on our continued ability to protect and use
our intellectual property rights in the countries in which we operate.

We have applied for and obtained intellectual property rights, such as patents, that are important to our
business. However, the process of applying for patent protection can be time-consuming and expensive. There
can also be no assurance that our current or future applications for patent protection will result in an issued
patent. Even if a patent is issued, it may afford differing or limited protection in different jurisdictions. In
addition, the granting of a patent does not necessarily imply that it is effective or that possible patent claims can
be enforced to the degree necessary or desired. Consequently, there is a risk that third parties, in particular our
competitors, will copy our products, design around our patented products or otherwise gain access to our
proprietary information and technology, which may allow our competitors to impinge on our market share and
customer base.

In addition, a major part of our technical knowledge and trade secrets is not patented and cannot be
protected through intellectual property rights. For example, software is not subject to registration in Greece and
most other countries, making the protection of our software rights more difficult. We may not be able to prevent
unauthorized disclosure or use of our technical knowledge and trade secrets.

We have entered into a number of license, cross-license, cooperation and development agreements with our
customers, competitors and other third parties under which we are granted access to intellectual property or
technical knowledge of such third parties. If such third parties do not properly maintain or enforce the intellectual
property rights underlying such licenses, or if such licenses are terminated under circumstances such as a
licensing partner’s insolvency or bankruptcy or in the event of a change of control, or if such licenses expire
without being renewed, we could lose the right to use the licensed intellectual property.

We intend to enforce our intellectual property rights and from time to time may initiate claims against third
parties that we believe are infringing our intellectual property rights if we are unable to resolve matters
satisfactorily through negotiation. Litigation brought to protect and enforce our intellectual property rights could
be costly, time-consuming and distracting to management and could fail to obtain the results sought and could
have a material adverse effect on our business, financial condition and results of operations, which could in turn
adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or cause the market price
of the Notes to decline.

There is a risk that our products will infringe upon the intellectual property rights of third parties, or that
other parties will assert infringement claims against us.

We cannot provide assurance that our products and methods in all cases do not infringe the patent or other
intellectual property rights of third parties because it is not always possible to determine with certainty whether
there are effective and enforceable third-party intellectual property rights to certain processes, methods or
applications. In particular, this relates to software and the general non-harmonization of intellectual property
rights protection across the jurisdictions in which we operate. Infringement and other intellectual property claims
brought against us, whether successful or not, are time-consuming, costly and distracting to management and
harm our reputation. In addition, intellectual property litigation or claims could require us to do one or more of
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the following: (i) cease manufacturing, using or marketing the relevant technologies or products in certain
countries; (ii) make changes to manufacturing processes or products, which may not be possible and, if possible,
could be costly and time-consuming; (iii) pay substantial damages; or (iv) purchase licenses to make use of
technology from third parties, which license may not be available on commercially-reasonable terms, if at all.

The occurrence of any of the foregoing could have a material adverse effect on our business, financial
condition and results of operations, which could in turn adversely affect our ability to fulfill our obligations under
the Notes and the Guarantees or cause the market price of the Notes to decline.

Our systems are subject to network interruption risks which could have a negative impact on the quality of the
services offered by us and, as a result, on demand from consumers and consequently volume of revenue.

Our ability to provide goods (such as software and lottery terminals) and services to our customers and to
effectively operate lotteries and other games and services depends to a great extent on the reliability and security
of the information technology systems and third-party networks we use. Information technology systems and the
networks used by us are potentially subject to damage and interruption caused by human error, problems relating
to the telecommunications network, natural disasters, sabotage, viruses and similar events. Interruptions in the
system could have a negative impact on the quality of the services offered and, as a result, on demand from
consumers and consequently on the volume of revenue. In addition, interruptions in the system could result in the
termination of certain of our licenses or contracts or the imposition of substantial penalties.

A security breach in our technical or information infrastructure could result in significant harm to our
performance or harm our revenue.

We rely on sophisticated technical and information technology infrastructure. The security of this
infrastructure could be compromised by human error, malfunction, employee or third-party misconduct,
sabotage, hacking or computer viruses. Such a breach of security could impair our ability to adequately provide
products and services, reduce performance by one or more of our businesses. Additionally, any security breach or
intrusion upon our information technology infrastructure could compromise the security of information stored in
or transmitted through our systems, or compromise the integrity of our technical systems more broadly. Any such
event could have a material adverse effect on our business, financial condition and results of operations.

While we seek to protect our computer systems and network infrastructure from physical intrusion as well
as security breaches and other disruptions that could affect our telecommunication and information infrastructure,
the risk posed by the possibility of security breaches is likely to persist. In particular, to provide our various
services, we must allow clients and customers to access certain elements of our data and telecommunications
infrastructure. Our technical or information infrastructure could be attacked or compromised by means of such
broadly accessible networks. While we take measures to maintain the security of these externally-facing
networks, it is impossible to eliminate the risk created by the need for such accessible information infrastructure.
There can be no assurance that our security measures will be adequate or successful, and the costs of maintaining
adequate security measures may increase substantially. Any such occurrence may have a material adverse effect
on our business, financial condition and results of operations, which could in turn adversely affect our ability to
fulfill our obligations under the Notes and the Guarantees or cause the market price of the Notes to decline.

We may be vulnerable to player fraud.

The gaming industry may be vulnerable to attack by customers through collusion and fraud. We take steps
to minimize the opportunities for fraudulent play, but we are aware of the need to monitor and develop such
protections. If we fail to detect instances of collusion and other fraud either between players or between players
and our employees or agent, in addition to our own losses, customers would lose as a consequence and thereby
become dissatisfied with our products, which would have a material adverse effect on our reputation and
financial condition, which could in turn adversely affect our ability to fulfill our obligations under the Notes and
the Guarantees or cause the market price of the Notes to decline.

We could be adversely affected by property loss and unforeseen business interruption.

Damage and loss caused by fire, accidents, natural disasters, terrorism, supply shortage, severe weather or
other disruptions of our production process at our facilities or within our supply chain, with respect to customers
and with suppliers, can be severe. Though we are insured against business interruption and loss of production
arising from such risks at levels considered economically reasonable by us, our insurance coverage could prove
insufficient in individual cases. The occurrence of any of the foregoing risks could have a material adverse effect
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on our business, financial condition and results of operations, which could in turn adversely affect our ability to
fulfill our obligations under the Notes and the Guarantees or cause the market price of the Notes to decline.

We may be liable for product defects or other claims relating to our products.

Our products or the products we receive from our suppliers could be defective, fail to perform as designed
or otherwise cause harm to our customers, their equipment or their products. If any of our products are defective,
we may be required to recall the products and/or repair or replace them, which could result in substantial
expenses and affect our profitability. Any problems with the performance of our products, such as defective
terminals, or our suppliers’ products, such as instant ticket misprints, could, indirectly or directly, harm our
reputation, which could result in a loss of sales to customers and/or potential customers. In addition, if our
customers believe that they have suffered harm caused by our products, they could bring claims against us that
could result in significant liability. Any claims brought against us by customers may result in diversion of
management’s time and attention, expenditure of large amounts of cash on legal fees, expenses and payment of
damages, decreased demand for our products or services, or injury to our reputation. Our insurance may not
sufficiently cover a large judgment against us or a large settlement payment, and is subject to customary
deductibles, limits and exclusions.

The realization of any of these risks could have a material adverse effect on our business, financial condition
and results of operations, which could in turn adversely affect our ability to fulfill our obligations under the
Notes and the Guarantees or cause the market price of the Notes to decline.

Our contracts and licenses require capital that will not otherwise be available for our operations and
repayment of borrowings.

Our contracts generally require significant upfront capital expenditures. For example, in many cases, we
need to make large upfront payments for licensing fees when we renew an existing license or acquire a new one.
Our contracts also require significant annual capital expenditures for technology renewal. Furthermore, our R&D
efforts to develop innovative products require capital investment. During each of the financial years ended
December 31, 2011, 2012 and 2013, our research and development expenses accounted for approximately 0.8%,
0.8% and 0.5% of total revenue and our capital expenditure accounted for 6.6%, 8.7% and 3.8% of our revenue,
respectively.

Historically, we have funded our capital needs through cash flows generated from operations, available cash
on hand, bank borrowings and an exchangeable bond. Our ability to generate revenue and to continue to procure
new contracts, develop innovative products and grow our business will depend on, among other things, our then
present liquidity levels or our ability to obtain additional financing on commercially-reasonable terms.

In the future, we intend to fund our cash needs through bank borrowings and the local and international debt
capital markets. However, we may not have access to the amount of capital that we require on favorable terms, or
at all. If we do not have adequate liquidity or are unable to obtain financing on favorable terms, or at all, we may
not be able to bid on certain contracts, which could restrict our ability to grow or renew existing contracts and
have a material adverse effect on our results of operations. Moreover, we may not realize the return on
investment that we anticipate on new or renewed contracts due to a variety of factors, including lower than
anticipated retail sales, higher than anticipated capital or operating expenses and unanticipated regulatory
developments or litigation. We may not have adequate liquidity to pursue our strategy, including selectively
entering new markets.

If we are unable to generate sufficient cash flow from operations in the future to meet our capital
requirements, we will be required to adopt one or more alternatives, such as refinancing or restructuring our
indebtedness, selling material assets or operations or seeking to raise additional debt or equity capital. We cannot
assure you that any of these actions could be completed on a timely basis or on satisfactory terms, or at all, or
that these actions would enable us to continue to satisfy our capital requirements. The occurrence of any of the
foregoing could have a material adverse effect on our business, financial condition and results of operations,
which could in turn adversely affect our ability to fulfill our obligations under the Notes and the Guarantees or
cause the market price of the Notes to decline.

Fluctuations in currency exchange rates and related risks may adversely affect our results of operations, and
hedging carries certain costs and risks.

Currency translation effects occur when the financial statements of our consolidated subsidiaries are
recorded in their respective local currency and converted into euro, whereby translation effects can diminish the
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impact of positive results or increase the impact of negative results recorded by such consolidated subsidiaries. In
particular, we may observe a negative impact caused by translation effects when the euro is strong in comparison
to the U.S. dollar, Turkish lira, Romanian new leu or Brazilian real. In addition, an unfavorable movement in
exchange rates can give us a competitive disadvantage with respect to our competitors from other currency
regions and can lead to declines in orders. We hedge certain of our foreign currency exchange rate exposure
through derivative instruments, depending on market conditions and based on Group Treasury Policy. We do not,
however, seek to hedge all our foreign currency exchange rate exposure. There can be no assurance that our
hedging activities will be successful in mitigating the impact of exchange rate fluctuations. In addition,
significant volatility in exchange rates may increase our hedging costs, limit our ability to hedge our exchange
rate exposure, particularly against unfavorable movements in the exchange rates of certain emerging market
currencies, and could have an adverse impact on our results of operations, particularly our profitability. Any of
the factors above may have a material adverse effect on our business, financial condition and results of
operations, which could in turn adversely affect our ability to fulfill our obligations under the Notes and the
Guarantees or cause the market price of the Notes to decline.

A substantial amount of our indebtedness is exposed to risks related to changes in interest rates, and hedging
carries certain costs and risks.

Our long- and short-term borrowings are exposed to interest expense at prevailing interest rates. As of
December 31, 2013, approximately 22.2% of our net indebtedness and 8.1% of our net indebtedness on a pro
forma basis after giving effect to the issuance of the Notes and the application of the proceeds therefrom, was
exposed to interest rate fluctuations. We hedge a certain portion of our interest rate exposure through derivative
instruments, depending on market conditions and based on Group Treasury Policy. We do not, however, seek to
hedge all interest rate exposure. There can be no assurance that hedging will continue to be available on
commercially-reasonable terms. Hedging itself carries certain risks, including that we may need to pay a
significant amount (including costs) to terminate any hedging arrangements. Any of the factors above may have a
material effect on our results of operations, business and financial condition.

Compliance with regulatory investigations and approval requirements may impose substantial costs on our
business and disrupt our operations.

The gaming authorities in some jurisdictions may investigate companies or individuals who have a material
relationship with us or our equity holders to determine whether the selected individual or stockholder is
acceptable to the gaming authorities. While any such investigated company, individual or stockholder is
obligated to pay the costs of the investigation, such an investigation will be time-consuming and may be
disruptive to our operations. Failure of companies, individuals or stockholders to cooperate with any such
investigation could negatively impact our ability to obtain or maintain our licenses, which would have a material
adverse effect upon our business, results of operations and financial condition.

Risks Related to the Notes, Our Indebtedness and the Structure

The Issuer is a special purpose vehicle with limited resources. The Issuer’s ability to service the Notes will
depend upon the payments received from certain members of the Intralot Group under the intercompany
proceeds loans.

The Issuer is a special purpose vehicle formed under the laws of the Grand Duchy of Luxembourg with
limited liability. The Issuer has no business operations or subsidiaries and, upon completion of this offering of
Notes, its only assets will be intercompany proceeds loans made by it to certain members of the Intralot Group.
Therefore, the Issuer will be wholly dependent upon the payments from the relevant members of the Intralot
Group who are obligors under the intercompany proceeds loans to make payments due on the Notes. If the Issuer
does not have sufficient funds to make payments under the Notes, holders will be required to rely on the
Guarantees given by the Guarantors in respect of the Notes. In the event of bankruptcy, liquidation, winding-up
or insolvency of any of the Company’s non-Guarantor subsidiaries, creditors of such non-Guarantor subsidiary
will generally be entitled to payment of their claims from the assets of those subsidiaries before any assets are
available for distribution to their shareholders, including the Issuer.

The Company is in turn partially dependent upon payments by its subsidiaries to service its indebtedness,
including payments of amounts owed and its guarantee of the Notes. Applicable law imposes certain
restrictions upon our ability to access cash of our subsidiaries.

The Company is in turn partially dependent upon payments by its subsidiaries to service its indebtedness,
including payments of amounts owed and its guarantee of the Notes. The ability of the Company’s subsidiaries to
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make payments to the Company may be restricted by, among other things, applicable corporate and other laws
and regulations and by the terms of covenants and restrictions contained in financing agreements to which such
subsidiaries are or will be a party. In addition to any limitations on payment to the Company contained in such
agreements, any failure to comply with the covenants and restrictions contained in such agreements could trigger
defaults under those agreements which could delay or preclude the distribution of dividend payments or any
other similar payments to the Company. The inability to transfer cash among our group may mean that, even
though we, in aggregate, may have sufficient resources to meet our obligations, we may not be permitted to make
the necessary transfers from one entity in the group to another entity in the group in order to make payments to
the Issuer for the purposes of meeting the Issuer’s obligations under the Notes.

Our high leverage and debt service obligations could have a material adverse effect on our business and may
make it difficult for us to service our debt, including the Notes, and operate our business.

As of December 31, 2013, on a pro forma basis after giving effect to the offering of the Notes and the use of
the proceeds therefrom, we would have had financial debt of approximately €653.7 million on a consolidated
basis. Our level of indebtedness could have important consequences for investors in the Notes. For example, it
could:

* make it more difficult for us to satisfy our obligations with respect to our indebtedness;
* increase our vulnerability to adverse economic and industry conditions;

* require us to dedicate a substantial portion of cash flow from operations to payments on our indebtedness,
which could reduce the availability of cash flow to fund working capital needs, capital expenditures
according to cash flow, future acquisitions and other general corporate needs;

limit our flexibility in planning for, or reacting to, changes in our business and the industry in which we
operate;

* place us at a competitive disadvantage compared to our competitors with less debt; and
* limit our ability to borrow additional funds.

Any of these or other consequences or events could have a material adverse effect on our ability to satisfy
our obligations, including the Notes. See also “—Despite our level of indebtedness, we and our subsidiaries will
still be able to incur significant additional amounts of debt, which could further exacerbate the risks associated
with our substantial indebtedness.”

Despite our level of indebtedness, we and our subsidiaries will still be able to incur significant additional
amounts of debt, which could further exacerbate the risks associated with our substantial indebtedness.

We and our subsidiaries may be able to incur substantial additional debt in the future. Although the
Indenture, the 2018 Notes and the Syndicated Facilities contain restrictions on the incurrence of additional debt,
these restrictions are subject to a number of significant qualifications and exceptions, and, under certain
circumstances, the amount of debt that could be incurred in compliance with these restrictions could be
substantial. Under the Indenture, in addition to specified permitted debt, we will be able to incur additional debt
so long as on a pro forma basis our consolidated fixed charge coverage ratio is at least 2.00 to 1.00, and we will
be able to incur additional senior debt so long as on a pro forma basis our consolidated senior leverage ratio is
not more than 3.75 to 1.00. In addition, the Indenture, the 2018 Notes and the Syndicated Facilities will not
prevent us from incurring obligations that do not constitute indebtedness under those agreements. If new debt is
added to our and our subsidiaries’ existing debt levels, the risks associated with our substantial indebtedness
described above, including our possible inability to service our debt, will increase.

We require a significant amount of cash to service our debt, and our ability to generate sufficient cash
depends on many factors, some of which are beyond our control.

After giving pro forma effect to the offering of the Notes, we would require a significant amount of cash to
service our debt obligations, including payments relating to any swap arrangements we may have in the future.
Our ability to make scheduled payments on and to refinance our debt and to fund future operations and capital
expenditures will depend on our future operating performance and ability to generate sufficient cash. This
depends, to some extent, on general economic, financial, competitive, market, legislative, regulatory and other
factors, many of which are beyond our control, as well as the other factors discussed in this “Risk Factors”
section and elsewhere in this Offering Memorandum.

30



We cannot assure you that our business will generate sufficient cash flows from operations, that currently
anticipated cost savings, revenue growth and operating improvements will be realized or that future debt and
equity financing will be available to us in an amount sufficient to enable us to pay the principal, premium, if any,
and interest on our indebtedness, including the Notes, or that future borrowings or amounts available for
borrowing under our Syndicated Facilities will be available to us in an amount sufficient to enable us to service
and repay the Notes and our other indebtedness or to fund our other liquidity needs. Moreover, regulations in
certain jurisdictions in which we have our operating subsidiaries may restrict the ability of such operating
subsidiaries to pay dividends to us.

If our future cash flows from operations and other capital resources (including borrowings under the
Syndicated Facilities or any other additional indebtedness permitted under the Indenture) are insufficient to pay
our obligations as they mature, or to fund our liquidity needs, we may be forced to:

* reduce or delay our business activities and capital expenditures;

¢ sell assets;

* obtain additional debt or equity capital; or

* restructure or refinance all or a portion of our debt, including the Notes, on or before maturity.

We cannot assure you that we would be able to accomplish any of these alternatives on a timely basis or on
satisfactory terms, if at all. Any failure to make payments of interest and principal on our outstanding
indebtedness on a timely basis would likely result in a reduction of the credit rating of the Notes, which could
also harm our ability to incur additional indebtedness. In addition, any refinancing of our debt could be at higher
interest rates and may require us to comply with more onerous covenants, which could further restrict our
business operations. There can be no assurances that any assets which we could be required to dispose of can be
sold or that, if sold, the timing of such sale and the amount of proceeds realized from such sale will be
acceptable.

We are subject to significant restrictive debt covenants, which limit our operating flexibility, our ability to
finance our future operations and capital needs and our ability to pursue business opportunities and activities.

The Indenture will, and any future debt instrument we may enter into may, contain covenants that
significantly restrict our ability to, among other things:

* incur or guarantee additional indebtedness or issue certain preferred shares;

* pay dividends or make other distributions, repurchase or redeem our shares or repay or redeem
subordinated debt;

* make certain investments or other restricted payments;

dispose of certain assets, including subsidiary shares;

e create or incur liens;

enter into certain transactions with affiliates;

* create encumbrances or restrictions that restrict certain of our subsidiaries’ ability to pay dividends or
other distribution loans or advances; and

* consolidate, merge or sell all or substantially all of our assets.

These covenants could limit our ability to finance our future operations and capital needs and our ability to
pursue acquisitions and other business activities that may be in our interest.

Our Syndicated Facilities require, and any future working capital facility or other debt instrument may also
require, us to maintain specified financial ratios. Our ability to meet these financial ratios may be affected by
events beyond our control and, as a result, we cannot assure you that we will be able to meet these ratios and
tests. In the event of a default under these facilities or certain other defaults under other agreements, the lenders
could terminate their commitments and declare all amounts owed to them to be due and payable. Borrowings
under other debt instruments that contain cross default or cross acceleration provisions, including the 2018 Notes
and the Indenture, may, as a result, also be accelerated and become due and payable. In addition, a default under
the Indenture could result in a cross default or cross acceleration under our 2018 Notes and our Syndicated
Facilities. Our assets and cash flow may not be sufficient to fully repay these debts in such circumstances.

31



The Notes will be structurally subordinated to indebtedness of non-Guarantor subsidiaries and, to the extent
of the limitations on enforceability of Subsidiary Guarantees, also to indebtedness of Subsidiary Guarantors
that is not subject to such limitations.

Some, but not all, of the subsidiaries of the Company will guarantee the Notes. In the event of a liquidation,
winding-up or dissolution or a bankruptcy, administration, reorganization, insolvency, receivership or similar
proceeding of any subsidiary that does not provide a guarantee in favor of the Notes, such non-Guarantor
subsidiaries will pay the holders of their own debt (including holders of third-party debt which such subsidiaries
have guaranteed), their trade creditors and any preferred shareholders before they would be able to distribute any
of their assets to the Company, the Issuer or the Subsidiary Guarantors. As a result of the foregoing, the Issuer
and the Guarantors may not have sufficient assets to make payments on the Notes or the Guarantees,
respectively.

As of and for the year ended December 31, 2013, the Issuer and the Guarantors that contributed positive
EBITDA to the Intralot Group together represented 57.1% of our consolidated EBITDA and the Issuer and the
Guarantors together represented 63.3% of our consolidated total assets, in each case on an unconsolidated basis
and excluding intra-Group items and investments in Restricted Subsidiaries. See “Presentation of Financial and
Other Information—Non-IFRS Financial Measures.” We will use best efforts to procure a guarantee of the Notes
by “Intralot” Co. Ltd. within 90 days of the Issue Date, and we will use commercially reasonable efforts to
procure a guarantee of the Notes by each of Lotrom S.A. and Slovenské Lotérie a.s. within 90 days of the Issue
Date. See “Description of the Notes—Certain Covenants—Post-Closing Guarantees.” On a stand-alone basis, as
of and for the year ended December 31, 2013, Lotrom S.A., Slovenské Lotérie a.s. and “Intralot” Co. Ltd.
represented 5.2%, 0.8% and 1.0% of our consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of our
consolidated total assets, respectively, in each case on an unconsolidated basis and excluding intra-Group items
and investments in Restricted Subsidiaries. As of and for the year ended December 31, 2013, the Issuer, the
Guarantors and their direct subsidiaries that are not Guarantors on a consolidated basis together represented
80.7% of our consolidated EBITDA and 83.1% of our consolidated total assets. As of and for the year ended
December 31, 2013, Lotrom S.A., Slovenské Loterié a.s. and “Intralot” Co. Ltd. and their respective direct
subsidiaries that are not Guarantors on a consolidated basis together represented 5.2%, 0.4% and 1.0% of our
consolidated EBITDA, respectively, and 0.4%, 0.5% and 0.6% of our consolidated total assets, respectively.

As of December 31, 2013, on a pro forma basis after giving effect to the issuance of the Notes and the
application of the proceeds therefrom, the non-Guarantor subsidiaries of the Company (other than the Issuer)
would have had €24.7 million in financial indebtedness on a combined basis.

As described under “Limitations on Validity and Enforceability of the Guarantees and Certain Insolvency
Law Considerations”, Description of the Notes—Limitation of Guarantees” and “—Risks Related to the
Guarantees,” the enforcement of the Guarantees will be subject to certain limitations and restrictions that are
typical for guarantees. To the extent that any debt or other payment obligation of a Guarantor is not also subject
to such limitations and restrictions, such debt and other obligations would also be structurally senior to the Notes
as described above.

If Luxembourg is determined not to be the Issuer’s “centre of main interests,” then insolvency proceedings
applicable to the Issuer could be commenced in a jurisdiction other than Luxembourg (and governed by laws
other than Luxembourg law) which might not be as favorable to you.

Council Regulation (EC) no. 1346/2000 on insolvency proceedings, as amended (the “EU Insolvency
Regulation”) provides that insolvency proceedings encompassing all of a debtor’s assets on a European-wide
basis can be commenced in the EU member state in which the debtor has its “centre of main interests,” as
described in the EU Insolvency Regulation. See “Limitations on Validity and Enforceability of the Guarantees
and Certain Insolvency Law Considerations—European Union.” Under Article 3(1) of the EU Insolvency
Regulations there is a rebuttable presumption that a company has its centre of main interests in the jurisdiction in
which its registered office is located. In the case of the Issuer, this would be Luxembourg, and accordingly,
Luxembourg insolvency law would apply to the Issuer subject to certain exceptions set out in the EU Insolvency
Regulation where, in general terms, the applicable law of the contracts may apply instead. However, in the event
that a court determines that the Issuer’s centre of main interests is in an EU member state other than Luxembourg
(including Greece), then insolvency proceedings applicable to the Issuer could be commenced in that other
member state and would, prima facie, be governed by the laws of such jurisdiction, which might be less
favorable to you than Luxembourg insolvency laws. See also “Limitations on Validity and Enforceability of the
Guarantees and Certain Insolvency Law Considerations” and “Certain Luxembourg Insolvency Law
Considerations with respect to the Issuer and the Luxembourg Guarantor.”
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Holders may be unable to enforce their rights in civil proceedings for U.S. securities laws violations.

The Issuer is organized under the laws of the Grand Duchy of Luxembourg, the Company is organized
under the laws of the Hellenic Republic and most of the Subsidiary Guarantors are also organized in jurisdictions
outside the United States. Most of their respective officers and directors are non-residents of the United States
and most of their assets are located outside the United States. As a result, it may not be possible for holders of the
Notes to effect service of process within the United States upon the Issuer, the Company and most Subsidiary
Guarantors to enforce against them judgments obtained in U.S. courts predicated upon civil liability provisions of
the federal securities laws of the United States.

The United States and Luxembourg, and the United States and Greece, do not currently have a treaty
providing for reciprocal recognition and enforcement of judgments in civil and commercial matters (other than
arbitration awards). Therefore, a final judgment for payment of money rendered by a federal or state court in the
United States based on civil liability, whether predicated solely upon U.S. federal securities laws, may not be
enforceable, either in whole or in part, in Luxembourg or Greece. See “Service of Process and Enforcement of
Civil Liabilities.” Furthermore, certain jurisdictions in which Subsidiary Guarantors are incorporated may also
not have a treaty for the mutual enforcement of court judgments with the United States, which may make it
difficult or impossible to effect service of process upon such Guarantor.

We may not have the ability to raise the funds necessary to finance the change of control offer required by the
Indenture.

If certain specified change of control events occur, we will be required to offer to repurchase all outstanding
Notes at 101% of the principal amount thereof plus accrued and unpaid interest and additional amounts, if any, to
the date of repurchase. We expect that we would require third-party financing to make an offer to repurchase the
Notes upon occurrence of a change of control event. We cannot assure you that we would be able to obtain such
financing. If a change of control occurs at a time when we are prohibited from purchasing the Notes under our
other debt agreements, including the Syndicated Facilities Agreement, we could seek the consent of our lenders
to purchase the Notes or could attempt to refinance the borrowings that prohibit our repurchase of the Notes. If
we do not obtain that consent or repay those borrowings, we would remain prohibited from purchasing the Notes.
In that case, our failure to purchase any of the tendered Notes would constitute an event of default under the
Indenture governing the Notes, which would likely cause a default under other debt obligations. See “Description
of the Notes—Repurchase at the Option of Holders of the Notes—Change of Control.”

The definition of “Change of Control” in the Indenture will include a disposition of all or substantially all of
our properties or assets and our subsidiaries taken as a whole to any person. Although there is a limited body of
case law interpreting the phrase “all or substantially all” there is no precise established definition of the phrase
under applicable law. Accordingly, in certain circumstances there may be a degree of uncertainty as to whether a
particular transaction would involve a disposition of “all or substantially all” of our assets and our subsidiaries
taken as a whole. As a result, it may be unclear as to whether a Change of Control has occurred and whether we
are required to make an offer to repurchase the Notes. In addition, certain important corporate events, such as
leveraged recapitalizations that would increase the level of our indebtedness, would not constitute a change of
control under the Indenture.

The interests of our principal shareholders may be inconsistent with your interests.

As of December 31, 2013, Socrates Kokkalis, founder of Intralot S.A. and chairman of its board of directors,
owns 20.0% of Intralot S.A.’s stock. In addition, Konstantinos Dimitriadis owns 8.2% and Novomatic AG owns
5.1% of Intralot S.A.’s stock. See “Principal Shareholders—Intralot S.A.” As a result, these shareholders can
strongly influence, directly or indirectly, among other things, our legal and capital structure and our day-to-day
operations, as well as changes to our management and any other changes to our operations. The interests of these
shareholders could, in certain circumstances, conflict with your interests, particularly if we encounter financial
difficulties or are unable to pay our debts when due. The shareholders could also have an interest in pursuing
acquisitions, divestitures, financings or other transactions that, in their judgment, could enhance their equity
investments, although such transactions might involve risks to investors in the Notes.

There is no active public trading market for the Notes and an active trading market for the Notes may not
develop.

Although application has been made to list the Notes on the Official List of the LxSE and admit the Notes to
trading on the LxSE’s Euro MTF Market, there can be no assurance regarding the future development of a
market for the Notes or the ability of holders to sell their Notes or the price at which holders may be able to sell
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their Notes. If such a market were to develop, the Notes could trade at prices that may be higher or lower than the
initial offering price depending on many factors, including prevailing interest rates, our operating results, the
market for similar securities and other factors, including general economic conditions, performance and
prospects, as well as recommendations of securities analysts. The liquidity of, and the trading market for, the
Notes may also be adversely affected by a decline in the market for high yield securities generally. Such a
decline may affect the liquidity and trading of the Notes independently of our financial performance and
prospects.

The transfer of the Notes will be restricted, which may adversely affect the value of the Notes.

The Notes and the Guarantees have not been registered under the U.S. Securities Act or any U.S. state
securities laws. Consequently the Notes may not be offered or sold in the United States except pursuant to an
exemption from, or in a transaction not subject to, the registration requirements of the U.S. Securities Act and
applicable state securities laws, and noteholders may be required to bear the cost of their investment in the Notes
until their maturity. It is the noteholders’ obligation to ensure that their offers and sales or resales of the Notes
within the United States and other countries comply with applicable securities laws. See “Important Information”
and “Transfer Restrictions.”

Credit ratings may not reflect all risks, are not recommendations to buy or hold securities and may be subject
to revision, suspension or withdrawal at any time.

One or more independent credit rating agencies may assign credit ratings to the Notes. The ratings may not
reflect the potential impact of all risks related to the structure, market, additional risk factors discussed herein and
other factors that may affect the value of the Notes. A credit rating is not a recommendation to buy, sell or hold
securities and may be subject to revision, suspension or withdrawal by the rating agency at any time. No
assurance can be given that a credit rating will remain constant for any given period of time or that a credit rating
will not be lowered or withdrawn entirely by the credit rating agency if, in its judgment, circumstances in the
future so warrant (including, inter alia, if our guarantor coverage falls below certain thresholds or if our leverage
ratio increases above certain thresholds). A suspension, reduction or withdrawal at any time of the credit rating
assigned to the Notes by one or more of the credit rating agencies may adversely affect the cost and terms and
conditions of our financings and could adversely affect the value and trading of the Notes.

The Notes may not be a suitable investment for all investors.

As a potential investor in the Notes, you must determine the suitability of that investment in light of your
own circumstances. In particular, you should:

* have sufficient knowledge and experience to make a meaningful evaluation of the Notes, the merits and
risks of investing in the Notes and the information contained or incorporated by reference in this Offering
Memorandum;

* have access to, and knowledge of, appropriate analytical tools to evaluate, in the context of your particular
financial situation, an investment in the Notes and the impact the Notes will have on your overall
investment portfolio;

* have sufficient financial resources and liquidity to bear all of the risks of an investment in the Notes,
including where the currency for principal or interest payments is different from your currency;

understand thoroughly the terms of the Notes and be familiar with the behavior of any relevant financial
markets; and

* be able to evaluate (either alone or with the help of a financial advisor) possible scenarios for economic,
interest rate and other factors that may affect your investment and your ability to bear the applicable risks.

You should not invest in Notes which are complex financial instruments unless you have the expertise
(either alone or with a financial advisor) to evaluate how the Notes will perform under changing conditions, the
resulting effects on the value of the Notes and the impact this investment will have on the potential investor’s
overall investment portfolio.
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The Notes will be held in book-entry form and therefore you must rely on the procedures of the relevant
clearing system to exercise any rights and remedies.

The Notes will be issued in fully registered global form. The Regulation S Global Notes (as defined below)
and the Rule 144A Global Notes (as defined below) will be deposited, on the closing date, with, or on behalf of, a
common depositary for the accounts of Euroclear and Clearstream and registered in the name of the nominee of
the common depositary.

Ownership of beneficial interests in the Global Notes (as defined below) (the “Book-Entry Interests”) will
be limited to persons that have accounts with Euroclear and/or Clearstream or persons that hold interests through
such participants. Book-Entry Interests will be shown on, and transfers thereof will be effected only through,
records maintained in book-entry form by Euroclear and Clearstream and their participants. Owners of beneficial
interests in the Global Notes will not be entitled to receive definitive Notes in registered form, except under the
limited circumstances described in “Book-Entry, Delivery and Form—Definitive Registered Notes.” So long as
the Notes are held in global form, holders of Book-Entry Interests will not be considered the owners or “holders”
of Global Notes. The common depositary for Euroclear and/or Clearstream will be considered the sole holder of
Global Notes.

Payments of any amounts owing in respect of the Global Notes (including principal, premium, interest and
additional amounts, if any) will be made by the Issuer to the Paying Agents. The Paying Agents will, in turn,
make such payments to the common depositary or its nominee for Euroclear and/or Clearstream, which will, in
turn distribute such payments to participants in accordance with its procedures. After payment to the common
depositary for Euroclear and/or Clearstream, we will have no responsibility or liability for the payment of
interest, principal or other amounts to the holders of Book-Entry Interests. Accordingly, if you hold a Book-Entry
Interest, you must rely on the procedures of Euroclear or Clearstream, as applicable, on the procedures of the
participant through which you hold your interest, to exercise any rights and obligations of a holder of Notes
under the Indenture governing the Notes.

Unlike the holders of the Notes themselves, holders of Book-Entry Interests will not have the direct right to
act upon the Issuer’s solicitations for consents, requests for waivers or other actions from holders of the Notes.
Instead, if you hold a Book-Entry Interest, you will be permitted to act only to the extent you have received
appropriate proxies to do so from Euroclear or Clearstream, as applicable. The procedures implemented for the
granting of such proxies may not be sufficient to enable you to vote on a timely basis.

Similarly, upon the occurrence of an event of default under the Indenture governing the Notes, unless and
until definitive registered Notes are issued in respect of all Book-Entry Interests, if you hold a Book-Entry
Interest, you will be restricted to acting through Euroclear or Clearstream. The procedures to be implemented
through Euroclear or Clearstream may not be adequate to ensure the timely exercise of rights under the Notes.

Ownership in respect of the Notes in registered form could be challenged under Luxembourg law.

The Issuer will, in respect of the Notes, cause a register (the “Register”) to be kept at the specified office of
the Registrar in which will be entered the names and addresses of the holders of the Notes and particulars of the
Notes held by them and all transfers and redemptions of the Notes.

According to Luxembourg company law, the Issuer is obliged to maintain a register of the Notes at its
registered office (the “Issuer Register”’). Ownership in respect of the Notes (which are in registered form) is,
according to Luxembourg company law, established by the relevant registration (inscription) in the Issuer
Register. The Registrar has undertaken pursuant to the Indenture to notify the Issuer forthwith of any changes
made to the Register to enable it to update the Issuer Register. Accordingly, the registrations in the Register
should, in principle, match the recordings in the Issuer Register. However, there may be a delay in updating the
Issuer Register and discrepancies in recordings cannot be excluded.

The terms and conditions of the Notes provide that, in the case of discrepancies between the Issuer Register
and the Register, the Issuer Register shall prevail. It is generally held that the registrations made in the Issuer
Register constitute a means to prove ownership in respect of the Notes. However, Luxembourg case law seems to
admit that such registrations in the Issuer Register are not an irrebuttable presumption (présomption irréfragable)
of title to the Notes and other registrations (such as the registrations made in the Register) could also serve as a
means to prove ownership. It can hence not be excluded that, in the case of discrepancies between the Register
and the Issuer Register, a Luxembourg court would rule that the Register prevails over the Issuer Register.
Certificates representing the Notes in registered form may be issued but they do not confer title to the Notes.
Such certificates would also, in principle, not be conclusive evidence to prove ownership in respect of the Notes.
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You may face foreign exchange risks by investing in the Notes.

The Notes will be denominated and payable in euro. If you measure your investment returns by reference to
a currency other than the euro, an investment in the Notes entails foreign exchange related risks due to, among
other factors, possible significant changes in the value of the euro relative to the currency by reference to which
you measure your investment returns because of economic, political and other factors over which we have no
control. Depreciation of the euro against the currency by reference to which you measure your investment returns
could cause a decrease in the effective yield of the Notes below their stated coupon rates and could result in a
loss to you when the return on the Notes is translated into the currency by reference to which you measure your
investment returns. There may be tax consequences for you as a result of any foreign exchange gains or losses
from any investment in the Notes. Please see “Taxation—U.S. Taxation.”

Risks Related to the Guarantees
Enforcement of the Notes and the Guarantees across multiple jurisdictions may prove difficult.

On the Issue Date, the Notes will be issued by Intralot Capital Luxembourg S.A., which is organized under
the laws of Luxembourg, and guaranteed by the Guarantors, which are organized under the respective laws of
Greece, Italy, Bulgaria, Australia, Peru, Morocco, the Netherlands, Poland, Jamaica, St. Lucia, Germany,
England, Spain, Brazil, State of Delaware (United States), State of Georgia (United States), Cyprus and
Luxembourg, as the case may be. We will use best efforts to procure a Guarantees of the Notes by “Intralot” Co.
Ltd, which is organized under the laws of Russia, within 90 days of the Issue Date, and we will use commercially
reasonable efforts to procure Guarantees of the Notes by Lotrom S.A. and Slovenské Lotérie a.s., which are
organized under the laws of Romania and Slovakia, respectively, within 90 days of the Issue Date. See
“Description of the Notes—Certain Covenants—Post-Closing Guarantees.” Each of these entities is currently a
guarantor of the 2018 Notes. Your rights under the Notes and the Guarantees will be subject to the insolvency
and administrative laws of several jurisdictions, and there can be no assurance that you will be able to effectively
enforce your rights in such complex, multiple bankruptcy, insolvency or similar proceedings. In the event of a
bankruptcy, insolvency or similar event, proceedings could be initiated in any of these jurisdictions. Such
multi-jurisdictional proceedings are likely to be complex and costly for creditors and otherwise may result in
greater uncertainty and delay regarding the enforcement of your rights.

In addition, the bankruptcy, insolvency, administrative and other laws of the Issuer’s and the Guarantors’
jurisdictions of organization may be materially different from, or in conflict with, each other, including in the
areas of rights of creditors, priority of government and other preferred creditors, ability to obtain post-petition
interest and duration of the proceedings. The application of these laws, or any conflict among them, could call
into question whether any particular jurisdiction’s law should apply, adversely affect your ability to enforce your
rights under the Notes and the Guarantees in these jurisdictions, or limit any amounts that you may receive. See
“Limitations on Validity and Enforceability of the Guarantees and Certain Insolvency Law Considerations,”
“Description of the Notes—Brief Description of the Notes and the Guarantees—Limitation of Guarantees” and
“Certain Luxembourg Insolvency Law Considerations with respect to the Issuer and the Luxembourg
Guarantor.”

Furthermore, payments under the Guarantees in certain jurisdictions may be subject to foreign exchange
controls or other administrative approvals, which may result in further uncertainty regarding the enforcement of
your rights under such Guarantee and could result in you not receiving any amounts under such Guarantee.

Fraudulent conveyance laws and other limitations on the enforceability and the amount of the Guarantees
may adversely affect their validity and enforceability.

Enforcement of each Subsidiary Guarantee will be limited to the extent of the amount which can be
guaranteed by a particular guarantor without rendering the guarantee voidable or otherwise ineffective under, or
contrary to, applicable law. Enforcement of any of the Subsidiary Guarantees against any Guarantor will also be
subject to certain defenses available to guarantors. These laws and defenses include, primarily with respect to
Subsidiary Guarantors, those that relate to fraudulent conveyance or transfer, insolvency, voidable preference,
financial assistance, corporate purpose or benefit, preservation of share capital, thin capitalization and defenses
affecting the rights of creditors generally.

Although laws differ among various jurisdictions, in general, under fraudulent conveyance and similar laws,
a court could subordinate or void any guarantee provided by such guarantor if it found, for example, that:

e the guarantee was incurred with actual intent to hinder, delay or defraud creditors or shareholders of the
respective guarantor; or
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* the relevant guarantor did not receive fair consideration or reasonably equivalent value for the guarantee
granted, and the relevant guarantor:

* was insolvent or was rendered insolvent because of the guarantee granted,

» was undercapitalized or became undercapitalized because of the guarantee granted;

* intended to incur, or believed that it would incur, debt beyond its ability to pay at maturity; or
* the guarantee granted was not in the best interests or for the benefit of the relevant guarantor.

The measure of insolvency for purposes of fraudulent conveyance and similar laws varies depending on the
law applied. Generally, however, a guarantor would be considered insolvent if it could not pay its debts as they
became due. In such circumstances, if a court voided such Guarantee, or held it unenforceable, holders of the
Notes could cease to have any claim in respect of the relevant Guarantor, and could be creditors solely of the
Issuer, the Company and any remaining Subsidiary Guarantors. The holders of the Notes may also be required to
repay any amounts received with respect to such Guarantee.

Furthermore, the Subsidiary Guarantees may be subject to claims that they should be limited or
subordinated under Luxembourg, United States or other applicable law. The enforcement of the Subsidiary
Guarantees will be limited to the extent that the granting of such Subsidiary Guarantees is not in the corporate
interest of the relevant guarantor, would be in breach of capital maintenance or thin capitalization rules or any
other general statutory laws or that the burden of such Subsidiary Guarantee and the Guarantees exceed the
benefit to the relevant guarantor.

A summary description of certain limitations on the validity and enforceability of the Guarantees in respect
of the laws of certain jurisdictions where the Guarantors are organized is set out in “Limitations on Validity and
Enforceability of the Guarantees and Certain Insolvency Law Considerations.”

The Guarantees might be challenged or voidable in insolvency proceedings.

The Guarantees may be voidable by the relevant Guarantors or by an insolvency trustee, liquidator, receiver
or administrator or by other creditors, or may be otherwise set aside by a court, if certain events or circumstances
exist or occur, including, among others, if the grantor is deemed to be insolvent at the time of the grant, or if the
grant permits the secured parties to receive a greater recovery than if the grant had not been given and an
insolvency proceeding in respect of the grantor is commenced within a legally specified “clawback” period
following the grant. At each time, if the Guarantee granted, perfected or recreated were to be enforced before the
end of the respective clawback period applicable in such jurisdiction, it may be declared void. To the extent that
the issuance of any Guarantee is voided, holders of the Notes would lose the benefit of such Guarantee and
would be creditors solely of the Issuer and any remaining Guarantors. The holders of the Notes may also be
required to repay any amounts received with respect to such Guarantee.

In case the Issuer issues additional Notes with the same securities identification numbers as the initial Notes
issued on the Issue Date, an insolvency administrator may seek to challenge the enforceability of Guarantees
securing both the additional Notes and the initial Notes issued on the Issue Date even if the hardening period with
respect to the Guarantees securing the initial Notes has expired, based on the fact that the initial Notes and the
Additional Notes are fungible and not distinguishable. Any such successful challenge would further reduce the
proceeds available to holders of the Notes.

A summary description of certain aspects of the insolvency laws of Luxembourg and certain jurisdictions
where the Guarantors are organized and have their center of main interests are set out in “Limitations on Validity
and Enforceability of the Guarantees and Certain Insolvency Law Considerations,” “Description of the Notes—
Limitation of Guarantees” and “Certain Luxembourg Insolvency Law Considerations with respect to the Issuer.”

Any Guarantee may be released or impaired without consent of the holders of the Notes, and under certain
circumstances the Notes lose the benefit of all Guarantees.

The Indenture provides that in certain circumstances any Guarantee may be released without any consent of
the noteholders. Subject to certain exceptions and conditions, a Subsidiary Guarantee will be released upon the
release of all other guarantees given by the relevant Subsidiary Guarantor with respect to indebtedness of the
Issuer or any Guarantor. See “Description of the Notes— Release of the Company Guarantee, the Dutch Holdco
Guarantee and the Intralot Global Holdings Guarantee” and “Description of the Notes—Brief Description of the
Notes and the Guarantees—Release of the Subsidiary Guarantees (other than the Dutch Holdco Guarantee and
the Intralot Global Holdings Guarantee).” After any such release, the holders of the Notes will no longer benefit
from the relevant Guarantee.
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USE OF PROCEEDS

We estimate that the net proceeds from the sale of the Notes will amount to approximately €241.2 million,

after payment of the estimated commissions and other expenses related to the offering of the Notes.

We intend to use the net proceeds from the offering of the Notes (i) to repay certain drawings under the

Syndicated Facilities, (ii) to repay borrowings under the Alpha Bank Facility and the Local Credit Facilities and
(iii) for general corporate purposes as explained more fully in note 5 to the table set forth below. See
“Summary—Transactions.”

The following table sets forth our expected sources and uses of funds (pro forma) in connection with the

offering of the Notes (all amounts shown are principal amounts unless otherwise indicated).

Sources of Funds Uses of Funds
€in €in

millions millions

Notes offered hereby® ................... 248.2  Repayment of the Revolving Facility® . ... 81.0
Repayment of the Term Facility® ........ 30.0

Repayment of the Alpha Bank Facility® ...  37.5

Repayment of Local Credit Facilities® . ... 19.7

Cash on balance sheet® ................ 73.0

Fees and expenses® ................... 7.0

Total Sources .......................... 2482 TotalUses .............. ... ... ...... 248.2

(€]
(@)

3
“

(&)

6)

The amount reflects the gross proceeds from the issuance of the Notes.

This amount reflects the repayment (but not cancellation) of the full amount outstanding under the Revolving Facility and partial
repayment of the Term Facility. Following the completion of the offering of the Notes, the use of part of the proceeds therefrom and the
application of other revenues, €150.0 million will be available for further drawings under the Revolving Facility. Following the offering
of the Notes, we intend to refinance in full the Syndicated Facilities, including the Revolving Facility and the Term Facility, with
proceeds from the New Syndicated Facilities which we expect to enter into after the Issue Date. See “Description of Other
Indebtedness—New Syndicated Facilities Agreement.” We expect the New Syndicated Facilities will consist of a €100.0 million
revolving facility and a €100.0 million term facility.

This amount reflects the repayment of the full amount outstanding under the Alpha Bank Facility.

This amount reflects the repayment of the full amount outstanding under Intralot Inc.’s (USA) bilateral facility agreement (which may be
cancelled). If we do not cancel, U.S.$14.0 million will remain committed and available for drawing.

This amount also reflects the repayment (but not cancellation) in full of amounts outstanding under certain of the Local Credit Facilities
incurred by the Guarantors as follows:

(i) €1.8 million for repayment of Intralot de Peru SAC’s (Peru) revolving credit facility. U.S.$2.3 million will remain committed and
available for drawing;

(ii) €0.4 million for repayment of Intralot Gaming Machines S.p.A.’s (Italy) revolving credit facility. €0.9 million will remain
committed and available for drawing;

(iii) €0.7 million for repayment of Intralot do Brasil Comércio de Equipamentos e Programas de Computador Ltda.’s (Brazil) revolving
credit facility. BRL2.0 million will remain committed and available for drawing; and

(iv) €0.3 million for repayment of Intralot Italia S.p.A.’s (Italy) overdraft facilities. €1.5 million will remain committed and available for
drawing.

In addition, this amount reflects the repayment (but not cancellation) in full of amounts outstanding under certain of the Local Credit
Facilities incurred by the non-Guarantors as follows:

(i) €13.5 million for repayment of the Maltco Lotteries Limited’s (Malta) bilateral facility agreement. €25.3 million will remain
committed and available for drawing. Maltco Lotteries Limited’s bilateral facility agreement is comprised of a €20.0 million term
loan, an overdraft facility of €5.0 million and a €0.3 million general banking facility. This facility is guaranteed by Associated
Supplies Limited, Intralot S.A. and The Players Group Limited. See “Description of Other Indebtedness;”

(ii) €1.2 million for repayment of Supreme Ventures Limited’s (Jamaica) multifacility credit agreement. JMD 463.2 million will remain
committed and available for drawing; and

(iii) €1.8 million for repayment of Totolotek S.A.’s (Poland) short-term revolving credit agreement. PLN 8.0 million will remain
committed and available for drawing.

This amount includes funds for capital expenditure, working capital reduction and the acquisition of fixed assets. In addition, from time
to time, we may repurchase certain of our outstanding bonds in the open market, including our 2018 Notes.

Represents our estimate of fees and expenses in connection with or otherwise related to the offering of the Notes, including underwriting
fees, commissions, other financing fees, professional and legal fees, financial advisory and other transaction costs. Actual fees and
expenses may differ.
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CAPITALIZATION

The following table provides an overview of our unaudited consolidated capitalization as of December 31,

2013 (a) on an actual basis and (b) as adjusted to give effect to the completion of the offering of the Notes.

The information set out below should be read in conjunction with our consolidated financial statements

included elsewhere in this Offering Memorandum. All values shown are book values (except where otherwise

stated).
As of December 31, 2013
Actual Pro forma® Adjustments As adjusted
(unaudited)
(€ in millions)

Cash and cash equivalents .. ............................. 143.3 146.4 73.0 2194
Revolving Facility® . ... .. ... 44.4 81.0 (81.0) —
Term Facility® . . ... ... 80.0 80.0 (30.0) 50.0
Notes offered hereby ........ ... ... .. .. . . — — 248.2 248.2
20I8 NOES . .ottt 321.1 325.0 — 325.0
Alpha Bank Facility ......... ... ... .. .. ... .. ... ..... 42.3 37.5 (37.5) —
Local Credit Facilities® . ........ ... ... .. .. .. .. ... 249 19.7 19.7) —
Finance Lease Obligations . ............... ... .. ... .. ..... 30.5 27.5 — 27.5
Minority shareholders’ loan® . ... ... .. ... .. .. ... ...... 2.1 0.3 — 0.3
Suppliers’ long termeredit . ......... ... .. . L L L. 3.0 2.7 — 2.7
Totaldebt ..... ... .. .. .. . .. .. .. 548.3 573.7 80.0 653.7
Total shareholder’s equity . ............ ... 345.8 n.a — 345.8
Totalequity .. ....... .. .. .. 345.8 n.a — 345.8
Total capitalization . . . .......... ... ... .. ... .. ... ..., 894.1 n.a n.m 999.5
(1) Pro forma figures adjusted for year-to-date 2014 operations as of April 14, 2014.

(@)

3

“

The Syndicated Facilities are comprised of a €80.0 million term facility (the “Term Facility””) and a €150.0 million revolving facility (the
“Revolving Facility”) due December 21, 2014. On the date of this Offering Memorandum, the Syndicated Facilities are unsecured. From
the Issue Date, the Issuer and all Guarantors of the Notes who are not already guarantors under the Syndicated Facilities Agreement will
also accede as guarantors under the Syndicated Facilities Agreement. We intend to repay (but not cancel) the full amount outstanding
under the Revolving Facility and €30.0 million of the amount outstanding under the Term Facility out of the proceeds from the offering
of the Notes. See “Use of Proceeds.” Following the offering of the Notes, we intend to refinance in full the Syndicated Facilities,
including the Revolving Facility and the Term Facility, with proceeds from the New Syndicated Facilities which we expect to enter into
after the Issue Date. See “Description of Other Indebtedness—New Syndicated Facilities Agreement.” We expect the New Syndicated
Facilities will consist of a €100.0 million revolving facility and a €100.0 million term facility.

The Local Credit Facilities include the following (amounts in parentheses are outstanding amounts as of December 31, 2013): Maltco
Lotteries Limited’s (Malta) bilateral facility agreement (€13.5 million), Intralot Inc.’s (USA) bilateral facility agreement (€4.0 million),
Intralot de Peru SAC’s (Peru) revolving credit facility (€1.9 million), Totolotek S.A.’s (Poland) short-term revolving credit agreement
(€1.7 million), Supreme Ventures Limited’s (Jamaica) multifacility credit agreement (€1.5 million), Gaming Solutions International
SAC’s (Peru) revolving credit facility (€0.7 million), Intralot Italia S.p.A.’s (Italy) overdraft facilities (€0.6 million), and Intralot Gaming
Machines S.p.A.’s (Italy) revolving credit facility (€0.4 million) and Intralot do Brasil Comércio de Equipamentos e Programas de
Computador Ltda.’s (Brazil) revolving credit facility (€0.4 million). We intend to use the net proceeds from the sale of the Notes in part
to repay (but not cancel) the Local Credit Facilities. See “Use of Proceeds.”

Minority shareholders’ loans to certain of our subsidiaries.

For further information relating to the debt instruments described above, see “Management’s Discussion and

Analysis of Our Financial Condition and Results of Operations—Liquidity and Capital Resources” and
“Description of Other Indebtedness.”
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SELECTED FINANCIAL INFORMATION

The following tables present the Intralot Group’s summary consolidated financial information and should
be read in conjunction with the audited consolidated financial statements of Intralot S.A. and the notes thereto
contained in this Offering Memorandum and the sections entitled “Use of Proceeds,” “Capitalization” and
“Management’s Discussion and Analysis of Our Financial Condition and Results of Operations.”

The summary financial information provided below was extracted from our audited consolidated financial
statements as of and for the years ended December 31, 2011, 2012 and 2013 prepared in accordance with IFRS.
The information below is not necessarily indicative of the results of the future operations.

Selected Income Statement Data

Year ended December 31,
2011 2012 2013

(€ in millions)

Income Statement Information:

ReVENUE ... i 1,202.4  1,374.0 11,5394
Less: Costof sales . ... ... i (990.2) (1,131.0) (1,271.5)
Gross profit/(l0SS) .. ... ...t 212.2 243.0 267.9
Other 0perating INCOME . . . ..ottt ettt et ettt e e e eas 28.5 18.6 17.4
Selling EXPENSES . . o . v vttt ettt e e e e (38.2) 43.1) (40.2)
AdmINISrative EXPEISES . « . v vt vttt ettt e e et e (108.3) (118.3) (120.8)
Research and development eXpenses .. ..........c..ouiniiineinenenennan.. 9.7 (10.3) (7.0)
Other Operating EXPENSES . . .. v vttt ettt ettt (12.5) 9.9) (17.0)
EBIT .. 79.8 84.7 103.3
EBITDA . . . 153.8 177.5 194.8
Interest and similar charges .............. ... i (35.9) (43.3) (57.9)
Interest and related income . . ... ... ... ... 22.1 22.5 25.2
Exchange differences . ............. i 0.6) (0.8) (11.1)
Profit/(loss) equity method consolidation ................. ... ... ........ 0.5) 0.1 (3.0
Operating profit/loss beforetax ................ ... ... .. ... ... ...... 57.0 58.4 53.5
Less taxes: ... ... .. (21.5) (25.4) (32.2)
Net profit/loss from continuing operations ............................. 35.6 33.1 21.3
Other comprehensive income after tax

Defined benefit plans revaluation .. ............ ... .. . i — 0.5 (0.3)
Valuation of available for sale financial instruments . ....................... 0.3 2.7 54
Derivatives valuation .. ... .........iitutiti i e 0.2 2.0 3.3
Exchange differences on translating foreign operations ..................... 4.4) (5.0) 42.4)
Total comprehensive income/(expense) aftertax .. ....................... 3.9) (5.2) (34.0)
Total income after tax . ......... ... . . ... . . . . 31.7 27.9 (12.7)
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Selected Balance Sheet Data

Balance Sheet Information:

Assets

Non-current assets

Tangible fixed assets . ... ...t
Intangible asSets . ... ... ..o
Investment in subsidiaries and associates . .................. ...
Other financial @SSELS . . ... ..ottt
Deferred tax assets ... .. ...t
Other long term receivables ............ ... i

Current assets

INVentories . . ..o
Trade and other short-term receivables .. .......... ... ... ... ... ...
Other financial @SSEtS . .. ...ttt
Cash and cash equivalents . ........... ...

Total assets . . ... . e

Equity and liabilities

Share capital . ... ... ..
Other TESEIVES . . ..ottt e e e e e
Foreign currency translation . ............. ... i
Retained earnings ... ... .. ...ttt

MINOTity ISt . . ..ottt e e e e

Total equity . ......... ... . .

Non-current liabilities

Long-term debt . ... ... ...
Staff retirement indemnities . ................ .ttt
Other 1ong-term ProviSions . .. .. ... ..ueut ottt ittt
Deferred tax liabilities . . ... ..... .o
Other long-term liabilities .. ........ ... ... i
Finance lease obligation . ............ ... ittt

Current liabilities

Trade and other short-term liabilities ......... ... ... ... ... ... .. ... ......
Short-term debt and current portion of long-termdebt . .......... .. ... ... ...
Current income taxes payable .. .......... i
ShOrt-term ProviSIOn . ... .. .. ...ttt e

Total liabilities ... ........ ... . ..
Total equity and liabilities ......... ... ... ... ... ... ... ... .. .. .......
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As of December 31,

2011

2012

2013

(€ in millions)

263.6 2407 199.4
2854 3638 3533
270 402 619
34.2 4.9 7.4
124 214 147
989 880 834
7215 759.0  720.1
47.1 435 483
175.1 1727 219.9

— 4.7 3.6

1425 1350 1433
3647 3559 4151

1,086.2 1,114.9 1,135.2
477 417 477
927 610 639
(29.9) (324) (61.3)
188.9 2267 2172
2994 3030 267.5
759 806 783
3753  383.6 3458
2280 3297 3522
56 6.9 6.9
167 145 137
37 57 8.1
201 218 121
7.2 54 192
2813 3840 4122
130.7 1369 1815
2790 1859 1769
14.1 196 117
5.8 4.9 7.1
429.6 3473 3772
7109 7313 789.4

1,086.2 1,114.9 1,135.2




Selected Cash Flow Statement Data

Cash Flow Information:

Net cash from operating activities .. ............. .. .. .. .......
Net cash from investing activities ............... ... ovon...
Net cash from financing activities .. ............... .. .. ... ....

Net increase/(decrease) in cash and cash equivalents for the year
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Year ended December 31,

2011 2012 2013

(€ in millions)

817 1138 812
(64.6) (101.1) (69.5)
(16.1) (202) (3.4)

1.0 (7.5) 83




MANAGEMENT’S DISCUSSION AND ANALYSIS OF OUR FINANCIAL CONDITION
AND RESULTS OF OPERATIONS

The following discussion and analysis of the Intralot Group’s financial condition and results of operation
are based on the audited consolidated financial statements of Intralot S.A. as of and for the years ended
December 31, 2011, 2012 and 2013 and notes thereto, which are reproduced elsewhere in this Offering
Memorandum and should be consulted when reading the information presented below. The audited consolidated
financial statements were prepared in accordance with IFRS as adopted by the EU. The audited consolidated
financial statements as of and for the years ended December 31, 2011 and 2012 were audited by S.O.L. and were
issued with an unqualified audit opinion. The audited consolidated financial statements as of and for the year
ended December 31, 2013 were audited by S.O.L. and Grant Thornton and were issued with an unqualified audit
opinion.

Some of the statements contained below relate to future revenue, costs, capital expenditures, acquisitions
and financial condition and include forward-looking statements. Because such statements involve inherent
uncertainties, actual results may differ materially from the results expressed in or implied by such
Sforward-looking statements. A discussion of such uncertainties can be found in “Important Information about
this Offering Memorandum—Forward-looking Statements.” In addition, investing in the Notes involves risks.
Such risks are discussed in “Risk Factors.”

Overview

We are a global leader in the supply of integrated gaming systems and services. We design, develop, operate
and support customized software and hardware for the gaming industry and provide innovative technology and
services to state and state-licensed lottery and gaming organizations worldwide. Since our establishment more
than 20 years ago, we have developed innovative technological and operating know-how and experience, which
are central to maintaining our existing customer relationships as well as winning new contracts. Our long-
standing relationships with our customers give us valuable insight into their strategic and other business needs.
We operate a diversified and stable portfolio of 85 contracts and licenses across 57 jurisdictions in 45 countries
worldwide. Our business activities range from the provision of customized gaming platforms to full management
of end-to-end gaming operations either for our own or other licensed operations, depending upon the market in
which we operate. Our games library includes more than 550 games, including lotteries, sports betting, Video
Lottery Terminals (VLTs)/Amusement with Prizes machines (AWPs) and racing.

In the three years ended December 31, 2011, 2012 and 2013, we had revenue of €1,202.4 million,
€1,374.0 million and €1,539.4 million, respectively, and EBITDA of €153.8 million, €177.5 million and
€194.8 million, respectively, on a fully consolidated basis for entities that we control, although we may have
minority ownership in some such subsidiaries. See “Presentation of Financial and Other Information.” As of
December 31, 2013, we had net debt of €405.0 million and a market capitalization of €341.8 million as of
April 24, 2014 (source: Athens Exchange S.A.). In addition, as of December 31, 2013, we had 5,685 full-time
employees.

Business Activities

We have three business activities: Technology and Support Services Contracts; Management Contracts; and
Licensed Operations.
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The following table summarizes the principal products and services provided in each of our business

activities:

Description

Holder of License

Key Geographies .

Other Geographies

Technology and Support

Services Contracts

Management Contracts

Licensed Operations

Provision of:

e Central gaming
system

* Lottery terminals

¢ Telecommunications

system/solutions

» Related peripheral
equipment and
software

e Implementation
services

* Maintenance and
support services
and/or

* Monitoring systems
for VLT operations

State or state-licensed
operator maintains the
license

United States, Greece,

Australia, New Zealand

and Argentina

China, Croatia,
Dominican Republic,
Germany, Ireland,
Malaysia, Mexico,

Management of all the
aspects of a gaming
operation:

* Provision of
technology solutions
as described under
“Technology and
Support Services
Contracts”

e Day-to-day
operations

* Marketing services

 Sales network
development and
management and/or

* Risk management/
odds setting for
sports betting games

State or state-licensed
operator maintains the
license

Turkey, Romania,
Morocco and Russia

Brazil

Netherlands, Philippines,

Romania, Suriname and

Taiwan

Ownership of a license
to operate games
including:

* Management of
services as
described under
“Management
Contracts” and/or

e Provision of
technology solutions
as described under
“Technology and
Support Services
Contracts”

We or our associates
maintain the license,
which is acquired from
a competent local/state
government authority

Jamaica, Australia,
Bulgaria, Italy, Peru,
Azerbaijan and Malta

Cyprus, Greece,
Moldova, Poland,
Russia, Slovakia,
South Africa and
South Korea

Our key geographies set forth in the table above represented approximately 87.3% of our EBITDA in the
year ended December 31, 2013.

The following diagrams set forth our percentage of revenue by business activity and our percentage of
revenue net of payout by business activity, respectively, for the year ended December 31, 2013:

Technology and
Support Services,
16.5%

Revenue

Management, 8.1%

Licensed
Operations, 75.4%

Revenue Net of Payout

Management, 15.9%

Technology and
Support Services,
32.6%
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Technology and Support Services Contracts

Our technology and support activity primarily comprises the supply of technology solutions and support,
with the overall operational responsibility remaining with a state or state-licensed gaming operator. Our contracts
in this segment typically include the provision of equipment, software and maintenance and support services to
lottery and gaming organizations pursuant to long-term contracts, which provide us with a high level of stable
and recurring revenues. These contracts also include the design, development and implementation of software
tailored to each jurisdiction and operation. We currently manage 52 individual technology and support services
contracts across 41 jurisdictions through 17 subsidiaries. We believe that our technological expertise gives us a
competitive advantage worldwide.

Under our technology and support services contracts, we are typically paid a fee by state or state-licensed
gaming organizations based on either (i) a pre-determined fixed percentage of customer sales (amounts wagered
by players) or (ii) a fixed payment over the duration of the contract in respect of multi-year contracts. In addition,
we periodically sell technology equipment and relevant services to other lottery and gaming operators.

Revenues under our technology and support services contracts are not subject to payout costs for player
winnings. Our technology and support services contracts represented approximately 16.5% of our revenue and
32.6% of our revenue net of payout in the year ended December 31, 2013.

Management Contracts

Our management contracts activity primarily comprises the management of all aspects of a gaming
organization. In addition to the provision of services included under our technology and support services activity
described above, we manage day-to-day operations, marketing services, sales network and risk management/odds
setting for sports betting. Under these contracts, the customer (who is the license holder of the gaming/lottery
operation) typically retains responsibility for certain frontline tasks, as well as the management of retailers, cash
management and game approvals in addition to oversight and regulatory control. We currently operate five
management contracts in five jurisdictions through five subsidiaries.

We are paid a fee under our management contracts based on a fixed percentage of wagers. Revenue under
our management contracts are not subject to payout costs for player winnings. Our management contracts
represented approximately 8.1% of our revenue and 15.9% of our revenue net of payout in the year ended
December 31, 2013.

Licensed Operations

Through our licensed operations activity, we are responsible for all aspects of a gaming operation, including
the selection and provision of technology and its ongoing support, as well as the management of the operations.
In addition, because we are typically the direct license holder, we are also responsible for our relationship with
the local regulators. In many cases, our licenses are open-ended since they do not have a fixed term or are
automatically renewable as long as the licensed terms are complied with. We currently operate under 28
individual licenses through a combination of wholly- and partially-owned subsidiaries and joint ventures, across
16 jurisdictions. We operate through retail locations and online channels.

The revenue we generate from our licensed operations is based on the total amount of money wagered by
players on various gaming products before payout for players’ winnings. Our licensed operations represented
approximately 75.4% of our revenue and 51.5% of our revenue net of payout in the year ended December 31, 2013.

The following diagrams set forth our revenue by region and business activity for the year ended
December 31, 2013.

Technology and Support Services
Contracts Management Contracts Licensed Operations

European Union, Other Countries,

Other Countries, 23.0% 19.1%

22.1%

European Union, )
[22_0% Other Countries,
44.7°

Other Europe,
O European Union,

51.7%
America, 28.5%

Other Europe,
0.7%

America, 35.9% America, 28.9%
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In the year ended December 31, 2013, our revenue from Turkey, Greece, Rest of Europe, the Americas and
the rest of the world represented 2.6%, 5.7%, 45.2%, 29.8% and 16.7%, respectively.

Game Categories

We offer the following categories of gaming products under each of our three business activities described
above:

 Lottery games, which represented 32.7% of our revenue in the year ended December 31, 2013, include the
operation, supply of technology services for numerical and traditional lottery games, instant tickets and
fast draw games in more than 80,000 POS with over 290 games across 38 jurisdictions on five continents
in each of our three business activities.

* Sports betting, which represented 45.0% of our revenue in the year ended December 31, 2013, includes
the operation, supply of technology, bookmaking and risk management services for 20 sports betting
contracts, with up to 4,000 concurrent events. With operations in 18 jurisdictions, we believe we are one
of the leading sports betting providers in the state-sponsored gaming sector in the world. In the case of
licensed operations, we primarily operate through agents who bear the cost of operation, while we manage
the sports book. In certain jurisdictions, such as Italy and Poland, we operate through our own branded
shops, which may be franchised or directly owned.

o IT products and services, which represented 12.5% of our revenue in the year ended December 31, 2013,
includes technology and operational services to state and state-licensed organizations. These services are
done on a fixed payment basis rather than as a percentage of wagers.

Video Lottery Terminals/Amusement with Prizes machines, which represented 6.7% of our revenue in
the year ended December 31, 2013, include solutions and services for VLT monitoring, gaming venues
and server-based gaming. We operate and/or service over 84,000 gaming machines in over 5,000 POS and
gaming halls in ten jurisdictions.

* Racing, which represented 3.1% of our revenue in the year ended December 31, 2013, includes
technology, content and integrated services for pari-mutuel and fixed odds race betting on horse and dog
racing events as well as virtual racing, with contracts in seven jurisdictions.

Key Factors Affecting Our Results of Operations

Our results of operations, financial condition and liquidity have been influenced in the periods discussed in
this Offering Memorandum by the following events, facts, developments and market characteristics. We believe
that these factors have influenced and are likely to continue to influence our operations in the future.

Key Revenue Drivers

Our revenue is typically driven by a combination of wagers received by us (in respect of our licensed
operations business) and a percentage of total wagers received by our customers (in our technology and support
services and management contracts businesses).

In our technology and support services and management contracts businesses, our revenues are fees that are
usually a percentage of the total wagers, or in some cases a fixed amount per year. In our licensed operations
business, our revenues equal the total lottery sales (wagers), except in the case of VLT games where our revenues
are the “net drop” (wagers minus the winnings of the players), which in turn is driven by our ability to offer
attractive odds to customers while also controlling our payout risk. See “—Payout Management.”

Our revenues are primarily linked to sports betting, lottery and VLT sales, and, accordingly, our results of
operations can be affected by the following factors:

e the introduction, product life cycle and popularity of particular gaming offerings;
* macroeconomic conditions;

* optimization of location and size of network;

* payout (especially in respect of sports betting games);

* game taxation (which can affect payout and in turn wagers);

* the size of the regulated gaming market;
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* sporting event timing; and

e competition.

Competition for New Contracts and Renewals

We compete for new contracts, and seek to retain existing contracts when up for renewal, on the basis of our
technological leadership and experience. We believe that the most important factor in our ability to win new, and
retain existing, contracts, is our ability to meet the needs of our customers across a range of business activities
and operating environments, which we achieve through our advanced operating technologies.

Since 2007, we have won approximately 51 new contracts, which has helped us to expand significantly the
number of geographies in which we operate, as well as the total population of the markets that we address. This
has helped us to grow our revenue base during the period from €835.5 million in the year ended December 31,
2007 to €1,539.4 million in the last twelve months ending December 31, 2013.

In addition, during the same period we have successfully renewed or extended more than 90% of our
contracts that were expiring. Nevertheless, we continue to face competition for contracts in connection with bids,
re-bids, extensions and renewals, which could lead to the loss of contracts or rate reductions and/or additional
service requirements in contracts that we win or retain.

Our strategy to compete effectively includes launching new products and services by leveraging our strong
R&D expertise to develop novel solutions, implement innovative technologies and marketing tools and, where
permissible, expand retail distribution.

Payout Management

We are exposed to payout risk in our licensed operations business, and payout is the largest component of
our cost of sales on a consolidated basis. During the years ended December 31, 2011, 2012 and 2013, payout was
59.3%, 59.9%, and 59.6% of our cost of sales. We can experience short-term variations from time to time in
specific jurisdictions, but tend to revert to our targeted payout ratio in the longer term. Our primary payout risk
relates to payouts that are not predetermined but derived from the outcomes of specific events and the
distribution of wagers placed on the provided fixtures/odds.

We have significant controls in place to minimize our payout risk and manage odds setting and payout
exposure in real time. We operate a betting center in Greece and have traders in each jurisdiction in which we
operate to coordinate and monitor our global betting activity on a real-time basis. We can instantly adjust odds or
block bet acceptances across our online retail network, and we enter into risk exchange agreements with major
international betting operators when possible. We believe our payout risk is naturally hedged due to the size of
our sports books, our global reach, and different betting preferences across the globe. Even with our controls and
hedges in place, excess payouts may occur in the short term, although in the medium-term, payouts converge to
the target we have set.

Regulation and Taxation

Our licensed operations are highly regulated and many of the factors that affect our results of operations are
prescribed by applicable regulation. These factors include minimum payout ratios, such as in the case of gaming
machines in many of the markets where we are present, gaming taxes, maximum wagers, minimum average
gaming times, and the number of gaming machines that we may install in bars, restaurants and other locations.
See “Regulation.”

In several countries, changes to gaming regulation have both liberalized the market to permit or increase
private sector involvement, and broadened the scope of regulation to increase the size of the regulated market and
to reduce the impact of illegal gambling.

Changes in taxation on winnings can impact player participation, which can affect our licensed operations
directly, and our other business activities indirectly. With respect to licensed operations in particular, substantial
changes in taxation on both winnings and wagers in the jurisdictions where we operate can have an effect on
player activity and in turn on our financial results in that market. For example, taxes on winnings directly
discourage player participation and reduce their funds available to recycle into new wagers. Taxes on wagers
increase our costs, which we in turn pass on to players in the form of reduced odds, which indirectly reduces
player participation. On the other hand, our technology and support services and management business are less
exposed to gaming tax risk since our counterparties for these contracts are generally governments who would not
gain from taxation on their own profits.
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Historically, governments have been cautious in changing gaming tax rates because increased rates can lead
to reduced player participation, which would have an adverse impact on the financial results of operators such as
ourselves and ultimately their gross tax receipts from such operators. Although governments do make changes to
gaming tax rates from time to time (including, for example, Italy, Bulgaria and Poland), no such change has had
a material adverse impact upon our results of operations during the track record period. See “Risk Factors—
Risks Related to the Markets in Which We Operate—The gaming industry may be subject to new or increased
taxation.”

Macroeconomic Factors and Demographics

Gaming is a form of entertainment and, as such, competes with other forms of entertainment for the
discretionary spending of the local population. In general, countries and regions with higher gross domestic
products (“GDPs”) will tend to have higher levels of discretionary spending that can be directed to gaming and
other forms of entertainment. Similarly, although we believe gaming tends to be more resilient than other forms
of entertainment, when a country or region experiences a decline in GDP or a rise in inflation, spending on
gaming may also decline.

Demographic changes may also affect our results of operations, since, for example, population increases or
changes to socio-economic mixes can lead to a change in the player base. In addition, changing social habits in
the countries in which we operate, such as longer working hours that result in a decrease in time spent on
entertainment, may adversely affect our results of operations.

Exchange Rate Fluctuations

We report our consolidated financial statements in euro. As a result, we must translate the assets, liabilities,
revenues and expenses of all our operations with a functional currency other than the euro at the then-applicable
exchange rates. Consequently, increases or decreases in the value of the euro may affect the value of these items
with respect to our non-euro businesses in our consolidated financial statements, even if their value has not
changed in their original currency. These translations could significantly affect our results between financial
periods and/or could result in significant changes to the carrying value of our assets, liabilities and stockholders’
equity. We record the effects of these translations in our consolidated income statement as exchange differences
on retranslation of foreign operations. During the year ended December 31, 2013, 60.7% of our revenue was
derived from subsidiaries whose functional currency was other than the euro, particularly the Jamaican dollar,
Azerbaijani manat, Peruvian new sol, Australian dollar, U.S. dollar and Turkish lira. For the year ended
December 31, 2013, revenue in Jamaican dollars, Azerbaijani manat, Peruvian new sol, U.S. dollars, Australian
dollars and Turkish lira represented approximately 16.8%, 11.6%, 4.7%, 3.9%, 3.6% and 2.7% of our revenue,
respectively.

Since wagers in our licensed operations transactions are both placed and settled in the same currency, we do
not experience material transaction risks other than when transferring cash from our subsidiaries to Intralot S.A.
See “Risk Factors—Risks Related to Our Business Operations—Fluctuations in currency exchange rates and
related risks may adversely affect our results of operations, and hedging carries certain costs and risks.”

The following table sets forth the average exchange rates for the euro against the Jamaican dollar,
Azerbaijani manat, Peruvian new sol, U.S. dollar, Australian dollar and Turkish lira for the periods indicated:

Year ended December 31,
2011 2012 2013

Average rates

EUR/IMD . . o 119.8093 113.9422 132.8112
BEUR/AZN . 1.0999 1.0097 1.0415
EUR/PEN .. 3.8351 3.3919 3.5926
EUR/USD . . 1.3296 1.2860 1.3285
EUR/AUD .. 1.3483 1.2418 1.3777
EUR/TRY .. 2.3385 2.3148 2.5334

Source: Bloomberg

Sporting Event Timing

Our sports betting revenue is affected by the timing of sporting events, which drive seasonal increases in
revenue, transactions, registrations and activations. This effect is particularly pronounced in even-numbered
calendar years with major international football tournaments, most notably the FIFA World Cup and the UEFA
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European Championships. As a result, our revenue in such years tends to be more positive than in years without a
major football tournament, with a positive impact on betting-related revenue in such years.

Staff Costs and Research & Development

Staff costs are the single largest component of our total cost base after payout and gaming taxes at
€105.0 million, €113.4 million and €117.8 million during the years ended December 31, 2011, 2012 and 2013,
respectively. Staff costs are accounted for as a portion of cost of sales, administration expenses, research and
development expenses and selling and distribution expenses, depending on function. While we consider our staff
costs to be effectively fixed, we are typically able to adjust our cost base in response to new contracts starting or
old contracts finishing.

The following table sets forth our staff costs included in cost of sales, administrative expenses, selling
expenses and research and development expenses for the periods indicated:

Year ended December 31,

2011 2012 2013
(€ millions, except percentages)
Costof sales .. ... 48.2 52.2 56.1
AdmINIStrative EXPENSES « . « . v v v vttt ettt e e e 39.2 41.1 444
Selling EXPENSES . . . v vttt ettt e 13.3 14.2 13.4
Research and development XPenses . .. .. .....vueniretnenen e enenenn.. 4.3 5.9 3.9
Total staff costs . ......... . .. 105.0 1134 1178
Total staff costs as a percentage of revenue . .............................. 87% 83% 1.7%

During the period under review, staff costs declined as a percentage of revenue, from 8.7% in the year ended
December 31, 2011 to 7.7% in the year ended December 31, 2013 due in part to the closing of our operations in
Spain in September 2012.

At the same time, our research and development expenses (including costs of staff, equipment and licenses
attributable to research and development) have generally increased in line with the growth in technology sales,
remaining stable as a percentage of revenue. Research and development expenses were €9.7 million,
€10.3 million and €7.0 million during the years ended December 31, 2011, 2012 and 2013. In addition, a portion
of our research and development expenses (not included in the above) are capitalized according to our accounting
policy. See “Management’s Discussion and Analysis of Our Financial Condition and Results of Operations—
Critical Accounting Principles—Research and Development Expenses.”

The following table sets forth our research and development expenses and research and development
expenses as a percentage of revenue for the periods indicated:
Year ended December 31,
2011 2012 2013
(€ millions, except percentages)
Research and development XPenses . .. .. ...c.ouvuitn oot 9.7 10.3 7.0

Research and development expenses as a percentage of revenue .................. 08% 0.8% 0.5%

Explanation of Key Line Items
Revenue

Our revenue principally comprises revenue from our technology and support services contracts,
management contracts and licensed operations business activities. We recognize revenue on an accrual basis, that
is, when delivery of the related goods and services occurs, regardless of when the resulting monetary or financial
flow occurs. We employ revenue recognition methodologies according to IFRS criteria.

Technology and Facilities Management

We record revenues from our technology and facilities management and management contracts based on a
fixed percentage of wagers or on a fixed fee contract.

* Percentage of sales: We are reimbursed by state gaming organizations based on a pre-determined
percentage of sales (amounts wagered by the players).
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* Outright sale: Payments are received over a pre-agreed period of time, usually several months. Outright
sales constitute a small portion of our revenues.
Management Contracts
* Percentage of sales: We are reimbursed by the license-holder based on a pre-determined percentage of
sales (amounts wagered by the players).
Licensed Operations
» Wagers before payout: We record revenues from our licensed operations based on amounts wagered
before any payout to players. Although we hold the license for operating games, we rely almost entirely
on our agent network for our revenue collection mechanism.
Operating Costs
Our operating costs comprise:

e Cost of Sales. Our cost of sales includes payout amounts, gaming taxes and the cost of any merchandise
sold.

* Staff Costs. Our staff costs include wages, salaries and social security costs, and are principally
attributable to cost of sales and administrative costs.

Depreciation and Amortization. Tangible fixed assets are depreciated on a straight-line basis over the
estimated useful lives of each component of the assets. Intangible assets are amortized in the same way.
The elements are depreciated from the date they are available for use. Land is not depreciated.

* Other Operating Expenses. Other operating expenses comprise gaming and other taxes, machine and other
leases, payment for independent professional services, such as legal and auditing services, travel and
advertising expenses, repair and maintenance, insurance premiums, provisions and write-offs among
others.

Research and Development Expenses. Research and development expenses primarily include salaries to
specialized hardware and software developers.

* Impairment. Impairment includes the amount by which asset values have been reduced at each reporting
period end, as disclosed in the notes to our audited consolidated financial statements.

* Gains or Losses on Asset Disposals or Acquisitions. Gains or losses on asset disposals include the profits
or losses obtained from disposals completed during the period.

In the year ended December 31, 2013, variable costs made up 85.6% of our total operating costs, including
55.7% for payout amounts, 9.6% for game tax and license fees, 6.7% for commissions paid to agents, 6.1% for
direct costs of sales, and 7.6% for other variable costs. Variable costs amounted to 75.7% as a percentage of
revenues.

With regard to fixed costs, staff costs represented 8.6%, and other fixed costs accounted for 5.8%, of total
operating costs in the year ended December 31, 2013.
Operating Profit

Operating profit represents the excess of gross profit over operating costs.

Other Operating Income

Other operating income includes income from activities that are outside the main scope of our service
offerings. This comprises connectivity fees from third-party VLT operators mainly in Italy, income from
cooperative marketing and distribution services of instant tickets in the United States and subleasing certain of
our properties.

Selling Expenses

Selling expenses are variable and include agent commissions paid in connection with our licensed
operations as well as costs relating to marketing, advertising and promotional materials and the costs of
merchandising.
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Administrative Expenses

Administrative expenses include employee salaries, rents and utilities.

Financial Items

o Interest and similar charges. Interest and similar charges principally comprise interest paid on our

outstanding indebtedness and variation in provisions for decline in the value of financial investments.

e Interest and Related Income. Interest and related income principally comprises interest on cash balances,
interest income from loans to associates, dividends from unconsolidated subsidiaries and associates, and

gains on marketable securities.

e Exchange Differences. Exchange differences principally comprise gains and losses recorded upon
translation of non-euro assets and liabilities into euro.

Income tax

Income tax includes all current and deferred taxes, as calculated in accordance with the relevant tax laws in
force in the jurisdictions in which we operate. As a result of our history of acquisitions and disposals and internal
corporate reorganizations, our significant international operations and our financing structure, our tax position is
complex. VAT taxes are generally not deductible for gaming companies and, accordingly, are recorded as an

operating expense.

Results of Operations of the Intralot Group

Comparison of the Year Ended December 31, 2012 with the Year Ended December 31, 2013

Overview

The following table sets forth our operating results for the years ended December 31, 2012 and 2013.

Income Statement Information:

Revenue . ... ...
Less: Costof sales . ...

Grossprofit . ...... ... ... ...
Other Operating iNnCoME . . . .« .ottt et e
Selling EXPeNSES . . ..ottt et
Administrative @XPenses . . . ..o vvvv et
Research and development eXpenses . .................ooeuen...
Other Operating EXpenses . ... .. uvueu et ettt
EBIT . .
EBITDA ...
Interest and similar charges .......... .. ... .. .. .. . . . ...
Interest and related income . .......... ... .. .. il
Exchange differences .......... .. .. .. . i
Profit/(loss) equity method consolidation . .......................

Operating profit/loss beforetax . .............................
Lesstaxes: . ....... ...

Net profit/loss from continuing operations . ....................

Other comprehensive income after tax

Defined benefit plans revaluation .. ...........................
Valuation of available for sale financial instruments ..............
Derivatives valuation ............... .. ...
Exchange differences on translating foreign operations . ...........

Total comprehensive income/(expense) aftertax . ..............

Total income aftertax . .......... ... ... ... ... ... ..........
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Year ended
December 31,
2012 2013 % change
(€ in millions)
1,374.0 11,5394 12.0%
(1,131.0) (1,271.5)  12.4%
243.0 267.9 10.3%
18.6 174  (6.5%
43.1)  (402)  (6.71)%
(1183) (120.8)  2.1%
(10.3) (7.0)  (32.0)%
9.9 (1700 (71.71)%
84.7 103.3 22.0%
177.5 194.8 9.7 %
433)  (57.9) 33.7%
22.5 25.2 12.0%
(0.8) (11.1) n.m.
0.1 3.0) n.m.
58.4 53.5 8.4)%
(25.4) (32.2) 26.8%
33.1 21.3 35.7)%
0.5 0.3) n.m.
2.7) 54  nm.
2.0 3.3 65.0%
(5.0)  (42.4) 748.0%
5.2) (34.0) 553.9%
27.9 (12.7) n.m.



The following table sets forth our reconciliation of EBITDA to operating profit before tax for the periods
indicated:

Year ended

2012 2013

(€ in millions)
Operating profit/loss before tax .. .......... ... ... . . . . . . 584 535
Profit/(loss) equity method consolidation . ........ ... .. .. .. . i 0.1) 3.0
Exchange differences ... .. .. ... ... 0.8 11.1
Interest and related INCOME . . . ... .. . i e e (22.5) (25.2)
Interest and similar charges . .. ... .. e 433 579
Assets gain/(loss) from disposal, write-off & impairment losses (included in Other Operating

Income and Other Operating EXPenses) . .. .. ... ..ot 4.8 3.0

BB . . 84.7 103.3
Depreciation and amortization . ............... .ttt e 92.8 915
EBI DA . 177.5 194.8

See “Summary—Summary Consolidated Financial Information—Other Financial Data.”

Sales Overview

Total revenue increased by €165.4 million, from €1,374.0 million in the year ended December 31, 2012 to
€1,539.4 million in the year ended December 31, 2013. This increase was driven by growth across all three of our
business activities.

Revenue by Business Activity

The following table sets forth our revenue for each business activity for the years ended December 31, 2012
and 2013.

Year ended
December 31,
2012 203 % change

(€ in millions)
Technology and SUPPOTt SETVICES . ...ttt e e 219.8 2543  15.7%
Management CONLTACES . . . ..ottt ettt e e e e e e e e 111.0 1245  122%
Licensed Operations . . .. ... ...ttt e 1,043.2 1,160.6 11.3%
Total . ... 1,374.0 1,5394 12.0%

Revenue in our technology and support services line increased by €34.5 million, or 15.7%, from
€219.8 million in the year ended December 31, 2012 to €254.3 million in the year ended December 31, 2013.
This increase was primarily due to:

* €16.7 million of additional revenues in Taiwan, in connection with hardware delivered under our ten-year
technology contract entered in May 2013 with ChinaTrust Commercial Bank (“CTCB”), the operator of
the Public Welfare Lottery in Taiwan, as well as new contracts entered in September and November 2013
with the Taiwan Sports Lottery, the sports betting operator in Taiwan, for provision of technology and
support services;

* €5.2 million of additional revenues in Argentina, due to underlying lottery sales growth and the
commencement of licensed operations by our subsidiary Tecno Accion from late November 2013 under
an exclusive license to operate lottery games in the Salta province; and

* €14.3 million of additional revenues in other technology sales, due primarily to certain one-off technology
sales to a number of third-party lottery operators.

In addition, our revenues increased by €1.7 million due to minor increases in revenue in South Korea and
New Zealand in the year ended December 31, 2013 compared to December 31, 2012. This increase was offset by
a minor decrease of €3.4 million due to slightly lower sales in the U.S. and South Africa in the year ended
December 31, 2013 as compared to the year ended December 31, 2012.
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Revenue in our management contracts activity increased by €13.5 million, or 12.2%, from €111.0 million in
the year ended December 31, 2013 to €124.5 million in the year ended December 31, 2013. This increase was
primarily due to:

* €11.1 million of additional revenues in Brazil, due primarily to the increase of our sales network from
1,253 POS as of December 31, 2012 to 1,946 as of December 31, 2013 in connection with our contract for
the management of KENO and other numerical lottery games in the Brazilian state of Minas Gerais,
which commenced in September 2010; and

* €5.5 million of additional revenues in Turkey, due to increased sports betting revenues by our subsidiary
Inteltek, as a result of increased player participation resulting from government efforts to limit illegal
betting, which was partially offset by the depreciation of the Turkish Lira during the year, as well as the
consolidation of Bilyoner into our financials beginning December 1, 2013, following our acquisition of an
approximately 25.01% additional stake in the company, bringing our total ownership percentage to
approximately 50.01%.

In addition, we had a decrease in our revenues from Romania in the year ended December 31, 2013
compared to the year ended December 31, 2012, partially offset by minor increases in revenues of €0.8 million in
Morocco and €0.1 million in Russia in the year ended December 31, 2013 compared to the year ended
December 31, 2012.

Revenue in our licensed operations activity increased by €117.4 million, or 11.3%, from €1,043.2 million in
the year ended December 31, 2012 to €1,160.6 million in the year ended December 31, 2013. This increase was
primarily due to:

* €61.7 million of additional revenues in Azerbaijan, due to the ongoing roll out of our contract that
commenced in 2011 to organize, operate, manage, and develop fixed-odds and pari-mutuel sports betting
games as well as to the successful introduction of the fixed odds game on dog races in January 2013.
During the year ended December 31, 2013, our total number of POS in Azerbaijan increased from 448 to
509, a percentage increase of 14%;

* €40.7 million of additional revenues in our Italian VLT and AWP operations, due to the entrance of our
subsidiary Intralot Gaming Machines into the Italian AWP market in April 2013;

» €27.0 million of additional revenues in our Italian sports betting operations, attributable to the launch of
our new i-Bingo Platform in April 2013, the redesign of our Italian website in July 2013 based on
customer feedback and the enrichment of our product portfolio through the introduction of virtual games
in December 2013;

 €7.1 million of additional revenues in Bulgaria, due to the introduction of dog racing in the country in the
beginning of 2013;

* €5.0 million of additional revenues in Russia, due primarily to the full period effect of our acquisition of
Favorit, a Russian sports betting operator, in February 2012;

* €3.9 million of additional revenues in Poland, due to improvement in Totolotek’s market share and
revenues in 2013 driven by the introduction of new games (like horse race betting), entry into the internet
market under the internet betting license granted to it in July 2013 and the successful restructuring of its
POS network mix;

* partially offset by a €11.0 million decrease in revenues in Australia, due primarily to lower lottery player
participation as a result of a slowdown in the local economy;

* a €4.7 million decrease in revenues in Cyprus, due primarily to lower player participation in response to
the lower market payouts in sports betting in the first quarter of 2013, as well as the absence of
exceptional revenues generated by the European Football Cup in 2012;

* a €4.1 million decrease in revenues in Jamaica, due to the depreciation of the Jamaican dollar against the
euro. In local currency, the revenues of our subsidiary SVL posted an increase;

* a €3.1 million decrease in revenues in Peru, due to the depreciation of the Peruvian new sol against to euro
and lower VLT revenues as a result of increased competition; and

* a €2.7 million decrease in revenues in Spain, due to the closure of our Iberian operations during 2012.

In addition, our revenues increased by €0.6 million due to minor increases in revenue in Slovakia and South
Korea in the year ended December 31, 2013 compared to December 31, 2012, offset by a decrease of
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€3.0 million due to decreases in revenue in Malta and Moldova in the year ended December 31, 2013 compared
to December 31, 2012.

Cost of Sales

Cost of sales increased by €140.5 million, or 12.4%, from €1,131.0 million (82.3% of revenue) in the year
ended December 31, 2012 to €1,271.5 million (82.6% of revenue) in the year ended December 31, 2013. This
increase corresponds to the 12.0% increase of revenues over the same period. See “—Sales Overview—Revenue
by Business Activity.”

Gross Profit

Gross profit increased by €24.9 million, or 10.3%, from €243.0 million (17.7% of revenue) in the year
ended December 31, 2012 to €267.9 million (17.4% of revenue) in the year ended December 31, 2013, primarily
due to the increase in revenues for the reasons described above, partially offset by higher costs of sales over the
period. See “—Sales Overview—Revenue by Business Activity” and “—Cost of Sales.” Gross profit margin
decreased slightly from 17.7% in the year ended December 31, 2012 to 17.4% in the year ended December 31,
2013.

Other Operating Income

Other operating income decreased by €1.2 million, or 6.5%, from €18.6 million (1.4% of revenue) in the
year ended December 31, 2012 to €17.4 million (1.1% of revenue) in the year ended December 31, 2013. This
decrease was primarily due to a decrease in fees from our Australian lottery licensed operations.

Selling Expenses

Selling expenses decreased by €2.9 million, or 6.7%, from €43.1 million (3.1% of revenue) in the year
ended December 31, 2012 to €40.2 million (2.6% of revenue) in the year ended December 31, 2013. This
decrease was primarily due to certain one-off advertising expenses in Peru in the year ended December 31, 2012
in connection with the launch of certain new sports games in the country.

Administrative Expenses

Administrative expenses increased by €2.5 million, or 2.1%, from €118.3 million (8.6% of revenue) in the
year ended December 31, 2012 to €120.8 million (7.8% of revenue) in the year ended December 31, 2013. This
increase was primarily driven by amortization charges on hardware and software related to our new VLT
monitoring project in Australia. See “—Critical Accounting Principles—Tangible Assets.”

Research and Development Costs

Research and development expenses decreased by €3.3 million, or 32.0%, from €10.3 million (0.7% of
revenue) in the year ended December 31, 2012 to €7.0 million (0.5% of revenue) in the year ended December 31,
2013. This decrease was primarily due to lower costs in relation to the development of our central system
software. Despite this decrease, research and development remains central to our strategies. See “Our Business—
Strategy—Maintain Leadership in Technology and Product Innovation.”

Other Operating Expenses

Other operating expenses increased by €7.1 million, or 71.7%, from €9.9 million (0.7% of revenue) in the
year ended December 31, 2012 to €17.0 million (1.1% of revenue) in the year ended December 31, 2013. This
increase was primarily due to provisions for potential impairments and write-offs.

EBITDA

EBITDA increased by €17.3 million, or 9.7%, from €177.5 million (12.9% of revenue) in the year ended
December 31, 2012 to €194.8 million (12.7% of revenue) in the year ended December 31, 2013. This increase
was a result of our increased revenue across our three business activities as described above, partially offset by a
corresponding increase in our cost of sales, and a decrease of our selling expenses and research and development
costs, partially offset by lower other operating income and increases in our administrative expenses and other
operating expenses. EBITDA margin decreased slightly from 12.9% in the year ended December 31, 2012 to
12.7% in the year ended December 31, 2013, due to slightly higher payouts during the year due to regular course
payout variations as well as a larger share of our revenue being attributable to our lower-margin licensed
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operations. See “—Key Factors Affecting Our Results of Operations—Key Revenue Drivers—Payout
Management.”

Interest and Similar Charges

Interest and similar charges increased by €14.6 million, or 33.7%, from €43.3 million (3.2% of revenue) in
the year ended December 31, 2012 to €57.9 million (3.8% of revenue) in the year ended December 31, 2013.
This increase was primarily due to an increase in margin as a result of repricing of the Syndicated Facilities in
exchange for a two-year extension, as well as the issuance of the 2018 Notes.

Interest and Related Income

Interest and related income increased by €2.7 million, or 12.0%, from €22.5 million (1.6% of revenue) in
the year ended December 31, 2012 to €25.2 million (1.6% of revenue) in the year ended December 31, 2013, due
to gain on the repurchase of our convertible bond in 2013.

Profit/Loss from equity method consolidation

In the year ended December 31, 2013, we had a net loss from equity method consolidation of €3.0 million
compared to a gain of €0.1 million in the year ended December 31, 2012, mainly due to a partial disposal of a
related participation in an associate company in Asia.

Operating Profit/Loss Before Tax

Operating profit before tax decreased by €4.9 million, or 8.4%, from €58.4 million (4.3% of revenue) in the
year ended December 31, 2012 to €53.5 million (3.5% of revenue) in the year ended December 31, 2013. This
decrease was primarily due to higher net interest charges, foreign exchange losses and losses from the equity
method consolidation, which totaled €46.8 million (3.0% of revenue) in the year ended December 31, 2013
compared to €21.5 million (1.6% of revenue) in the year ended December 31, 2012.

Taxes

Taxes increased by €6.8 million, or 26.8%, from €25.4 million (43.5% of operating profit before tax) in the
year ended December 31, 2012 to €32.2 million (60.2% of operating profit before tax) in the year ended
December 31, 2013. The increase was primarily attributable to higher taxable profit, adjusted for provisions
taken in the year ended December 31, 2013 compared to the year ended December 31, 2012, as well as certain
tax provisions in 2013.

Net Profit/Loss (Continuing and Discontinuing Operations)

Net profit decreased by €11.8 million, or 35.7%, from €33.1 million (2.4% of revenue) in the year ended
December 31, 2012 to €21.3 million (1.4% of revenue) in the year ended December 31, 2013. This decrease was
due to lower operating profit before tax and increased taxes.

Net Income Attributable to Owners of the Parent

Net income attributable to the owners of the parent decreased by €10.7 million, from profits of €6.1 million
in the year ended December 31, 2012 to losses of €4.6 million in the year ended December 31, 2013 as a result of
the factors identified above, as well as foreign exchange costs.
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Comparison of the Year Ended December 31, 2011 with the Year Ended December 31, 2012
Overview

The following table sets forth our operating results for the years ended December 31, 2011 and 2012.

Year ended
December 31,

2011 2012 % change
(€ in millions)

Income Statement Information:

ReVenUE . ... e 1,202.4 1,374.0 14.3%
Less: Cost of SaleS ..ot u it (990.2) (1,131.0) 14.2%
Gross profit .. ... ... e 212.2 243.0 14.5%
Other Operating iNCoOME . . .. ..ottt ettt e e e e e 28.5 186  (34.7)%
SelliNg EXPENSES . . v v vttt et e e e (38.2) (43.1) 12.8%
AdmINiStrative EXPENSES . . . v vttt ettt e e (108.3) (118.3) 9.2%
Research and development Xpenses . .. .. .....vuueuir e ennenenen... 9.7) (10.3) 6.2%
Other OpPerating EXPEeISES . . . v v vttt ettt ettt et e e e (12.5) 9.9) (20.8)%
EBIT 79.8 84.7 6.1%
EBIT DA . . 153.8 177.5 15.4%
Interest and similar charges .. ........... ... (35.9) (43.3) 20.6%
Interest and related income .. ... ... 22.1 22.5 1.8%
Exchange differences . ........ ... .. i (0.6) 0.8) 33.3%
Profit/(loss) equity method consolidation ............. ... .. ... ... .. ..... 0.5) 0.1 n.m.
Operating profit/loss before tax ........... ... ... ... ... ... ... .. .... 57.0 58.4 2.5%
eSS taXeS: .. ... (21.5) (25.4) 18.1%
Net profit/loss from continuing operations ............................. 35.6 33.1 (7.0) %
Other comprehensive income after tax

Defined benefits plans revaluation ... ............ ... .. .. ... ... ..., 0.0 (0.5 nm.
Valuation of available for sale financial instruments . ... .................... 0.3 2.7 nm.
Derivatives valuation . ... ........ .. .. ... 0.2 2.0 n.m.
Exchange differences on translating foreign operations ..................... (4.4) 5.00 13.6%
Total comprehensive income/(expense) after tax ........................ 3.9) (5.2) 33.3%
Total income aftertax ............. ... ... . ... . .. . .. ... 31.7 279 (12.0)%

The following table sets forth our reconciliation of EBITDA to operating profit for the periods indicated:

Year ended

2011 2012

(€ in millions)
Operating profit/loss before tax .. ....... ... ... . ... . . . . . . . 57.0 584
Profit/(loss) equity method consolidation . ........ ... .. .. .. . i 0.5 (0.1)
Exchange differences ... .. .. ... ... 0.6 0.8
Interest and related INCOME . . . . ... . i i e e (22.1) (22.5)
Interest and similar charges . . ... .. e 359 433
Assets gain/(loss) from disposal, write-off & impairment losses (included in Other Operating

Income and Other Operating EXPenses) . .. .. ... et eeae 7.9 4.8

BB .. 798 84.7
Depreciation and amortization . ............... .ttt 740 928
EBI DA . 153.8 177.5

See “Summary—Summary Consolidated Financial Information.”

Sales Overview

Total revenue increased by €171.6 million, or 14.3%, from €1,202.4 million in the year ended December 31,
2011 to €1,374.0 million in the year ended December 31, 2012. This increase was driven primarily by growth in
our licensed operations business activity, as well as growth in our other businesses.
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Revenue by Business Activity

The following table shows our revenue for each business activity for the years ended December 31, 2011
and 2012.

Year ended
December 31,
2011 2012 % change

(€ in millions)
Technology and SUPPOIt SEIVICES . ... vv vttt e e 173.6 2199 26.7%
Management CONIacts . ... ... .. ...ttt 92.9 111.0  19.5%
Licensed Operations . . .. .. ...ttt 9359 1,043.2 11.5%
Total . ... 1,202.4 1,374.0 14.3%

Revenue in our technology and support services activity increased by €46.3 million, or 26.7%, from
€173.6 million in the year ended December 31, 2011 to €219.9 million in the year ended December 31, 2012.
This increase was primarily due to:

* €20.3 million of additional revenues in Australia, due to the roll out of our 15-year contract to connect for
VLTs to our central monitoring system in the state of Victoria that began to generate revenue in the third
quarter of 2012. Approximately 90% of the roll out was completed as of December 31, 2012;

* €10.6 million of additional revenues in the U.S. due to increased player participation resulting from the
combination of the two major multi-jurisdictional lotteries (Powerball and Mega Millions) and
exceptionally high jackpot activity as a result of a high number of rollovers in 2012;

* €4.2 million of additional revenues in Germany, due to a new project for the management of sports betting
on behalf of Oddset which we expect will bid for one of 20 new sports betting licenses in the country;

* €4.0 million of additional revenues in Taiwan, due to a performance fee received as a result of increased
national lottery sales beyond a contractually agreed threshold level;

* €3.2 million of additional revenues in the Netherlands, due to a one-off order of bespoke software updates
and services from the national lotteries;

* €3.1 million of additional revenues in Argentina, due to increased lottery player activity in the Argentine
provinces where we provide IT infrastructure to lottery providers;

* €2.5 million of additional revenues due to the sale of lottery terminals to a European operator as part of an
existing relationship; and

partially offset by a €3.5 million decrease in other technology sales of terminals to other European lottery
operators in 2012.

In addition, our revenues increased by €1.8 million due to minor increases in revenue in New Zealand,
South Africa and ODIE in Greece in the year ended December 31, 2012 compared to the year ended
December 31, 2011, offset by minor decreases in revenue in South Korea, Romania and OPAP in Greece in the
year ended December 31, 2012 compared to the year ended December 31, 2011.

Revenue in our management contracts activity increased by €18.1 million, or 19.5%, from €92.9 million in
the year ended December 31, 2011 to €111.0 million in the year ended December 31, 2012. This increase was
primarily due to:

* €15.4 million of additional revenues in connection with our contract for the management of KENO and
other numerical lottery games in the Brazilian state of Minas Gerais. During the year the number of POS
connected to our central network increased by 125.0% from 557 to 1,253;

* €8.2 million of additional revenue in Turkey primarily due to increased player participation in sports
betting through traditional means and the internet. This increase was driven by an increase in the legalized
gaming market supported by government efforts to limit illegal betting, coupled with favorable
macroeconomic conditions;

* €2.6 million of additional revenue in Morocco due to our replacement of under-performing agents during
the year;

* €1.0 million of additional revenue in Russia due to lottery growth from a small base and a consequent
increase in popularity;
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* partially offset by a €4.6 million decrease in management fees from OPAP’s monitor games due to lower
player activity in Greece; and

* a €4.5 million decrease in revenues from Romania due to lower player participation.

Revenue in our licensed operations activity increased by €107.3 million, or 11.5%, from €935.9 million in
the year ended December 31, 2011 to €1,043.2 million in the year ended December 31, 2012. This increase was
primarily due to:

* €75.6 million of additional revenues due to organic growth as well as the full-year effect of a greenfield
contract in Azerbaijan that commenced in 2011 to organize, operate, manage, and develop fixed-odds and
pari-mutuel sports betting games, including the provision of related services. During 2012, our total
number of POS in Azerbaijan increased from 245 to 448, a percentage increase of 82.9%;

 €25.8 million of additional revenues in Jamaica, due to an increase in gaming activity as a result of the
introduction of the new Pick 4 lottery game in January 2012 and currency appreciation of the Jamaican
dollar against the euro during the year;

 €18.1 million of additional revenues in Peru, due primarily to the introduction of sports betting during the
year, as well as to ongoing successful operations and marketing efforts in connection with our existing
lottery services and VLTs;

 €5.3 million of additional revenues in Italy, driven by the sports betting game in connection with the
UEFA European Championships during the year;

» €3.8 million additional revenues in Australia as a result of our strategic efforts to improve our market
share, particularly in the scratch tickets gaming segment;

 €3.3 million of additional revenues in Malta, driven by sports betting and KENO as well as the securing of
a new license to operate the National Lottery;

offset by decreased revenues of €22.6 million in Poland, due to the interruption of Totolotek’s sports
betting operations from September to December 2012 due to temporary suspension of its sports betting
license. See “Business—Litigation and Administrative Proceedings.” Totolotek has since been granted a
new six-year sports betting license;

* a €3.1 million decrease in revenues from Spain due to the closure of our operations in the country in
September 2012; and

* a €2.6 million decrease in revenues from Bulgaria due to decreased participation in sports betting as a
result of illegal competition from online gaming operators.

In addition, our revenues increased by €3.7 million due to minor increases in revenue in Russia, Cyprus and
Slovakia in the year ended December 31, 2012 compared to the year ended December 31, 2011, and a minor
decrease in revenue in Moldova in the year ended December 31, 2012 compared to the year ended December 31,
2011.

Cost of Sales

Cost of sales increased by €140.8 million, or 14.2%, from €990.2 million (82.4% of revenue) in the year
ended December 31, 2011 to €1,131.0 million (82.3% of revenue) in the year ended December 31, 2012. This
increase was primarily due to €90.8 million in increased payout costs, €12.5 million in increased depreciation
charges included in cost of sales, €5.1 million in increased gaming taxes and duties and €7.0 million in increased
agent commissions, caused by the increase in revenues in our licensed operations business in the year ended
December 31, 2012. Cost of sales as a percentage of revenue remained constant at 82.3%.

Gross Profit

Gross profit increased by €30.8 million, or 14.5%, from €212.2 million (17.6% of revenue) in the year
ended December 31, 2011 to €243.0 million (17.7% of revenue) in the year ended December 31, 2012. This
increase was primarily due to improved revenue in key jurisdictions, partially offset by higher costs of sales over
the period. Gross profit margin increased from 17.6% in the year ended December 31, 2011 to 17.7% in the year
ended December 31, 2012.
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Other Operating Income

Other operating income, decreased by €9.9 million, or 34.7%, from €28.5 million (2.4% of revenue) in the
year ended December 31, 2011 to €18.6 million (1.4% of revenue) in the year ended December 31, 2012. This
decrease was primarily due to the non-recurrence of a capital gain from a sale of intangible assets in 2011, which
was not repeated in 2012.

Selling Expenses

Selling expenses increased by €4.9 million, or 12.8%, from €38.2 million (3.2% of revenue) in the year
ended December 31, 2011 to €43.1 million (3.1% of revenue) in the year ended December 31, 2012, due to the
ongoing growth of our licensed operations business. Selling expenses as a percentage of revenue decreased
slightly from 3.2% to 3.1%.

Administrative Expenses

Administrative expenses increased by €10.0 million, or 9.2%, from €108.3 million (9.0% of revenue) in the
year ended December 31, 2011 to €118.3 million (8.6% of revenue) in the year ended December 31, 2012. This
increase was primarily driven by amortization charges on hardware and software related to our new VLT
monitoring project in Australia. See “Critical Accounting Principles—Intangible Assets.”

Research and Development Expenses

Research and development expenses increased by €0.6 million, or 6.2%, from €9.7 million (0.8% of
revenue) in the year ended December 31, 2011 to €10.3 million (0.7% of revenue) in the year ended
December 31, 2012. This increase was primarily due to increased salaries and some additional hiring during the
year in connection with our continued R&D investment in Lotos, our core platform. Research and development
expenses as a percentage of revenue in the year ended December 31, 2012 was 0.7%, a slight decrease from 0.8%
in the year ended December 31, 2011.

Other Operating Expenses

Other operating expenses decreased by €2.6 million, or 20.8%, from €12.5 million (1.0% of revenue) in the
year ended December 31, 2011 to €9.9 million (0.7% of revenue) in the year ended December 31, 2012. This
decrease was primarily due to lower impairment losses than in 2011, when we charged a provision for closed
shops in respect of Intralot Iberia Holdings, S.A. and wrote off machinery in respect of Supreme Ventures
Limited (“SVL”) as part of our annual valuation exercise. Other operating expenses as a percentage of revenue in
the year ended December 31, 2012 remained at roughly the same level as in the year ended December 31, 2011.

EBITDA

EBITDA increased by €23.7 million, or 15.4%, from €153.8 million (12.8% of revenue) in the year ended
December 31, 2011 to €177.5 million (12.9% of revenue) in the year ended December 31, 2012. The increase
was a result of our increased revenue in our licensed operations business activity, as well as growth in our other
businesses as described above, partially offset by an increase in our costs of sales, administrative expenses and a
reduction in other operating income.

From the perspective of our projects, the increase in EBITDA was primarily due to the introduction of new
contracts and gaming opportunities in Azerbaijan, Australia, the U.S., Jamaica and Turkey, which was partially
offset by higher payouts in the Italian market industry-wide during the year.

Interest and Similar Charges

Interest and similar charges increased by €7.4 million, or 20.6%, from €35.9 million (3.0% of revenue) in
the year ended December 31, 2011 to €43.3 million (3.2% of revenue) in the year ended December 31, 2012.
This increase was primarily due to an increase in the average weighted cost of funding in connection with the
refinancing of the syndicated facility during the year as well as slightly higher borrowings. For the year ended
December 31, 2012, our weighted average cost of debt for our long term debt was 4.8% in euro and from 4% to
12% in other currencies.
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Interest and Related Income

Interest and related income increased by €0.4 million, or 1.8%, from €22.1 million (1.8% of revenue) in the
year ended December 31, 2011 to €22.5 million (1.6% of revenue) in the year ended December 31, 2012. This
increase was primarily due to improved cash management.

Operating Profit/Loss Before Tax

Operating profit/loss before tax increased by €1.4 million, or 2.5%, from €57.0 million (4.7% of revenue) in
the year ended December 31, 2011 to €58.4 million (4.3% of revenue) in the year ended December 31, 2012.
This increase was primarily due to higher EBITDA partially offset by higher interest charges during the year.

Taxes

Taxes increased by €3.9 million, or 18.1%, from €21.5 million (37.7% of operating profit before tax) in the
year ended December 31, 2011 to €25.4 million (43.4% of operating profit before tax) in the year ended
December 31, 2012. This increase was primarily due to a one-off €6.0 million tax payment on royalties of IP
rights held by us in Cyprus, which was partially offset by net tax decreases of €2.1 million in other jurisdictions.

Net Profit/Loss (Continuing and Discontinuing Operations)

Net profit decreased by €2.5 million, or 7.0%, from €35.6 million (3.0% of revenue) in the year ended
December 31, 2011 to €33.1 million (2.4% of revenue) in the year ended December 31, 2012. This decrease was
primarily due to increased taxes in 2012 as described above.

Net Income Attributable to Owners of the Parent

Net income attributable to owners of the parent decreased by €11.6 million, or 65.5%, from € 17.7 million in
the year ended December 31, 2011 to €6.1 million in the year ended December 31, 2012 a result of the factors
identified above.

Liquidity and Capital Resources

Liquidity describes the ability of a company to generate sufficient cash flows to meet the cash requirements
of its business operations, including working capital needs, capital expenditure, debt service obligations, other
commitments and contractual obligations. Our principal sources of financing are the following:

* our operating cash flow (including net changes in working capital);

* borrowings under the Syndicated Facilities as well as bank facilities (bond loans) from Greek banks; and
* bank loans within individual subsidiaries.

Our cash requirements consist mainly of the following:

* debt servicing requirements; and

* funding capital expenditures.

To a lesser extent, we require cash to fund research and development and for working capital purposes.

Our indebtedness primarily consists of financial debt incurred in borrowing money. As of December 31,
2013, we had €127 million of undrawn and committed credit facilities, €20 million for finance leasing and a
further €30 million of uncommitted lines. As at December 31, 2013, we had cash in the amount of €143.3 million
and net debt of €405.0 million (net debt is calculated by deducting cash and cash equivalents from total debt). As
adjusted to give effect to the issue of the Notes offered hereby, we would have had €168.2 million of undrawn
and committed credit facilities as of December 31, 2013.

Cash Management

Our liquidity and cash management policy is managed through a combination of upstreaming dividends
(where tax efficient), intercompany loans and management contracts, and is based on our group treasury policy.
Although we operate in 57 jurisdictions globally, which have a diverse range of regulations in relation to cash
management, we have historically been able to move cash from our subsidiaries to the Company effectively and
efficiently. We believe that we are able to extract cash from all of the jurisdictions in which we operate,
depending on the method we use and on short-term time constraints. In a number of these jurisdictions we are
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able to transfer cash on demand from an operating subsidiary to the next immediate holding company, either
through dividends, management fees or intercompany loans. In other jurisdictions, we are bound by corporate
governance laws that regulate the timing or frequency of dividends. In some jurisdictions that ostensibly impose
restrictions on capital movements, we find that regulations typically allow for cash to be extracted under certain
conditions.

We operate through a combination of wholly-, majority- and minority-owned subsidiaries. In all of these
subsidiaries, we have the ability to require the declaration of dividends, either due to our voting power, or
through shareholder agreements that enable us to mandate such declaration up to the maximum permissible under
local laws. We may choose not to require the declaration of a dividend due to tax considerations or because the
cash is intended for local investments.

Apart from certain select jurisdictions where a strategic decision has been made to maintain a cash balance
for investments or other corporate purposes, we aim to maintain limited cash balances at our subsidiaries.

In all of our subsidiaries, and in particular those subsidiaries that are not wholly-owned, we also provide
management or technology and support services that allow us to enhance our return beyond our direct equity
returns. In these situations, our service contracts enable us to extract cash as a supplier.

The Refinancing
In connection with the completion of this offering, we will:

e repay €81.0 million of drawings under the Syndicated Facilities, comprising the full repayment (but not
cancellation) of amounts drawn under our Revolving Facility and €30.0 million of drawings under the
Term Facility;

* use €37.5 million to repay the full amount outstanding under the Alpha Bank Facility;

repay (but not cancel) €19.7 million of drawings under certain of our Local Credit Facilities, excluding
Intralot Inc.’s (USA) bilateral facility agreement which we will repay and which may be cancelled;

* use €73.0 million of the proceeds for general corporate purposes, including to fund capital expenditure,
reduce working capital and acquire fixed assets. In addition, from time to time, we may repurchase certain
of our outstanding bonds in the open market, including our 2018 Notes; and

* pay an estimated amount of approximately €7.0 million of fees and expenses in connection with the
Transaction.

The above summarizes the expected use of proceeds in connection with the transaction. The actual amounts
as compared to those set forth above, which are based on April 14, 2014 outstanding balances, are subject to
adjustment and may differ at the time of issuance depending on several factors, including differences from our
estimation of fees and expenses and interest. See “Capitalization.”

Liquidity Following the Refinancing

Following completion of the offering, we expect our primary sources of liquidity will consist of the
following:

* our operating cash flow;

* borrowings under the New Syndicated Facilities as well as bank facilities (bond loans) from Greek banks;
and

¢ bank loans within individual subsidiaries.

Our ability to generate cash from our operations depends on future operating performance, which is in turn
dependent, to some extent, on general economic, financial, competitive, market, regulatory and other factors,
many of which are beyond our control, as well as other factors discussed under “Risk Factors.”

We believe that the cash generated from our operations, the proceeds from the offering of the Notes,
capacity under the New Syndicated Facilities as well as our other bilateral loans will be sufficient to meet our
liquidity requirements for the next twelve months, although this may not be the case.

Following the offering of the Notes and the application of the proceeds therefrom, we expect our debt
service obligations will consist primarily of interest payments on the Notes and the 2018 Notes and principal and
interest payments on amounts drawn under the New Syndicated Facilities.
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Net Cash Flows

The summary cash flow statement below sets forth how our cash and cash equivalents changed over the

relevant periods indicated by cash inflows and outflows:

Year ended December 31,

2011 2012 2013
(€ in millions)

EBI T DA . 153.8 177.5 194.8
Interest and similar charges .......... ... . (359) (43.3) (57.9)
Interest and related INCOME . . . ... ...ttt e 22.1 22.5 25.2
Exchange differences . ............. i (0.6) 0.8) (11.1)
Profit/(loss) equity method consolidation . .......... .. .. .. .. .. .. . . ... 0.5) 0.1 (3.0
Assets gain/(loss) from disposal, write-off & impairment losses . .................. (7.9) 4.8) (3.0
Depreciation and amortization . ............. .. i (74.0) (92.8) (91.5)
Net profit before taxation ... ..... .. ... ... ... . ... . . .. . .. 57.0 58.4 53.5
Plus/less adjustments for:
Depreciation and amortization . ............. ... 74.0 92.8 91.5
ProVISIONS .. .ot 12.3 7.7 14.6
Exchange rate differences . ............ i e 5.4 0.2) (22.6)
Results from investing activities ... ......... ..t (7.6) 04) 119
Debit Interest and similar €Xpenses . ... ..........c.ouiiiin i 35.9 433 57.9
Credit Interests . . ... e (22.1) (20.2) (24.8)
Plus/Less adjustments of working capital to net cash or related to operating activities:
Decrease/(increase) of InVentories .. ............o i 5.2) 5.1 (3.9)
Decrease/(increase) of Receivable Accounts . ............. ... ..., 1.8  (12.3) (67.3)
(Decrease)/increase of Payable Accounts (except Banks) ........................ 9.2) (3.2) 437
Less:
Interest paid and similar expenses paid ............ . . L i i 27.5 33.6 37.8
Income tax paid . . ... ..o 22.3 23.6 355
Net Cash from Operating Activities (a) ............ .. ... .. .. ... .. .. ... .... 81.7 113.8 81.2
Investing Activities
(Purchases)/Sales of subsidiaries, associates, joint ventures and other investments . . . . 4.3 09 (22.9)
Purchases of tangible and intangible assets .............. .. .. .. .. . ... (79.6) (119.1) (58.2)
Proceeds from sales of tangible and intangible assets ................. .. .. ...... 0.7 1.8 0.4
Interest reCeived . ... ..ot 10.0 11.5 8.6
Dividends received .. ... ...t — 3.8 2.6
Net Cash from Investing Activities (b) .......... ... .. ... .. ... .. ... ... .... (64.6) (101.1) (69.5)
Financing Activities
Cash inflows from Share Capital Increase ........... ... .. .. . . . ... 0.9 0.2 0.0
Cashinflows from loans . ........ ... . . . i i e 77.3 46.1 4924
Repayment of loans . ... ... .. (67.3) (40.3) (472.3)
Repayment of leasing obligations . . ............ ...t (10.2) 5.9) (6.9)
Dividends paid ... ... (16.8) (20.3) (16.6)
Net Cash from Financing Activities (¢) .............. ... ... ... .. ... .. ..... (16.1) (20.2) 3.4)
Net increase/(decrease) in cash and cash equivalents for the period (a) + (b) + (¢) . .. 1.0 (7.5) 8.3
Cash and cash equivalents at the beginning of the period ..................... 141.5 1425 135.0
Cash and cash equivalents at the end of period .............................. 142.5 135.0 1433

Net Cash from Operating Activities

Net cash from operating activities comprises net profit before tax adjusted for working capital, cash taxes

and cash interest as well as certain non-cash items such as provisions and depreciation.

Cash inflows from operating activities amounted to €81.2 million in the year ended December 31, 2013,
which was a decrease of €32.6 million, or 28.6%, from €113.8 million in the year ended December 31, 2012.

This decrease was primarily driven by the following:

* net profit before taxation decreased by 8.4% from €58.4 million in the year ended December 31, 2012 to
€53.5 million in the year ended December 31, 2013, as described above. See “—Comparison of the Year

Ended December 31, 2012 with the Year Ended December 31, 2013;”
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e depreciation and amortization decreased slightly by 1.4% from €92.8 million in the year ended
December 31, 2012 to €91.5 million in the year ended December 31, 2013, mainly due to the expiration of
our VLT contract in Romania in November 2013;

the effect of provisions on cash flow changed from €7.7 million in the year ended December 31, 2012 to
€14.6 million in the year ended December 31, 2013, due primarily to provisions for potential impairments
and write-offs in 2013 related to assets in one of our Cypriot subsidiaries and write-offs in 2012 for the
closing down of operations in Spain;

* changes in our working capital, which led to a cash outflow of €27.5 million in the year ended
December 31, 2013, compared with a cash outflow of €10.4 million in the year ended December 31, 2012;

* In particular, there was an increase of €3.9 million in inventories in the year ended December 31,
2013, compared to a decrease of €5.1 million in the year ended December 31, 2012, as a result of a
one-off sale of terminals to a European lottery operator in the year ended December 31, 2012 that was
not repeated in 2013.

* There was also an increase of €67.3 million in receivables in the year ended December 31, 2013,
compared to an increase of €12.3 million in the year ended December 31, 2012, mainly attributable to
our renewed contracts in Taiwan.

This was offset by an increase of €43.7 million in payables in the year ended December 31, 2013,
compared to a slight decrease of €3.2 million in the year ended December 31, 2012, mainly due to
payables towards our suppliers in relation to lottery equipment for various projects purchased in 2013.

e cash interest paid and similar expenses paid increased by 12.5% from €33.6 million in the year ended
December 31, 2012 to €37.8 million in the year ended December 31, 2013, as a result of higher interest
margins on the Syndicated Facilities; and

* income tax paid increased by 50.4% from €23.6 million in the year ended December 31, 2012 to
€35.5 million in the year ended December 31, 2013 as a result of increased taxable profit across the Group
coupled with an increase in the tax rate of the Company in Greece from 20% to 26%.

Cash inflows from operating activities in the year ended December 31, 2012 amounted to € 113.8 million,
which was an increase of €32.1 million, or 39.3%, from €81.7 million in the year ended December 31, 2011. This
increase was due primarily to the following:

e depreciation and amortization increased by 25.4% from €74.0 million in the year ended December 31,
2011 to €92.8 million in the year ended December 31, 2012, due to the amortization charges on hardware
and software described above;

* changes to our working capital which led to a cash outflow of €10.4 million in the year ended
December 31, 2012, compared with a cash outflow of €12.6 million in the year ended December 31, 2011;

* In particular, there was a decrease of €5.1 million in inventories in the year ended December 31,
2012, compared to an increase of €5.2 million in the year ended December 31, 2011.

* This was partially offset by an increase of €12.3 million in accounts receivable in the year ended
December 31, 2012 compared to a decrease of €1.8 million in the year ended December 31, 2011.

* There was a decrease of €3.2 million in accounts payable in the year ended December 31, 2012,
compared to a decrease of €9.2 million in the year ended December 31, 2011.

* partially offset by interest paid and similar expenses paid increased by 22.2% from € 27.5 million in the
year ended December 31, 2011 to €33.6 million in the year ended December 31, 2012, as a result of higher
spreads on the Syndicated Facilities.

Cash flow from operating activities is significantly affected by changes in working capital. As a result, our
cash flow can be significantly affected by the commencement of new projects as those factors affect the amount
of inventories, trade accounts receivable and trade accounts payable.
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The following table sets forth our calculation of changes in working capital for each of the dates indicated.

As of December 31,
2011 2012 2013
Changes iN INVENLOTIES . . . . v\ttt e ettt e e et e e e et e 5.2) 51 (39
Changes inreceivables . . ... ... 1.8 (12.3) (67.3)
Changes in payables . .. ... ... 9.2) (3.2) 43.7
Total changes in working capital .......... ... ... ... ... ... ... ... ... .. ...... (12.6) (10.4) (27.5)

We define changes in working capital as the sum of changes in inventories and receivables, less changes in
payables, resulting from the cash flow statement.

Our working capital requirements are driven by inventory and receivables related to the implementation of
new projects and the sale of technology products to our customers, as well as receivables relating to the sales of
scratch tickets. Given the very short working capital cycles relating to the operation of sports betting and racing,
despite our sales increasing in the first and fourth quarters of the year, our working capital seasonality is
relatively limited. Inventory balances are mainly affected by new contracts. Fixed assets are booked as inventory
prior to the start of a new project and then the balance is re-classified as fixed assets. Following the start of a new
contract, a very small amount of spare parts and terminals are held as inventory to support ongoing operations,
leading to an overall increase in the balance sheet amount.

Receivables include management fees from lotteries payable within one to two months, payments for IT
sold on credit (some projects are received in monthly or quarterly installments which may span over a period of
up to 3 years) and amounts due from the agent sales network for collections on wagers. Instant tickets are sold on
credit that may reach up to 45 days, according to our credit practice.

Payables mainly include payments due for the purchase of hardware from manufacturers and IT vendors,
and the purchase of software licenses from major software providers. Other payables include subcontracting fees
and consulting fees.

Our agent network has a short payables cycle, with funds typically paid within a week and normally backed
by letters of guarantee or cash collateral. We reduced total working capital between 2011 and 2013 primarily by
decreasing inventories and receivables, despite an increase in payables in 2013 as described above.

Net Cash from Investing Activities

Cash flow from investing activities generally consists of cash outflows for investments in tangible and
intangible assets as well as interest and dividends received.

Cash outflows from investing activities in the year ended December 31, 2013 amounted to €69.5 million,
which was a decrease of €31.6 million, or 31.2%, from €101.1 million in the year ended December 31, 2012.
This decrease is attributable to lower capital expenditures during the year as described below and an outflow of
€22.9 million for purchases/sales of subsidiaries, associates and other investments in the year ended
December 31, 2013, compared to an inflow of €0.9 million from purchases/sales of subsidiaries, associates and
other investments in the respective period of 2012. The outflow of €22.9 million in 2013 mainly related to our
participation in the acquisition of the Instant and Draw Ticket concession by Hellenic Lotteries in Greece and the
positive cash effect from the acquisition of an additional 25.01% stake in Bilyoner.

Our capital expenditure of €58.2 million the year ended December 31, 2013 related primarily to new VLT
monitoring projects in Australia and Ohio, the expansion of our betting game offering in Jamaica, our entrance in
the AWP market in Italy and the further expansion of our operations in Brazil and Argentina. Maintenance
capital expenditure during the year ended December 31, 2013 was €12.3 million in comparison with
€12.1 million in the year ended December 31, 2012.

Cash outflows from investing activities in the year ended December 31, 2012 amounted to € 101.1 million,
which was an increase of €36.5 million, or 56.5%, from €64.6 million in the year ended December 31, 2011. This
increase was due primarily to increased capital expenditure during the year as described below as well as a
decrease in proceeds from the sales of subsidiaries, associates and other investments of 79.1% from €4.3 million
to €0.9 million due to the sale of our minority participation in CyberArts in 2011. This was partially offset by an
increase of 15.0% in interest received from €10.0 million in the year ended December 31, 2011 to €11.5 million
in the year ended December 31, 2012 and an increase in dividends received from associates from nil in the year
ended December 31, 2011 to €3.8 million in the year ended December 31, 2012.

64



Our capital expenditure comprises capital expenditure for (i) maintenance of existing IT infrastructure,
(i) acquisition of new IT infrastructure and (iii) capital expenditure for new or renewed licenses.

The following table sets forth our total capital expenditures by region.

Year ended
December 31,

2011 2012 2013

(€ in millions)

Region

Southern EUrope . . . ... .. o 54.7 71.5 420
CEE/CIS . .o 3.0 43 1.0
ALTICa .o 2.5 0.5 0.2
United STates . . . ..ottt e e 9.0 6.4 5.9
SoUth AMETICA . . oottt e e 7.7 10.7 5.9
AUSralia/OCeanIa . . . oottt e 2.2 25.4 3.1
Other . . 0.5 0.3 0.1
Total capital expenditure .. ....... ... .. .. ... . . . .. 79.6 119.1 58.2

Our capital expenditure of €58.2 million (3.8% of revenue) in the year ended December 31, 2013 comprised
primarily capital expenditure relating to new VLT monitoring projects in Australia and Ohio, the expansion of
our betting game offering in Jamaica, our entrance into the AWP market in Italy and further expansion of our
operations in Brazil and Argentina. Maintenance capital expenditure during the years ended December 31, 2013
was €12.3 million (0.8% of revenue) in comparison with €12.1 million (0.9% of revenue) in the year ended
December 31, 2012.

Our capital expenditure of €119.1 million (8.7% of revenue) in the year ended December 31, 2012
comprised primarily the expansion of our licensed operations in Peru, Brazil and Jamaica (€9.6 million), the
renewal of our contract in Malta (€40.7 million) and our new contract for a VLT network in Australia
(€24.3 million) described above. See “—Comparison of the Year Ended December 31, 2011 with the Year Ended
December 31, 2012.” Maintenance capital expenditure during the year was €12.1 million (0.9% of revenue).

Our capital expenditure of €79.6 million (6.6% of revenue) in the year ended December 31, 2011 comprised
primarily maintenance capital expenditure, as well as by the expansion of our licensed operations in Peru and the
roll-out of a VLT monitoring system in Ohio and licensed VLT operation in Italy. Maintenance capital
expenditure during the year was €12.7 million (1.1% of revenue).

We expect to fund our budgeted capital expenditures principally through a combination of cash from
operations and borrowings. The figures in our capital expenditure plans are based on management’s estimates
and have not been appraised by an independent organization. Since capital commitments that have been approved
but not committed to contract may be subject to change, and because we may from time to time determine to
undertake additional capital projects or decide not to proceed with others or not be awarded certain contracts,
actual capital expenditures in future years may be significantly more or less than the amounts shown. There can
be no assurance that we will execute our capital expenditure plans as contemplated at or below estimated costs.
See “Risk Factors—Risks Related to Our Business Operations—Our contracts and licenses require capital that
will not otherwise be available for our operations and repayment of borrowings.”

Net Cash from Financing Activities

Net cash from financing activities comprises net cash proceeds from financing arrangements and the
payment of dividends to our shareholders or to minority interests.

Cash outflows from financing activities in the year ended December 31, 2013 was €3.4 million, compared to
net cash outflows of €20.2 million in the year ended December 31, 2012. This decrease of net cash outflows from
financing activities in the year ended December 31, 2013 consisted of a €13.3 million increase in net cash
inflows from financing arrangements mainly due to a sale and lease back agreement in April 2013 and the 2018
Notes issuance, as well as a €3.7 million decrease in dividends paid to minority interests.

Cash outflows from financing activities in the year ended December 31, 2012 was €20.2 million, which was
an increase of €4.1 million, or 25.5%, from €16.1 million in the year ended December 31, 2011. The increase
was due primarily to an increase of €3.5 million in dividends paid, which reflected dividend leakage to minority
interests, as well as a €0.8 million reduction in cash received from a share capital increase.
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Contractual Obligations

Our consolidated contractual obligations as of December 31, 2013 are set forth in the table below.

Payments due by Period

After 1 Year
Within  but no more More than
Total 1 Year thanS5 Years 5 Years

(€ in millions)

Long-termdebt .. ....... ... . 352.2 — 352.2 —
Short-termdebt . ... ... .. 165.6 165.6 — —
Finance lease agreements . ................iuiinieirinenennenan.. 305 113 19.2 —
Borrowings . .......... ... 548.3 176.9 3714 0.0
Payable to related parties and other payables ...................... 193.6 181.5 12.1 —
Total contractual obligations . ................................ 741.9 358.4 383.5 0.0

In April 2013, we sold and leased back, under a finance lease contract, equipment for an amount of
€35.9 million.

Financial Liabilities
Maturities of Liabilities

The following table shows the maturity of our financial liabilities as of December 31, 2013, after giving pro
forma effect to the proceeds of the Notes.

As of December 31, 2013
With a term of

Upto More than
Total 1 year 1 year

(€ in millions)

Existing credit facilities . .. .. ... 6232 50.0 573.2
Bank overdrafts .. ... ... 0.0 0.0 0.0
Other debt . ... o 30.5 13.9 16.6
Total ... 653.7 639 589.8
Contingent Liabilities

From time to time we provide bid bonds in order to participate in various tenders and then, once awarded, it
is normally a requirement that these become performance bonds and remain held by our lottery clients in order to
guarantee the satisfactory implementation of the new project.

As of December 31, 2013, our subsidiaries had outstanding performance bonds and letters of credit in an
aggregate amount totaling €165.4 million (not including guarantees counter-guaranteed by the Company). See
“Risk Factors—Risks Related to Our Business Operations—We are subject to substantial penalties for failure to
perform under our lottery licenses and contracts.”

Off-Balance Sheet Arrangements

There are no material off-balance sheet arrangements in place for the periods presented.

Credit, Liquidity and Market Risks

We are exposed to a number of financial risks arising from the ordinary course of business, such as credit
risks and liquidity risks as well as market risks, including foreign exchange risks and interest rate risks.
Credit Risk

We do not have significant credit risk concentration because of the wide dispersion of our customers and the
fact that credit limits are set through signed contracts. The maximum exposure of credit risk amounts to the
aggregate values presented in the balance sheet.

In order to minimize the potential credit risk exposure arising from cash and cash equivalents, we set limits
regarding the amount of credit exposure to any financial institution. Moreover, in order to provide additional
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security for our transactions, we have adopted an internal credit rating evaluation system using the relevant
financial indices.

Liquidity Risk
We are subject to liquidity risks. Prudent liquidity risk management implies maintaining sufficient cash and
marketable securities, the availability of funding through an adequate amount of committed credit facilities and

the ability to close out market positions. We take measures to obtain certain policies to monitor the liquidity in
order to hold liquid assets that can cover our liabilities.

Market Risk
Foreign Exchange Risk

Fluctuations in exchange rates can have significant effects on our currency positions. Our transactions are
carried out in more than one currency and therefore there is a high exposure to foreign exchange rate fluctuations
against the euro, which is our main underlying economic currency. On the other hand, our activity outside the
Eurozone also helps to create a significant advantage in foreign exchange risk management, due to the
diversification in the currency portfolio. This kind of risk mainly results from commercial transactions in foreign
currency as well as investments in foreign entities. For managing this type of risk, we enter into derivative
financial instruments with various financial institutions. Our policy regarding foreign exchange risk concerns not
only our parent company but also our subsidiaries.

The following table sets forth a sensitivity analysis in currency movements for the year ended December 31,
2013.

Effect in

Currency Earnings Effect in

Foreign Currency Movement before taxes  Equity
(€°000) (€°000)
US.dollars: . ... ... 5% 296) 2474
(5%) 268 (2,239)

Turkish lira: . ... ... 5% 1,633 1,875
(5%) (1,478) (1,696)

Peruvian nuevo sol: . ... ... .. .. 5% (105) 111
(5%) 95  (101)

Brazilianreal: ......... . ... ... . .. ... ... 5% (314) (204)
(5%) 284 184

Jamaican dollar: .. ........ . ... 5% 304 1,085
(5%) (275) (982)

Argentine Pes0: . . ... ... 5% 636 (70)
(5%) (576) 63

Romaniannew leu: .......... .. .. ... ... ... .. . ... 5% 11 921
(5%) (10) (833)

Interest Rate Risk

Our exposure to market risk for changes in interest rates relates to long- and short-term borrowings. For
managing this type of risk we enter into derivative financial instruments. Our policy regarding interest rate risk
concerns not only the parent company but also debt that our subsidiaries have raised either in euro or in the local
currency.

Critical Accounting Principles

Critical accounting principles are those that (i) are relevant to the presentation of our financial condition and
results of operations and (ii) require management’s most difficult, subjective or complex judgments, often as a
result of the need to make estimates about the effect of matters that are inherently uncertain. As the number of
variables and assumptions affecting the possible future resolution of the uncertainties increase, those judgments
become even more subjective and complex.

In the preparation of financial statements in accordance with IFRS, management exercises judgment in making
appropriate estimates and assumptions affecting the application of accounting policies and the reported amounts of
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assets and liabilities, income and expenses. Actual amounts may differ from these estimates. Both estimates and the
basis on which assumptions are made are reviewed regularly. Changes in estimates are recognized in the period in
which the changes are made as well as in all subsequent periods affected by the changes.

In order to provide an understanding of how our management forms its judgments about future events,
including the variables and assumptions underlying its estimates, and the sensitivity of those judgments to
different circumstances, we have identified the critical accounting policies discussed below. While we believe
that all aspects of our financial statements should be studied and understood in assessing our current and
expected financial condition and results of operations, we consider the following critical accounting policies to
warrant particular attention.

Our consolidated financial statements have been prepared in euro, the functional and presentation currency
of our parent company. Unless stated otherwise, all amounts are in millions of euro. As amounts (in millions of
euro) and percentages have been rounded, rounding differences may occur.

Tangible Assets

Tangible assets are stated at cost less accumulated depreciation and any impairment in value. Such cost includes
the cost of replacing the tangible assets and borrowing costs for long-term construction assets if the recognition criteria
are met. Depreciation is calculated on a straight-line basis over the useful life of the asset as follows:

Buildings (owned) ........... .. . . .. 20 to 30 years

Installations on third-party property ................ Over the duration of the lease but not less than 5%
per annum

Equipment .......... ... .. ... 5to 15 years

Computer Hardware . ......... ... ... ... ... ..... 20% to 30% per annum

Transportation Equipment-Motor vehicles ........... 7 years or 15% per annum

Transportation Equipment-Trucks etc. .............. 5 years or 20% per annum

An item of property, plant and equipment is derecognized upon disposal or when no future economic benefits
are expected to arise from the continued use of the asset. Any gain or loss arising on derecognition of the asset
(calculated as the difference between the net disposal proceeds and the carrying amount of the item) is included in
the statement of comprehensive income in the year the item is derecognized. The assets’ residual values and useful
lives are reviewed at the end of each financial year, and adjusted prospectively, if appropriate. With respect to
hardware and software leased under operating leases, these assets are disclosed in acquisition cost values in the
group statement of financial position and are depreciated using the straight-line method and according to the lower
period between the useful life and the contract life, also taking into account their residual value at the end of the
relative contract life as well as the collecting cost. In the case of the respective contracts, renewal of the assets’
remaining net book value is depreciated according to the renewed contract life. The carrying values of property,
plant and equipment are reviewed for impairment when events or changes in circumstances indicate that the
carrying value may not be recoverable. If any such indication exists and where the carrying values exceed the
estimated recoverable amount, the assets or cash-generating units are written down to their recoverable amount. The
recoverable amount is the greater of fair value minus selling expenses and value in use. In assessing value in use,
the estimated future cash flows are discounted to their present value using an after-tax discount rate that reflects
current market assessments of the time value of money and the risks specific to the asset. For an asset that does not
generate largely independent cash inflows, the recoverable amount is determined for the cash-generating unit to
which the asset belongs. Impairment losses are recognized in the statement of comprehensive income.

Intangible Assets

Intangible assets acquired individually are capitalized at cost and those acquired through a business
combination are capitalized at fair value on the acquisition date. After initial recognition, intangibles are valued
at cost less accumulated amortization and any impairment in value. Useful lives of these intangibles are assessed
to be either finite or indefinite. Intangibles with finite useful lives are amortized as follows:

Software platforms . .......... ... ... ... ... Over the duration of the longest contract
Central operating software ........................ Over the duration of the longest contract
Central network software . ........................ Over the duration of the longest contract
Licenses . ......oiiiiii Over the duration of the longest contract
Rights . ... .. Over the duration of the longest contract
Other software. ....... ... .o, 3 to 5 years
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Central operating systems used for several projects are amortized over their expected useful life, up to
20 years. The expected useful life is determined by reference to the longest duration contract of the relevant
contracts and the Intralot Group’s renewal track record in respect of such contract. Software that does not fall
within the scope of particular contracts is amortized over the expected useful life. Amortization of finite life
intangibles is recognized as an expense in the statement of comprehensive income apportioned to the related cost
centers. Intangible assets with an indefinite useful life are not amortized, but are annually tested for impairment,
either individually or at the cash-generating unit level. Intangibles, except development expenses, internally
generated are not capitalized and the costs are included in the statement of comprehensive income in the year
they are incurred. Intangible assets are tested for impairment at the end of each reporting period, either
individually or at the cash-generating unit level. Useful lives are also assessed annually and any revisions do not
have retrospective application. Gains or losses arising from derecognition of an intangible asset (that are
measured as the difference between the net disposal proceeds and the carrying amount of the asset) are
recognized in the statement of comprehensive income when the asset is derecognized.

Business Acquisition and Goodwill

At the acquisition date, we classify or designate the identifiable assets acquired and liabilities assumed on
the basis of the contractual terms, economic conditions, operating or accounting policies and other pertinent
conditions as they exist at the acquisition date. In a business combination achieved in stages, we remeasure the
previously held equity interest in the acquiree at its acquisition-date fair value and recognize the resulting gain or
loss in profit or loss. In prior reporting periods, we may have recognized changes in the value of the equity
interest in the acquiree in other comprehensive income (i.e., due to the fact that the investment has been
classified as available for sale). If so, the amount that was recognized in other comprehensive income shall be
recognized on the same basis as would be required if we had disposed directly of the previously held equity
interest. We recognize any contingent consideration at fair value at the acquisition date. Subsequent changes to
the fair value of such contingent consideration which is deemed to be an asset or liability will be recognized in
accordance with IAS 39 either in the statement of comprehensive income or as a change in other comprehensive
income. If the contingent consideration is classified as equity, it shall not be remeasured until it is finally settled
within equity.

Goodwill in a business acquisition is initially measured at cost, being the excess of the cost of acquisition
transferred over the net fair value of the identifiable assets acquired and liabilities assumed of the acquiree. If this
cost of acquisition is lower than the fair value of the net assets of the subsidiary acquired, the difference is
recognized in profit or loss. Any goodwill arising on the acquisition of a foreign subsidiary and any fair value
adjustments to the carrying amounts of assets and liabilities arising on the acquisition are treated as assets and
liabilities of the foreign operation and translated at the closing rate accordingly. Following initial recognition,
goodwill is measured at cost less any accumulated impairment losses. Based on IFRS 3 “Business combinations,’
goodwill is not amortized. Goodwill is reviewed for impairment, annually or more frequently if events or
changes in circumstances indicate that the carrying value may be impaired. Impairment is determined by
assessing the recoverable amount of the cash-generating unit, to which the goodwill relates. Where the
recoverable amount of the cash-generating unit is less than the carrying amount, an impairment loss is
recognized. Where goodwill forms part of a cash-generating unit and part of the operation within that unit is
disposed of, the goodwill associated with the operation disposed of is included in the carrying amount of the
operation when determining the gain or loss on disposal of the operation. Goodwill disposed of in this
circumstance is measured on the basis of the relative values of the operation disposed of and the portion of the
cash-generating unit retained.

s

Trade and other short-term receivables

Trade receivables are recognized and carried at original invoice amount less an allowance for any
uncollectible amount. We make an estimate for doubtful debts when collection of the full amount is no longer
probable. Bad debts are written off when all possible legal actions have been exhausted. When the inflow of cash
or cash equivalents arising from goods sold or services rendered is deferred, the fair value of the consideration
may be less than the nominal amount of cash received or receivable. When the arrangement effectively
constitutes a finance transaction, the fair value of the consideration is determined by discounting all future
receipts using the prevailing interest rate for a similar instrument of an issuer with a similar credit rating. The
difference between the fair value and the nominal amount of the consideration is recognized as interest revenue
in future periods in accordance with IAS 39 ‘Financial Instruments: Recognition and Measurement’.
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Provisions and Contingent Liabilities

Provisions are recognized when we have a present obligation (legal or constructive) as a result of a past
event. It is probable that an outflow of resources embodying economic benefits will be required to settle the
obligation and a reliable estimate can be made of the amount of the obligation. When we expect some or all of a
provision to be reimbursed, for example, under an insurance contract, the reimbursement is recognized as a
separate asset but only when the reimbursement is virtually certain. The expense relating to any provision is
presented in the statement of comprehensive income net of any reimbursement. Provisions are re-examined at the
reporting date and are adjusted so as to represent the present value of the expense that will be needed to settle the
liability. If the effect of the time value of money is material, provisions are determined by discounting the
expected future cash flows at an after-tax rate that reflects current market assessments of the time value of money
and, where appropriate, the risks specific to the liability. Where discounting is used, the increase in the provision
due to the passage of time is recognized as a borrowing cost. Contingent liabilities are not recognized in the
financial statements but are disclosed, except if the probability of a potential outflow of funds embodying
economic benefits is remote. Contingent assets are not recognized but are disclosed when a cash inflow is
probable. Provisions are recognized on each financial statements’ date (and interim) based on the best and
reliable estimate for potential excess of cost (payments to winners) in games with predetermined odds, as this is
provided by the contracts between the company and the clients. The provision amount arising from this
calculation is recognized and booked as an expense.

Research and Development Costs

Research costs are expensed as incurred. Development expenditure incurred by an individual project is
capitalized if, and only if, all of the following are demonstrated: the technical feasibility of completing the
intangible asset so that it will be available for use or sale, the intention to complete the intangible asset and use or
sell it, the ability to use or sell the intangible asset, how the intangible asset is expected to generate probable
future economic benefits, the availability of adequate technical, financial and other resources to complete the
development and to use or sell the intangible asset, and the ability to reliably measure the expenditure attributable
to the intangible asset during its development.

Following the initial recognition of the development expenditure, the cost model is applied, requiring the
asset to be carried at cost less any accumulated amortization and accumulated impairment losses. Amortization of
the capitalized development expenditure begins when the development is complete and the asset is available for
use. Any expenditure capitalized is amortized over the period of expected future sales from the related project.

The carrying value of development expenses is reviewed for impairment annually when the asset is not yet
in use, or more frequently when an indicator of impairment arising during the reporting year indicates that the
carrying value may not be recoverable.

Revenue recognition

Revenues are recognized in the period they are realized and the related amounts can be reliably measured.
Revenues are measured at fair value of the consideration received excluding discounts, sales tax and duties. The
following specific recognition criteria must also be met before revenue is recognized:

Hardware and Software: This category includes the supply of hardware and software (gaming machines,
central computer systems, gaming software, communication systems, etc.) to lotteries so that they can operate
their online games. Revenue is recognized by the Company either as a direct sale of hardware and software or as
an operating lease or finance lease for a predetermined time period according to the contract with the customer.

In the first case, the income from the sale of hardware and software (in a determined value) is recognized
when the significant risks and rewards arising from ownership are transferred to the buyer.

In the second case consisting of income from an operating lease, income is defined per case either on
straight-line basis over the lease term or as a percentage of the lottery organization’s gross turnover received
from the player-customer (in this case, income recognition occurs the moment that the player-customer places the
related consideration in order to participate in a game).

In the third case consisting of income from a finance lease, income is defined using the net investment
method (the difference between the gross amount of the receivable and its present value is registered as deferred
financial income). This method represents a constant periodic return, recognizing the revenue from the finance
lease in the period’s statement of comprehensive income during the lease term.
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Technical services: This category includes the rendering of technical support services to lotteries so that
they can operate their online games. The revenue associated with the transaction is recognized by reference to the
completion of the transaction at the end of the reporting period.

Game management: We undertake the provision of value-added services, such as the design, organization
and/or management of games, advertising and sales promotions, establishment of sales networks, risk
management (for fixed-odds games), etc., to organizations internationally. Group revenues mainly consist of a
percentage of the turnover of the games to which the above services are provided, the size of which is
contractually determined based on the market size, the type of services rendered, the duration of the contract and
other parameters. Revenue recognition occurs the moment that the player-customer pays the related consideration
in order to participate in a game and equals a percentage on the total amount received by the lottery games
organization from the player-customer.

Game operation: In this category, we have the full game operating license in a country. In the case of
operating the game, we undertake the overall organization of the games provided (installation of information
systems, advertising and promotion, establishment of sales networks, receipt of payments from players, payment
of winnings to players, etc. Revenue recognition in this category occurs the moment that the player-customer
pays the related consideration in order to participate in a game and equals the total amount received from the
player-customer. In the case of VLT revenue, it is measured as the “net drop” (total price minus winnings/
payout) received from the player-customer.

Interest income: Interest income is recognized in the statement of comprehensive income using the
effective interest rate method.

Dividends: Dividend income is recognized in the statement of comprehensive income when our right to
receive the payment is established.

Rental income: Rental income arising from operating leases is accounted for on a straight-line basis during
the lease term.

Income tax

Current and deferred income taxes are calculated based on the financial statements of each entity included in
the consolidated financial statements, based on Greek tax laws or the other tax frameworks within which our
foreign subsidiaries operate. Income tax is calculated based on the profit of each entity as adjusted on its tax
returns for additional taxes arising from audits performed by the tax authorities and deferred taxes based on
enacted or substantially enacted tax rates.

Deferred income tax is provided, using the liability method, on all temporary differences between the tax
base of assets and liabilities and their carrying amount at the balance sheet date.

Deferred income tax liabilities are recognized for all taxable temporary differences except: (i) if the deferred
income tax liability arises from the initial recognition of goodwill or an asset or liability in a transaction that is
not a business combination and, at the time of the transaction, affects neither the accounting profit nor taxable
profit or loss; and (ii) in respect of taxable temporary differences associated with investment in subsidiaries,
associates and interests in joint ventures, except where the timing of the reversal of the temporary differences can
be controlled and it is probable that the temporary differences will not be reversed in the foreseeable future.

Deferred income tax assets are recognized for all deductible temporary differences and carry-forward
unused tax losses, to the extent that it is probable that taxable profit will be available against which the deductible
temporary differences, or the unused tax losses, can be utilized except if: (i) the deferred income tax asset
relating to the deductible temporary difference arises from the initial recognition of an asset or liability in a
transaction that is not a business combination and, at the time of the transaction, affects neither the accounting
profit nor taxable profit or loss; and (ii) in respect of deductible temporary differences associated with investment
in subsidiaries, associates and interests in joint ventures, deferred tax assets are only recognized to the extent that
it is probable that the temporary differences will reverse in the foreseeable future and taxable profit will be
available against which the temporary differences can be utilized.

The carrying amount of deferred income tax assets is reviewed at each balance sheet date and reduced to the
extent that it is no longer probable that sufficient taxable profit will be available to allow all or part of the
deferred income tax asset to be utilized.

Deferred income tax assets and liabilities are measured at the tax rates that apply at the year when the asset
is expected to be realized or the liability is settled, based on tax rates that have been enacted or substantially
enacted at the balance sheet date.
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We do not measure deferred income tax as regards the undistributed profits of subsidiaries, branches,
associates and joint ventures due to the elimination of intercompany profits, from relevant transactions, as they
are considered insignificant.

Income tax relating to items recognized directly in other comprehensive income is recognized in other
comprehensive income and not in the statement of comprehensive income.
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INDUSTRY OVERVIEW

In this Offering Memorandum, we rely on and refer to information regarding the industry in which we
operate and compete. All market data is based on or derived from reports provided by independent, widely-used
and respected industry research providers.

Global gaming market
Overview

The gaming industry comprises lottery games, casinos, sports betting, bingo, horse racing, gaming machines
and online gaming. According to GBGC, Gross Gaming Yield (“GGY”), which constitutes gross turnover in
respect of gaming activities less the amount paid out to players as winnings, is estimated to have grown to
U.S.$442 4 billion in 2013 from U.S.$224.4 billion in 2001, representing a CAGR of 5.8%. We consider 66.0%
of total GGY as our addressable market, which includes lottery games, sports betting, horse racing, gaming
machines, interactive gaming and other activities, such as bingo. Our addressable market excludes casinos and
Native American (i.e. Indian) gaming.

Each gaming jurisdiction is at a different stage of the development cycle and is therefore subject to its own
distinct dynamics. The main drivers of the development cycle include introduction of stable and clear regulatory
regimes, product innovation, liberalization and privatization.

Introduction of stable and clear regulatory regimes

Stable and clear regulatory regimes have proved favorable for operators and provide players with additional
security. Regulation within such frameworks evolves in the direction of improving the perception of gaming as a
pastime, taking into account the interest of all stakeholders including governments’ focus on higher revenue,
wider private operators’ involvement and consumers’ interest in entertainment and chance to win.

Product innovation

An example of product innovation is the introduction of Video Lottery Terminals (“VLTs”), a new
generation of slot machines characterized by each terminal being connected to a centralized electronic system
that allows the lottery jurisdiction to monitor game play and collect its share of revenue. Other examples include
the introduction of linked jackpots, whereby the value of the jackpot increases on each iteration of a game
(e.g. combination of EuroJackpot and National Lottery), and of interactive gaming, fuelled by the proliferation of
smartphones and tablets.

Liberalization

Liberalization is often reflected in the legalization and opening of a new market, such as the online gaming
market, as recently illustrated by the governments of Italy, France, Spain, Denmark and Germany. This
enfranchises legal operators and consumers into a regulated environment.

Privatization

At present, state-run lotteries contribute to approximately 78% of global lottery sales (including instant
tickets and excluding KENO) with privately managed or licensed operators accounting for the remainder. There
is an increasing trend for governments to outsource the operation or management of their lotteries, which
represents a significant opportunity for private operators. Given their size, the most prominent example is the
outsourcing of the operation of the United States’ state lotteries to the private sector. Illinois Lottery, the first
state lottery to undergo privatization, reported strong sales growth in its first year as a private operator. As a
result, other states struggling to address budget deficits decided to privatize their own lotteries, with officials in
Indiana selecting a private operator to operate the state’s Hoosier Lottery. Other recent examples include Irish
government’s recent award of a concession to operate the Irish National Lottery and the Turkish government’s
ongoing process to privatize its national lottery, Milli Piyango, through the sale of a ten-year concession.

Gaming market trends by region

The global gaming market GGY is estimated to have grown at 5.8% per year between 2001 and 2013,
supported by growth in emerging markets (South & Central America and Africa are estimated to have grown at
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9.6% and 10.5% per year, respectively) and change in regulations and product innovation in mature economies
(Oceania and Europe are estimated to have grown at 8.1% and 6.7% per year, respectively).

GGY by region 2001A  2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012E 2013F ’%??31;‘
- (US$ billions) (%)
Asia and the Middle

East ............ 734 729 787 83.5 85.6 83.6 845 935 98.1 1162 1289 1369 1412 5.6%
Europe ........... 55.5 627 785 960 97.8 107.1 1227 1312 1205 115.1 126.0 118.1 1205 6.7%
North America .. ... 753  79.8 853 923 99.4 1059 1127 1151 110.1 1114 1145 1194 123.1 42%
South & Central

America ........ 10.1 9.4 12.4 14.5 15.8 169 214 223 232 260 286 286 302 9.6%
Oceania ........... 8.2 9.1 11.3 13.5 14.5 14.7 16.7 16.7 16.3 190 209 215 209 8.1%
Africa ............ 1.9 1.9 29 32 3.9 4.2 4.5 4.7 4.7 5.1 53 5.6 6.4 10.5%
Total ............. 2244 2358 269.1 303.0 317.1 3325 362.5 3834 373.0 392.7 4242 430.2 4424 5.8%

Source: GBGC Key Markets Gambling Data, in which numbers for 2012 are estimates and numbers for 2013 are forecasts.

Asia and the Middle East together are estimated to be the largest gaming market by GGY and are estimated
to have accounted for 31.9% of GGY in 2013 (U.S.$141.2 billion). According to GBGC, the market is forecast to
grow at near historical levels primarily driven by opportunities in sports betting and mobile and online gaming in
China, as well as betting and casino expansion in countries such as the Philippines and Macau.

In 2013, Europe is estimated to have accounted for 27.2% of the global gaming market (U.S.$120.5 billion).
Going forward, GBGC forecasts the European gaming market to continue to grow at slightly below historical
levels in spite of a challenging economic environment. This trend is expected to be supported by a number of
new initiatives, such as same-store-sales growth through the launch of new products (e.g. EuroJackpot), the
privatization of the Turkish and Greek lotteries, a higher number of VLTs in Italy and Greece, new regulation in
markets that will result in the enfranchisement of legal operators and consumers (e.g. Denmark and Poland) and
an increase in demand for interactive forms of gaming (e.g. online and in-play).

North America is estimated to have contributed to 27.8% of the global gaming market GGY in 2013
(U.S.$123.1 billion), 58.2% of which was attributable to casinos. GBGC forecasts the market to grow at slightly
below historical levels as a result of same-store sales growth initiatives (e.g. Powerball), the ongoing outsourcing
of lottery management and the introduction of a regulatory framework for online gaming.

South & Central America and Africa are estimated to have contributed to 6.8% and 1.5% of the global
gaming market GGY in 2013 (U.S.$30.2 billion and U.S.$6.4 billion, respectively). Both regions are forecast to
continue to grow, although at a rate slightly below historical levels, with Argentina, Brazil and South Africa the
primary contributors to expansion given increased interest in retail, casino and gaming machines.

Market structure and business model

Our addressable market comprises a large number of state-owned and private state-licensed lottery operators
and several providers of gaming solutions and services, as well as vertically integrated operators such as Intralot.

Gaming market value chain

Infrastructure Software System Content Gaming Consumers
development design and installation development and operations
development and support market research

Terminals System v Systems Games Marketing
Nemaing a;rchltecture implementation i}electlon zl;d]\jlstr‘llhmon
. o ystem . ame content “RM an
Central System development ¥ Technical customization business
operations operations
) Customer :
¥ Technical support profile segmentation Network

operators and retail
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B2B/ B2G

Vertically integrated

Source: Company

Although there are a large number of Business-to-Consumer (“B2C”) operators, which typically manage
frontline customer-facing activities, and of Business-to-Business (“B2B”)/ Business-to- Government (“B2G”)



operators, which manage the support stages of the value chain, there are few vertically-integrated operators that
have the capabilities to manage and operate activities across the whole value chain.

While B2B/B2G and vertically-integrated operators tend to be global in nature, B2C operators tend to be
regional and centered around a local regulated market. B2C operators, particularly in lotteries, are often state
entities, unable to pursue opportunities abroad as this falls outside of their mandate. Private entities, on the other
hand, have B2C capabilities that are difficult to transfer or replicate across gaming jurisdictions.

B2B/B2G operators provide hardware and software solutions as well as operational support services to B2C
operators. Vertically integrated operators help develop underlying gaming technologies and have the ability to
operate across all forms of interactive and retail channels. In addition to technology contracts, these operators
pursue frontline engagements such as management contracts and licensed operations.

We began operating B2G technology contracts after being awarded a government procurement contract.
Since then, we have also successfully grown into B2C-related engagements, which have helped us obtain a
comprehensive view of the gaming market value chain.

B2B & B2G

Operators within B2B/B2G offer various types of technology solutions, products and services. Vendors can
be categorized into two tiers according to the type of solution provided. Top tier vendors are capable of
implementing integrated end-to-end gaming solutions and operational services worldwide, while supporting
multiple gaming offerings. Second tier vendors exhibit a narrower technology and service offering and have a
more limited installation experience. In addition, several technology and service providers are focused on a
specific scope, gaming offering or country.

The B2B/B2G market’s barriers to entry vary as a function of the scope, magnitude and complexity of the
given contract. Experience in delivering a tailored solution, track record of implementation and service level are
key to winning contracts. B2B/B2G engagements are typically governed by long-term technology or
management contracts.

B2C

The B2C gaming market includes lottery games, sports betting, horse racing, gaming machines and other
concessions. In most jurisdictions, a state-owned entity holding an exclusive concession acts as the operator. In some
jurisdictions, single or multiple licenses (e.g. betting in Italy) are awarded through an open tender, with only vertically
integrated operators being able to provide competitive bids. Country-specific operators often bid through a consortium
comprised of one or multiple B2B/B2G operators. The winning bidder or qualified licensee pays a fee in advance.

Concessions have strong defensive qualities such as resilience to economic downturns. Barriers to entry are
high, given extensive technical skills, the ability to pay up-front fees and a long-term relationship with local
governments are key to securing a license to operate. In some cases, operators also need to comply with licensing
pre-requirements. B2C engagements typically fall under licensed operations but can occasionally materialize in
the form of management contracts.

Contractual arrangements

B2B/B2G and B2C engagements are carried out under three types of contractual arrangements: technology
contracts, management contracts and licensed operations.

Technology contracts

Through technology and/ or service contracts providers typically offer: (i) systems design, delivery and
ongoing support operations; (ii) terminal installation and maintenance; (iii) telecommunications network
installation, management and maintenance; and (iv) other technical support services.

Management contracts

Under management contracts, the operator usually provides technical services and solutions as well as day-
to-day operations such as retail network optimization, facilities management (e.g. call centre, field services and
communications), interactive services, bookmaking services and other operational services (e.g. telemarketing,
warehouse, distribution). Management contracts often entail the management of all gaming activities across the
value chain, with very few roles falling under the state’s or the private operator’s responsibility (e.g. game
approvals, regulatory oversight, etc.).

75



For technology and management contracts, the operator receives a share of the total amount wagered by
players based on a pre-determined percentage. Alternatively, the operator can receive an annual fixed payment
over an agreed period of time.

Licensed operations

Operators assist in the operation and control of every aspect of the gaming offering. Contract structures are
in many cases open-ended, with revenues generated through wagers.

Competition

Competition in the gaming market is increasing due to the proliferation of destination gaming venues and
the augmenting popularity of online gaming. Competition for lottery contracts is also rising.

The two international players that operate across B2B/B2G and B2C segments and compete with us for all
types of contracts are GTECH S.p.A (“GTECH”), and Scientific Games Corporation (“Scientific Games”).
GTECH has strongholds in Italy and the United States and offers online, instant and traditional lotteries; pool,
pari-mutuel and fixed-odds betting; interactive games; gaming machines; gaming systems; and multichannel
gaming entertainment products and services. Scientific Games mainly operates in the United States, Mexico and
Canada and offers instant lottery games; lottery gaming systems; terminals and services; online applications; and
server-based interactive gaming machines and associated gaming control systems. In addition to these
international competitors, in each jurisdiction we also face competition from numerous local companies,
particularly for licensed operations.

Competition in the B2C segment is a function of the regulation in each jurisdiction. In general, B2C players
face competition not only from local operators, but also from alternatives to gaming (i.e. product substitution).
Gaming market trends by product

Our addressable market includes lottery games, sports betting, horse racing, gaming machines, interactive
gaming and other activities, such as bingo. Casinos and Native American gaming are excluded.

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012E 2013F ’gﬁ?;}?
- (US$ billions) (%)
Lottery games ......... 938 67.1 740 834 873 91.7 101.2 106.6 1052 1079 1214 1228 1257 58%
Casinos .............. 488 517 593 667 708 757 8.2 903 854 97.1 1137 1192 1254 82%
Gaming machines ...... 586 59.1 68.0 769 80.6 80.7 834 9I.1 899 931 919 89.0 883 35%
Betting ............... 327 349 417 463 454 489 543 573 549 568 584 592 616 54%
Native American

gaming ............. 128 147 168 195 22,6 249 26.1 267 265 265 272 287 297 72%
Other activities

(Bingoetc.) ......... 7.7 8.3 9.3 10.3 10.4 10.6 11.1 114 11.0 11.3 11.7 114 11.8 3.6%
Total ................ 2244 2358 269.1 303.0 317.1 3325 362.5 3834 373.0 392.7 4242 430.2 4424 5.8%

Source: GBGC Key Markets Gambling Data, in which numbers for 2012 are estimates and numbers for 2013 are forecasts.

Lottery games represent the most traditional segment and have historically attracted the largest number of
players. The segment is estimated to have contributed to 28.4% of the total global gaming market in 2013
(U.S.$125.7 billion). Overall, growth in the segment has been supported by a shift towards operations
outsourcing and privatization. This segment, according to GBGC, is forecast to grow at slightly below historical
levels, with South & Central America acting as the primary driver of expansion

Casinos are estimated to have contributed to 28.4% of the global gaming market in 2013
(U.S.$125.4 billion) and are expected to grow at below historical levels. Growth is expected to be primarily
driven by Asia and the Middle East.

The gaming machines market is estimated to have accounted for 20.0% of the global gaming market in 2013
(U.S.$88.3 billion) and is forecast to grow at historical levels. Much of this growth is expected to originate from
content optimization (e.g. gaming, graphics), the roll-out of more sophisticated machines and yield management
tools, particularly within North America.

Betting is estimated to have accounted for 13.9% of the global gaming market in 2013 (U.S.$61.6 billion)
and is forecast to grow at near historical levels. In markets like the UK, where the bulk of activity revolves
around betting, activity tends to decline during recessionary periods but recovers quickly as consumer sentiment
grows. As a response, operators are increasing the density of the network and improving their product offering.
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In relation to horse racing, in markets where activity levels are in decline, operators tend to increase attendance
by increasing the number of races per track and cross-selling (i.e. racinos).

Out of the total global gaming market activity, 8.9% is estimated to have been performed online
(U.S.$38.3 billion), according to the 2013 GBGC Global Gambling Forecasts. The segment comprises betting
(48.4%), casinos (18.9%), poker (12.3%), state lotteries (11.0%), bingo (6.4%) and skill and other gaming
(3.0%). The global online market has recently benefited from growing sales in connected electronic devices such
as smartphones and tablet PCs which is expected to result in an increase in the share of mobiles as an online
channel as the demand for mobile sports book and interactive betting rises.

Our key gaming markets
Turkey
Overview

The gaming market in Turkey, a country with an estimated population of 74.7 million in 2012, is dominated
by lottery games, sports betting and horse racing offered by state-owned or state-licensed operators. Based on
2013 estimated GGY, lottery and betting games accounted for 24.6% and 51.9% of the market, respectively. All
other forms of gaming are prohibited.

Total market size by GGY is estimated to have grown to U.S.$3.5 billion in 2013 (U.S.$46.9/capita) from
U.S.$0.7 billion in 2001, representing a CAGR of 13.9%. Key developments include the return to strong growth
for lottery games in 2013 after a 9.5% decline in 2010, the ongoing privatization of the state-owned lottery
operator Milli Piyango, the sustained growth of sports betting and measures imposed by the government to
prevent unauthorized operators from offering online gaming.

In Turkey, we operate in a consortium with Turkcell Iletisim Hizmetleri A.S. (“Turkcell”’) through our
45.0%-owned subsidiary Inteltek S.A. (“Inteltek’), which manages the sports betting game as part of a contract
with Spor Toto Association (“Spor Toto”). In December 2013, we increased our stake in Bilyoner, the leading
online distributor of sports betting games in Turkey, from 25.0% to 50.01%. Bilyoner distributes Spor Toto
games over the internet, on behalf of Inteltek.

The performance of the Turkish gaming market across sports betting, lottery games and horse racing is
summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012E 2013E ’gﬁ%l}z
(US$ millions) (%)
Sports betting . .. ... 0 0 0 58 345 505 472 627 823 1,202 1,318 1,608 1,817 n/m
Lottery games . .. ... 474 406 427 479 534 532 619 732 716 648 665 676 862 5.1%
Horse racing . ...... 256 275 366 417 569 546 742 719 647 699 774 755 819 10.2%
Total ............. 730 682 794 954 1,448 1,583 1,833 2,079 2,187 2,549 2,758 3,038 3,497 13.9%

Source: GBGC Key Markets Gambling Data, in which numbers for 2012 and 2013 are estimates.

Sports betting:  Spor Toto is the exclusive license holder in the country. The central betting and the risk
management systems, as well as the implementation, support and maintenance of related IT infrastructure, are
run by our subsidiary Inteltek. Sales distribution is carried out through 5,000 betting shops, online channels and
mobile phones. Sports betting GGY is estimated to have grown to U.S.$1.8 billion in 2013 from U.S.$58 million
in 2004, representing a CAGR of 46.5%.

Lottery games: the main provider of lottery games in the country is Milli Piyango, which is currently
undergoing a privatization process. Even though lottery games GGY has been volatile between 2001 and 2012, it
is estimated to have grown to U.S.$862 million in 2013 from U.S.$474 million in 2001, representing a CAGR of
5.1%.

Horse racing: is popular and has a long history in Turkey. The industry is administered by the Jockey
Club of Turkey, which has exclusive permission to organize races. There are eight major racecourses in the
country, all recently renewed or newly built, and the country is host to a number of international races. The sales
network has expanded to 2,000 betting agents across the country. Horse racing GGY is estimated to have grown
to U.S.$819 million in 2013 from U.S.$256 million in 2001, representing a CAGR of 10.2%.
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United States of America
Overview

The United States of America, with an estimated population of 314.3 million in 2012, is home to the largest
gaming market in the world, with 48 out of 50 states allowing some type of gaming. The market comprises
lottery games, sports betting, casinos, gaming machines, horse racing and Native American gaming.

The United States of America gaming market is estimated to have grown to U.S.$102.6 billion in 2013
(U.S.$326.4/capita) from U.S.$65.0 billion in 2001, representing a CAGR of 3.9%. Over this period, the market
has been impacted by economic downturns with GGY decreasing in 2009 (negative 3.3%) and 2010 (negative
0.6%). In the context of the current environment, states running high budget deficits tend to foster gaming in
order to increase revenue from taxes.

We operate under 11 contracts as system supplier of online numerical, scratch and VLT games in ten U.S.
jurisdictions as of December 31, 2013, and we recently won our bid for a contract with the Wyoming Lottery
Corporation, which will begin operating a state lottery in Wyoming for the first time. This contract is expected to
be signed by the end of April. Since 2008, we have been awarded contracts by the state lotteries of Ohio (two
contracts), Arkansas, Louisiana, South Carolina, New Hampshire, Idaho, Vermont, Montana, New Mexico,
Washington, D.C. and Wyoming. We also carry out the supply and operation of a lottery gaming system for
online games. Our customers in the United States are the above mentioned state lotteries, and our main
competitors are GTECH and Scientific Games.

The performance of the gaming market across casinos, Native American gaming, lottery games, gaming
machines, horse racing, sports betting and other activities, such as bingo, is summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’%ﬁ%l}E
(US$ millions) (%)

Casinos ........... 26,011 26,670 27,231 28,684 29,952 32,021 33,271 32,119 29,531 28,988 32,146 33,169 34,305 2.3%
Native American

gaming .......... 12,825 14,721 16,829 19,482 22,582 24,892 26,147 26,742 26,486 26,506 27,157 27,908 28,829 7.0%
Lottery games . ..... 15,128 16,379 17,164 18,535 19,268 20,885 21,150 21,428 21,209 21,713 21,916 23,684 24,796 4.2%
Gaming machines ... 2,979 3,276 3,617 3,995 4,651 5,565 6,442 7971 8,126 7,831 6,022 6,621 6,912  7.3%
Horse racing . . ...... 3,864 3,898 3,922 3,849 3,658 3,760 3,754 3,529 3,105 2,853 2,695 2,692 2,627 (3.2)%
Sports betting . . ... .. 113 111 124 116 132 141 176 166 127 154 159 166 160  3.0%
Other activities (Bingo

etc.) ... 4,105 4,115 4,036 4,204 4208 4,182 4202 4,199 4416 4,446 4591 4,801 4962 1.6%
Total ............. 65,024 69,170 72,924 78,865 84,451 91,445 95,142 96,156 93,000 92,490 94,687 99,040 102,591 3.9%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Casinos: is the largest gaming sector in terms of GGY, with 635 venues across 13 states, with
approximately 50% based in Nevada. GGY is estimated to have grown to U.S.$34.3 billion in 2013 from
U.S.$26.0 billion in 2001, representing a CAGR of 2.3%. Casinos GGY has been impacted by the economic
downturn as well as by the increase in the popularity of online gaming.

Native American gaming: consists of bingo, gaming machines located in convenience stores or truck stops
and casinos located within Native American reservations. Tribal gaming is non-profit and aims at aiding tribal
development and self-sufficiency and is therefore not subject to federal income tax or other federal or state taxes.
GGY is estimated to have grown to U.S.$28.8 billion in 2013 from U.S.$12.8 billion in 2001, representing a
CAGR of 7.0%.

Lottery games: the most stable and popular type of gaming, with around 50% of adults playing the lottery
at least once a year. State-owned lotteries are currently run in 44 states and the District of Columbia, with the
State of Wyoming to begin operating a lottery in 2014. The segment comprises various numerical games as well
as instant lottery games, with retailers being small general stores and corners. Lottery games GGY is estimated to
have grown to U.S.$24.8 billion in 2013 from U.S.$15.1 billion in 2001, representing a CAGR of 4.2%.

Gaming machines: located in racinos, casinos and establishments with a liquor license. In 2012, 18 states
permitted the operation of gaming machines. GGY is estimated to have grown to U.S.$6.6 billion in 2012 from
U.S.$3.0 billion in 2001, representing a CAGR of 7.5%.

Horse racing: includes traditional horse race betting which can be carried out at racetracks, dedicated
shops and corners or online. It is operated in 38 states. GGY has declined significantly since 2001, mainly driven
by players switching to other betting games. GGY is estimated to have declined to U.S.$2.6 billion in 2013 from
U.S.$3.9 billion in 2001, representing a negative CAGR of 3.2%.
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Sports betting: includes fixed-odds sports betting as well as sports pool games. Only four states have some
form of sports betting, and only Nevada has a sports betting product similar to that offered in Europe. GGY is
estimated to have grown to U.S.$160 million in 2013 from U.S.$112.7 million in 2001, representing a CAGR of
3.0%.

Jamaica
Overview

Jamaica, with an estimated population of 2.7 million in 2012, has a gaming sector comprising lottery games,
sports betting, machine gaming, casinos and online gaming. Total market size by GGY is estimated to have
grown to JMD 19.0 billion in 2012 (JMD 7,040.4/capita) from JMD 11.0 billion in 2001, representing a CAGR
of 5.1%.

In Jamaica, we provide lottery games, interactive gaming, VLTs and sports betting through our 50.05%
ownership in Intralot Caribbean Ventures Ltd (“ICV”), which controls 49.9% of the main gaming operator in
Jamaica, Supreme Ventures Ltd (“SVL”). SVL, through its subsidiary Prime Sports (Jamaica) Limited, holds the
exclusive license for lottery games and internet gaming, which has been extended until 2033. Our customers in
this jurisdiction are retail players. Competition exists only within the VLT segment, where various other
operators participate.

The performance of the Jamaican gaming market across lottery games, gaming machines, horse racing,
casinos and sports betting is summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012E ’gﬁ%%
(JMD millions) (%)
Lottery games . .......... 5,662 6,204 6,374 6,801 7,652 10,132 10,485 10,794 11,025 11,218 11,376 11,507 6.7%
Gaming machines .. ...... 3,559 3,630 3,699 3,769 3903 4,041 4,185 4,333 4487 4,646 4811 4982 3.1%
Horse racing ............ 1,615 1,569 1,572 1,580 1,776 2,014 2,104 1,946 2,057 2,151 2230 229 33%
Casinos ................ 126 129 166 169 172 175 179 182 186 189 193 196 4.1%
Sports betting . .......... 0 0 3 4 3 7 14 17 20 23 26 28 nm.
Total .................. 10,963 11,532 11,813 12,323 13,507 16,369 16,967 17,272 17,775 18,227 18,636 19,009 5.1%

Avg. US.$/IMD ......... 45.740 48.398 57.177 60.695 62.033 68.972 68.976 72.868 88.318 87.422 86.021 88.524

Source: H2 Gambling Capital, in which numbers for 2008 to 2012 are estimates; Bloomberg

Lottery games: SVL is the sole lottery operator in Jamaica following the discontinuation of The Daily
Bingo and Prime Time Bingo games in January 2009. Lottery games GGY is estimated to have grown to JIMD
11.5 billion in 2012 from JMD 5.7 billion in 2001, representing a CAGR of 6.7%.

Gaming machines: SVL holds licences to operate up to 750 VLTs in Jamaica. SVL operates two state-of-
the-art gaming facilities, Cross Roads and Odyssey Gaming Lounge, and has a 48% share of the market. In 2012,
a ban on gaming lounges and shops with between 20 and 150 machines was lifted, which is expected to help
drive overall market growth. GGY is estimated to have grown to JMD 5.0 billion in 2012 from JMD 3.6 billion
in 2001, representing a CAGR of 3.1%.

Horse racing: involves bookmakers, off-track betting facilities and a racetrack. Horse racing GGY is
estimated to have grown to JMD 2.3 billion in 2012 from JMD 1.6 billion in 2001, representing a CAGR of
3.3%.

Casinos: casino GGY is estimated to have grown to JMD 196 million in 2012 from JMD 126 million in
2001, representing a CAGR of 4.1%.

Sports betting: in 2008 we signed a ten-year contract with Big “A” Track Ltd (“Big A”) to operate fixed-
odds betting through a network of 1,000 points of sale. SVL started offering sports betting services in January
2010 and plans to strengthen the retail chain by introducing an additional 200 betting terminals. Sports betting
GGQGY is estimated to have grown to JMD 28 million in 2012 from JMD 3 million in 2003, representing a CAGR
of 28.8%.

Greece

Overview

Greece, with an estimated population of 11.4 million in 2012, has a gaming market comprising casinos,
lottery games and sports betting. With an estimated GGY of U.S.$1.5 billion in 2013 (U.S.$130.8/capita), the per
capita gaming market expenditure in Greece is among the highest in the world.
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From 2001 to 2008, the Greek GGY grew by 16.3% per year from U.S.$1.1 billion to U.S.$3.2 billion
driven by (i) the modernization and upgrade of the retail network; (ii) the development and introduction of new
games, mainly sports betting and KENO; and (iii) stricter control on illegal gaming. Greek GGY has since been
impacted by the economic downturn and is estimated to have reached U.S.$1.5 billion in 2013. According to
GBGC, total growth in GGY is forecast to be below historical levels.

In Greece, we have contracts covering lottery games, sports betting, interactive gaming and horse racing.
Our key customers are OPAP and ODIE. Our main competitors during tender processes are GTECH and
Scientific Games.

The performance of the Greek gaming market across lottery games, casinos, sports betting, horse racing and
gaming machines is summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’((;is-%ll{i
- (US$ millions) (%)
Lottery games . ...... 286 283 389 666 863 909 1,073 1,219 1,274 1,082 943 801 787 8.8%
Casinos . ............ 490 531 659 754 785 894 1,095 1,129 903 687 608 436 400 (1.7)%
Sports betting . ....... 226 287 375 416 342 383 550 722 541 451 435 346 285 1.9%
Horse racing . . ....... 61 63 72 82 80 85 77 87 72 50 39 12 20 (8.8)%
Gaming machines . ... 35 20 0 0 0 0 0 0 0 0 0 0 0 (100.0)%
Total .............. 1,098 1,183 1,495 1917 2,070 2,271 2,795 3,158 2,790 2271 2,025 1,595 1,492 2.6%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Lottery games: very popular in Greece, with the game KENO representing up to 85% of lottery games
GGY. Two companies offer lottery games in Greece, state-owned Hellenic State Lotteries and OPAP. The Greek
state concluded the privatization process of OPAP in May 2013 through the disposal of 33% of its 34% stake to
Emma Delta Ltd (“Emma Delta”). OPAP has 5,300 sales agents in Greece and offers six numerical lottery
games. We are the provider of the online system for OPAP and in 2007 we were awarded a contract for the
complete lottery and sports betting infrastructure and related services. Hellenic State Lotteries’ products include
number and instant games. A joint venture owned by Intralot, OPAP and Scientific Games has signed a 12-year
exclusive license contract with the Hellenic Republic Asset Development Fund for the production, operation,
circulation, promotion and management of the Hellenic State Lotteries in Greece. The concession will cover
current passive lottery tickets and future instant lotteries using physical tickets, as well as internet sales of tickets.
Lottery games GGY is estimated to have grown to U.S.$787 million in 2013 from U.S.$286 million in 2001,
representing a CAGR of 8.8%.

Casinos: seven out of nine casinos in operation are private. The two state-owned casinos are part of the
Greek government’s privatization portfolio. Casinos GGY in 2013 is estimated to have fallen to below 2001
levels, having peaked in 2008. The development of the sector has been affected by a drop in casino attendance as
a result of a decrease in disposable income and competition from casino operators in neighboring countries
(e.g. from the Republic of Macedonia).

Sports betting:  includes fixed-odds sports betting as well as sports pool games. OPAP is the sole operator
and holds the license until 2030. Sports betting GGY is estimated to have grown to U.S.$285 million in 2013
from U.S.$226 million in 2001, representing a CAGR of 1.9%.

Horse racing: includes traditional horse race betting which can be carried out in dedicated shops and
corners or online. ODIE has the sole right to organize bets on horse races through a 20-year license. ODIE has
been state-owned since 1968 and is now part of the government’s privatization portfolio. An expression-of-
interest process has been completed, with the tender process expected to commence soon. We have been a close
partner of ODIE since 1998 and have developed a betting system for a 250 agency sales network. Horse racing
GGY is estimated to have declined to U.S.$20 million in 2013 from U.S.$61 million in 2001, representing a
negative CAGR of 8.8%.

Gaming machines: in 2011, OPAP was awarded an exclusive 10-year license to introduce 35,000 VLTs in
the Greek gaming market. The contract contemplates a gaming tax rate of 30% on GGY and a minimum payout
of 80%. OPAP will operate 16,500 VLT machines on its own, and it will subcontract the remaining 18,500 to
between four and ten third-party operators.
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Australia
Overview

Australia, with an estimated population of 22.8 million in 2012, has a mature gaming market. It is estimated
that approximately 70% of the adult population in Australia engages in some form of gaming, including gaming
machines, casinos, horse racing, lottery games and to a lesser extent sports betting.

The industry has seen strong growth since 2001 in the majority of segments, although the primary driver has
been gaming machines. Total market size by GGY is estimated to have grown to U.S.$19.5 billion in 2013
(U.S.$854.8/capita) from U.S.$7.5 billion in 2001, representing a CAGR of 8.3%. Total growth has slowed since
2010 as the market has entered a mature phase.

In Australia, our wholly-owned subsidiary Intralot Australia Pty Ltd (“Intralot Pty””) was granted a ten-year
license to operate a variety of new lottery and instant ticket games in the State of Victoria in 2008, which ended a
long-standing monopoly in lottery operations. In addition, our wholly-owned subsidiary Intralot Gaming Services
Pty Ltd (“IGS”) supplies a centralized monitoring system to control 27,000 gaming machines under a 15-year
contract with the State of Victoria. Our licensed operations customers are retail players and our monitoring
contracts key customers are third-party VLT/AWP operators. Our main competitor is Tatts Group Ltd (“Tatts
Group”).

The performance of the Australian gaming market across gaming machines, casinos, horse racing, lottery
games, sports betting and other activities, such as bingo, is summarized below:

GGY by product 2001A  2002A  2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁ%l]li)
(US$ millions) (%)

Gaming machines ... 4,311 4,846 5,887 7,021 7,709 7,814 8,716 8,445 8,164 9,377 10,958 11,298 10,066 7.3%
Casino ........... 1,325 1,390 1,670 1,994 2,026 2,218 2,548 2,666 2,701 3,229 3810 47226 3917 9.5%
Horse racing . ...... 931 1,028 1,294 1495 1,678 1,683 1980 1,984 2,036 2423 2786 2923 2787 9.6%
Lottery games . . . ... 831 884 1,100 1,316 1,402 1426 1,608 1,729 1,760 2,047 2,125 2,356 2272 8.7%
Sports betting ... ... 44 67 88 134 107 120 148 180 178 287 346 418 334 18.4%
Other activities

(Bingoetc.) ..... 71 72 82 92 96 92 100 98 92 105 125 127 114 4.1%
Total ............ 7,512 8,287 10,120 12,051 13,018 13,352 15,101 15,102 14,932 17,468 19,213 18,772 19,490 8.3%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Gaming machines: Electronic Gaming Machines (“EGM”) are the most popular gaming product in
Australia. Gaming machines GGY has been impacted since 2007 by the introduction of a smoking ban. The
gaming machines market has returned to growth in recent years, although this has been limited due to the
widening of the smoking ban to gaming areas of clubs and hotels as well as to the introduction of caps in some
jurisdictions. Nevertheless, gaming machines GGY is estimated to have grown to U.S.$10.1 billion in 2013 from
U.S.$4.3 billion in 2001, representing a CAGR of 7.3%.

Casinos: six companies operate 13 casinos across all states. Casinos in Australia are “Las Vegas-style”
venues with a large number of tables and machines. The casino segment’s growth has been driven by an
increased number of visitors (e.g. Crown Casino, operated by Crown Ltd (“Crown”), in Melbourne is a top
tourist attraction). As a result, casinos GGY is estimated to have grown to U.S.$3.9 billion in 2013 from
U.S.$1.3 billion in 2001, representing a CAGR of 9.5%.

Horse racing:  continues to dominate the wagering market in Australia. The Australian horse racing
industry was negatively impacted by the outbreak of equine influenza virus in 2007. However, the market has
recovered and at the end of the 2011-2012 season there were 381 race clubs which conducted 19,168 races during
the year. In 2013, horse racing GGY is estimated to have grown to U.S.$2.8 billion from U.S.$0.9 billion in
2001, representing a CAGR of 9.6%.

Lottery games: ahighly developed sector managed by the government and five companies operating in the
country. The performance of the lottery market has remained strong and lottery games GGY is estimated to have
grown to U.S.$2.3 billion in 2013 from U.S.$0.8 billion in 2001, representing a CAGR of 8.7%.

Sports betting: involves fixed-odds wagering. Growth in the market has been robust and has benefited
from the outbreak of the equine influenza virus in 2007, which shifted revenues towards sports betting as fewer
racing products were available. Sports betting GGY is estimated to have grown to U.S.$334 million in 2013 from
U.S.$44 million in 2001, representing a CAGR of 18.4%.
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Argentina
Overview

Argentina, with a population of 41.3 million in 2012, has a gaming sector comprising state-operated
lotteries, privately-operated bingo halls (including slot machines), casinos and pari-mutuel horse race betting
operations licensed and taxed at the provincial level. Lottery gaming is regulated at the federal and state level.
Operations are spread across the country’s 23 provinces and the city of Buenos Aires. The country also has an
evolving online gaming industry.

Total market size by GGY is estimated to have grown to U.S.$8.9 billion in 2013 (U.S.$214.5/capita) from
U.S.$2.2 billion in 2001, representing a CAGR of 12.4%. Key market trends and developments include the entry
of international online bookmakers into the market and additional slot machines being incorporated on horse
racing tracks, which is expected to translate into increasing attendance.

In Argentina, we cover lottery games, sports betting, interactive gaming and horse racing through
Technology contracts. We hold a majority stake in Tecno Accion S.A. (“Tecno Accion’) which operates
approximately 9,300 terminals in 12 of the 24 jurisdictions in Argentina. Our key customers are state-operated
lotteries. Our main competitors are two local companies that provide services to state lotteries in the remaining
provinces.

The Argentine market remains a core focus for us as its growth projections are attractive given the relatively
low penetration of gaming and the potential introduction of new products, such as numerical and sports betting
games.

The performance of the Argentine gaming market across gaming machines, lottery games, casinos, horse
racing, sports betting and other activities, such as bingo, is summarized below:

GGY by product 2001A  2002A  2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁgll{i)
(US$ millions) (%)

Gaming machines . . . 460 220 587 728 849 1,229 1,881 1,986 2,364 3,000 3,215 3,815 4,082 20.0%
Lottery games . . . . .. 1,106 1,018 1,397 1,515 1,719 1,729 1,842 2,034 1,838 1,969 2,380 2,509 3,251 9.4%
Casinos ........... 406 320 446 514 554 574 677 739 840 1,009 1,052 1,207 1,231 9.7%
Horse racing . ...... 70 65 87 95 39 40 48 57 51 55 70 69 72 0.3%
Sports betting . .. ... 0 0 0 0 0 1 1 1 1 1 1 1 1 243%
Other activities

(Bingoetc.) ..... 140 103 129 144 153 154 174 181 161 180 181 205 221 3.9%
Total ............ 2,182 1,726 2,645 2,996 3,315 3,726 4,622 4,997 5,254 6,214 6,899 7,805 8,858 12.4%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Casinos and gaming machines: Argentina has 150 casinos and 50,000 slot machines which by law must
have a minimum 85.0% payout rate. The industry is mainly comprised of small casinos and slot halls, many
independently owned, focused on the capital and province of Buenos Aires. Gaming machines GGY is estimated
to have grown to U.S.$4.1 million in 2013 from U.S.$0.5 million in 2001, representing a CAGR of 20.0%.
Casinos GGY is estimated to have grown to U.S.$1.2 million in 2013 from U.S.$0.4 million in 2001,
representing a CAGR of 9.7%.

Lottery games: nationwide lotteries in Argentina are run by the government under the Loteria Nacional
Sociedad del Estado. Lotteries in the Buenos Aires province are run and overseen by Loteria de la Provincia de
Buenos Aires. Our subsidiary, Tecno Accion, holds an estimated 46.0% market share within the provincial
lotteries market. Lottery games GGY is estimated to have grown to U.S.$3.3 million in 2013 from
U.S.$1.1 million in 2001, representing a CAGR of 9.4%.

Horse racing:  approximately 750,000 families are estimated to participate in the horse racing industry in
Argentina. There are five racetracks in the country. There are seven bookmakers dedicated exclusively to horse
racing in the capital, 57 in the province of Buenos Aires and 37 others across the remainder of the country. These
agencies take in between 69.0% and 72.0% of horse racing bets nationwide. Argentine horseracing GGY is
estimated to have remained relatively flat, with a GGY in 2013 of U.S.$72 million as compared to
U.S.$70 million in 2001, as a result of reduced attendance at racetracks. Following the successful implementation
of a racino in the Hipodromo Argentino de Palermo S.A. (“HAPSA”), the installation of additional slot machines
in two of the largest tracks in the province of Buenos Aires (San Isidro and La Plata) is expected to increase
attendance and reverse this trend.
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Sports betting:  sports betting is limited in Argentina and largely centers on football. The only officially
recognized football gaming product is Pronosticos Deportivos (“ProDe”). Sports betting GGY is estimated to
have grown to U.S.$0.7 million in 2013 and is expected to grow further as the Argentine Football Association is
expected to create a system with the National Lottery that would expand the number of sales points and allow
customers to bet on a larger number of results.

Other/online: individual provinces may authorize online sports betting provided that only local residents
are allowed to play. Online gaming is not legal in the country’s capital although new regulation is expected and
Casino Club S.A. (“Casino Club”) and our company are looking to participate.

Bulgaria
Overview

Bulgaria, with an estimated population of 7.3 million in 2012, has a gaming market comprising lottery
games, sports betting, casinos, gaming machines and bingo. Total market size by GGY is estimated to have
grown to approximately U.S.$390 million in 2013 (U.S.$53/capita) from approximately U.S.$224 million in
2001, representing a CAGR of 4.7%.

In Bulgaria, we provide sports betting through our wholly owned subsidiary, Bilot Ltd (“Bilot”), which
holds a 49.0% stake in the privately owned licensed operator Eurofootball Ltd (“Eurofootball””). Our customers
are retail players, and our competitors are offshore gaming operators that offer similar games online.

The performance of the Bulgarian gaming market across gaming machines, sports betting, casinos, lotteries
and other activities, such as bingo, is summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁ%l}z
- (US$ million) (%)

Casinos . .........coiin.. 514 521 46.1 459 50.7 550 552 555 561 629 628 709 717 28%
Gaming Machines .......... 382 515 614 79.7 1164 168.6 199.5 197.3 193.3 1653 1527 166.8 1653 13.0%
Lotteries . ................. 487 39.0 309 43.1 376 353 338 363 385 49.1 485 56.1 563 12%
Sports betting . ............. 813 760 660 619 624 645 621 603 662 740 729 821 828 0.1%
Other activities (Bingo etc.) . . . 4.4 5.1 5.3 6.2 82 11.0 227 148 112 126 126 142 144 103%
Total .................... 224.1 223.6 209.7 236.9 275.3 334.3 373.2 364.3 365.3 363.8 349.5 390.0 390.5 4.7%

Source: H2 Gambling Capital, in which numbers for 2013 are estimates; Bloomberg

Casino: there are 726 gaming halls in the country. The industry is likely to face further contraction and
consolidation due to the restrictions introduced by the new Gambling Act, which contains requirements regarding
the minimum number of slot machines per hall. There are currently 26 casinos in Bulgaria, with almost three
quarters located in the three most populous cities. Casinos GGY is estimated to have increased to
U.S.$71.7 million in 2013 from U.S.$51.4 million in 2001, representing a CAGR of 2.8%.

Lottery games: two key operators, state owned Bulgarian Sports Totalizator (“BST”) and privately owned
Eurochance Ltd (“Eurochance”). BST organizes and conducts lottery games and sports betting under a licence
granted under the Gambling Act. In Bulgaria, 50% of winnings are required to be returned to players in the form
of prizes and 15% paid in the form of taxes. Lottery GGY is estimated to have grown to U.S.$56.3 million in
2013 from U.S.$48.7 million in 2001, representing a CAGR of 1.2%.

Sports betting: in 2003, Eurofootball was awarded a 17 year contract to operate the country’s fixed-odds
betting through a network of 700 POS. We acquired a 49% stake in the company in 2002 and installed a new
online centralized system throughout the retail network. In 2012, we partnered with Satellite Information
Services Ltd (“SIS”) to provide betting shops with access to live SIS broadcasts. Bulgarian sports betting GGY is
estimated to have remained relatively flat, with a GGY of U.S.$82.8 million in 2013 as compared to U.S.$81.3
million in 2001, representing a CAGR of 0.1%. Activities were affected by the economic recession in the country
and by an increase in betting tax from 10% to 15% of handle.

Gaming machines: Gaming machines GGY is estimated to have increased to U.S.$165.3 million in 2013
from U.S.$38.2 million in 2001, representing a CAGR of 13.0%.

83



Italy
Overview

Italy, which has an estimated population of 61.0 million, has a gaming market comprising state-run casinos
and privately-run lotteries, gaming machines, sports betting, bingo halls and interactive games. Italy is estimated
to have the largest gaming market in Europe with a total GGY of U.S.$22.4 billion in 2013 (U.S.$367.2/capita).
The country is considered as a model in terms of gaming liberalization and regulation.

Since 2001, the Italian gaming market has experienced strong growth through the majority of its segments
driven by (i) the liberalization of the market with the legalization of online gaming and the introduction of VLTs;
(i1) the modernization and upgrade of the retail network; (iii) the development of new product offerings as well as
an increase in average payout ratios from 68.0% in 2007 to approximately 80.0% in 2013; and (iv) more stringent
control on illegal gaming. The market has grown from U.S.$5.6 billion in 2001 to an estimated U.S.$22.4 billion
in 2013, representing a CAGR of 12.2%. The following trends are expected to shape the Italian market going
forward: (i) further consolidation of the Italian gaming market and retail network; (ii) development and
expansion of the online gaming market; and (iii) continued introduction of innovative products.

In Italy, we operate individual licenses covering sports betting and horse racing, interactive games and video
lottery games. In March 2013, Intralot Gaming Machines S.p.A. (“IGM”) was awarded a nine-year concession
regarding the operation of AWP/VLTs. Our customers are retail players. Our main competitors are Snai S.p.A
(“‘Snai”), Sisal S.p.A. (“Sisal”) and GTECH.

The performance of the Italian gaming market across gaming machines, lottery games, casinos, sports
betting, horse racing and other activities, such as bingo, is summarized below:

GGY by product 2001A 2002A 2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁ%%
(US$ millions) (%)

Gaming machines . . . 0 0 83 1,111 2,853 3,876 5,126 6,354 7,102 8,089 12,956 11,488 11,167 n/m
Lottery games . . . ... 4,040 4,339 4,670 7,433 5724 6,312 8,142 9,645 10,228 8,851 9,855 7,905 8,191 6.1%
Casinos ........... 468 501 611 692 598 635 701 769 1,050 1,062 1,180 1,081 1,158 7.8%
Sports betting . .. ... 361 358 421 499 528 747 883 1,378 1,336 1,340 1,282 875 952  8.4%
Horse racing . ... ... 739 789 1,003 1,081 1,035 1,096 1,123 998 827 672 580 382 347 (6.1)%
Other activities

(Bingoetc.) ..... 0 207 397 536 541 617 658 673 590 709 725 635 584 n/m
Total ............ 5,609 6,193 7,185 11,352 11,279 13,282 16,634 19,816 21,131 20,723 26,578 22,365 22,398 12.2%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates

Gaming machines: comprise VLTs and AWPs. VLTs are located in gaming halls, licensed betting offices
or dedicated machine halls. AWPs are located in bars, cafes and gaming halls. According to AAMS, there were
35,257 VLTs and 364,235 AWPs installed in Italy as of January 2012. The similarity of product offerings has
meant that AWPs face product substitution in favor of VLTs. Bplus Giocolegale Ltd (“Bplus”), Cogetech S.p.A
(“Cogetech”), Sisal, Gamenet S.p.A (“Gamenet”), Snai and HBG Gaming S.p.A. (“HBG”) hold market shares of
approximately 34%, 10%, 10%, 9%, 8% and 8% respectively. Gaming machines GGY is estimated to have
amounted to U.S.$11.1 billion in 2013 and has grown from U.S.$1 billion in 2004, representing a CAGR of
29.2%.

Lottery games: the most traditional segment of the gaming market and one that has historically attracted
the largest number of players. Lottery games can be played in shops and corners as well as gaming halls. Key
products include instant lotteries, Lotto and National Totalizator Number Games (“NTNGs”). The lottery market
is the most stable and concentrated segment. GTECH has an approximately 88% market share (for lottery games
and instants) with the remaining share accounted for by Sisal. Lottery games GGY is estimated to have grown to
U.S.$8.2 billion in 2013 from U.S.$4.0 billion in 2001, representing a CAGR of 6.1%.

Casinos: there are four casinos in Italy, all of which are state-operated. Although their exclusivity has
historically ensured high revenues per casino, aggregate revenue has been declining since 2008. With almost
60% of casino spend originating from slots located on the premises, the business model is exposed to the
nationwide proliferation of mini-casinos. Casinos GGY is estimated to have grown to U.S.$1.2 billion in 2013
from U.S.$468 million in 2001, representing a CAGR of 7.8%.

Sports betting:  includes fixed-odds sports betting as well as sport pool games. Sports betting takes place
through a dedicated retail network (betting shops and corners) and online. We hold an approximately 7% market
share in the Italian sports betting market and are the largest non-Italian operator, with our key competitors being
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Snai, GTECH and Sisal. Sports betting GGY is estimated to have grown to U.S.$952 million in 2013 from
U.S.$361 million in 2001, representing a CAGR of 8.4%.

Horse racing: includes traditional horse race betting which can be carried out in dedicated shops and
corners or online. GGY from horse betting has significantly declined since 2007, mainly driven by players
switching to other betting games. Additionally, horse betting is subject to high taxes on turnover, which reduces
the payout to players. Horse racing GGY is estimated to have decreased to U.S.$347 million in 2013 from
U.S.$739 million in 2001, representing a negative CAGR of 6.1%.

Bingo: played in dedicated halls or online. Although legalized in 2000, it remains a fragmented and local
sector. Currently 225 concessionaries are active in the segment. The bingo market has struggled in recent years
and in 2009, AAMS intervened and implemented temporary provisions to allow operators to increase pay-out
(from 58.0% to 70.0%) and reduce the turnover tax rate from 24.0% to 12.0%.

Interactive gaming: has experienced strong growth since being legalized in 2005, and has expanded from
sports betting into poker and casino activities. The online games market is highly fragmented with local and
international companies competing through a wide range of offerings. The key players, in addition to our
company, are Microgame S.p.A (“Microgame”), GTECH, Snai and Bwin.Party Digital Entertainment plc
(“Bwin”).

Peru
Overview

Peru, with an estimated population of 30.8 million in 2012, has a gaming market comprising casinos,
machine games, lottery games, horse racing and sports betting. The casino and VLT segments of the industry
have benefited from an increase in international tourists over the last ten years as well as several reforms to the
casino and slot machines legal framework, which has created a more competitive and attractive market for
operators. Local operators continue to dominate the Peruvian casino and slots market, although there has been a
growing presence of international operators in recent years.

The market has seen strong growth since 2001, primarily driven by casinos and gaming machines which has
benefitted from foreign investment. Total market size by GGY is estimated to have grown to U.S.$688 million in
2013 (U.S.$22.3/capita) from U.S.$142 million in 2001, representing a CAGR of 14.0%. Going forward, total
growth in GGY is forecast to remain robust but below historical levels.

In Peru, we operate through our wholly owned subsidiary Intralot de Peru S.A.C. (“IP”), which holds an
automatically renewable license to operate lottery games and to offer a wide variety of numerical games,
fixed-odds betting and instant tickets through 2,000 POS across Peru. In addition, our wholly-owned subsidiary
Gaming Solutions International operates a network of approximately 2,000 VLTs in the country. Our customers
are retail players. Our main competitors in the VLT segment are various local operators.

The performance of the Peruvian gaming market across casinos, gaming machines, lottery games, horse
racing, sports betting and other activities, such as bingo, is summarized below:

GGY by product 2001A  2002A  2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁi;;]{i)
(US$ millions) (%)

Casinos . .......... 92 93 96 99 102 105 215 278 355 444 464 436 445 14.1%
Gaming machines . . . 23 23 24 25 26 28 60 72 100 122 129 154 182 18.8%
Lottery games . . . ... 15 16 17 18 19 21 23 25 27 33 37 38 41  8.8%
Horse racing ....... 7 7 6 5 7 8 9 9 8 9 11 11 12 4.7%
Sports betting . .. ... 3 3 3 2 3 3 3 3 3 4 4 4 4 49%
Other activities

(Bingoetc.) ..... 3 3 3 3 3 3 4 4 4 3 3 3 3 0.6%
Total ............ 142 144 149 154 160 167 312 391 497 614 647 647 688 14.0%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Casinos: the number of casinos has grown rapidly over the last decade primarily as a result of the
enactment of a gaming law in 1994. There are 15 casinos in Peru, most of them operating in the city of Lima,
although casino projects have also been developed in smaller cities. Local operators dominate the Peruvian
casino market, but international players have entered the market through investments in or joint ventures with
local businesses. Casinos GGY is estimated to have grown to U.S.$445 million in 2013 from U.S.$92 million in
2001, representing a CAGR of 14.1%.
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Gaming machines: according to the Direccion de Juegos de Casino y Maquinas Tragamonedas
(“DGICMT?”), there are more than 60,000 slot machines in 680 venues. By regulation, venues have to be located
in casinos within three- to five-star hotels or five fork restaurants. Slot machines may be operated in any other
type of establishment. Gaming machines GGY is estimated to have grown to U.S.$182 million in 2013 from
U.S.$23.0 million in 2001, representing a CAGR of 18.8%.

Lottery games: Intralot de Peru operates lottery games and sports betting in the country. The company
offers an established product suite (e.g. Tinka, Kabala, Rapitinkas, Juega 3) as well as an online lottery and
electronic games. In order to appeal to a wider audience, we have introduced mobile phone text games and a
game linked to horse racing. Lottery games GGY is estimated to have grown to U.S.$41 million in 2013 from
U.S.$14.8 million in 2001, representing a CAGR of 8.8%.

Horse racing: there are two horse tracks in Peru, one in the city of Arequipa and another one in Lima. The
segment has slowly recovered from low levels in 2004, in terms of both visitor numbers and bets made at the
track. Since then, The Jockey Club of Peru re-launched the pari-mutuel horseracing game Polla & Pollon in
conjunction with IP in April 2012 and announced the intention to open a casino at the Hipodromo de Monterrico.
Horse racing GGY is estimated to have grown to U.S.$12 million in 2013 from U.S.$7 million in 2001,
representing a CAGR of 4.7%.

Sports betting: GGY is estimated to have grown to U.S.$4 million in 2013 from U.S.$2 million in 2001,
representing a CAGR of 4.9%. Intralot de Peru is one of the leading sports-betting operators in the country.
Offshore gaming operators have also entered the sports betting Peruvian market.

Romania
Overview

The gaming market in Romania, a country with an estimated population of 21.4 million in 2012, is one of
the largest in southeast Europe. The market is dominated by gaming machines, which are estimated to have
accounted for 63.9% of GGY in 2013.

Total market size by GGY is estimated to have increased to U.S.$578 million in 2013 (U.S.$27.0/capita)
from U.S.$126 million in 2001, representing a CAGR of 13.5%.

In Romania, we operate through our 60.0% owned subsidiary, Lotrom S.A. (“Lotrom”). Lotrom has had a
contract with the Romanian National Lottery Organization (“CNLR”) since 2003 to provide IT and related
services for the operation of CNLR’s lottery and VLT system. In addition, Lotrom is responsible for CNLR’s
product design, events selection, odds compilation and risk management in connection with its fixed-odds betting
project. Lotrom also participates in developing the marketing and promotional strategy of the national lottery in
cooperation with CNLR. Lotrom’s network includes approximately 1,700 points of sale.

Our VLT agreement with CNLR, which was scheduled to expire on November 30, 2013, has been extended
until June 30, 2014. We are participating in the tender process for a new contract for the provision of technology
to operate lottery games and associated services.

The performance of the Romanian gaming market across gaming machines, casinos, lottery games, sports
betting, and other activities, such as bingo, is summarized below:

GGY by product 2001A  2002A  2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁ%l]li)
(US$ millions) (%)

Gaming machines . . . 15 23 38 69 101 173 300 482 444 372 350 357 369 30.3%
Casinos ........... 29 34 52 76 89 99 135 160 209 108 111 51 55  5.6%
Lottery games . . . ... 26 27 63 105 83 102 121 138 120 84 88 86 97 11.7%
Sports betting ... ... 15 16 20 23 25 30 38 44 33 30 31 35 38 7.9%
Other activities

(Bingoetc.) ..... 41 30 27 25 17 21 25 26 22 20 20 18 18 (6.6)%
Total ............ 126 129 200 299 315 426 619 849 827 614 600 548 578 15.2%

Source: GBGC Key Markets Gambling Data, in which numbers for 2013 are estimates.

Gaming machines: there were 412 operators and 56,252 machines in the country as of September 2012.
The three leading slot operators are Novomatic A.G. (“Novomatic”), Max Bet Srl (“Max Bet”) and Game World
Romania Srl (“Game World”). Casino Technology, an international supplier of gaming equipment, is also present
in the market through Advanced Technology Innovations Srl (“ATI”). Gauselmann AG (“Gauselmann’) operates

86



electronic casinos. Gaming machines GGY is estimated to have grown to U.S.$369 million in 2013 from
U.S.$15 million in 2001, representing a CAGR of 30.3%.

Casinos: the number of casinos has decreased from 22 in 2008 to nine in 2012. The largest casino
operators are Grand Casino Romania S.R.L. (“Grand Casino”), Casinos Austria International Holding GmbH
(“Casinos Austria International”) and Ritzio Bu S.R.L. (“Ritzio”’). Romanian casino GGY has increased to an
estimated U.S.$55 million in 2013 from U.S.$29 million in 2001, representing a CAGR of 5.6%. Since peaking
in 2009, casinos GGY has been significantly affected by the economic crisis together with tax hikes and financial
difficulties experienced by casino operators.

Lottery games: Loteria Romana holds an exclusive license offering eight games, from the classic lotto to
VLTs. Proceeds are channeled to education, culture and health. Lottery games GGY has been volatile between
2001 and 2012 and is estimated to have decreased to U.S.$97 million in 2013 from U.S.$26 million in 2001,
representing a CAGR of 11.7%. In order to boost sales, Loteria Romana re-launched scratch tickets in 2008 and
is increasing its retail network to include other agents, such as supermarkets and gas stations.

Malta
Overview

Malta, with an estimated population of approximately 400,000 in 2012, has a gaming market comprising
sports betting, horse betting, casinos, gaming machines and lottery games. The country is considered to be one of
the world’s leading remote gaming jurisdictions having been one of the first EU member states to adopt
standalone online gaming regulations on May 1, 2004 and allowing online gaming since 2000. As of July 2012,
the Lotteries and Gaming Authority (“LGA”) had granted 425 licenses to online gaming operators that offer
games outside of Malta.

Total market size by GGY is estimated to have grown to approximately U.S.$159 million in 2013
(U.S.$396/capita) from approximately U.S.$36 million in 2001, representing a CAGR of 13.0%.

In Malta, we provide games through Maltco Lotteries Limited (“Maltco”) including the Grand Lottery,
Super 5 and Lotto, as well as U¥BET Sports Betting and Horse Racing, Quick Keno, Bingo 75 and Scratchers
Instant Tickets, among others. Our customers in this jurisdiction are retail players.

The performance of the Maltese gaming market across casinos, lottery games and gaming machines is
summarized below:

GGY by product 2001A  2002A  2003A 2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013E ’gﬁ%l]{il
(U.S.$ millions) (%)
Casinos ........... 14.7 20.2 26.3 29.5 33.0 36.5 44.4 53.2 50.7 51.2 58.5 55.6 58.1 12.1%
Lottery games . . . ... 21.7 224 27.9 333 40.8 44.3 53.2 62.3 59.3 59.0 66.7 62.9 649 9.5%
Gaming machines . . . 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 8.8 16.7 26.6 349 35.6 n.m.
Total ............ 36.4 42.6 54.2 62.8 73.7 80.9 97.6 1155 1188 1269 151.7 153.5 158.6 13.0%

Avg. €US.$ ....... 0.895 0941 1.129 1.242 1244 1256 1.361 1.465 1.393 1.296 1407 1.287 1.296

Source: H2 Gambling Capital, in which numbers for 2013 are estimates; Bloomberg

Casinos: there are four casinos licensed to operate in Malta: Oracle Casino, Casino Potromaso, Dragonara
Casino and Casino di Venezia. Oracle Casino and Casino Portomaso are operated by domestic real estate and
leisure holding company Tumas Group Ltd (“Tumas”). Casino di Venezia operates independently, while
Dragonara Casino, the last casino to be awarded an operating licence in Malta, is run by the French casino
operator Lucien Barriere S.A. (“LB”). Casinos GGY is estimated to have grown to U.S.$58.1 million in 2013
from U.S.$14.7 million in 2001, representing a CAGR of 12.1%.

Lottery games: the National Lottery of Malta is operated by Maltco, in which we have a 73.0% stake. In
July 2012, Maltco obtained a renewal of its ten-year concession to operate the National Lottery. Lottery games
GGY is estimated to have grown to U.S.$64.9 million in 2013 from €21.7 million in 2001, representing a CAGR
of 9.5%.

Gaming machines: a developed sector that historically exhibited significant growth due to the lack of a
comprehensive regulatory framework. This prompted the enactment of the Gaming Devices Regulation in May
2011 to control the future development of the sector within a well defined framework. Gaming machines GGY is
estimated to have grown to U.S.$35.6 million in 2013 from U.S.$8.8 million in 2009, representing a CAGR of
41.9%.
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Sports betting:  the only operator of fixed-odds sports betting in Malta is Maltco. The company offers three
different football betting games.

Horse racing: Maltco also offers betting on Swedish horse races through Swedish operator ATG.

Bingo: commercial bingo is very popular in Malta, home to six operators: Deluxe Club, Embassy
Entertainment, Fair Play (Qawra), Fair Play (St. Julians) and Preluna Bingo.

Online:  one of the world’s leading remote gaming jurisdictions by number of licenses issued. Operators
include Betfair International Plc (“Betfair’”), Betsson Malta Ltd (“Betsson”), Unibet International Ltd (“Unibet”),
Expekt.com Ltd (“Expekt”) and Interwetten Malta Ltd (“Interwetten”). As a remote gaming hub, Malta’s gaming
market is prone to be affected by developments at both the European and single country level.
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BUSINESS

Business Overview

We are a global leader in the supply of integrated gaming systems and services. We design, develop, operate
and support customized software and hardware for the gaming industry and provide innovative technology and
services to state and state-licensed lottery and gaming organizations worldwide. Since our establishment more
than 20 years ago, we have developed innovative technological and operating know-how and experience, which
are central to maintaining our existing customer relationships as well as winning new contracts. Our long-
standing relationships with our customers gives us valuable insight into their strategic and other business needs.
We operate a diversified and stable portfolio of 85 contracts and licenses across 57 jurisdictions in 45 countries
worldwide. Our business activities range from the provision of customized gaming platforms to full management
of end-to-end gaming operations either for our own or other licensed operations, depending upon the market in
which we operate. Our games library includes more than 550 games, including lotteries, sports betting, Video
Lottery Terminals (VLTs)/Amusement with Prizes machines (AWPs) and racing.

In the three years ended December 31, 2011, 2012 and 2013, we had revenue of, €1,202.4 million,
€1,374.0 million and €1,539.4 million, respectively, and EBITDA of €153.8 million, €177.5 million and
€194.8 million, respectively, on a fully consolidated basis for entities that we control, although we may have
minority ownership in some such subsidiaries. See “Presentation of Financial and Other Information.” As of
December 31, 2013, we had net debt of €405.0 million and a market capitalization of €341.8 million as of
April 24, 2014 (source: Athens Exchange S.A.). In addition, as of December 31, 2013, we had 5,685 full-time
employees.

Competitive Strengths
Broad-based Diversification across Contracts, Geographies and Business Activities

We have a diversified portfolio of 85 contracts and licenses, including: 52 technology and support services
contracts, which comprised 32.6% of our revenue net of payout during the last year ended December 31, 2013; five
management contracts, which comprised 15.9% of our revenue net of payout during the same period; and 28
licenses, which comprised 51.5% of our revenue net of payout during the same period. Our business is also well-
diversified geographically, with operations in 57 jurisdictions on five continents and no single market representing
more than 13.0% of our EBITDA during the year ended December 31, 2013. In addition, Greece, where our
business consists primarily of contracts with the Greek Organization of Football Prognostics S.A. (“OPAP”),
represented only 5.7% of our revenue for the year ended December 31, 2013. With our operations split across the
three core business activities of technology and support services, management and licensed operations and in
various jurisdictions, we believe our EBITDA generation remains well-diversified. We believe we are the most
diversified gaming provider among our peers, which allows for enhanced revenue and earnings stability. In addition,
we are well positioned in markets with attractive growth prospects such as South America and Asia.

Highly Visible Recurring Revenues

We believe that we have a significant revenue pipeline because of the long-term nature of our contracts and
our strong track record of contract renewals. The terms of our 52 technology and support services contracts range
from three to 15 years, with an average remaining contract length (as of December 31, 2013, giving effect to
contracts entered into as of the date of this Offering Memorandum) of 4.0 years (or 5.3 years taking into account
certain of our customers’ renewal options). The terms of our five management contracts range from five to nine
years, with an average remaining contract length (as of December 31, 2013, giving effect to contracts entered
into as of the date of this Offering Memorandum) of 2.5 years (or 4.1 years taking into account certain of our
customers’ renewal options). During the period from 2006 to 2013, we grew our licensed operations
significantly. Many of our licensed operations contracts are open-ended, meaning they do not have a fixed term
or are automatically renewable on a periodic basis, as long as we comply with the license terms. We believe this
adds to the stability of our revenue streams.

We also have a strong track record of renewing or extending our expiring contracts. Since 2007, we have
successfully renewed or extended more than 90% of our contracts which were expiring. Based on our historical
experience, we expect to renew the substantial majority of our contracts at their respective expirations, which we
believe reflects the strength of our incumbent position.

During the year ended December 31, 2013, 86.8% of our revenue was attributable to contracts that (i) do not
expire in the next five years, (ii) are periodically renewable provided the licensee conforms with the applicable
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contractual requirements or (iii) are in liberalized markets where the contracts are extended or renewed through a
non-competitive process.

Leading Proprietary Technology with Track Record of Innovation

We believe that we are at the forefront of our industry in terms of innovation and quality, which has given
us one of the most technologically-advanced and reliable product offerings in our business. We test an average of
30 gaming concepts across our business activities per year to remain competitive in our offering of the latest
games and variations for the players. We believe that our leading research and development (“R&D”) capability
enables us to compete effectively on the basis of technology, incur lower capital expenditure and upfront costs,
as well as to reduce ongoing maintenance spend with lower breakdown costs. As of December 31, 2013, we held
approximately 60 patents and designs worldwide and had approximately 80 additional patents at various stages of
approval. We spent approximately €16.6 million, €17.5 million and €15.2 million in 2011, 2012 and 2013,
respectively, on R&D. In each of those years, we have been included in the EU Industrial Research &
Development Investment Scoreboard prepared and published by the European Commission for our significant
investments in R&D, which we believe demonstrates our leadership and commitment as a technological provider.

Best-in-Class Risk Management and Corporate Controls

Our primary payout risk comes from our sports betting book. We manage this risk through best-in-class
local odds setting as well as a betting center in Greece that controls our global fixed odds betting activity and
payout policy on a real-time basis. Our sports betting portfolio represented approximately 45.0% of our total
revenue for the year ended December 31, 2013, and we have a long track record of successfully managing payout
risk. See “Business—Our Products and Services—Services—Risk Management (for Sports Betting Games).” We
also enter into risk exchange agreements with major international betting operators when possible to further
reduce our exposure to any one potential outcome.

Furthermore, we have rigorous internal controls and compliance procedures that follow listing standards and
international best practices for cash management and legal and regulatory compliance. This includes procedures
to monitor transactions, maintain key back-up procedures and regular contingency planning as well as internal
audits and procedures to detect money laundering. All of these procedures are facilitated in part by our central
monitoring and control system that tracks all of our operations through our Lotos Open System (“Lotos”). In
September 2011, we became the first international lottery vendor to be certified according to the World Lottery
Association Security Control Standard.

Proven and Highly Scalable Operating Model

We believe that we are well-positioned to benefit from global growth opportunities while adhering to strict
investment criteria, with the aim to achieve target threshold returns. We seek to take advantage of the recent
global trend towards liberalization of gaming regulations by leveraging our proven track record across different
geographies and regulatory environments. We have extensive experience working with regulators in the 57
jurisdictions in which we operate, which we are able to apply globally. We have a highly scalable business model
supported by our advanced IT platform, which requires minimal customization to be used in new jurisdictions. In
addition, our product offering is adaptable, enabling us to provide technology to third-party operators, manage
operations on behalf of licensees, or hold and manage licenses directly as the circumstances permit. This is
demonstrated by our track record in winning 32 out of 60 relevant international gaming tenders since 2005 in
which either GTECH or Scientific Games, our main competitors, also participated. In many of our licensed
operations, we operate through joint venture arrangements with local partners. We believe these joint venture
arrangements provide the best means to penetrate and operate in certain markets, as we are able to benefit from
our partner’s local relationships and we are able to share extensive know-how.

Strong and Experienced Management Team

We have a seasoned and experienced management team, most of whom have been with the Company since
its establishment. Our management team has extensive experience in various gaming businesses and has a strong
entrepreneurial and strategic perspective on the international gaming industry. This enables us to identify and
pursue evolving industry opportunities with significant revenue generation potential before our competitors. For
example, our management team identified the potential for growth in sports betting games and has since focused
on leveraging our operational advantage in the sports betting markets throughout the world. In Italy, we entered
the newly regulated betting market in 2007 and became the top foreign sports betting operator by market share
(source: Amministrazione Autonoma dei Monopoli di Stato (“AAMS”)). In addition, our management team has
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successfully gained market share in the U.S. lottery market, which was previously dominated by our two key
competitors. We entered that market with our first state lottery contract in 2003, and since then our management
team has focused on pursuing U.S. opportunities by leveraging our technology advantage in the state-run lottery
market. We currently operate 11 technology and support services contracts with nine U.S. states and the District
of Columbia, and we recently won our bid for a contract with the Wyoming Lottery Corporation.

Strategy
Exploit Existing Contracts to Optimize Cash Flow

Our strategy is to improve our cash flows by reducing total capital expenditure while benefitting from the
ramp-up of our recently-initiated contracts. We also seek to grow organically through the optimization of our
gaming portfolio and network. We have already identified and realized cost savings from central service
functions across our contracts, such as through our Nefos cloud computing solution which enables the
consolidation of dispersed data centers. We believe we can further identify and realize additional cost savings in
the future. We also believe we can manage our licensed operations to optimize costs. We are applying best
practices for the centralization of costs and purchases from all our markets in order to optimize our cash flow
across our global operations.

Proactively Manage Our Contract Portfolio

Our strategy is to improve the average profitability of our contract portfolio by focusing on the renewal of
our contracts on profitable terms. Our diversification allows us to exit unprofitable contracts where possible. In
addition, we will seek to selectively enter new contracts that match our stringent profitability and cash generation
targets. We believe we have a strong track record in contract renewals both as a result of our incumbent position
and our key strengths, which include our leading technology solutions as well as our extensive operational
experience in diverse and competitive markets, which allow us to tailor product offerings to meet local
preferences and establish successful gaming operations. We also continue to evaluate the profitability of our
contracts and have selectively terminated less profitable ones, such as our recent closure of operations in Egypt,
Guatemala, France and Spain.

Maintain Leadership in Technology and Product Innovation

We seek to develop leading technology in lottery gaming, sports betting, VLTs/AWPs, racing and IT
products and services through continuously investing in innovative solutions and adopting proven methodologies
and best practices in all of our designs and implementations. Our R&D efforts include partnerships and
collaborative initiatives with the wider IT community in Greece and abroad. For instance, we have a partnership
with the Athens Information Technology Center for various research projects and recently established a dynamic,
technology-oriented Gaming Innovation Cluster in partnership with the Corallia Clusters Initiative in Greece. As
of December 31, 2013, we held approximately 60 patents and designs worldwide and had approximately
80 additional patents at various stages of approval. See “Business—Intellectual Property.” Our R&D efforts have
led to the development of our modular Lotos platform, which we expect to become the universal platform to help
us better tailor and continuously improve our product solutions. See “Business—Our Products and Services—
Products—Lotos Gaming Platform.”

Strong Values and Commitment to Responsible Gaming Operations

We seek to promote responsible gaming operations, which we believe are essential to renewing our existing
contracts and winning new ones with lottery and gaming organizations. We strive to adhere to the following
objectives across the Intralot Group network:

» comply with the laws and regulations as set out by regulators in host countries;

* ensure that the interests of players and vulnerable groups are protected;

continually develop appropriate practices and technologies on the basis of market research and
information gathered from our global operations;

promote the implementation of responsible gaming practices in our corporate activities and externally
with our customers’ activities; and

educate and provide the public with accurate and balanced information so as to enable players to make
informed gaming choices.
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In general, regulators require us to provide well-designed games in a secure environment while preventing,
to the maximum extent possible, underage, illegal and problem gambling and minimizing any potential harm to
society.

Selective Participation in New Opportunities

While we primarily aim to exploit our cash flows from our existing contractual portfolio, we also aim to
selectively look for profitable opportunities pursuant to our stringent investment policies. We have developed
best practices to allow us to minimize operating risks, which in turn we believe will enable us to optimize our
cash flow profile. In addition, we seek to minimize risk by working with partners who can provide local
experience and reduce our capital requirements. For example, we participate in a joint venture that won a major
new scratch card and lottery ticket concession in Greece in 2013, enabling us to introduce a new product with
minimal investment. Our participation in the joint venture allows us to provide technology and management
services, as well as to participate in any equity upside, with minimal capital demands.

Our History

Our company, Intralot S.A., was incorporated in Athens, Greece on August 6, 1992, winning its first
domestic contract (for scratch tickets) in 1993 and its first international contract (in Romania) in 1994. The Greek
scratch ticket contract was renewed in 1998. In 1999, Intralot S.A. was listed on the Athens Exchange S.A. (the
“Athens Exchange”). In the same year, we won the OPAP betting contract. By 2003, we expanded beyond
Europe to Chile and Peru and, in 2003, entered the U.S. market.

Between 2006 and 2010, we went through a significant expansionary period, growing our footprint from 14
jurisdictions in 2006 to 56 jurisdictions in 2010. During that time we also positioned ourselves in the liberalized
Italian betting market, and in 2010 extended our OPAP contract for an additional three years. In the last three
years, we have won a number of contracts, such as a 15-year VLT monitoring (technology) contract in Victoria,
Australia in 2011; a ten-year lottery license in Malta in 2012; a three-year extension of our contract for the
provision of central gaming and a statewide retail network system in South Carolina in 2013; a ten-year contract
with ChinaTrust Commercial Bank (“CTCB”) to provide IT systems for the operation of the Public Welfare
Lottery in Taiwan in 2013; a two-year renewal and additional two-year extension option for our lottery gaming
system contract in the State of Ohio (United States), which includes a central monitoring system for VLTs, in
2013; a five-year lottery license in South Korea in 2013; a ten-year technology and support services contracts
with the Taiwan Sports Lottery Corporation in 2013; a three-year extension of our contract with the New Mexico
Lottery Board to provide their on-line lottery gaming system in 2014; a one-year extension of our lottery games
contract in Croatia in 2014; a ten-year contract for provision of VLTs, on-line gaming system and other
technology and support services with Premier Lotteries Ireland Limited, operator of the Irish National Lottery, in
2014; a five-year contract with Wyoming Lottery Corporation to provide systems and services for their newly-
formed state lottery; and a two-year extension of our licence to operate lottery games on behalf of the Sociedad
de Beneficencia de Jaén in Peru in 2014.

Our Business Activities
Business Activities

We have three business activities: Technology and Support Services Contracts; Management Contracts; and
Licensed Operations.
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The following table summarizes the principal products and services provided in each of our business

activities:

Description

Holder of License

Key Geographies

Other Geographies

Technology and Support
Services Contracts

Management Contracts

Licensed Operations

Provision of:

e Central gaming system

e Lottery terminals

e Telecommunications
system/solutions

» Related peripheral
equipment and software

* Implementation services
and/or

e Maintenance and
support services

* Monitoring systems for
VLT operations

State or state-licensed
operator maintains the
license

United States, Greece,
Australia, New Zealand
and Argentina

China, Croatia, Dominican
Republic, Germany,
Ireland, Malaysia, Mexico,
Netherlands, Philippines,
Romania, Taiwan and
Suriname

Management of all the
aspects of a gaming
operation:

e Provision of technology
solutions as described
under “Technology and
Support Services
Contracts”

e Day-to-day operations

e Marketing services

e Sales network
development and
management and/or

* Risk management/odds
setting for sports betting
games

State or state-licensed
operator maintains the
license

Turkey, Romania,
Morocco and Russia

Brazil

Ownership of a license to

operate games including:

* Management of services
as described under
“Management
Contracts” and/or

* Provision of technology
solutions as described
under “Technology and
Support Services
Contracts”

We or our associates
maintain the license,
which is acquired from a
competent local/state
government authority

Jamaica, Australia,
Bulgaria, Italy, Peru,
Azerbaijan and Malta

Cyprus, Greece, Moldova,
Poland, Russia, Slovakia,
South Africa and South
Korea

Our key geographies set forth in the table above represented approximately 87.3% of our EBITDA in the
year ended December 31, 2013.

The following diagrams set forth our percentage of revenue by business activity and our percentage of
revenue net of payout by business activity, respectively, for the year ended December 31, 2013:

Revenue

Management, 8.1%

Technology and
Support Services,
16.5%

Licensed
Operations, 75.4%

Technology and Support Services Contracts

Revenue Net of Payout

Management, 15.9%

Technology and
Support Services,
32.6%

Licensed
Operations, 51.5%

Our technology and support activity primarily comprises the supply of technology solutions and support,
with the overall operational responsibility remaining with a state or state-licensed gaming operator. Our contracts
in this segment typically include the provision of equipment, software and maintenance and support services to
lottery and gaming organizations pursuant to long-term contracts, which provide us with a high level of stable
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and recurring revenues. These contracts also include the design, development and implementation of software
tailored to each jurisdiction and operation. We currently manage 52 individual technology and support services
contracts across 41 jurisdictions through 17 subsidiaries. We believe that our technological expertise gives us a
competitive advantage worldwide.

Under our technology and support services contracts, we are typically paid a fee by state or state-licensed
gaming organizations based on either (i) a pre-determined fixed percentage of customer sales (amounts wagered
by players) or (ii) a fixed payment over the duration of the contract in respect of multi-year contracts. In addition,
we periodically sell technology equipment and relevant services to other lottery and gaming operators.

Revenues under our technology and support services contracts are not subject to payout costs for player
winnings. Our technology and support services contracts represented approximately 16.5% of our revenue and
32.6% of our revenue net of payout in the year ended December 31, 2013.

Management Contracts

Our management contracts activity primarily comprises the management of all aspects of a gaming
organization. In addition to the provision of services included under our technology and support services activity
described above, we manage day-to-day operations, marketing services, sales network and risk management/odds
setting for sports betting. Under these contracts, the customer (who is the license holder of the gaming/lottery
operation) typically retains responsibility for certain frontline tasks, as well as the management of retailers, cash
management and game approvals in addition to oversight and regulatory control. We currently operate five
management contracts in five jurisdictions through five subsidiaries.

We are paid a fee under our management contracts based on a fixed percentage of wagers. Revenue under
our management contracts are not subject to payout costs for player winnings. Our management contracts
represented approximately 8.1% of our revenue and 15.9% of our revenue net of payout in the year ended
December 31, 2013.

Licensed Operations

Through our licensed operations activity, we are responsible for all aspects of a gaming operation, including
the selection and provision of technology and its ongoing support, as well as the management of the operations.
In addition, because we are typically the direct license holder, we are also responsible for our relationship with
the local regulators. In many cases, our licenses are open-ended since they do not have a fixed term or are
automatically renewable as long as the licensed terms are complied with. We currently operate under 28
individual licenses through a combination of wholly- and partially-owned subsidiaries and joint ventures, across
16 jurisdictions. We operate through retail locations and online channels.

The revenue we generate from our licensed operations is based on the total amount of money wagered by
players on various gaming products before payout for players’ winnings. Our licensed operations represented
approximately 75.4% of our revenue and 51.5% of our revenue net of payout in the year ended December 31,
2013.

The following diagrams set forth our revenue by region and business activity for the year ended
December 31, 2013.

Technology and Support Services Management Contracts Licensed Operations
Contracts

European Union, Other Countries,

Other Countries, 23.0% 19.1%

22.1%

European Union,
;12.0% Other Countries,

o
44.7% Other Europe,

3.4% European Union,

51.7%
America, 28.5%

Other Europe,

America, 35.9% America, 28.9%

Technology and Support Services Contracts

Our technology and support services activity primarily comprises the supply of technology solutions and
support, with the overall operational responsibility remaining with a state or state-licensed gaming operator. Our
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contracts in this segment typically include the provision of equipment, software and maintenance and support
services to lottery and gaming organizations pursuant to long-term contracts, which provide us with a high level
of stable and recurring revenues. Our contracts have an average remaining life (as of December 31, 2013, giving
effect to contracts entered into as of the date of this Offering Memorandum) of 4.0 years (or 5.3 years taking into
account certain of our customers’ renewal options). These contracts also include the design, development and
implementation of software tailored to each jurisdiction and operation. We manage 52 individual technology and
support services contracts across 41 jurisdictions (including ten U.S. states, the District of Columbia, two
Australian states and 12 Argentine states) as of the date of this Offering Memorandum.

Our services under our technology and support services contracts may include:

* Provision of central system hardware and software;

* Provision of application software;

* Provision of terminals and their application software;

* Setup/provision of necessary telecom network;

* Installation of all equipment (central system sites and throughout the POS network);

* Integration with external systems;

* Central monitoring through Lotos;

* Provision of maintenance (corrective and preventive) and technical support services; and
* Provision of all necessary training and support to involved parties.

As a provider of technology and support services, we typically assume certain operational/support tasks on
behalf of the gaming operator, such as the day-to-day operation of the online system, the operation of a technical
helpdesk and the provision of field support and logistics services.

We are typically paid a fee under our technology and support services contracts by our customers on either
(i) a pre-determined fixed percentage of customer sales (amounts wagered by players) or (ii) a fixed payment
over the duration of the contract (in respect of multi-year contracts). Approximately 99% of our technology
contracts revenue is based on recurring revenues under (i) or (ii) above. In addition, we occasionally provide
technology equipment and relevant services to other lottery and gaming operators.

We account for our revenue under our technology and support services contracts as a percentage of amounts
wagered. We are not subject to player payout, retailer commissions or gaming tax. The following chart sets forth
the business model economics for our technology and support services operations:

Revenue Primarily a percentage of amount wagered; but also on the basis of
fixed charge contracts and equipment sales
Less:
Other Operating Expenses Amount spent on related operating activities
Equals:
EBITDA Earnings before interest, taxes, depreciation and amortization

Our technology and support services contracts represented approximately 16.5% of our revenue and 32.6%
of our revenue net of payout in the year ended December 31, 2013. The following diagrams set forth our revenue
split by region and product type for the year ended December 31, 2013 with respect to our technology and
support services contracts.

Region Product

Sports, VLTs, 7.1%
0.1%

Other Countries,
22.1%

European

Union, )
42.0% Numerical, 35.6%

IT Products and
Services, 57.2%

America,
35.9%
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The key jurisdictions for our technology and support services business offering are jurisdictions in the
United States, Greece, Argentina, Australia and New Zealand.

United States

In the United States, we provide technology and support services for the operation of state-run lotteries
through our majority-owned subsidiary Intralot Inc. Our system enables the sale and validation of lottery tickets.
We became the first non-U.S. company to win a tender for the supply of lottery systems when we won a contract
to supply the Nebraska state lottery in 2003. We currently operate 11 contracts in nine states and the District of
Columbia, including: Ohio, South Carolina, Louisiana, Arkansas, New Hampshire, New Mexico, Idaho,
Montana, Vermont, and Washington, D.C, and we recently won our bid for a contract with the Wyoming Lottery
Corporation.

Greece

In Greece, we have a contract with OPAP (the “Existing OPAP Contract”) relating to: (1) fixed-odds betting
consultancy and operational services; (2) upgrade of the existing technology infrastructure and expansion of the
LOTOS HORIZON audiovisual system; (3) the maintenance, technical support and operation of OPAP’s central
information systems and of the LOTOS O/S platform; and (4) maintenance and support of OPAP’s terminals.
The contract, which was originally scheduled to expire in July 2013, has been extended until the implementation
of OPAP’s new central system.

On July 5, 2013, we announced that we have signed a contract with OPAP for the implementation of a new
central system, which is currently in progress (the “Central System Implementation Contract”). In addition, we
announced our signing of a new five-year contract with OPAP to provide services for the support, maintenance
and evolution of the new central system (the “Central System Services Contract,” and together with the Central
System Implementation Contract, the “Central System Contracts”), which is set to expire on July 31, 2018.
Together with the commencement of the Central System Contracts, we will also begin work on another new
contract with OPAP for the provision of maintenance and technological support services related to OPAP’s
infrastructure (the “Terminals Contract”). The term of the Terminals Contract is two years, with an option for
three consecutive one-year renewals.

The total consideration expected to be received under our existing Central System Contracts is
approximately €101.0 million for the contracted period to July 31, 2018. However, we are in the process of re-
negotiating our existing Central System Contracts. The total consideration expected to be received for the
Terminals Contract will be an annual fee of €23 million for the first two years declining to €22 million per
annum in the third year, €21 million per annum in the fourth year and €20 million per annum in the last year.

We also have a contract with the Greek Horse-race Betting Organization (“ODIE”) for the operation and
maintenance of a Totalizator Central System for pari-mutuel betting on horse racing and a racing management
information system.

On July 26, 2013, in connection with our participation in a joint venture for a 12-year concession for the
management of the Hellenic State Lotteries in Greece, as described in “—Licensed Operations—Greece”, we
also signed a set of contracts with the joint venture to provide the IT infrastructure, technical services and
logistics to operate the Hellenic State Lottery Tickets and also a contract to develop and manage a new sales
network for selling the Hellenic State Lottery Tickets. As a result, we have two roles in the joint venture, one as a
shareholder and one as a provider of technology and management services.

Argentina

In Argentina, we provide technology and services mainly for the operation of lottery games and sports
betting in 12 of the 24 jurisdictions in the country. We entered the market when we acquired a majority stake in
our subsidiary Tecno Accion in 2007, which had an existing presence in the local market. We operate
approximately 9,300 terminals in Argentina.

Tecno Accion offers integrated technology solutions for lottery organizations such as central systems and
betting validation terminals. Our partners in Tecno Accion are HAPSA, the operator of horse racing in Buenos
Aires, and the Casino Club, a casinos manager.
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Australia
We provide technology and support services in two jurisdictions in Australia:

In Victoria, we supply a remote monitoring system to control over 27,000 gaming machines under a 15-year
contract signed in September 2011 with the State of Victoria, through our wholly-owned indirect subsidiary
Intralot Gaming Services Pty Ltd (“IGS”). Our monitoring system is designed to ensure the accurate and
uninterrupted monitoring of gaming machine transactions, single and multiple venue linked jackpot
arrangements, and the capture of data and information with respect to gaming machines for regulatory, taxation,
research and related purposes.

In 2014, we were directed by the Minister for Liquor and Gaming Regulation to be the provider of the State
of Victoria’s voluntary pre-commitment technology, under which all electronic gaming machines (EGMs) in
Victoria will be required to connect to the statewide pre-commitment system from December 1, 2015. Currently
we are in planning and design phase with the Victorian State Government, which will culminate in the
development of an operating pre-commitment system that will meet the State’s business requirements. We will
operate an approved pre-commitment system from December 1, 2015 to the end of the monitoring licence
referred to above which expires on August 16, 2027.

In Western Australia, we supplied an online gaming platform to the Lotteries Commission of Western
Australia (Lotterywest) in order to enable Lotterywest’s online gaming sales, through our wholly-owned
subsidiary Intralot Australia Pty Ltd. We extended our ongoing support contract with Lotterywest to 2016.

New Zealand

In New Zealand, we provide an electronic monitoring system to link more than 21,000 machines in over
1,300 locations. The electronic monitoring system is to provide controls against illegal gambling, designed to
guarantee the integrity of games and limit opportunities for fraud. Our wholly-owned subsidiary Intralot New
Zealand Ltd Operations was first awarded the contract in 2005, which was extended in 2010 after an international
tender to 2020.

Contracts

The following table sets forth our 52 technology and support services contracts as of the date of this
Offering Memorandum.

Regulatory Authority/ Current Contract Extensions/

Jurisdiction Intralot Subsidiary Private Company Term* Renewals
Argentina Tecno Accion Altec S.E. for Loteria para Obras  June 1991 to

de Accién Social de Rio Negro June 2017
Argentina Tecno Accion Altec S.E. for Administracion July 1993 to

General de Juegos de Azar de La  May 2017

Rioja
Argentina Tecno Accion Altec S.E. for Instituto Provincial Nov. 1993 to

de Regulacién de Apuestas de Feb. 2018

Tierra del Fuego e islas del

Atlantico Sur
Argentina Tecno Accion Altec S.E. for Instituto de Loteria  Jan. 1995 to 1 two-year

y Casino de Corrientes Apr. 2017 renewal
Argentina Tecno Accion Altec S.E. for Loterfa para Obras  Apr. 1999 to

de Accidn Social de Santa Cruz Nov. 2014
Argentina Tecno Accion Altec S.E. for Administracion de  Oct. 1998 to

Juegos y Seguro de Catamarca Apr. 2014M
Argentina Tecno Accion Loteria La Neuquina Feb. 1994 to

Feb. 2017

Argentina Tecno Accion Entretenimientos y Juegos de Dec. 1996 to

Azar (Salta) March 2018
Argentina Tecno Accion Caja Social de Santiago del Jan. 1999 to

Estero Aug. 2018
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Jurisdiction

Argentina

Argentina

Argentina
Australia (State

of Victoria)

Australia
(Western
Australia)

China

Croatia

Croatia

Czech Republic®
Dominican
Republic
Germany

Germany

Greece

Greece

Greece

Greece

Regulatory Authority/ Current Contract Extensions/
Intralot Subsidiary Private Company Term* Renewals
Tecno Accion Instituto de Seguridad Social July 2003 to
Direccién de Ayuda Financiera July 2018
para la Accién Social (La Pampa)
Tecno Accion Banco de Accién Social de Jujuy  Jan. 2007 to 3 consecutive
July 2017 two-year
extensions
Tecno Accion Hipédromo Argentino de March 2001 to
Palermo S.A. (CABA) Feb. 2015
Intralot Gaming  Victorian Ministry for Liquor and Aug. 2012 to
Services Pty Ltd ~ Gaming Aug. 2027
Intralot Australia Lotteries Commission of Western June 2008 to
Pty Ltd Australia (Lotterywest) June 2016
Melcolot China Welfare Lottery (CWL) July 2010 to Automatic
Limited Dec. 2015 five-year renewal
by mutual
consent
Intralot S.A. Hrvatska Lutrija D.O.O. June 2010 to
Apr. 2014®
Intralot S.A. Hrvatska Lutrija D.O.O. July 2012 to
Oct. 2014
Intralot Czech FORTUNA sézky, a.s. July 2011 to
S.I.0. July 2021
Intralot Dominican Republic Sajama July 2009 to
Dominicana Oct. 2020
Intralot Germany ODDSET Deutschland July 2013 to
Sportwetten GmbH (ODS) June 2019
Intralot S.A. LOTTO HAMBURG GmbH Jan. 2009 to Indefinite
Dec. 2014 duration
Consortium OPAP Nov. 2007 to
‘Intralot S.A.— Nov. 2010,
Intralot extended to
International Apr. 20146
Ltd’ and Betting
Company S.A.®
Consortium OPAP July 2013 to
‘Intralot S.A.— July 2018
Intralot
International
Ltd’ and Betting
Company S.A.®
Consortium OPAP July 2013 to 3 one-year
‘Intralot S.A.— July 2018 renewal options
Intralot
International
Ltd’ and Betting
Company S.A.®
Intralot S.A. ODIE March 2012 to One-year
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Jurisdiction

Ireland

Italy

Malaysia

Mexico

Netherlands

New Zealand

Philippines

Philippines

Philippines

Republic of
Suriname

Romania

Romania

Taiwan

Taiwan

Taiwan

United States—
Arkansas

United States—
Idaho

United States—
Louisiana

Regulatory Authority/ Current Contract Extensions/
Intralot Subsidiary Private Company Term* Renewals
Intralot Ireland Premier Lotteries Ireland Ltd Feb. 2014 to One-year
Feb. 2024 extention option
Intralot S.A. Sisal S.p.A. July 2010 to
Feb. 2020
Intralot S.A. Magnum Corporation Berhad March 2007 to Two-year
June 2015 extension option
Intralot S.A. Sorteo Games Nov. 2012 to
(for Loteria Nacional para la Nov. 2018
Asistencia Publica de México)
Intralot De Lotto and De Nederlandse Apr. 2010 to 3 one-year
Nederland Staatsloterij Dec. 2017 extension options
Intralot New Department of Internal Affairs March 2007 to
Zealand (DIA) May 2020
Intralot S.A. AB Leisure Exponent Inc Aug. 2006 to
(ABLE) Sept. 2015
Intralot S.A. Total Gaming Apr. 2004 to
Technologies Inc.(TGTI) Sept. 2020
Intralot S.A. Pacific Online Systems Dec. 2006 to
Corporation (POSC) July 2015
Intralot St. Lucia  National Lottery Of Suriname Apr. 2010 to Indefinite
(NLS) / Suriname Holdings Apr. 2020 duration
Limited
The Prime CNLR March 2000 to
Contractors were June 2014
Intralot,
Intracom S.A.
and Lotrom S.A.
The Prime CNLR Sept. 2003 to
Contractors were Sept. 2014
Intralot,
Intracom S.A.
and Lotrom S.A.
Lotrich® China Trust Commercial Bank Jan. 2007 to
(CTCB) for the development of Dec. 2024
the Public Welfare Lottery
Lotrich® Taiwan Sports Lottery Jan. 2014 to
Corporation Dec. 2024
Intralot Taiwan Sports Lottery Jan 2014 to
Nederland Corporation Dec. 2024
Intralot Inc. Arkansas Lottery Commission Sept. 2009 to 3 one-year
Sept. 2016 renewal options
Intralot Inc. Idaho State Lottery Feb. 2007 to
Oct. 2017
Intralot Inc. Louisiana Lottery Commission June 2010 to 2 one-year
June 2020 extension options
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Regulatory Authority/ Current Contract Extensions/

Jurisdiction Intralot Subsidiary Private Company Term* Renewals
United States—  Intralot Inc. Montana State Lottery March 2006 to
Montana March 2016
United States—  Intralot Inc. New Hampshire Lottery July 2010 to
New Hampshire June 2019
United States—  Intralot S.A. New Mexico Lottery Nov. 2008 to
New Mexico Nov. 2018
United States—  Intralot Inc. Ohio Lottery Commission (OLC)  July 2009 to 3 two-year
Ohio (Gaming System Contract) June 2015 renewal options
United States—  Intralot Inc. Ohio Department of July 2009 to Renewals
Ohio Administrative services for The June 2015 concurrently with

Ohio Lottery Commission (OLC) Gaming System

(Instant Ticket CSP) Contract above
United States—  Intralot Inc. South Carolina Education Lottery Nov. 2008 to
South Carolina (SCEL) Nov. 2018
United States—  Intralot Inc. State of Vermont, Lottery June 2010 to 2 two-year
Vermont Division June 2016 renewal options
United States—  DC09 The D.C. Lottery Nov. 2010 to Extension option
Washington, Consortium® Nov. 2014 up to five years
D.C.
United States—  Intralot Inc. Wyoming Lottery Corp. 2014 to 3 five-year
Wyoming(? Aug. 2019 extension options

*  Before exercise of any renewal options.

(1) Despite its technical expiration, we continue to provide services under this contract and expect it will be renewed soon.

(2) Certain sections of this contract, which pertain to internet betting on virtual races, will remain ongoing following the April 2014
expiration of the other sections of the contract, which pertain to games development and software maintenance support services.

(3) Intralot Czech s.r.o., the subsidiary through which we operate our Czech business, is in the process of being sold.

(4) Intralot has 100% indirect participation in Intralot International and 95% direct and 5% indirect participation in Betting Company S.A.).

(5) Despite its technical expiration, we continue to provide services under this contract, pending the implementation of the new central
system and start of the term of the Central System Contracts described above under “—Greece.”

(6) Despite the termination of this contract, we continue to provide services under this contract.

(7) Public tender in progress.

(8) Subsidiary of Intralot, direct participation 40%; Intralot holds the management of the company.

(9) 49% participation by Intralot Inc.; Intralot Inc. holds the management of the company.

(10) Contract has been awarded and is expected to be signed by end of April 2014.

Management Contracts

Our management contracts activity primarily comprises the management of all aspects of a gaming

organization. In addition to the provision of services included under our technology and support services activity
described above, we manage day-to-day operations, marketing services, sales network and risk management/odds
setting for sports betting. Under these contracts, the customer (who is the license holder of the gaming/lottery
operation) typically retains responsibility for certain frontline tasks, as well as the management of retailers, cash
management and game approvals in addition to oversight and regulatory control. As of the date of this Offering
Memorandum, we have entered into five management contracts, which have an average remaining length (as of
December 31, 2013, giving effect to contracts entered into as of the date of this Offering Memorandum) of

2.5 years (or 4.1 years taking into account certain of our customers’ renewal options).

In addition to our services under our technology and support services contracts, other services under our
management contracts may include:

* Market research and analysis;

* Design and development of new and existing games;
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* Sales network development and management;

* POS environment design and development;

* Recruitment and training of agents;

* Marketing campaigns;

* Provision of merchandising and promotional programs for players and retailers;

* Design and provision of consumable materials (play slips, brochures, tickets, paper rolls, sports betting
programs);

* Provision of a customer helpdesk;

* Provision of warehousing and logistics services;
* IT products and services;

» Risk management/odds setting for sports betting;
* VLT venue operations; and

* Development of responsible gaming programs.

We are paid a fee under our management contracts based on a fixed percentage of wagers. Revenue under
our management contracts is not subject to payout costs for player winnings, retailer commissions or gaming tax.
The following chart sets forth the business model economics of our management contracts operations:

Revenue Typically a percentage of amount wagered
Less:
Other Operating Expenses Amount spent on related operating activities
Equals:
EBITDA Earnings before interest, taxes, depreciation and amortization

Our management contracts represented approximately 8.1% of our revenue and 15.9% of our revenue net of
payout in the year ended December 31, 2013. The following diagrams set forth our revenue by region and
product type for the year ended December 31, 2013 with respect to our management contracts.

Region Product Type

VLTs,

IT Products
and

Services,

4.8%

European Union,
23.0%

Other
Countries,

44.7% Other

Europe,

34% Numerical,

38.5%

America, Sports,
28.9% 38.7%

The largest activities for our management business activity include Turkey and Romania.

Turkey

Our subsidiary Inteltek manages sports betting operations on behalf of Spor Toto, which is the exclusive
licensee in Turkey. We founded Inteltek as part of a consortium in 2001, and we have increased our stake to
45.0% alongside our partner Turkcell, which owns the remaining 55%.

Following an international tender, in 2003 we won a contract to manage the introduction of sports betting
operations into Turkey on behalf of Spor Toto. Through our subsidiary Inteltek, we developed and introduced the
central network for the sports betting operations. In 2008 we won a new ten-year sports betting management
contract following an international tender, extending our presence in the country for another ten years. Currently
the games are distributed through an agent network.
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In addition, we currently own approximately 50.01% of our associate Bilyoner, the leading online
distributor of sports betting games in Turkey. Bilyoner distributes games on behalf of Inteltek, which manages
these games on behalf of Spor Toto. Bilyoner was established in 2004 and had an estimated 1.8 million members
as of December 31, 2013.

Romania

Our majority-owned subsidiary Lotrom S.A. (“Lotrom”), together with Intralot S.A., were contracted by
CNLR to roll out and manage a network of VLTs connected to an online central system across Romania in 2003.
This was the first nation-wide online video lottery game network in Europe. In addition, we are responsible for
CNLR’s product design, events selection, odds compilation and risk management in connection with its fixed-
odds betting project. We assist CNLR with marketing and promotional strategy.

In Romania, our VLT agreement with CNLR, which was scheduled to expire on November 30, 2013, has
been extended until June 30, 2014. We are participating in the tender process for a new contract for the provision
of technology to operate lottery games and associated services.

Contracts

The following table sets forth our five management contracts as of the date of this Offering Memorandum.

Regulatory Authority/ Current Contract Extensions/
Jurisdiction Intralot Subsidiary Private Company Term* Renewals
Turkey Inteltek Spor Toto March 2009 to
Dec. 2018
Romania The Prime CNLR Sept. 2004 to
Contractors were June 2014
Intralot,
INTRACOM S.A.
and Lotrom S.A.
Brazil Consortium of Lotteria Do Estado Do Minas  Sept. 2010 to Six-year renewal
Intralot Do Brazil Gerais (LEMG) Dec. 2016 option
Ltda (70%) and
Intralot (30%)
(Intralot Do Brazil
is a subsidiary of
Intralot (direct
participation
99.97%))
Morocco Intralot Maroc National Lottery (‘Societe de  Aug. 2010 to Two-year renewal
Gestion de la Loterie Aug. 2015 option
Nationale’) and ‘La
Marocaine des Jeux et des
Sports’
Russia “Intralot” Co. Ltd.  Orglot LLC—Fed Agency of  Oct. 2008 to

Physical Training & Sport Dec. 2016

*  Before exercise of any renewal options.

Licensed Operations

Through our licensed operations activity, we are responsible for all aspects of a gaming operation, including
the selection and provision of technology and its ongoing support, as well as the management of the operations.
In addition, because we are typically the direct license holder, we are also responsible for our relationship with
the local regulators. In many cases, our licenses are open-ended since they do not have a fixed term or are
automatically renewable as long as the licensed terms are complied with. We currently operate under 28
individual licenses through a combination of wholly- and partially-owned subsidiaries and joint ventures, across
16 jurisdictions. We operate through retail locations and online channels depending on local regulation.

The revenue we generate from our licensed operations is based on the total amount of money wagered by
players on various gaming products before payout for players’ winnings.
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The following chart sets forth the business model economics of our licensed operations activity:

Revenue Amounts wagered, representing the total amount of money wagered by
gaming customers
Less:
Payout on Player Winnings Prize payout represents the percentage of amounts wagered that is paid
out to players as prizes/winnings
Equals:
Gross Win Gross Win represents amounts wagered less prize payouts
Less:
Retailer Commissions The amount paid to the distribution network. Typically a percentage of
sales or gross win
Gaming Tax Gaming taxes represent the amount paid to the government. Varies from
country to country
Other Operating Expenses Amount spent on related operating activities
Equals:
EBITDA Earnings before interest, taxes, depreciation and amortization

Our licensed operations represented approximately 75.4% of our revenue and 51.5% of our revenue net of
payout in the year ended December 31, 2013. The following diagrams set forth our revenue by region and
product type for the year ended December 31, 2013 with respect to our licensed operations.

Region Product Type

Other
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Other Europe, Sports,
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The key jurisdictions for our licensed operations business activity include Greece, Jamaica, Azerbaijan,
Australia, Bulgaria, Italy, Peru and Malta.

Greece

Intralot S.A.—Integrated Lottery Systems and Services is a Greece-based company engaged in the design,
development, production, trading and operation of integrated systems, operational services and marketing
services. As from 2013, we are participating in a joint venture for a 12-year concession for the management of
the Hellenic State Lotteries in Greece. On July 30, 2013, the joint venture, which is owned by OPAP, Scientific
Games and Intralot, signed a 12-year exclusive license contract with the Hellenic Republic Asset Development
Fund for the production, operation, circulation, promotion and management of the Hellenic State Lotteries. The
concession will cover current passive lottery tickets and future instant lotteries using physical tickets, as well as
internet sales of tickets. We expect the Hellenic State Lotteries operations will be launched in May 2014.

Jamaica

In Jamaica, we provide a number of numerical games, sports betting games and VLTs through Supreme
Ventures Ltd, a public company listed on the Jamaican Stock Exchange. Intralot entered the Jamaican market in
2010 by acquiring a stake in SVL, the main gaming operator and incumbent lottery provider in the country.
Intralot now holds a 49.9% stake in SVL through our 50.05% subsidiary Intralot Caribbean Ventures (“ICV”).
SVL has directly or indirectly held the monopoly for lottery games since 2001 through an exclusive license,
which has been extended to 2033, and provides its gaming products through a network of approximately 1,000
POS.
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In addition, SVL holds licenses to operate up to 750 VLTs through six state-of-the-art gaming venues.
Furthermore, SVL operates fixed-odds betting through a ten-year contract signed in 2008 that includes the
provision of the central system, terminals, risk management and other supportive services for the company’s POS
network. SVL started offering sports betting services in January 2010 under the JustBet brand.

In 2011, our subsidiary Caribbean Ventures Limited won a ten-year contract from SVL to provide an
electronic monitoring system and related services for SVL’s VLT network.

Following a recent amendment to the Jamaican gaming legislation, from May 2014, SVL will be able to
operate sports betting terminals at sites where SVL holds licenses to conduct lottery operations, without needing
additional approvals from the Betting, Gaming and Lotteries Commission. This development is expected to
afford us a new window of opportunity to further enhance our local operations.

Azerbaijan

In Azerbaijan, we operate, manage and develop fixed-odds and pari-mutuel sports betting games as well as
provide related services. We entered the market in 2011 through the award of an exclusive 10-year licensed
operations contract. We manage a network of 526 POS across Azerbaijan and are licensed to expand our network
to 1,000 POS. The contract is held through the locally domiciled company AzerInteltek in which Inteltek, our
Turkish subsidiary, maintains a 51.0% stake.

Australia

In 2008, Intralot Australia Pty Ltd, was granted a ten-year license to operate a variety of new lottery and
instant ticket games in the State of Victoria, which ended a long-standing monopoly in lottery operations. We are
the only alternative provider in the State of Victoria, and we operate approximately 740 POS.

Bulgaria

In Bulgaria, we hold a license to provide fixed-odds betting through Eurofootball Ltd, in which we hold a
49.0% stake through our wholly owned subsidiary Bilot Ltd. The Bulgarian sports betting market is liberalized,
and Eurofootball Ltd is the leading sports betting operator through a network of approximately 700 POS.
Following the enactment internet gaming legislation in 2012, we have been awarded an internet betting license,
which we believe will strengthen the activities of our subsidiary Eurofootball Ltd.

Italy

In Italy, we operate individual licenses covering sports betting and horse racing games and online sports
betting and casino-type games. We are also active in the operation of AWPs and VLTs through our subsidiary
Intralot Gaming Machines Italia S.p.A. (“Intralot Gaming Machines”).

We entered the Italian gaming market in 2006, in the wake of the liberalization of the Italian betting market.
Through a tender process, we secured 416 of the 1,280 exclusive sports betting licenses for POS. We also
acquired 164 licenses for non-exclusive POS (corners or shop-in-shops) and nine licenses for exclusive horse
race betting POS as well as licenses to distribute sports and horse racing online in Italy. All of the above licenses
were for a nine year term. In 2008, Intralot strengthened its position in the Italian betting market by acquiring 55
additional licenses for horse racing and sports betting POS.

According to AAMS, we are the largest non-Italian sports betting operator by revenue in the country. We
currently have a network of 564 sports betting POS and 52 horse race betting POS. In 2013, we launched a new
i-Bingo platform, redesigned our Italian website based on customer feedback and enriched our product portfolio
in Italy through the introduction of virtual games. In December 2013, Intralot Gaming Machines increased its
VLT licenses by approximately 50%, bringing the total to 1,000.

Peru

We operate lottery and sports betting games in Peru through a retail network of approximately 1,700 POS
through our wholly-owned subsidiary Intralot de Peru. We have operations in the provinces of Huancayo and
Jaen, where we have been operating since 1997 and 2001, respectively. In addition, Intralot de Peru has offered
its gaming portfolio online since 2010.

In 2011 Intralot de Peru entered into a partnership with the Jockey Club of Peru to undertake the
development of a pari-mutuel horse racing game, which is available at the Jockey Club of Peru and also through
Intralot de Peru’s retail network.
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In addition, our wholly-owned subsidiary Gaming Solutions International operates a network of
approximately 1,300 VLTs in the country.

Malta

We entered the lottery market of Malta in 2004 when we were awarded an eight-year exclusive license to
operate all state lottery games. For this project, we established the subsidiary Maltco Lotteries Limited in which
we own a 73.0% stake.

In 2012, upon the expiration of this license, Maltco was awarded a new ten-year concession and a license to

operate the national lottery of Malta through a competitive tender process.

Currently we operate numerical games, fixed-odds betting, a KENO game, a horse racing game and instant

tickets in Malta.

Contracts

The following table sets forth our 28 licenses/concessions as of the date of this Offering Memorandum.
Some of our contracts such as in Bulgaria and Peru are automatically renewable subject to compliance with

contractual terms.

Jurisdiction

Australia (State
of Tasmania)

Australia (State
of Victoria)

Azerbaijan

Bulgaria

Cyprus

Greece

Italy

Italy

Jamaica

Jamaica

Malta

Moldova

Regulatory Authority/ Current Contract Extensions/
Intralot Subsidiary Private Company Term* Renewals
Intralot Australia Tasmanian Gaming Commission July 2008 to 5 years
Pty Ltd June 2018
Intralot Australia Victorian Commission for July 2008 to
Pty Ltd Gambling & Liquor Regulation June 2018
(VCGLR)
Inteltek Azerinteltek Jan. 2011 to One-year
Dec. 2020 extension option
Eurofootball Ltd  State Commission on Gambling Aug. 2003 to
July 2019
(renewed in
2009 for ten
years)
Royal Highgate ~ Ministry of Finance Jan. 2013 to
Dec. 2015
OPCO (Intralot Hellenic Gaming Commission/ 2013 to Dec.
participation Hellenic Lotteries (HRADF) 2025
16.5%)
Intralot Agenzia Delle Dogane e Dei June 2007 to
Holdings BV Monopoli June 2016
Intralot Gaming  Agenzia Delle Dogane e Dei Dec. 2011 to
Machines S.p.A.  Monopoli March 2022
Intralot Jamaica ~ Prime Sports (Jamaica) Limited®  Jan. 2010 to
Dec. 2035
Intralot Jamaica  Prime Sports (Jamaica) Limited®  Feb. 2012 to Automatic and
Dec. 2021 successive
five-year renewal
options
Maltco Lotteries  Lotteries & Gaming Authority July 2012 to
(LGA) July 2022

Loteria Moldovei

Ministry of Economy
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March 1994 to

July 2014

Annually
renewable



Jurisdiction

Moldova

Moldova

Peru

Peru

Peru

Peru

Peru

Peru

Poland

Poland

Poland

Russia

Slovakia

South Africa

South Africa

South Korea

Regulatory Authority/ Current Contract Extensions/
Intralot Subsidiary Private Company Term* Renewals
Loteria Moldovei Ministry of Economy Jan. 2004 to Annually
Aug. 2014 renewable
Loteria Moldovei Ministry of Economy Oct. 2003 to Annually
Dec. 2014 renewable
Intralot de Peru Sociedad De Beneficencia Publica Dec. 2001 to Successive
De Jaen Nov. 2015 two-year renewals
(open-ended)
Intralot de Peru Sociedad De Beneficencia De Sept. 1997 Automatic and

Gaming Solutions
International
S.A.C.

Gaming Solutions
International
S.A.C.

Intralot de Peru

Intralot de Peru
Totolotek
Totolotek

Pollot
Kelicom—Favorit
Slovenské Lotérie
a.s.

Gidani Pty Ltd
Intralot

South Africa

Nanum
Lotto Co. Ltd

*  Before exercise of any renewal options.

Huancayo

Ministry of Tourism
(MINCETUR)—General
Directorate of Casino Games and
Slot Machines

Ministry of Tourism
(MINCETUR)—General
Directorate of Casino Games and
Slot Machines

Jockey Club of Peru

Jockey Club of Peru

Totolotek S.A.

Totolotek S.A.

Pollot SP z o0.0.

Kelicom—Favorit

Slovak Ministry of Finance

Ministry of Trade and Industry—

National Lotteries Board

Western Cape Gambling and
Racing Board (WCGRB)

The Korea Lottery Commission

(1) 100%-owned and consolidated subsidiary of Supreme Ventures Limited (SVL).

(2) Renewal in progress.
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to Sept. 2014

July 2006 to
May 2014@

July 2012 to
December 2015

Apr. 2012 to
May 2014

July 2011 to
July 2016

Dec. 2012 to
Dec. 2018

July 2013 to
July 2019

Apr. 2007 to
Sept. 2015

2009 to Dec.
2014

Mar. 2008 to
Oct. 2015

Oct. 2007 to
May 2015

June 2012 to
June 2014

Dec. 2007 to
Dec. 2018

successive three-
year renewal
options

Renewal every two
years; open-ended

Three-year
contract terms

After May 2014,
will be indefinite
duration contract

Renewal options

Extension option
up to eight years

Renewed yearly

Extension awarded
for 1+1 additional
years



Our Products and Services

We offer a broad range of technology solutions, products and services as well as extended know-how and
experience in implementing turnkey solutions supporting lottery, sports betting, VLT/AWPs, racing and
interactive games for our customers and operations.

Products
Lotos Gaming Platform

Lotos is our integrated gaming platform and enables the real time management, control, administration and
support of online gaming operations. As of December 31, 2013, customers in more than 40 jurisdictions use our
Lotos platform to deliver their online games and services.

Lotos is an integrated modular system which supports any type of game and sales channel. In addition,
Lotos is based on open system architecture which allows connectivity with any third-party software and hardware
platforms as well as with Intralot terminals, third-party terminals, self-service terminals, ATMs and cash
registers. Lotos also supports the provision of value-added services through seamless connectivity with partner
systems, such as third-party gaming systems as well as mobile telecommunication companies, sporting venues
and theatres, banks and public utility companies.

The Lotos platform supports all games from our library of more than 550 games, which are categorized in
the following main gaming activities:

* Lottery Games. The platform manages all types of lottery games, such as numerical and traditional
games, instant tickets and fast draw games, and is designed to enable the flexible and secure addition of
new games. In addition, Lotos enables games draw management, rules definition, management of winning
columns and winning tickets.

* Fixed-Odds Betting. Our iFlex module handles our fixed-odds betting games. The system supports more
than 4,000 concurrent daily sporting and non-sporting events. iFlex incorporates a comprehensive set of
tools, which range from sports book creation to trading/risk management and live betting management.

Video Lottery. Our iGEM module is a VLT management solution that provides for the central control,
monitoring, reporting, auditing and secure management of gaming machines in casinos, gaming halls and wide
area venues. iGEM can connect geographically dispersed machines through various communications options.

* Racing. Our Lotos Racing module is a solution for high performance and multichannel support of fixed-
odds and pari-mutuel on-course and off-course betting on horse, greyhound, virtual and pre-recorded
racing events. As of December 31, 2013, we operate racing contracts in seven countries. In addition to
traditional racing, we also provide our “Racing for Lotteries” solutions, combining racing content,
technology, services and operational expertise to implement fully customized betting on racing for lottery
operators.

B-On Interactive Gaming Platform

B-On is our high performance solution that enables the expansion of sales and services across all interactive
sales channels, such as internet, smart phones, interactive TV and interactive voice response systems. B-On
supports all types of games in our games library, as well as casino, poker, bingo and entertainment and peer-to-
peer games. The B-On platform includes a player account management (“PAM”) module which enables a unified
approach to player registration, verification, player account, e-wallet and payment means integration as well as e-
payments across all sales channels and is bundled with a powerful content management system.

Lotos Horizon—Multimedia Content Management System

Lotos Horizon is our integrated end-to-end multimedia content platform for the creation, delivery, display
and management of multimedia content inside the POS for any gaming operator with a retail network. Lotos
Horizon supports lottery, betting, racing and gaming applications as well as generic digital signage applications
through our digital interactive TV, data broadcasting and multimedia technologies.

Intralot Terminals

We design and supply a full range of gaming terminal equipment. Our terminals are bundled with the
necessary software to operate lottery games, which we also develop, and the necessary telecommunication
hardware to support modern telecommunication networks, such as landlines, mobile and satellite.

107



We partly manufacture our own terminals in our production facility in Ohio, United States. However, we
primarily work with manufacturers in Greece, Romania and Taiwan. See “Risk Factors—Risks Related to Our
Business Operations—We are dependent on our suppliers and contract manufacturers, and any failure of these
parties to meet our performance and quality standards or requirements could cause us to incur additional costs or
lose customers.” As of December 31, 2013, we have approximately 180,000 lottery terminals deployed
worldwide.

Our terminals include:

Photon—a fully-functional, high-performance lottery terminal that incorporates a digital camera in a
modern and ergonomic unit with large operator display.

Coronis TC—an interactive ticket checker designed to minimize inconvenience for both players and
retailers by eliminating queues in retail shops.

Coronis MP—a self-service terminal configured with a second monitor to display advertisements,
information, results and programs.

Stylot—a stylus players can use like a pen to mark choices, which are then automatically transmitted to the
system.

Coronis HEE—a high-performance terminal with a wide installed base in betting retail networks.
Coronis IPT—a mobile terminal which includes GSM/GPRS wireless network support.

Winstation—a self-service terminal that combines the provision of instant lottery tickets and online
games.

microLOT—our smallest full-functional terminal, an all-in-one device that supports validation and
payments for all gaming ticket types.

iris—a modular terminal, where all components are separate for POS with limited space.

Gablet—a multinational gaming and communication tablet with a 22-inch touch screen and advanced
gesture-based navigation.

Genion—a multi-functional solution that can serve as, among other things, a game validation and payment
terminal and an online and scratch ticket checker.

Coronis SL—a desktop solution for cashless self-service gaming through a wide high definition touch
screen.

Recent Innovations

With our investments in research and development, we believe we are at the forefront of innovation and
product development. Indicatively, new products include:

Nefos. Nefos is a concept solution for the provision of fully integrated gaming systems complying with
international best practices and standards for cloud computing services. While we provide the underlying
administration and hosting, gaming operators can select and access the desired gaming solution from our
portfolio via remote internet connection. In addition, Nefos allows us to effectively allocate data center
utilization which in turn allows us to use the same computing resources to accommodate different peak
time gaming activity in different time zones, as well as allowing us to use centrally located data centers to
serve smaller jurisdictions remotely.

Tap & Play. Tap & Play is a gaming concept using near-field communication (“NFC”) technology. This
concept bridges the gap between land-based and mobile gaming. The player has to “tap” on a designated
area and then enter the game.

Paperless Lottery. Paperless lottery eliminates the need for both paper play slips and tickets/receipts.
This way of wagering provides an effortless and easy way to play while preserving a player’s anonymity.

Eyes-on. Eyes-on is an innovative fraud protection system that proactively detects suspicious patterns,
alerts operators and enables the management of any risks for financial data and identity theft, phishing,
collusion, system manipulation, etc., with efficient decision-support tools.
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Services

Our offered services cover the whole spectrum of the day-to-day operational activities of lottery
organizations and are categorized into the areas set forth below.

Technical Support and Training

We provide a broad range of solutions and gaming products that are complex and require ongoing support
and maintenance. As a result, we provide after-sales technical support to facilitate uninterrupted and efficient
gaming operations and minimize sales downtime.

These support services include help desk support for retailers and lottery personnel as well as preventive and
corrective maintenance of central systems as well as field maintenance of equipment installed at retailer
locations. We offer a variety of service level options, which are customized to best serve each of our customers’
individual needs and budgets.

We also provide a comprehensive training portfolio which includes detailed operational and technical
support, marketing seminars and training modules. These training modules are tailored to each customer and can
cover both new and experienced lottery and betting operators.

System Operation Services

Our system operation services include the operation and administration of gaming systems, networks and
technology infrastructures to ensure continuous system availability, quality of delivered services and flexibility in
resource utilization. System operation services include typical information and communication technology
operations, as well as game draw procedures, retailer management monitoring and accounting as well as
information and statistics compilation for games and operations.

Marketing Services

We provide marketing consulting and support to our customers throughout a contract’s lifecycle. Our local
marketing teams provide consulting support and a full range of marketing services and are supported by our
global marketing resource center, which brings global insight and an overall strategic perspective to each
contract. Our services include:

* Market Research and Analysis—We seek to continuously enrich and deepen our player understanding by
analyzing the tens of millions of player-initiated transactions we enable globally. We also stay in touch
with our target players’ preferences and habits by analyzing consumer response to market research
commissioned and conducted in more than 30 countries across the world. Using insights uncovered in
more than 30,000 questionnaires collected, we assist our customers in optimizing gaming performance
and effectiveness and addressing opportunities.

* Game Design and Analysis—We continually test new gaming concepts, on average 30 per year, in order to
maintain the appeal of our games library across diverse markets. In addition, we tailor each game to
satisfy the particular needs of individual clients.

* Marketing Communication—We design appropriate marketing strategies based on the communication
requirements set by the gaming operators, focusing on the development of tailored communication
concepts, such as advertising, commercial logo, media buying programs, promotions and merchandising.

* Sales Network Design and Development—We offer know-how and experience in the design and
implementation of an extensive and efficient sales network.

Sports Betting Risk Management

We are one of the world’s leading fixed-odds betting operators in the traditional, non-internet based
state-sponsored gaming space. As of the date of this Offering Memorandum, we operate 20 sports betting
contracts in 18 jurisdictions. Our contracts include some of the world’s largest betting operations in terms of per
capita spending. Through our subsidiary Betting Company S.A., we provide operational support services for the
organization and management of betting games to a variety of state lotteries and licensed operators worldwide.
Our services include product customization, program and odds compilation, risk management/trading and
training support.
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We provide two types of bets:

* pari-mutuel where the total pool of wagers placed, minus a specified percentage, is divided among the
winning players according to a set formula. A winner is paid an amount equal to his or her share of the
prize pool; and

* fixed-odds where the payout amount is agreed upon in advance between the player and the bookmaker. In
the case of a win, the bookmaker pays an amount equal to the bet multiplied by the odds fixed at the
moment of the bet.

Through our risk management services, we assess and seek to limit in real time our customers’ risk
exposures as well as our own risk exposure through our licensed operations, while maintaining the profitability
of the games. For instance, under certain sports betting contracts, we track betting transactions in real time
through our trading/risk management team, identify potential payout risk and take corrective action, such as
adjusting odds and blocking bets and/or events when necessary.

IT Products and Services

Through our online gaming subsidiary, Intralot Interactive, we offer innovative IT products and services to
lotteries and state and state-licensed organizations, including interactive marketing, business analytics, media and
gaming, as well as technology and operational services. Intralot Interactive is strictly dedicated to B2B, B2G and
regulated B2C markets, using the “dotcountry” or “dotstate” model as opposed to the “dotcom” one (under the
dotcountry or dotstate model, online gaming operators are licensed in a given jurisdiction through a country or
state top-level domain name, and users from outside the jurisdiction are blocked from accessing the website). We
offer a broad portfolio of our own games and content that can be deployed. In addition, games from third parties
can also be seamlessly integrated into our platform. Our partner community program allows for the content to be
instantly available and fully embedded in our solutions.

Our customers benefit from our multiple partnership models that are designed to advance their gaming
operations. Our interactive services include customer acquisition and retention by helping gaming organizations
to approach target groups through cross-channel marketing, search engine marketing, social media, mobile
marketing and affiliated management.

Supply Chain Management

We design and offer warehousing, logistics and distribution services, with the aim of optimizing the supply
chain, improve retailer satisfaction, reduce distribution costs and ensure the uninterrupted availability of stock.
We have the necessary know-how and resources that can be utilized to enhance the productivity, efficiency and
security throughout the entire supply chain management function of our gaming contracts and operations.

Media Broadcasting Portfolio of Services

In addition to the multimedia content that is displayed within the POS through Lotos Horizon and in order to
further enhance our customers’ means of reaching players’ audienc